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La SALLE 

COMPANION CAS TO CADILLAC 

\ \ 




.HOSE who know motor-cars and motor-car values, quite obviously, find 
nothing else to compensate for the performance supremacy of LaSallc's proved V-typc, Po-dcgree, 8- 
cylindcr, Cadillac«=bui!t engine — -nowhere the radiant beauty of color, spirited lines, studied appoint- 
ments of La Salic. With this year's prices substantially lower and the addition of five new models you 
need no longer forego the gratification and prestige of owning a LaSallc — -companion car to Cadillac. 

If you prvfer to buy out of income, «v« nearly everyone cfoes tod&y, the Ciencr&l Motors 
plan is very HtML 7 fie appraisal value of your cat is f of course, Acceptable as ,.\Ji. 

Cadillac Motor Car Company 

Division of Crcneral Motors Corporation 
Detroit, Alknigan Osfvwwy, C<\nadA 
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INDUSTRIAL BUILDINGS 



TRUSCON 



^feet Individual 
demands for an 
effective exterion 
appearance/ 




THE economy of Truscon Industrial 
Buildings does not limit you in any sense 
in making the architectural appearance of 
your building conform to situation, use, 
or realty value. 

Effective exterior appearance weighs large in the 
success of any business. This matter is properly 
taken care of when you choose Truscon, for Truscon 
adapts the low cost, firesafe, standardized unit con- 
struction of these industrial buildings to any desired 
type of frontage. 

STEELDECK ROOFS 

Insulated and Waterproofed 

Every Truscon Building is protected with a roof 
deck of steel — strong, light in weight, permanent and 
firesafe; with an insulation of varying thickness to 
meet any internal or external conditions and with a 
waterproofing from standard specifications. 

TRUSCON STEEL COMPANY, Youngstown, Ohio 

MANUFACTURERS AND ENGINEERS 
Truscon Offices hi all Principal Cities 
Foreign Trade Division, W West Street, New York City 
Trussed Concrete Steel Company of Canada, Limited, 
Walkerville. Ontario 
The r ruscon Laboratories. Detroit. Michigan 



TRUSCON STEEL COMPANY, YOUNGSTOWN, OHIO 
□ Please send mc without obligation the book "Buildings 

by Truscon". Interested In a building for 

approximate size 

Length Width Height 

Also interested in the following Truscon Products 
Q Steel Windows □ Reinforcing Steel 

□ Metal Lath □ Steeldeck Roofs 

□ Steel Joists □ Welded Steel Fabric 

□ Steel Doors □ Structural Steel 

□ Engineering Service □ Steel Poles and Towers 

Firm Nam* . 

Individual , , 

■ e.Ma 

Address 



N«tlan'» BmUitst 1| puUlshcd an Un 30th ol ran month lis thu Oiurot.et of Cunuiwrix of llin UnltnU Suari. WmJitmioii, 
D, C. SutMirlprlim iirlrp Is. DO * yr»r : IT 50 lluw yeau; 25 <viu* ■ catty. HtK*"-il it* a*i-omt-c<lM4 mattnr March SO. 
IUn, at tlK Post Ofllrv <i WmUUnttm. u c.. uiiJvr the Act of Uircli ). 1S73, 
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OveR-Way 



^ A 



adds 50% to storage capacity I 



EXPERIENCE of Hygrade Corrugated Paper 
Products Co., Long Island City, N, Y„, as re- 
ported by Chas. Fine, Gen. Mgr.; 

"When our present modern plant for manufac- 
turing corrugated paper shipping boxes was 
erected two years ago, we entrusted Richards - 
Wilcox with the job of designing and installing 
OveR-Way conveying equipment for handling 
rolls of liner board, weighing 500 to 1,500 lbs., 
from freight cars, through our warehouse, and 
to the corrugated paper machines. 

"The OveR-Way system consists of about 
1000 ft. of I-beam track on the warehouse floor, 
and 500 ft. on the machine floor. One-ton elec- 
tric hoists suspended from two R-W Ballbearing 
Trolleys, do the handling. We operate on three- 
phase alternating current, making three conduc- 
tor wires necessary, and consider the manner in 



which Richards- Wilcox arranged these conduct- 
ors to operate through three-way switches a feat 
of engineering. 

"Rolls of liner board are unloaded from freight 
cars, picked up by the hoists and conveyed to 
storage. Wc estimate that the R-W equipment 
;tdds 50% to our storage capacity, by piling mate- 
rial practically to the ceiling. As material is 
needed, it is again picked up, conveyed to the 
freight elevator, and taken to the machine floor, 
where the second OveR-Way takes it directly to 
the machines. The OveR-Way method of hand' 
ling heavy rolls of paper is the fastest, safest, and 
most economical wc know. Our machines have 
never had a minute's production loss due to fail' 
urc of our material handling equipment. 

"Our OveR-Way System has cost us nothing 
for repairs since it was installed." 



R-W Engineer* are ihoroly equipped to advise nith you regarding any material 
problem. Write to the nearest branch 




■ liM.Ul 



y.i.i.ui.ma. 



Niv V i.rk 



AURORA, ILLINOIS, U.S.A. 



Hoiir>p PMtrfM 'iph.i Cl*v*hind Cincinnati IntHinipolla Si louli Nr» Orieim fin Moinrt 
Mtnneapolil kinm dry Lo* Angela* SininndMa Omaha &Mttl* DrUoit 

Montreal ■ RICHARDS -WILCOX CANADIAN CO.. LTD., LONDON. ONT* ■ WlnnJp*-« 
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£16,000 increased earnings, gentlemen, 
in return for a £288 investment!" 



"That's the result we have obtained on stock rec- 
ords alone and I therefore urge that the same pro- 
cedure be authorized on all other records in this 
institution, A precedent has been established, an 
annual expenditure of $288 in connection with our 
stock record increased our earnings $16,000, In 
the future, we want all records 
handled in such a way t hat each 
one of them becomes a profit 
builder."* 




Until they themselves have an 
experience somewhat as start- 
ling as the above, many concerns 
will continue to look on their 
records as a source of expense — 
not profit. 

But thousands of concerns are 
at this moment using Acme Vis- 

*The name of the (Kelt-known ctnccm uhich had thin experience will gladly be furnished on request 



ible Records, not as an unavoidable, necessary ex- 
pense but as a highly desirable means of increasing 
profits — a sound procedure ! 

There is an Acme man near you; his profession 
consists of prescribing modern record keeping 
methods of proven worth. He will be glad to visu- 
alize for you how your own rec- 
ords may cease to be a negative 
drag and become a positive asset 
—active profit builders in a very 
real way. 

The coupon will, as you de- 
sire, bring an Acme man or a 
copy of our interesting book 
called "Profitable Business Con- 
trol." Either or both, as you 
wish, without the slightest obli- 
gation. Mail the coupon. You will 
be interested. 



Acme u the 
worU'i Larferr com- 
pany tpcciaUtjng cxclu- 
II in visible record etfuip- 
meni. Oifcca m principal cuiej. 



ACME 

VI SIBLE 
RE C ORDS 



ACME CARD SYSTEM COMPANY 
116 South Michigan Avenue, Chics so 
On tie 



□ Vnu mav *enj me v>>nr U*olt 
"Profitable Buimcu Control'* 

□ 



|~""| You m»v vend voiir ncarc" 



rri'tewniathr u> me 



Pleau- MTitr me c^nec-mln* 
Hour tyttcm lor h* ruilirtf_ 



-record" 
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FIRM NAMF- 
CITY 



.STATE- 
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TO MANUFACTURERS OF QUALITY PRODUCTS 





The Glorification of Work- We ire privileged to reproduce here one of a series of drawings of 
industrial sublets hy the late Joseph Pcnnell, one of America's great artists Courtesy J B Lippincott Co. 



The firm stand you take 



Despite the pressure of cheap price 
competition you have gone your 
own way successfully, never will- 
ing to lower quality standards. 

Like you, we have kept out of 
the jungle of price cutting grief. 
We have constantly lowered prices 
by making the customer's dollar 
go further, as you have done. 

Our business has grown to 
world leadership, we feel, because 
we have followed this course. 

A cement mill saves $4,880 in 
power costs in 1 year when change 
is made to Gargoyle lubricants. 

A mine now hauls 105 cars per 



load instead of 55 as formerly. 

A light and power company 
using Diesel engines secures 3^ 
times more horsepower hours per 
gallon of lubricating oil con- 
sumed. 

A paper null in a year saves 
$5,195 on its oil bill and $7,688 
in wages of oilers. 

Another plant reports that ma- 

Lubricating Oils 

for Plant Lubrication 



chincry lasts longer. Another, thai 
breakdowns arc fewer. And so on. 

Savings through correct lubri- 
cation vary with individual plants 
and different operating conditions. 
Some economics can always be 
secured. 

After we arc engaged to supply 
lubrication our engineering staff 
is in regular touch with the plant 
engineer and operating heads to in- 
sure permanent lubrication results. 

Our oils and our services used 
by leading builders of mechanical 
equipment and by quality manu- 
facturers arc at your disposal. 



Vacuum Oil Company 

HEADQUARTERS; 61 BROADWAY. NEW YORK. BRANCHES AND DISTRIBUTING WAREHOUSES THROUGHOUT THE COUNTRY 
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This Month 
and Next 



A MAGAZINE, says Webster's Dir- 
/% nonary, is "a pamphlet puh- 
/ ^ lishecl periodically , , . designed 
ior the entertainment of the general 
reader" — a definition at once too nar- 
row and too broad for this issue or for 
any issue of Nation's Business. 

If its editors sought only entertain- 
ment for the general reader, they would 
umit many articles and include many 
others. Perhaps they would omit "Is 
America Giving a Chance to Individual- 
ity," by Bert rand Russell, the distin- 
guished British mathematician and phi- 
losopher. 

We have preached cooperation, or- 
ganization, group action; why open our 
columns to an attack on the idea? Partly 
because it is good to read what another 
man, a vise man, has to say of our 
ideas; partly because an idea that can't 
stand criticism must lack much. The 
balance between group and individual- 
ism is always changing. In America now 
we are admittedly surrendering more 
] lower, more duties to government. Are 
we surrendering more of the individual 
to the group? 

What Mr. Russell has to say is worth 
ihe reading of every man who likes to 
work through organization — and to every 
one who doesn't! 

I N "The Flight from City Ownership," 
*■ W. G. Clugston, a legislative cor- 
respondent at Topeka, describes the 
move back to private control of public 
utilities in Kansas; the state which has 
always been ready to try new things. 

Her ton Braley strikes a novel note in 
"Movers of Mountains." It might have 
been called the "Soul of the Steam 
Shovel," for it tells in swinging prose 
what the giants of construction ma- 
chinery say to each other in their hours 
that are idle for talk. 

William Feather, Cleveland printer 
and publisher by vocation and cheerful 
business philosopher by avocation, helps 
along the discussion of mass production 
and quality in "What Do We Get for 
Our Money?" 

OERCIVAL WHITE, who writes on 
* business cycles lor us, is a business 
consultant and specialist in retailing. He 
is one of the authors of "Chain Stores." 

Chester Leasure is a member of the 
staff of Nation's Business and has 
made a special study of legislation and 
legislative methods. "In the Workshops 
of Congress" will come to many as a 
new picture of how that body gets 
through its really tremendous task. 

Raymond Willoughby, -also an asso- 
ciate editor of this magazine, tells how 
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Thousands of Dollars 
at Stake 

It was the height of the holiday season. Every 
machine in a large inland candy factory was 
working at full capacity. 

But the supply of sugar on hand would last 
only through the day, A shut-down seemed in- 
evitable. A shipment of sugar purchased for im- 
mediate delivery had been dispatched from New 
York some days before but had not arrived. 
Every effort of the factory to discover its where- 
abouts had failed. 

Then the General Manager telephoned to the 
American Exchange Irving Trust Company in 
New York. Immediately the bank's special 
machinery was set in motion. Within forty min- 
utes the cars were found in the railroad yards of 
a large city eighty miles from the factory. With 
the co-operation of the railroad, the much needed 
sugar was placed on the siding at the factory by 
5 o'clock the following morning. 

Thousands of dollars in profit and customer 
good will were saved lor the manufacturer by 
the prompt action of the American Exchange 
Irving Trust Compam . 

OUT-OF-TOWN OFFICE 

American Exchange 
Irving Trust Company 

Woolworth Building, New York 

I 



i he street car has fought it* way to 

public favor. 

H. S. Cumming, the Surgeon-General 
of the Public Health Service, (fives fane, 
readable advice In till- Im-llic-s mail oil 
the care of his mental nnd physical 
health. 

John T. Flynn is a New York jour- 
nalist ami magazine writer; John <1 
Iliff is connected with the American 
Trust Co. in New York; Aaron Hardy 
I In) is a Washing! oman and a writer 
for magazines. 

SO MUCH for a quick miming over of 
What's What anil Who's Who in the 
March issue of Nation's Pi si.\i:-s 
What's ahead" 

For one thing aviation, although those 
who know l"si lell you that avia- 

tion is not so far ahead as some think; 
that in fart it i- ai our doors Mr. Wil- 
loughby, of Nation's BrsixEU* atari, 
is dealing with aviation from its many 
huMtipss ancles ( ini article on its com- 
mercial phases will appear in the April 

|Ss||f. 

But if aviation is on its way, the bun 
is here. It's a surprising story that 
Frnest N Smith, general manager «•! 
the American Automobile Association, 
tells, in an article scheduled for an early 
appearance, of the bus as a great com- 
petitor of the railroad in passenger 
hauling. The map of the bus lines which 
accompanies it will open any one's eyes. 

Why anil in what ways do American 
business and American business men dif- 
fer from British business and business 
men? Herbert N. Casson, an American, 
long a resident in Orcat Britain, dis- 
cusses the how of the difference, and 
Pierre Crnbites, American judge of the 
lntcrti.iiioii.il ( Hurl .it I urn. |.x k- it 
I he differences (roiti the points of view 
of education and environment Both 
soon to appear. 

Bruce Barton and Bert on Bralev 
sound like a hive of B's, but each has 
something dramatic for April. Mr. Bar- 
ton contributes an article showing win 
modern business needs continuous ad- 
vertising. Mr. Bralev writes another of 
his short stories of power and jsiwer 
makers. 

STATION'S BUSINESS has been ac- 
cused of unfairly criticising and of 
jeering at government. It does criticize 
sometimes; it praises sometimes. It rec- 
ognizes always that government doc- 
many things well and some things badly, 
badly very often because of the inherent 
difficulties in the way of lieing business- 
like. In an early issue James S. Parker 
will point out the tangles of the health 
-ervices, forty branches of government 
dealing with our physical condition. 

The new covers have caused much 
comment, some unfavorable, mostly fa- 
vorable. But Nation's, Business still 
remains a magazine which has never put 
a turkey on for Novemlier, a Santa 
Claus for December or a nearly naked 
Iwiby with an oversize safety pin for 
January. 
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It has wide seat, ample l«£zage space in 
the rear deck, and a comfortable leather 
rumble seat which is removable. 




Worlds Greatest Value 

a/together o r pa rt by pa rt 



An instant winner everywhere — a 
buying wave that sweeps away all 
records— a public ovation of greater 
success to the most successful "Six" 
in history. That is the reception to 
the New Essex Super-Six. 

Boston and territory with 800 sales in 
10 days; and Detroit and Wayne Coun- 
ty, with 659 Essex retail sales in 15 days 
— an unapproached record — merely 
reflect the countrywide triumph. 

The New Essex is easily the greatest 
Essex Super-Six in history. 

And the same advantages that account 
for its popularity with individual users 
give it preference with fleet buyers 
and for business use. 

One of our representatives is near 
you. Write or wire. 

HUDSON MOTOR CAR CO. 
Detroit, Mich, 



JheNi 




Bendix four-wheel 
brakes — the typr used 
on costly ears. 



fertical lacquered radiator 
shutters — ,. beauty and 
utility feature. 





H ide, heavily crowned 'fend- 
ers, of a quality noivhcrc 
equaled on this price ear. 




Exclusive patented Super- 
Six high-compression, high 
efficiency motor, and featur- 
ing the famous Essex 
performance. 



OTHER FEATURES: 
5-inch Balloon Tires 
Slender Steering Wheel (Steel Core) 
S-Dial Instrument Board 
Wide Doors Silenced Body Construction 



ew 
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FORTIETH ANNIVE $ A fk, "Y 

CONTROLLING the factors 
that make for steady 
business progress 

The adopcion of methods for reducing costs, regulating distribution and 
increasing efficiency and pro6ts is exerting a stabilizing influence through- 
out all industry and commerce. 

The International Business Machines Corporation, now entering 
upon its fortieth year of service, is the pioneer in the manu- 
facture of its three lines of business machines. International's 
field organization of more than i ,200 men is in constant con- 
tact with the problems of every conceivable kind of busi- 
The unusual experience and training of these 
men, the heritage of forty years of service to busi- 
ness, have proven of inestimable value to thousands 
of business executives seeking ways and means of 
reducing their losses and increasing their profits. 

International Business Machines 

International Business Machines include more than 
six hundred time- labor- and money-saving ma- 
chines, of which only a few typical examples can 
here be shown. There is not an establish- 
ment doing business today that cannot 
profit through the use of one or more of 
these machines. We are ready, at 
your convenience, to show you 
specifically how savings may be 
effected in your business. Just 
telephone or address your 
communication to our 
nearest office. 



HIGHEST AWARDS 
International Buaineaa Machine* received 
the highest awards from the Jury of 
Awards of the ^esquuentennul Inter- 
national Exposition, Philadelphia, Pa.. 
Mtf 




INTERNATIONAL BUSINESS MACHINES CORPORATION 

THE TABULATING MACHINE COMPANY DIVISION 

INTERNATIONAL TIME RECORDING CO. DIVISION 

DAYTON SCALE COMPANY DIVISION 



10 BROAD STREET. NEW YORK. N Y 
Branch Office* and Service Station! in 
All 1 lit Principal Cttiei of the World 




1 \ N \ I 1 1 ■-. \ DIVISION 
INTERNATIONAL BUSINESS MACHINE CO., Ltd 
joo Campbell Avenue : Weat Toronto. Ont., Can. 



When irritnia to IvrraxmoxaL Hcii.vtH Mithivu OtfMMOM pf««e mrnlion Nation'! Buaineaa 
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Mouse and Corporation Elephant 



A CROSS tlie luncheon table I asked 

/% this question of a president of 
£ m one of our great electric corpo- 
rations tlie other day: 

"Why do you join so many business 
organizations? You are big enough to 
maintain your own research laboratories, 
your legislative bureaus and the hundred 
and one things that these groups carry 
on for their members. You are a mem- 
ber of the Chamber of Commerce, the 
Institute of Accountancy, and a score 
of others. Why do you do it?" 

He hesitated only a moment. Then 
his face lighted: 

"The little mouse which strikes fear 
into the heart of even the biggest corpo- 
ration elephant is ignorant competition. 
We can draw a budget and chart our 
course for the coming year with a fair 
degree of certainty. The greatest haz- 
ard is what an unintelligent competitor 
may do. He has it in his power to 
strew debris all over the place. 

"By unintelligent, I mean a competi- 
tor who doesn't know, for example, his 
costs, one who cannot read tlie statistical 
barometer in anticipating the raw ma- 
terial market, the seasonal and extra- 
ordinary sales periods, trends of styles, 
and a hundred other items that go to 
make up the thing known as managerial 
acumen. 

"The uncertainty of what such a com- 
petitor will do in the lack of this knowl- 
edge keeps us constantly concerned. 

"Did you ever play auction bridge 
with a beginner for a partner? Well, 
that's it. 

" So, whenever there is a trade associa- 
tion, or a community group which we 



feel is doing real work in breaking down 
economic illiteracy and making our com- 
petitors more intelligent, we are eager to 
get in and lend our support in time, work 
and monej'." 

That is one reason for America's famed 
teamwork in business. Not fear alone, 
but an enlightened selfishness, a gener- 
osity on the part of the big fellow to help 
the other to learn the fine strategy of the 
game. But, as a nation, we haven't 
arrived yet. There is much to be done. 
We still have among us those men who, 
because human nature is what it is, have 
square corners and just can't work with 
the other fellows. True, they are gradu- 
ally eliminating themselves, but not fast 
enough. Teamwork, whether on the 
baseball field or in the clothes-pin in- 
dustry, will make for greater prosperity — 
and for more fun — at the same time. 

Congressman Kelly, of Pennsylvania, 
recently described the man who refuses 
to play on the community team as re- 
minding him of the little fellow in the 
nursery rhyme, wli o said : 

When I am alone, and quite alone, 

I play a game that is all my own; 

I hide myself behind myself, 

And then I try to find myself; 

I hide in the closet where no one can see, 

A nd then I start looking around for me. 

In ignorant competition, with its half- 
brother superstition, business, big and 
little, faces a real hazard. Teamwork is 
the answer. 
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Campari* new plant o/ AncKor Pint Frmre RiJdmnTr (ffiirnrd, Kui/r ami r^urp;icJ by Auittn. 

STRAIGHT LINE PRODUCTION 

For Anchor Fences by the Austin Method 



'T'HE rapid growth of the Anchor 
JL Post Fence Company, within the 
past fewyears.overtaxed thecapacity 
of their main plant at Garwood, N.J. 
Alargerand more modern plantwas 
needed to keep pace with the de- 
mand for Anchor Fences. A sitewas 
selected at Baltimore and Austin was 
commissioned to design and con- 
struct the new plant. 

Austin completed the construc- 
tion in 90 working days, including 
a separate boiler plant in addition 
to the main building of 100,000 sq. 
ft. The owners have expressed 
themselves as particularly pleased 
with the fine appearance of the 
plant, as well as the high quality and 
the speed with which the work was 
accomplished. 

The efficient layout for straight 
line operation, from the receiving 




end down through four parallel bays 
to the shipping department, will 
save many thousands of dollars each 
month and permit a large increase 
in production to keep up with the 
growing sales of the company. 

Anchor Post Fence is typical of 
many large and successful manufac- 
turers who have found Austin a 
valuable ally in carrying out their 
expansion programsonasound and 
economical basis. Austin's experi- 
ence and facilities can serve you just 
as effectively in your building proj- 
ect, whatever the type or size, 
wherever located. 

Austin guarantees in advance the 
total cost, completion date, and 
ouality of materials and workman- 
ship. For approximate costs and 
other information, wire, write, or 
phone the nearest office. 



THE AUSTIN COMPANY, Engineers and Builders, Cleveland 

New York Chicago Philadelphia Detroit ( incmnatt Pirtahurgh St. Lout* Seattle Portland 
The Auatin Company of California- to« Amclea and San Frirxmo The Aunm Company of T>*at Dallai 



Complete Building Service 
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As the Business World Wags 



THUS WE MAV SEE, QUOTH HE. 

HOW THE WORLD WAGS — As You Like It. 



Let's Drive for T 1 
Tax Reduction *~ 



'F THE business men of this 
country do not stir themselves 
they will have no tax reduction 
this year. And more than that, wc 
shall face on June 30 of this year 
the largest surplus which the Treasury has ever held. 

That in its briefest form is the tax legislative situa- 
tion as it stands at this writing. If business cares 
enough to have Congress make the needed changes in 
our tax law it can do it, but business can't get anywhere 
by sitting still. 

Again the fflHE PROPOSALS for doing 
Sherman Law K away with or remaking the 
anti -trust laws continue to crop 
up. Two make their appearance 
in the recent news, and from two 
widely different approaches. 

The National Civic Federation, by its acting presi- 
dent, Matthew Woll, of the Federation of Labor, has 
named a committee of men in labor, business and pub- 
lic life to consider four questions which "cause the bit- 
terness between capital and labor." The first question is: 
"Should the Sherman Anti -Trust act, the Clayton 
and similar laws be repealed, amended or left intact?" 

About the same time the Federal Oil Board commit- 
tee of nine on conservation asks that the law permit 
agreements for the curtailment of production. And if 
the oil folks ask that, how many other natural re- 
sources will ask for similar aid? 



Government 
Ownership 



IT IS a sorry spectacle when the 
Senate of the United States re- 
fuses to declare that it is opposed 
to government ownership. 
The occasion was the debate on 
the Jones bill committing this Government to a con- 
tinuance and an extension of government ownership of 
merchant shipping. 
Senator King of Utah offered this amendment: 

Provided, That nothing herein shall be construed as com- 
mitting the United States to the policy of permanently own- 
ing or permanently owning and operating a merchant marine, 
but, upon the contrary, it is hereby declared to be the policy 



of the United States to promote in all proper ways the estab- 
lishment and maintenance of a privately owned and operated 
merchant marine. 

And the Senate by a vote of 43 nays to 38 yeas re- 
jected it. 
Senator King was moved to say: 

The vote which has been taken today, evidencing the great 
strides which socialism has made in the United States, will 
afford the utmost gratification to the communists of Russia. 

A vote not to include a declaration against govern- 
ment ownership is not necessarily a vote for govern- 
ment ownership but that 43 senators should refuse to 
incorporate such an opinion ought to shock the busi- 
ness conscience of the country. 

But more depressing still is the indifference of the 
business men of America to this growing acceptance of 
the government ownership idea in the halls of Congress. 



What's a Fair 
Investigation 



a 



kWEN D. YOUNG of the 
General Electric Company 
has set forth clearly the attitude of 
his company as to any proposal in- 
vestigated by the proper authori- 
fcies. It is an attitude which all industry might well 
take. 

Said Mr. Young in a letter to Senator Thomas J. 
Walsh : 

The General Electric Company does not oppose but wel- 
comes as a policy investigation l>y proper authorities when- 
ever charges are responsibly made against it. That is our 
policy. Therefore, so far as the General Electric Company 
is directly concerned, if any charges are made by you or by 
other responsible persons through you against it I have no 
objection to any resolution authorizing iiivestisanoti <<i the 
Genera! Electric Co., however sweeping its terms may be. 

A resolution to investigate the General Electric Co. is a 
specific inquiry. 

When one starts to investigate an entire industry, however, 
that is another matter. The resolution, in my judgment, au- 
thorizing the investigation should lie to investigate specific 
questions affecting the industry which ire elearb set forth 
and defined. That i- i -penally trn»- n t In- inquiry r<-] i tea to 
any question which may affect credit. To impair the rredi' 
of an industry would be a puhlic calamity. 

The easy popular cry is "If they have nothing to bo 
ashamed of, why do they object to an investigation " 
That's all right if the charge be definite, if there exists 
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reasonable ground for accusation; but whether it be an 
individual or an industry » sweeping inquiry without a 
defined object ran work much harm. 



Thanking 
John D., Jr. 



THE RFSINKSS world might 
well vote its thanks to John 
1) Rockefeller, Jr., for his attitude 
in the oil investigation. Read again 
what he wrote to (he President of 
the Standard Oil of Indiana: 

You owe it In yourself and to your associates in the inan- 
iL"ii)c iit of your company, to your stockholders and to 1 1n- 
public to help bring these transactions into the fullest light 
that can he thrown upon them. No desire, however praise- 
worthy, lo protect those who may have been guilty of wrong- 
doing justifies the withholding of any slightest f:ict that will 
help to clear up the situation. 

The letter from which this is taken, and the letter 
of f Hven I). Young, quoted above, might well be read to- 
nether as setting forth the position of business — of the 
much abused "big" business of the country — towards 
the public and the Cnvernment. 



Regulation 
From Within 



WW. manufacturers of machin- 
ery are gravely concerned 
over profitless prosperity. They 
find themselves, they say, through 
unfair practices by buyers and per- 
haps through 1 1 it- 1 1 own bad business habits, accepting 
business at a loss. 

Ask why they accept business which results only in 
a loss and their answer is that they fear losing a cus- 
tomer whose business might at another time prove 
profitable. 

They oughl to stand "ii the platform of the Chamber 
that business slinul.l regulate itself, yet there might be 
doubt if any action they could take would influence the 
buyers of the machine they build. Why should they 
not set up with the help of the U. S, Chamber and the 
Federal Trade Commission, a trade practice conference 
where makers and buyers might meet, discuss frankly 
the points at issue and draw up a code based on com- 
mon sense and fair play to which all could subscribe? 

It would be a fine thing to see the industry which 
stands back of nil other great manufacturing indus- 
tries undertake this work and carry it through. 



Prevent Dirt 



"ABOR and the Law have joined 
Don't Clean Up i. J together to find a way to 
avoid strikes. Together they have 
reached a sound conclusion that 
the best way to avoid the disastrous! 
results of strikes is not to have strikes. Preventive med- 
icine should be applied to labor disputes as well as tu 
bodily ills. 

And, the Bar Association and the A. F. of L. agree— 
at least for the moment — that strikes may best be pre- 
vented, not through compulsion and by such methods ns 
the Kansas Labor Court, but through collective agree- 
ments. 

Matthew Woll of the Federation of Labor, voiced this 
opinion when he said of the report: 

This (the formula is not a proposition to throw industrial 
< . mi roversies into the courts, but rather it represents an 
effort 10 have the employers and workers agree upon a course 



of adjusting their industrial relations and disputes without 
an appeal to the courts, and by such methods and through 
such agencies as employers and workers themselves agree, 
at the lime of the making of the contract, upon methods best 
■rited to their needs and which would best conserve the 
general public welfare. 

All of which is in line with the Chamber's principle 
that the best regulation is self-regulation. Where there 
is no dirt there is no need to clean up. 

Opportunity h f"T IS saddening to think that 
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Not Yet Dead K "IT" mm,t . v J"^ 1 ;ilmi,t 

in America. No more can an am- 
bitious youth hope to own an cn- 
tire railroad system. How far 
would a man even with moderate capital get today ii 
he decided to start a steel mill? The big things of bus- 
iness have been done. 

Maybe not entirely. There i* the case of the Akron 
rubber man who was broke at <i - J and prosperous again 
at 68. 

And then there is the case of the penniless Hun- 
garian lad who managed a little movie in Brooklyn 
twenty odd years ago, and recently obtained control of 
$ 1 00,000 ,000 mine in movie houses. 

Also, there is the case of the mm or financier who go! 
his start twenty years ago when he was polite to a 
street car rider as a conductor. 

(hit on the Pacific Coast there is n son of an immi- 
grant heading a billion dollar bank chain. He began 
as a clerk. 

Then too, the papers carried the story the other day 
of a former taxi driver, who was just made vice presi- 
dent of the largest cab company in the country. 

There arc a few other stories in the news, too. 

One, of the former cigar clerk who decides to add a 
thousand more stores to his huge chain. 

Another, of three one-time messenger boys who 
bought seats on the stock exchange. 

And the one about the former prize fight promoter 
who did a hundred million dollar bu-iness with his dry 
goods chain last year. 

Well, perhaps opportunity isn't quite dead. 



In Larger 
Units 



EVERY newspaper, every Finan- 
cial journal. is filled with new- 
of mergers and consolidations. Nor 
is the tendency confined to Amer- 
ica. Everywhere keener competi- 
tion between industries is leading to larger units. line's 
an English paint of view written by J. A. Hobsou in 
The Nation: 

It will not lie by niggling economics that Britain's trade 
recovery can be compassed, but by such reorganization alike 
of the technique and the government of industry as the ablest 
minds both among our business men and our politicians an* 
beginning to plan Broader-minded industrialists. :m- awak- 
ening to these needs The principle of combination is dis- 
placing the old faith in competition. Trusts and cartels 
which were anathema before UK war arc now in favor in 
almost every quarter. ICren labor politicians ncppOTt them 
os ttrppivg-stoocs tmntrii socialism. 

lint successful organization along these lines demands in- 
dustrial peare Im-Iwccii capital and labor. Here also lug 
industrialists show more liberal minds than heretofore. Sir 
Alfred Mood, president of the great chemical combine, has 
just launched a proposal of share-purchase on favorable terms 
to employes, in conjunction with a system of representative 
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control through work-councils, which, it is 
hoped, may reconcile the interests of the two 
main factors in industry and usher in a new 
era of peace and productivity. 

William J. Donovan, assistant to the 
Attorney General of the United States, 
sounded the same note in addressing the 
Paint, Oil and Varnish men the other 
day. 

"And there are those who, believing in 
a socialistic state, are professed advo- 
cates of industrial combination in the 
hope that such a policy may more speed- 
ily result in governmental ownership." 

An eye-opening idea that competition 
in industry is paving the way towards 
socialism. 



Business Is Col. 
lege Educated 



COLLEGE en- 
rollments go 
up by leaps and 
bounds. Where once 
a college education 
was the privilege of the exceptional lad 
whose parents destined him for one of 
the so-called learned professions, now 
every man hopes to send his son to col- 
lege, and many, perhaps most, succeed. 

Dean Walters of Swarthmore has been 
compiling some figures. In the last five 
years, full-time enrollment in 211 insti- 
tutions on the approved list of the As- 
sociation of American Universities in- 
creased 25 per cent, jumping from 328,- 
000 to 410,000. In short, out of our 
population one in 300 is in an accredited 
university — and there are some hundreds 
of other colleges outside that list. 

And what becomes of that great group of students 
when they start job hunting. Some statistics recently 
compiled at Williams give an idea. From the classes 
from 1852 to 1920 there were 2,667 living graduates of 
whom 58 per cent were in professions and 42 per cent 
in business. Eut since 1905 the figures have been shift- 
ing. Of the living graduates from 1852 to 1905 there 
were 401 who had gone into business. From 1905 to 
1920 there were 727. The earlier period showed 921 
men in the professions and the later period 618 with a 
turn away from ministry and law to engineering. 

And still the 435 members of the House of Repre- 
sentatives include 328 lawyers, about 77 per cent. And 
1 1 lis 77, according to one authority, make more than 90 
per cent of the speeches. 




YOU'J?E GOIN' 

To be a •Bailor 

NO MATTEL I 
HOW MUCH IT [ 
COSTS'/ 1 



COURTF3T NEW YORK Hi'MAC-D-lfiiBUflE 



Shanghaied 



On Faulty 
Examples 



TRADE associations, notably 
the Retail Hardware Dealers, 



r have sought to make our arithme- 

T ^Ty tics tune to business methods, to 
alter the examples which said: 
Smith and Company buy a bedstead for $40 and sell 
it for $60. What is their profit? 

Answer, $20, Quite forgotten are the dozen items 
that come out of that $20 before profits are pocketed. 

On the authority of the Figaro of Paris, strongly anti- 
Bolshevik and sometimes overzcalous to make a case 
against prescnt-rlav Russia, the Soviet is doing still 



better. Here is a revised arithmetic example it cites: 

A village priest makes a stupid peasant pay him two rou- 
hles for a short prayer. Supposing that 1,000 peasants who 
have thus been deceived, instead of each paying two roubles 
to the greedy priests, send them to the treasury of the Soviet 
workers, so that the treasury can send this money to the 
unemployed and starving in Western Europe, how many 
brave pioneers of the world- revolution can each receive a 
subsidy of 15 roubles? 

The Railroads' fT^HE RAILROADS raised 

Money Year . I™*? P? rha ? + a *i°0,000 ; 0on 
J in 1927, hut in spite oi that they 

are not going to spend quite as 
much of their time getting together 
money for wages as they did in 1927. The Committee 
on Public Relations of the Eastern Railroads has is- 
sued its 1928 calendar which siiows where the railroad 
dollars go. Here's the table put bv davs for 1928, '27 
and '26: 

Items oj Expenditure 1928 1927 1926 

Wages 151 153 157 

Locomotive fuel 24 24 27 

Materials and supplies.... .... 69 69 70 

All other operating expenses 24 25 24 

Taxes 22 21 21 

Interest and rents (fixed rhurgra) . . 40 4t 41 

Dividends 23 20 19 

Surplus 13 12 6 

In other words, the railroads take the first five months 
save one day, May 31, getting together money fur 
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« ages The first three weeks in June go to locomotive 
fuel; the last week in June and all of July and August 
nre devoted to earning money for materials and sup- 
plies while the first 20 day- of September go to other 
operating expense.-. Twenty-two days' income go to 
I axe-: in days to interest ami fixed charges; arid 2'1 
day- to dividends. That leaves 13 day- for -urplu-. 
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As to Diminish- 
ing Aiarkets 



UIIS cutting from a newspaper 
is put on the editor's desk: 

When an industry i- confronted with 
:i fixed or diminishing volume of busi- 
ness, it iim-t choose lietwecn Iwo altcr- 
iim\es, either more higher-priced goods must lie sold to ihc 
.-.inn- mmilier of ru«»omi*rs ur the volume of business must 
be concentrated in fewer hands through the elimination of 
uneconomic units. 

To what industry does it refer? No, not automobiles, 
nor silk, nor wool, nor ice refrigerators, nor any one of 
the dozens which we think of as facing the new compe- 
tition. The quotation is from the .Metropolitan Life In- 
surance Company's report on undertaking in Metro- 
politan area of New York. The fixed or diminishing 
market is due to the better death rate. The "uneco- 
nomic unit" is the small undertaker who finds his busi- 
ness going to larger organizations. 

But the problem of one business is pretty apt to be 
the problem of another. 



The Senate and JTl 1 UTORIALLY and by car- 
Tbe I. C. C. r i 11,011 magazine has 

pointed out the danger that lay in 
the interpretation by the Interstate 
Commerce Commission of theHoeh- 
Smith resolution, an interpretation which led Commis- 
sioner Hall (since retired) to say "Congress has not 
made of us a special providence." 

Now the Senate of the United States has taken notice 
of the situation and has adopted a resolution which 
calls on the Commission to produce 

I full and complete citation of the section or sections of the 
interstate commerce act as amended, and other acts, tinder 
which the Commission claims and believes it was granted the 
power to equalize prosperity among the producers of com- 
modities. 

What the Hoch-Smith resolution means is before the 
United States Courts, and before the Senate, and when 
those bodies have deliberated the Commission may 
have a new understanding of its duties. 

Who Profits JTWE HIGH COST of beef has 
From Beef? A of late engaged public atten- 

! \i ti I'l'Mll Hu-lon i .-iItH' n-pnil - 

that hotels had asked their patrons 
to order other meats than beef. 
Who's growing rich on the profits of buying cattle 
and preparing and selling and cooking and serving beef? 

Swift & Company in their lf*28 year book set forth 
their profits. The cattle they bought in 1D27 averaged 
!(()6 pounds in weight and cost $8.17 per hundred pounds 
ns compared with $7.16 in lfl2(i 

This average animal yielded 520 pounds of meat 
which sold for $78.10 and the by-products yielded 
$14.78. Total $92.88. The 966 pound animal at $8.17 
a hundred, cost $78.93 and the expenses including 
freight $13, leaving a profit, before paying interest of 
fi.") cents on each head. 



It is interesting to note, first, that profit is only about 
one-fifth of a cent a pound of meat and second that the 
seller gets more for his animal than the packer gets for 

the beef he sells. The answer to this last paradox is 

"by-products." 



Making the 
Chamber 
Stronger 



WW. THAI >i: ASSOCIATION' 
is destined to play a great part 
in the growth of American indus- 
try. It is a recognition of that fact 
that has brought Hugh P. Baker to 
the United States Chamber to take 
charge of its work with trade associations. 

Dr. Baker brings to this task a fine equipment both 
from education ami from i n-eupat ion. Educated in for- 
estry at Yale and in economics in Munich, he has 
served the Government and taught in colleges. 

For several years he was executive secretary of the 
American Paper and Pulp Association. Altogether a 
well-rounded training for a difficult and important ta-k. 



Italy Closes 
Chambers 



l/SNOLINI, says a new- 
paper despatch, has wound 
up all chambers of commerce in 
Italy. The despatch adds: 
"The provincial economic coun- 
cils will take over the work of the dissolved Chambers. 
The head office will be in Rome, as established by 
tin- State Corporations An, which bring- all industrial, 
commercial and professional syndicates under the new 
Ministry of Corporation.-. It marks one more «lep on 
the road to complete Fasci -lizution of private endeavor, 
at which the Corporations Act aims." 

Socialism and Dictatorship. The two seem at the 
opposite poles but the Italian leader seeks to make 
them one. 

No one lias yet undertaken in this country to sup- 
press the chamber of commerce and the trade associa- 
tion, yet there seems always to be some department 
of government ready to do the work the business man 
should be doing himself hy organized effort. 

A Check to CJC I ENCE is always upsetting 
Production industry. Now the airplane is 

upsetting the egg industry just as 
the hen was increasing output and 
reducing overhead. Postmaster 
General New has broadcasted to an egg-eating world 
a letter from the "Cackle Corner Poultry Farm." Say- 
the egg raiser: 

About once in two or three weeks :in airplane, sometimes 
it is a U. S. mail plane, flies over my place so low that 
the hens become so frightened that they pile up, thus injur- 
ing each other and my egg yield drops one or two hundred 
eggs per day, and by the time I get them back to normal 
along comes another low-flying machine and sends the egg 
yield down again. ... 1 wondered if the planes could 
not be requested to By higher. 

Once the fanner rushed with shot gun to slay the 
predatory hawk. Now he must shoo to higher levcl- 
the boisterous airplane. 

But perhaps by the time a sky is filled with airplanes, 
the hen will have learned to accept them calmly, but 
if she doesn't the science which has made the synthetic 
bird will give us the synthetic egg. 
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The Map of the Nation's Business 



By FRANK GREENE 

Mti tinging Editor, Brat/street's 




Business Conditions 
as of February 1, 1928 



JANUARY sad I'arly Feb- 
ruary uv rather pro- 
nounced for word and up- 
ward trends in the steel 
and automobile industries and an 
apparent change in the Federal 
Reserve banking policy concern- 
ing money. In some other ac- 
tivities, however, a lack of form 
and an appearance of waiting 
upon events tended to show that 
entry into the new year was more 
a matter of bookkeeping than of 
distinct departure in trade and 
industry. 

Notable features of the month 
or five weeks other than the rel- 
atively fast pick up in iron and 
steel operations were: 

A speeding up of shoe manu- 
facturing accompanying further 
sharp advances in leather and 
hides, 

A raising of rediscount rates 
by the regional Federal Reserve 
Banks of seven districts, led by 
Chicago, the last to go down to 
the 3% per cent rate. 

A very active but none the 
less very erratic stock market, 
with a moderate downward trend 
of the measuring averages. 

A rather slow coming to life 
<if whoiesale and jobbing trade 
after the year-end quieting. 

An almost equally slow awak- 
ening of retail buying, which, 
retarded by lack of real winter 



THE beginning of 1928 brought no dis- 
tinct departure in trade and industry 
generally. The stock market was erratic. 
Cotton continued unsettled, and sharp price 
changes in several commodities may have a 
direct effect on farm relief legislation. 




The Map a 
Year ago 



weather, seemed reluctant to take 
advantage of intensively adver- 
tised sales. 

A continuance of the unsettled 
condition in manufactured cot- 
ton goods, reflecting diverse in- 
fluences of announced heavy mill 
curtailment, with the lowest quo- 
tations for the raw staple since 
the first days of August; and in 
the first week of February a 
sharp rally in raw cotton prices 
which brought out some better 
buying of cotton goods. 

A turn in the tide of pig iron 
production after nine months of 
recession. 

A quite notable easing off in 
year-end failures and liabilities. 

A downward trend in the Com- 
modity Price Index after six con- 
secutive monthly advances. 

The second largest monthly 
total of sales on the New York 
Stock market, with bank clear- 
ings and bank debits dutifully 
lagging along with second largest 
monthly aggregates. 

However, neither trade nor in- 
dustry for January, excepting 
automobile, steel and shoe man- 
ufacturing, seemed to exceed the 
totals of January of the year be- 
fore; and employment, although 
gaining in a few instance!;, ap? 
peared in the whole country lit- 
tle better than in December I 

much lower than in January, 
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1927 The steel trade uncovered early 
in January a nty con-idcrablc increase 
i i unfilled orders, which apparently rr- 
Miltod from the announcement early in 
DeremU-r th.it prices of finished stool, 
: 1 1- 1 1 especially plato, shape*, Elects and 
! !-. would Ik- advanced in the first 
quarter. It saw operations advnnoe 
sharply to an SO to Sfi-por-cont-of- 
capacity basis. Novemlier demon- 
strated to have been the low month 
of the last few years. 

The .-lock market threw off its air of 
j>reoocujiation in the work of advanc- 
ing prices in the first week of 
January when a report of a * 
new high level of lookers' 
loans resulted in the third 
largest day's sales of stocks 
on record. The market ral- 
lied from this fairly well until 
the Chicago Federal Reserve 
Hank on January 25 marked 
the rediscount rate up to 4 
per cent. Advances in the San 
Francisco and Richmond bank 
rates did not cause much ex- 
citement, hut on Fchruary 2 
the New York Bank raised 
it- rates, on February i> the 
Minneapolis Bank joined in, 
on Felmiary 7 Boston and 
Dallas raised theirs, and there 
were signs that the other dis- 
tricts would soon follow their 
example. 
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use of -utvstitiites, have !>cen stumbling 
Mocks to the coal trade and particu- 
larly to the soft coal industry of the 
central competitive field, which com- 
[<ri>«'^ western Pennsylvania, eastern 
Ohio, and Indiana and Illinois. 

In January and early February mine 
operations were slack, with one to three 
days' work I week in mines the measure 
of employment in many areas. 

One effect of the great shifting of coal 
mining activity from union to non-union 
fields, for which 1027 was notable, was 
that West Virginia, largely non-union, 



BUSINESS INDICATORS 

Latest month of 1928 and the same month of 1927 and 
1926 compared with the same month of 192; 

Sam, Month 1925 - IW 



Weather Unfavorable 



EXCEPT for sharp cold 
weather 111 the first and 
third weeks of January, that 
month in the north was popu- 
larly classed as mild, but two 
sharp periods of cold weather 
aliont the same time in the 
south caused some loss to vege- 
table, truck, and fruit growers. 

There has been a general 
lack of snow cover for month- 
111 all the winter wheat belt 
Drouth in the southwest — 
Kansas, Oklahoma, West 
Texas, East Colorado, and 
Nebraska — continued unre- 
lieved until well into Febru- 
ary, when rain was reported 
111 western Kansas. 

The grain markets moved «— 
diversely, wheat tending to 
weaken, whereas corn was firmer on in- 
creased speculative interest apparently 
drawn from wheat. 

Cotton, for the first time since Au- 
gust 4, 1927, fell from 23.90 cents early 
in Scptemlier to 17.45 cents for spots 
at New York in February. Cotton goods 
eased all tli rough January, with a 10- 
per-cent wage reduction announced as 
accepted at Fall River. Curtailment 
was put into force at southern mills 
more strictly than in December. 

Mild weather; liberal stocks accumu- 
lated in preparation for the strike April 
1, 1927; and reduction of industrial and 
domestic consumption, caused partly by 
slack industry last year ami partly by 
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I assed Pennsylvania, largely union, in 
the production of soft coal. Twenty-five 
year? ago Pennsylvania production was 
'hree times that of West Virginia. Some 
years ago Kentucky, largely non-union, 
passed union Ohio as a coal producer. 

In gathering up some of the loose 
threads of 1927 industrial and trade re- 
sults, it is found that automobile out- 
puts for December and for the full cal- 
endar year were the smallest for five 
years, and it is significant that the sharp 
uprush of steel production came soon 
after the active resumption of work by 
leaders in the automotive trade. 

Slirrings of life in the plate glass trade 
have l>een reporful and other industries 



drawing sustenance from the automobile 
industry are showing slightly more ac- 
tivity. The tire trade has been active 
after a year of increased output and 
shipment, bat crude rubber went off 
after reaching the highest price in nine 
months on January 1. This latter weak- 
ness was ascribed to absence of expected 
announcements of restriction of exports 
from the eastern plantations. 

An interesting feature that may prove 
significant in the building trade was a 
small gain in January in the total value 
hi permits for building in leading Amer- 
ican cities, after ten consecu- 
awawawawaw— rive month* showing declines 
from like periods a year ago. 
Since January, Pi.'ii, only 
three months have shown 
gam-, tine inference that may 
be drawn from these figure- is 
that building of house, office, 
and store structures in the 
lai^ir cities is now down to 
normal. The elapsed portion 
of the year has certainly 
shown a perceptible gain in 
output and new orders lor 
both bard and soft wood lum- 
ber. 

Record Oil Output 

PRODUCTION and coo- 
*■ sumption of crude petro- 
leum and of gasoline reached 
the highest levels on record in 
1 927 . Crude out put was 894,- 
435,000 barrels, a gain of 1(5 
per cent over that of 1926, the 
previous record year; and con- 
sumption was 641,047,000 bar- 
rels, a gain of 3.4 per cent. 
The Seminole field in Okla- 
homa, I he Texas Panhandle 
and Pecos fields, and the Cali- 
fornia coast areas all contrib- 
uted to these enormous fig- 
ures. Production of gasoline 
in 1927 was 330,667,000 bar- 
rels, and domestic demand to- 
talled 297,928.000 harrels— 
gains of respectively 10.3 and 
13.7 per cent over the peak 
yea r, 1 ! >2i . Domest ic kerosene 
takings dropped 13 per cent 
from 1926. 

Though the compilations of 
statistics of production of elec- 
tricity have been hailed as 
valuable measures of industrial opera- 
tions, there was no reflection whatever 
in the 1927 figures prepared by the 
Geological Survey of the slump in em- 
ployment and industrial output. Un- 
doubtedly some slight measure of the 
enormous gain in December, when the 
total was larger than the entire country's 
output in 1903, was due to the extensive 
rise of electricity in household service 
and in public and private lighting. 

The preliminary report of department 
store sales for January shows a loss of 
1 per cent from January a year ago. In 
1927 as a whole, the total sales in some 
600 department stores fell one-fifth of 
one per cent below the 1926 total. 
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The Flight from City Ownership 

By W. G. CLUGSTON 




K\NSAS is one of the most 
typically democratic spots 
in America. Its settlers, un- 
able to overcome the social 
and economic inequalities in the older 
states, came into the new country 
imbued with the ideas of democracy 
and equality. In their development 
of a great, rich, progressive state they 
have hesitated at no experiment to 
preserve their ideals, or promote the 
equalities of communal life. Political 
faiths have been abandoned and popu- 
listic ideas embraced without hesitation; 
powerful interests have been humbled 
:md the ha-ha's of the world have been 
ignored in the confederated cause of the 
commonwealth's advancement . 

It was perfectly logical, therefore, to 
expect that municipal ownership theo- 
ries would become popular in Kansas as 
soon as they began to spread over the 
country. The progressive spirit of the 
state, even to the smallest towns and 
hamlets, demanded electrical service; 
and the political-mindedness of the peo- 
ple naturally brought in these modern 
conveniences through municipal plants. 

But in the last few years there has 
been such a widespread movement to 
abandon the municipal plants that the 
theory of municipal ownership will soon 
be a thing of the past. Within the past 
year, according to statistics furnished by 
the State Public Service Commission, 
which must approve every sale and 
transfer, eighteen municipal light and 
power plants have been discontinued, 
and the cities they served have granted 
franchises to privately owned plants. 

The number will run to nearly 100 for 
the last five years. Not only have the 



WITHIN the past year eighteen 
cities in the State of Kansas 
have discontinued their municipal 
light and power plants. Nearly a hun- 
dred cities in Kansas have disposed 
of their municipal plants during the 
past five years. 

A privately owned company operat- 
ing on a large scale can afford to junk 
good equipment and replace it with 
more modern equipment. Munici- 
pally owned plants cannot do so 
without resorting to new bond issues, 
going through a lot of red tape, con- 
vincing the voters that such extrava- 
gance would be economy in the 
long-run. — The Editor. 



cities been "junking" their municipal 
plants wholesale — often before retire- 
ment of the bonds issued to pay for 
them, but in several instances they have 
paid substantial bonuses to privately 
owned companies to take over the dis- 
tribution systems and guarantee light 
and power service. 

Great Faith in Government 

WHY, in democratic Kansas, are 
such things happening on such a 
large scale? In no other state in the 
world is the politicology more favorable 
to municipal undertakings. The people 
are progressive, intelligent and energetic ; 
their public affairs are generally free 
from corruption; their faith in govern- 
ment is so great they even believe it is 
possible to legislate morality into a social 
group. But they are actually paying 
money to get away from the experiment 
of municipal ownership and operation of 
light and power plants! 

One of the outstanding incidents is 
the action of the city of Howard, which 
not only abandoned its plant to give the 
Kansas Gas and Electric Company a 
35-year franchise and all of the munici- 
pal distributing system, but also gave 



this privately owned company a bonus 
of $10,000 to close the deal. There 
have been so many instances of the 
sort in the last few years that the 
League of Kansas Municipalities in 
the November issue of its publication 
carried an editorial deploring that 
municipal plants are being disposed 
of in this way, and declaring that 
salesmen for the corporations are 
forcing the payment, of bonuses. 
"The position of the city," the edi- 
torial states, "is this: It is in debt for 
the electric property which it gave to 
the company. It must raise through 
taxation sufficient funds to meet the in- 
terest and pay the bonds when they arc 
due. It must levy the limit of two mill* 
and take the balance from the general 
fund, contrary to law, to pay for its 
street lighting. 

"The domestic, commercial and street- 
lighting rates are determined on the 
same basis as if the company had fur- 
nished the capital for building the trans- 
mission line and the distribution system. 
Therefore, the citizens are paying for 
the distribution system and the trans- 
mission lin<? in their bills for domestic 
and commercial electric light and power. 
At the same time they are paying for 
the same distribution system and trans- 
mission line through taxation. The citi- 
zens are being forced to pay twice for 
the same property." 

This editorial, from a source which 
champions municipal ownership, bears 
out the statements of the officials of 
private companies, and records of the 
state public service commission, showing 
that the cities and towns arc actually 

(Ciiiitl)iuerl on pnt/r 62) 
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1 (9 in Our Own Ships 

By WALLACE WHITE, Jr. 

Chairman, Home Committee of C.ongrets on Merchant .Marine 



Illustrations by Cordon Grant 

AM ERICA has become economically dependent upon 
/V foreign trade. Our productive surplus must be sold 
and delivered abroad. Ships and ships alone can make 
this necessary delivery. 

Chairman White of the Merchant Marine Committee 
of the House says: 

"I believe that the people of the United States would 
prefer to see the ships owned and operated by the citizens. 
. . . 1 have confidence that the accomplishment of this 
result can be brought about." — The Editor 



IT IS a comforting thought, often 
expressed. th:it tins country of ours 
is self-sufficient ; out so long as the 
productive capacity of our farms 
nnd factories, our forests and our mines 
cxcccds the consumptive needs of our 
people this belief m our own security is 
not justified; for an unsold exportable 
surplus leads inevitably to a curtailment 
in business, activity, to depression, to un- 
employment, and to all the misfortunes 
following in the train of these conditions. 
An excess over our own needs must be 
sold and delivered abroad, and it i> ships 
and ships alone winch can link'' this nec- 
essary delivery. 

No one would contend that it vva- good 
bn-me.-s for Mr " V" owner of a depart- 
inent store in Oklahoma City, to depend 
upon a competitor's trucks and wagons 
to deliver to hw customers the purchases 
made at his store. Yet American indus- 
try, highly organized, wonderfully effi- 
cient, with a productive genius thai is 
at once the marvel and envy of the 
world is, without an adequate American 
Merchant Marine, in just almiit the fix 
of Mr. "A" without delivery trucks and 
wagons of his own. 

The change in world conditions since 
the war has emphasized the truth of this 
statement. America's foreign trade is 
rrnu of huge volume and there seems to 
be a more general de-ire among our j>eo- 
plc than ever liefore that I fair pro|x>r- 



tion of this trade should be carried in 
American ships. 

I venture the assertion that there is' 
complete agreement among our people 
on these preliminary and general state- 
ments, hut when we ask why we do not 
have the ships, wliv we are not carrying 
I larger pro|H>rtion of our commerce, and 
what may l>c done to improve our posi- 
tion on the seas, we hear various and 
conflicting answers. 

The advocate- of government owner- 
ship insist that the only way to keep 
what ships we have, and to develop onr 
services further is to continue govern- 
mental ownership and operation. They 
say that the American public is not 
-hip-minded, that it is impossible to in- 
duce private capital to invest in ships 
and shipping ventures without some 
form of governmental assistance, and 
that neither the American people nor the 
American Congress will approve of gov- 
ernmental aid to enable private owners 
-iicccs.-fully and profitably to operate a 
Merchant Marine. They conclude that 
the only alternative to giving up the 
ship- and to withdrawal from the sea is 
tins policy of government ownership. 

The proponents of this policy ignore 
facts, misjudge public sentiment, and 
c|o-e their eyes |q the opportunities upon 
the seas now Itcckoning Amerira. There 
are today two hundred and thirty-four 
privately owned and operated ships th- 



ine the American flag in the overseas 
trade in addition to more than a hun- 
dred tankers. The mere fart that these 
private lines, hav ing no loss-paying ar- 
rangements with the Federal Treasury 
and facing always the threat ui govern- 
mental competition, si ill earn - on is an 
earnest of what might lie done under a 
policy favorable to American shipping. 

The fact that since the act of 1920 was 
passed, the public has Ix-en paying ship 
aid, paying ami paying again to meet 
the losses of governmental operation to- 
talling a i|'iarter oi a billion dollars in 
seven years, is a refutation of the asser- 
tion that the American people are not 
willing to pay for whatever they lielieve 
to lie in their interest. I deny that the 
situation is so hojieless as the govern- 
ment ownership folk would have u- he- 
licve. I believe that the |x-oplc of the 
I'nitcd States would prefer to see the 
ships of America owned and ojverated by 
the citizens of the country rather than 
by the Government. 1 have a conviction 
that they are ready to pay whatever is 
reasonably necessary to this end, and I 
have rontidence that the accomplishment 
of the result can be brought alxiut. 

Eliminate the Handicaps 

A 1,1. HAVING any kil'iNvlcdge of the 
** subject agree that there are today 
certain handiraps militating against the 
American ship m foreign trade. There 
is fir-t of all the greater cost of eon- 
stnictinii of a ship here than the cost ol 
a comparable ship in a foreign yard 
Tins difference runs from 25 to 50 per 
rent, depending somewhat upon the type 
< i -hip anil the country with which 
comparison is made. 

Then there is the handicap of larger 
operating costs of the ship after con- 
stniction. Both of these differentials are 
basically due to the difference in the 
wage scale here and elsewhere in the 
world, and it is obvious that these must 
in some way lie overcome if American 
ships are to participate in world carrying 
trade in appreciable and proper degree. 




There are various ways of holding out 
a promise of overcoming these differen- 
tials and of putting American ships upon 
a competitive basis with the foreign ves- 
sel. And that there may be no misunder- 
standing, let me clearly state that every 
suggestion hereafter made recognizes that 
if the American people desire a Merchant. 
Murine they must pay the price for it. 

First of all it is entirely practicable so 
to liberalize the construction loan fund, 
so-called, as to make it more completely 
available to the American citizen who 
desires to construct ships in American 
yards and to make it more effective. 
The construction loan fund is already in 
existence. It is a revolving fund of 
$125,000,000 authorized to be loaned to 
private American citizens for ship con- 
struction in American yards upon terms 
definitely limited by the law. 

The terms of the statute should be so 
changed that an American citizen may 
borrow for the purposes of the act up to 
three-quarters of the cost of his ship; 
the time of repayment should be ex- 
tended to twenty years; and the rate of 
interest to be paid should be reduced to 
2 l /2 per cent or 3 per cent. Citizens of 
other countries have built great ocean 
liners through the aid of liberal loans 
from their governments. What others 
have done we should be willing to do and 
we*ean do. As our need for a Merchant 
Marine is as crying as that, of any other 
nation with possibly a single exception. 

Ships divide themselves naturally into 
two classes: the liner type, which is a 



combination of passenger and cargo car- 
rying ship; and the distinctly cargo type 
of vessel. We may aid each and we may 
aid both in various other substantial ways. 

The liner type is a ship of greater 
speed than the cargo vessel. It is en- 
tirely practicable, with respect to this 
type of ship, to authorize the Shipping 
Board or preferably the Postmaster Gen- 
eral to determine what ocean mail routes 
should be established and maintained be- 
tween ports of the United States and 
foreign ports, the type, size, and speed 
of the ships to be employed upon such 
routes, the frequency and regularity of 
their sailing, and such other require- 
ments as may be necessary to provide 
an adequate postal service for the United 
States. We should then authorize the 
Postmaster General to contract for mail 
transportation over these routes. 

It's An Old Principle Revised 

TMIESE contracts may or may not be 
* the result of bids. The ships should 
be classified according to speed and ton- 
nage, and the compensation paid for this 
service rendered in the transportation of 
our mails should be based in substantial 
part upon the cost of that, service. This 
of course requires a graduated scale of 
payment varying largely according to 
the speed of service required. 

There is nothing revolutionary in this 
suggestion. It has been adopted and 
followed by other maritime nations with 
results satisfactory to them. It was a 
part of the policy of the United States 



in those long ago days when the United 
States was supreme upon the seas. The 
principle is even now recognized in our 
legislation. It finds expression in the 
Ocean Mail Act of 1891, and again in 
the Merchant Marine Act of 1920. The 
difficulty is that the policy has never 
been continuously and aggressively pur- 
sued and that since the Act of 1S01 the 
appropriations made for the purpose and 
the payments thereunder have been nig- 
gardly in amount. 

An adequate measure of payment and 
contracts for a term of years would, in 
my opinion, result in the transfer to 
private hands of lines now operated by 
the Government at substantial loss, 
and would insure the permanency and 
healthy expansion of other existing lines 
now privately operated. There is very 
definite assurance that the inauguration 
of such a policy would result shortly in 
the building of superships to provide 
speedier and better service than the 
world has ever known. 

The Federal Government paid the 
United States Lines during the fiscal 
year 1927, $2,157,000 for the carriage of 
our mails. These lines, taking into ac- 
count proper interest and depreciation 
charges, showed a material loss for this 
fiscal year. In the hands of private 
owners and with a like payment for the 
carriage of the mails, this line would 
show a substantial profit. 

With the surety of such payments 
through a period of years, who can doubt 
(Continued on page 56) 
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Movers of Mountains 

Hard-working machines talk over life at a conference of power 

By BERTON BRALEY 



Illustration by R. L, l.amMin 



THE great door of Pier 10 slid 
ojwn, and n chunky switch-en- 
gine, breathing steam inio the 
rliill dimly lighted dusk of the 
shed, shunted a Hat car along a hundred 
fret or so. Couplers fell away with a 
Hang, and the engine moved nut again, 
throwing hark over its squat call m<>i 
the remark, 

"There yon are, old timer IN— t easy 
till the junkman comes." 

V \\hei-z\ iliili-kle ■ ■ 1 1 1< ■ [ in breath'' 

through his exhaust as he rolled out 
again and the pur dour rumliled -hut 

"Old timer yourself!" 
turret lathe on the gon- 
dola's deck, in a voiee 
like tool steel paring 
down an a\lc when the 
oil-feed isn't functioning 
right 

"You're so ancient 
that I het your cylinders 
had to lie bored by 
hand. No self-respecting Lithe in the 
last fifty years would have put a tool 
to such b' guess and b' gum piston- 
rods as you wear, you snulvnoscd, 
sway-harked, leaky-lunged runt of a 
toy mogul ! " 

Whether the switch engine*!! deri- 
si\c "Hooty-tooty" from his whistle 
was a relort to this light badinage no- 
body knows, for no further reply 
came, and he rattled away over the 
switches singing, as switch engines do, 

"Life is a series of jolts and of jars 
Thumping on switches and bumping 
on cars. 

<i Mas, Pullmans and Uivcars 1 

bang, 

They're all the same to the switch- 
engine gang'' 

until the sound of his exhaust died in 
the distance, 

"You shouldn't mind lum,'' said a 
ItMGito voice from what, m the half 
gloom of the pier, seemed to be a ma- 
chine gun on a tripod. "He was just 
kidding you a little. He really ain't a 
bad fellow. Course he hasn't travelled 
much — just bumped around the local 
yaribs all his life — ami he hasn't that 
!.w nisscy quoynone that comes from 
wandering all over the map, like I have. 
But in his rough, uncultured way he's 
a bit of a wil and a philosopher. All 
switch-engines are kinda that way. 1 
remember one down in the Zone — " 

"Sn\ . was you on thai job, too?" rum- 
bled a huge shadowy shape, like a shanty 
OK wheels 

"I'll tell the rock-ribbed world 1 was," 



heads pretty fast on a lot of hard-rock 
-tuff hither, thither and yon in my 
iy, but may 1 never jwke my nose 
ijfamst anything harder than gumlm 
gam if I ever barked so loud or worked 
so fast as 1 did down under that tropic 
-mi. I give you my granite-base word, 
we literally moved mountain- at the r.ii<- 
of three or four a day." 

"You can't tell mi nnthin" about that 
job," the steam-shovel clanged back. "I 
was there, too, wasn't I? Ami barring 
the fact that yon ain't gave no 
credit to the dynamite that aciuallv 
cracked them mountains, you onlv 




'And may t nc^tr * hovel 
anything more than a 
spadeful of quicksand if 
that ain't a record as is a 
record. Five ton to a 
scoopfui — that's me, and 
lossi n' scoopfuls over 
my shoulder so fast the 
dirt was like a cloud" 



replied the air-drill, "me and a regiment 
like me. I'd like to know how they'd 
hit have got the canal through Culebra 
Cut without me and my gang. Say, we 
made the solid cliffs look like pepper- 
boxes when tee eot going, and we sure 
did leeji going, too. I've worn out drill 



bond holes in, I'm willing to hand it to 
you babies for puneturin' a lotta rock. 
But when you and the nitro-glycerine 
Imys got through where was the dirt 1 
Bight where it lay, ami clutterin' up 
the scenery and path for the Big Ditch 
"That was where me and my big boy- 



friends und brothers hail to dig in. If 
yon could see the tnrdid that's nailed to 
my front door you'd know who / am. 
Nolwdy but the rhnmpeen steam-shovel 
of the Zone, that's all. And it's stamped 
on brass, too. 

"And may I never shovel anything 
more than a spadeful of quicksand if 
that ain't a record as is a record. Fivo 
ton to a scoopful — that's me, and tossm' 
scoopl'uls over my shoulder so fast aud 
continuous that the dirt was like a cloud 
over me and the hand-shovel gang never 
even got tanned — they was in the shade 
of that cloud all the time. 

Mountains \\ ltc Moved 

THEM was the days, though. Hard 
work, but a l>aule on all the time to 
keep ahead of the next outfit, and that 
made yuh forget you was bein' speedei 
up like never before in history. You 
air-drills perforated the mountains an' 
th' dynamite dislodged 'em — but me and 
my bunch, we moved 'em. 

"Still, we was built for it. I ain't 
backward about pattin' my own back, 
but a shovel my size an' strength just 
naturally ought to move a lotta dirt. 
Way I come to talk that way was this. 



One night there's half a dozen of us big 
shovels parked together where we been 
workin' in t'nlehnt, fires banked an' our 
crews away. 

"So we gets to discussin' the Job — 
which is all anybody ever talked or 
thought about down in the Zone — an' 
after we has bio wed our own whistles 
long enough we has a sort of mutual 
admiration society and agrees that there 
ain't nuthin' in the world but American 
shovels that could do what we done. 

" 'I tell yuh, fellows,' I says, 'it's 
American pep an' American energy what 
does it. Looka them Frogs. They comes 
down a few years ago to dig a canal — 
an' where is it? It ain't. Trouble is 
those foreigners ain't got no industry. 
They're too lazy. An' so the Frogs 
failed an' us Yanks has to take the job 
over!' 

"Everybody agrees with me that there 
ain't not hin' like us 
Americans for doin' 
hard work — an' 
there it lays. 

"Well, next day 
after that patriotic L^tSB^W^' ^- 





rally I'm moved to an- 
other part of the cut. 
And on the way I goes 
past a buncha rusty 
little toys that looks 
like something a 
stcam-shovelman's 
kid might be given to 
play with. I'm 
aorta handiu' 
'em the Ha Ha 

outa my ex- 
i j,^ haustwhenmy 
fireman says 
'Look it the 
Frog shovels. 
No wonder 
them birds 
couldn't dig no 
canal with 
them tea-spoons to 
work with. You'd 
think they'd a had 
, more sense than to 

- bring over them mid- 

gets. No wonder us 
Americans hadda take over the job.' 
See, just what I'd said to the gang 
the night before. 

" 'Yeah,' remarks the Cap'n — the 
guy who handles the levers — 'an' a 
lotta good it ud a done us Americans 
to take over that job in them days, 
when the Frogs made them tea-spoons. 
Because all we had in the way of 
Bteam-shovels was tea-spoons, too. 
Well, mebbc ours was table spoons, 
but that wouldn't a been much better 
(Continued on. page 84) 
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III. The Spirit of New York 

Am tttbtng *>> .imfm itbmti 



NrMt YORK to an American *upa;c«i« hia:ne\« in 
hu*inc*« — coloaaal building*— million* — Ion* — nuiw 

action' Yet there it mufr than sirr. lit- jury it in 
ibai htftneaa, at ihe etching of the three lomn prove*. 

( iirni<ii r what thete building* mean to the nation: 
The New York Telephone f-ompant, left, Wool 
»<>rth, center, and the Transportation Hmlding. 
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Is America Giving a Chance to 

P 




By BERTRAND RUSSELL 

BABBITT and his group activities have been subjected 
to prolonged ridicule on this side of the Atlantic. Here 
is an eminent Englishman who says that teamwork and 
cooperation, as practiced in America, are harmful if car- 
ried too far. 

His reasoning on the differences between group and in- 
dividual progress may be applied personally by every 
reader. It forms a working basis for self-analysis. 

Bertrand Russell, distinguished mathematician, phi- 
losopher and teacher, recently visited America. This is 
his first expression of his views on American social and 
industrial life. Nation's Business will be interested to 
learn the reactions of American business men as they 
read this Briton's essay. — The Editor. 




FROM " PORTRAIT DRIW'NCS OF WILLIAM 

HOTMLKSTEIM" M Trf£ . - • s <. TRESS 



The Honorable Bertrand Russell 



A NY SOCIAL group which is to 
J^k achieve the highest kind of 
/ ^ success requires a combina- 
^ ^SLi 'ion °f two somewhat antag- 
onistic qualities: social cohesion ami in- 
dividual initiative. Of these, the former 
gives Stability, latter brings progress. 
Neither alone suffices. What is seeded is a 
correct balance between the two, It has 
seemed to me, so 

far as a somewhat 

■ obser- 
vation has enabled 
me to judge, that 
America is laying 
somewhat t o o 
much stress upon 
social cohesion, 
and somewhat too 
little upon individual 



initiative. But 
before considering the present position 
of America, let us examine the question 
in its more general aspects. 

The classic examples of the two ex- 
tremes are Athens and Sparta. In the 
former, individual initiative was carried 
to a point which gravely interfered with 
social cohesion; in the latter social cohe- 
sion was carried to a point which pre- 
vented the production of a single really 
eminent individual. The result was that 
Athens enriched (he world, while Sparta 
enriched herself. But while the enrich- 
ment of the world was permanent, that 
of Sparta was temporary ; for the frame- 
work of society in Sparta was so rigid 
as to make adaptation to new circum- 
stances impossible. This was left to 
Macedonia, where some degree of bal- 
ance between the two requisites hail 
been established. 

The Romans represent social cohesion ; 
they are rcmarkablv similar to the mod- 



ern Americans, more so than to the Brit- 
ish. The achievements of the Romans 
were in government, law, the making of 
roads and the establishment of an im- 
perial administration which functioned 
fairly well, even in times of civil war. 
In literature and the arts, they were 
imitators and pedants; to mathematics 
and science they added almost nothing. 

They made, how- 
- ever, in their own 

sphere, a contri- 
bution of perma- 
nent value; in 
spite of the period 

dominate most Americans. 5 5 ot chil "* vvllirn m ~ 

pervened upon the 

1 barbarian inva- 

sion, it is probable 



CCMY impression is that 
economic and social fears 



that the stability of great states, which 
we take for granted, would never have 
been achieved but for the profound ef- 
fect of Rome upon man's imagination. 

The next conflict between initiative 
and cohesion was between the Arabs and 
the Turks. The Arabs and Persians 
made Mohamme- 
dan civilization: _ 



the Turks de- ££ M£N have come to think 

stroyed it. The 

Arabs carried into of progress as a law of 
their empire the , . « r 

adventurous dis- nature; it is, in fact, rare 
position of their and exceptional. 55 

forefathers w h o r 
roamed the do-- — 
ert; in the Per- 
sians, the spirit of adventure quickened 
their innate capacity for philosophic 
meditation and artistic creation. But 
neither Arabs nor Persians possessed the 
capacity for regimentation which i< de- 
manded in the admiiust ration of a great 



empire. The Turks possessed tin-, 
though they possessed nothing else. Ac- 
cordingly, power passed to the Turks, 
while art and literature and philosophy 
perished. 

The Vikings, next to Athens, afford 
the most remarkable example of the suc- 
cess of individual initiative alone. They 
settled Iceland and discovered America; 
from Ireland, where Roman civilization 
still survived, they carried off princesses 
to he their brides, and it was perhaps 
from these captive queens licit the next 
generation learned the literary culture 
which it embodied m the sagas. They 
conquered Normandy and England and 
Sicily; they built the best cathedrals; 
they insured the triumph of the church, 
which represented civilization as against 
the tnrlmlent and barbaric feudal nobil- 
ity. In Sicily, they adapted to Christian 
uses the artistic excellence which the 
Arabs had acquired from the Greeks. 
The debt which civilization owes to them 
is immense; but it was the church, as 
the inheritor of Roman imperialism, that 
supplied the so- 
~ cial cohesion re- 

quired to give per- 
manence to their 
work. 

An exact bal- 
ance between co- 
hesion and initia- 
tive has existed mi 
few nations and in 
them at few times. 
Tin- three best examples, I should say, 
arc Elizabethan England, the America ot 
the War of Independence, and Japan at 
the time of the Restoration, from 1 *^i'«s 
onward In each of these three esses, 
an impulse was started which led to 



((IT IS thought contrary to 
the spirit of democracy to 
recognize superior intel- 
lectual ability, except in 
those who have already 
succeeded in some obvi- 
ous fashion. 



national great ne«s Hut it is not in the 
nature of human institution.* to preserve 
their qualities unchanged through lone 
periods of time, and no nation ean live 
forever upon the 
results of one great 
moment . 

If we lived in 
a ii unchanging 
world, social cohe- 
sion alone would 
suffice to preserve 
a nation in l>eing. 
Even then, it 
would not enable 
a nation to make 
permanent contri- 
butions to the pos- 
ting of man- ' ■ — 
kind except in 

matters connected with government. But, 
m fact, a Inch decree of social cohesion 
can only be obtained by means of a 
ereed or code so firmly implanted in 
\ouih as to make fresh thought impos- 
sible in later years. 

The Peruvians and Mexicans had a 
fixed policy, which was highly successful 
so lone as they remained isolated; but 
when they came in contact with the 
Sj laniards, they were quite incapable of 
the new modes of action which the 
'-hanged circumstances demanded. And 
rigidity is incompatible with funda- 
mental scientific discovery, as well as 
with artistic excellence, except in carry- 
ing on a tradition handed down from a 
more vital epoch. 

Civilizations, as a rule, decay; the in- 
stances of progress are quite exceptional. 
A few centuries in Egypt, a few in 
Greece, a few in the modern western 
world, contain almost the whole stock 
of the world's discoveries and creations. 
Modern men, limiting their purview to 
n-cent times, have come to think of 
progress as a law of nature; it is, in 
fact, rare and ex- 
ceptional. There- . . ■- — 
fore the causes 
which produce it 
demand careful 
study, if we are 
not to enter upon 
a new phase of 
immobility fol- 
lowed by decay. 

One of the most 
noteworthy things 
a I mi it j progress is 
i lie small numlier 
of eminent indi- — 
viduals upon 

whom it depends. If Kepler, Galileo 
and Newton had perished in infancy, 
the modern world as we know it would 
probably not exist. Possibly someone 
else might have done their work; but at 
any rate the elimination of a hundred 
men would have prevented the rise of 
modern science. 

It is not to be supposed that, from a 
biological point of view, the races of 
western Europe had more innate mental 
capacity after the Renaissance than they 
had U'fore it. The great difference in 
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CC AMERICAN industrial life 
is intellectually parasitic. 55 



C 4 I T IS generally recognized 
in American universities 
that those who are emi- 
nent in football should not 
be worried by intellectual 
requirements. Iam plead- 
ing for the converse . 



output must, therefore, be attributable 
to social conditions. Until Newton, prac- 
tically all the scientific pioneers were 1o 
a greater or lesser degree, in revolt 
against established 

beliefs Before the 

Renaissance, edu- 
cation was such as 
to render such re- 
volt very rare, and 
social discipline 
was such as to 
render revolt in- 
effective when it 
occurred. In the 
Renaissance, ad- 
miration of antiq- 
uity rendered 
~ higher education, 

ior a short time, 
more or less revolutionary, because the 
schoolmen wrote bad Latin and knew 
little or no Greek. 

In this atmosphere, Copernicus was 
able lo support his innovations by the 
authority oj cert. on ancients who were 
rendered respectable by the general 
revolt of the learned against Aristotle. 
And this revolt, in turn, was useful to 
Galileo. The combination of erudition 
with revolt against tradition is one of 
the most unusual 

features of that — - — 

period, and un- 
doubtedly the 
main source of its 
immense achieve- 
ments. " 

It is not vehe- 
ment and extreme revolt that has proved 
fruitful in the past, but moderate con- 
structive revolt. There is nothing vaht- 
able in a general opposition to authority 
as such; what is valuable is well- 
informed opposition on definite matters 
as to which the individual can have 
well-grounded hopes of ultimately alter- 
ing the opinion of 
' authority This 

requires an educa- 
tion which is not 
dogmatically rig- 
id; for rigidity 
produces cil her 
acquiescence or 
violent reaction. 
There must be so- 
c i a 1 conventions, 
and they must 
change from time 
to time. The prob- 

|rm is, to make 

them sufficiently 
strong lor the necessities of social cohe- 
sion, without making them so sirong 
that they cannot be changed except by 
generating huge forces of violence and 
disruption. 

In short, a successful society is one 
which admits of the activities of the 
liberal as opposed to the conservative 
and the revolutionary. The decay of 
Hlwralism throughout the civilized world 
i> a sign that we are not coping with 
our difficult ie- as successfully as we did 
during the nineteenth century. The form 
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of failure is different in different coun- 
tries, but in one form or another it 
exists everywhere. It is the American 

form that 1 wish to consider in the re- 
mainder of this article. 

America has Iwen transformed by im- 
migration — not only through the mere 
presence of the immigrants, but also 
through their effect upon the older 
-locks. Defensive mechanisms Ii iv<- been 
brought into play, to preserve American 
traditions from being lost like a river in 
the sand. Unfortunately, this process 
has itself destroyed one of the l>est 
American traditions, namely, that of the 
pioneers. The typical pioneer is a man 
of exceptional courage and enterprise, 
usually with a love of adventure, and 

an _' ii the conquest of nature mainly 

by his own initiative. His circumstances 
allow and even demand a degree of indi- 
vidualism which exceeds what is useful 
in a more settled existence. 

I have frequently been told by Amer- 
icans that the individualism and initia- 
tive of the pioneer still survive in the 
older American stocks. I roust confess 
that this is not my impression, except 
possibly as regards a few of the most 
successful multi-millionaires. My im- 
pression, for what it is worth, is that 
economic and so- 
■ n -m i i ial fears dominate 

most Americans, 
and that the dread 
of being in any 
way peculiar is 

— ~ greater than in 

any other country 
kimwn to me. Conversely, the hostility 
of conventional people towards, anything 
unusual (except recognized foreign ce- 
lebrities i is also greater than in most, 
civilized nations. The reason of this I 
take to Im? the effort required to assimi- 
late the foreign imputation — an effort to 
which much that would otherwise be 
desirable has had to be sacrificed. 

As always happens when a situation 
demands some special kind of effort, a 
whole outlook upon life has been de- 
veloped unconsciously to suit the situa- 
tion. Persecution, political and theo- 
logical, is the darker side of the picture. 
The lighter side is a great stress upon 
social cooperation, group consciousness, 
being a good mixer, and so on. In edu- 
cation, so far as 1 could discover, this is 
stressed alik<- by the conventional au- 
thorities and by the reformers, the only 
difference being as to means. 

In the public schools, children of im- 
migrants learn (no doubt without de- 
liberate intention on the part of the 
authorities) to despise their parents and 
the nation of their origin, thus losing 
whatever might have had value in the 
European tradition. Artistically, espe- 
cially, this is often a serious loss; but 
where wholesale and rapid American- 
ization is important, there is probably 
no easily discoverable way of avoiding 
it. Where, however, the children of the 
well-to-do in private schools are con- 
cerned, there is no such problem. The 
{Continued on jmyv 121) 
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What Do We Get for Our Money ? 



By WILLIAM FEATHER 



FOR the last ten years I have bmi 
getting satisfaction from the 
thought that machine produc- 
tion, although not a perfect sub- 
stitute for the standards of the so-ndled 
good old clays, was bringing a host of 
things within reach of the pocket hooks 
of millions; of people who had previously 
been denied anything except bare ne- 
cessities. 

I expressed this thought in articles 
which were printed in certain newspa- 
pers. From one reader I received n long 
complaining letter which was so disturb- 
ing that 1 had it copied anil sent it to 
ten of my friends. I discussed its criti- 
cism with another ten, asking them 
bluntly: Is the so-called cheapness which 
we credit to the machine a delusion? 
Are we getting a lot of junk for our 
money? 

The critic wrote: 

"1 am thirty years of age; married — 
no children. I gave up a soft white col- 
lar job paying rather well, as these sort 
of jobs go, to enter a factory at twenty- 
five dollars per week. I went from thir- 
ty-eight hours per week to forty-eight 



Illustration by Lejaren it Miller 

cheapest in tailoring that 1 have ever 
had on my buck. Scams puckering, col- 
lars ill-fitting, and 1 really am ashamed 
in wear them where a well-dressed crowd 
is liable to collect. I've had them back 
two or three times — even wrote to the 
head office. The result? — applesauce! 

Decidedly Unseaworthy 

" I BOUGHT a ship model from a dc- 

I partment store. The hull evidently 
was fashioned out of green wood and 
(liter two months a long crack made its 
appearance from bow to stern. No ex- 
change could be made. I had had it too 
long. 

"1 have been using a certain safety ra- 
ior blade for ten years and have secured 
any number of shaves from the single 
blade. However, they jazz it up by 
calling it a foreign technical named steel 
and I am lucky to get two shaves from 
the same blade. 

"I bought a drop-leaf table. The work- 
man while assembling it let one end of 
the drop leaf pull away from him while 
screwing on the hinge. Instead of re- 
moving it he hit it a blow with his ham- 



hours and now 1 am working that forty- *mer and bent the hinge so that the leaf 
eight in five clays. I am a 
foreman in a tin factory, 
and am now getting fifty 
per week (*2,600 per year) 
and know that it won't be 
long before I get $3,000. 
This in less than two years. 

"I like my job. I like 
to sec the fruits of my la- 
bor and thinking pile up 
and leave the department, 
knowing that it is up to 
snuff. I like to see my 
equipment humming and 
my men satisfied. 1 am in- 
terested in overhead, re- 
duction of costs and the 
shortening of time on jobs. 
In other words — I think I 
am a good foreman. 

"I pay a decent rental 
for my apartment. Every 
time I take a shower the 
floor is soaked; the win- 
dows won't open; the par- 
quet floors wou't polish 
md are beginning to bulge. 
The walls, instead of being 
straight, curve in. Paint 
has been slapped on every 
which way; the doors in 
the cupboard stick, etc. 

"I ordered a suit, over- 
coat and topcoat from a 
widely advertised house. 
They cost fifty, fifty and 
forty-five, respectively. The 
garments are about the 



would open and close, but not snug 
enough to allow the bracket to swing 
into place I had to take off both hiiim - 
and rehnug the leaf. 

"I have just taken a brand new elec- 
tric percolator out of the box. In doing 
so, one of the bolts and screw nuts fell 
out of the socket. 

"A bridge lamp whose socket was 
made of such thin gauge brass that I 
had to have a whole new connection; 
an automatic cigarette lighter that 
leaked at the corner. The dealer re- 
placed it with another, and that leaked. 
He then refunded my money. Not to 
mention a magazine rack whose bottom 
fell out because the assembler forgot 
to drive nails in the sides. These inci- 
dents without end — do you wonder that 
some of your daily messages give me a 
pain? 

"But get this straight, Mr. Feather. 
Neither my wife nor myself is a bargain 
chaser. 

"Furthermore, we do not have charge 
accounts nor have we bought one single 
item on the instalment plan. We buy 
from such stores as Macy, Gimbcls, 
Oppenheim-Collins, etc. And when any 




"The garments are about the cheapest in tailoring that I have ever had on my back" wrires 
the correspondent of Mr. Feather. How far are we justified in placing the blame for cheap 
quality as well as (he praise for cheap price on machine production.' 
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of the above-mentioned articles was pur- 
> h i-< d ill these stores they immediately 
. \i hanged it. Bui I repaired or adjusted 
ihcsc (Ihiie> myself hi onler to save time 
:«tul contusion. And in my opinion 11 
was not their fault, nor should these 
incidents deflect from their good will or 
reputation. 

"It is the manufacturer and bis meth- 
od.- — production spurred by piecework 
prn-e> (hat in many cases don't permit 
the pro])cr inspection liefore the mer- 
chandise leaves the plain. In (he ease 
ul the clothing purchased, this concern 
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was the retailer as well as the manufac- 
turer, who no doubt works on the basis 
ni a gi\eu population and an average 
sjile thereto; not necessarily the same 
individual.- — but a sale. 

"And so you have your answer to 
what the workman is getting, and that 
is — cheap, mediocre merchandise, both 
necessities and luxuries. The worker's 
little dame to the tune of thousands of 
automatic drill presses singing a song of 
80-130 H.P.M.!!!" 



Answering this complaint, a young 



woman, a stenographer who supports 
herself, wrote: 

"I can remember when it, was mute 
the thing to make your own lace. But 
now muchine-madc lace has come into 
its own. Certainly lace made by hand 
i re valuable, but the average per- 
son cannot afford it and, further, cannot 
in most cases tell the two apart. 

"Ueady-made clothes were considered, 
not so very many years ago, to lie just 
as badly made as the price was cheap 
Perhaps they were then. But now the 
(< •• •'••>•«. •/ on paye 70) 
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AT TILE last session of 
Congress — the 
/— % 69th, the latest 
J^. previous to the 
Congress now in session — 
'23,832 legislative proposals 
were introduced in the two Houses, 
17,415 in the House and 6,417 in the 
Senate. Averaged, that represents 
forty bills by each representative and 
a bit over sixty and a half by each 
senator. 

These proposals ranged all the way 
from measures to provide — and spend 
— some four billions of annual reve- 
nue to a code regulating Sunday ob- 
servance in the District of Columbia. 

Such figures as these foster the im- 
pression that the law-making indus- 
try, like manufacturing, is geared to 
mass production, and that our repre- 
sentatives and senators in Congress 
are engaged in a breathless marathon 
of law making. 

But it isn't really as bad as it 
seems. Any congressman will tell you 
that relatively few of the multitude 
of proposals introduced ever get 
within the pages of the law books. 

But the country is in no real dan- 
ger from dearth of legal enactment. 
The "Fewer-Laws Club" needn't dis- 
band, thinking its mission on earth ac- 
complished. For, referring to the out- 
put figures of the 69th Congress, we dis- 
cover that, of the 23,832 bills introduced 
in the two houses, 1,422 were passed and 
approved. Those figures show that, the 
enactment average of senators and rep- 
resentatives for the 69th Congress was a 
bit over two and a half laws each. Of 
these 1,422 new laws, S07 were within 
the definition of public laws; the rest 
were private hills — pensions, claims and 
the like — and resolutions. 

What of the 22,410 bills not passed'' 



In the Workshops 
of Congress 

By CHESTER LEASURE 




CONGRESS is made a bun for 
jokes on the ground that it talks 
too much and works too little. But 
it does work even without consider- 
ing the many requests from its con- 
stituencies. In order to study the 
24,000 measures introduced during a 
session, Congress has to split up into 
little congresses and work like the 
very deuce. — The Editor 



Some passed one house and failed in 
ihe other. But by far the greater num- 
ber were weighed, measured and re- 
jected in the workshops of Congress, 
the committee rooms. One new legisla- 
tor, in the fine flush of resentment at 
the ruthless decapitation of a pet bill in 
one of these workshops, denominated 
them the butcher shops of Congress. 

Among these 22,410 bills that failed, 
were many "introduced by rei)uest." The 
committee members, being congressmen, 



understand this little ges- 
ture. Ordinarily, but not 
always, the member intro- 
ducing such a measure has 
no idea, and frequently no 
desire, that it ever will come 
back from committee. Sometimes he 
even hopes it won't, because it would 
cause him no end of trouble to have 
to vote to make it a law. 

Why, then, litter the record and 
clutter the committee pigeon-holes 
with such waste paper? The answer 
is simple and sufficient. The bill, per- 
haps, represents the chief purpose in 
life of an earnest constituent, or club, 
or group in the member's district. 
The congressman must introduce it 
and make a showing of zeal in press- 
ing for its consideration if he would 
keep its crusading sponsors off his 
back at home. 

A distinguished New England sen- 
ator not long since leaped into nation- 
wide notoriety by describing a cer- 
tain much debated act of Congress 
as "a jackass law." Shortly after, a 
veteran member of the House said 
to me: "The senator should have 
told the rest of the story." 
"And what's that?" I asked. 
"He should have gone on and said 
there would lie fewer 'jackass laws' if 
there were fewer 'jackass' demands 
made on Congress and congressmen by 
th" home folk." 

Which is but another way of Baying 
that a congressman or senator can't In* 
much better than his folk will permit. 

Not all the legislative litter Chat del- 
uges the committees each session ema- 
nates entirely from outside demand, lot 
here and there among the membership 1- 
w zealous for the reeencrarirtn of the 
world. Such a one, who singly and un- 
aided introduced some eieht hundred 
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hills taut not ion, wu of a (roup of coo- 
tiu-smrn itiviitil in a While Hou-c 
liroakfut e»rly hut year. Then wm 
thru murh s[>oi'iil:iiioii in new -paper- 
ancl dccwhrrr nlirthrr "Oil" woulil rail 
fin extra session. 

During the linakfa-t talk, tin- led— 

lativo zealot burUeil: 

"Mr. TreMilent, i< inert* really any 
likelihood of an extra Mmion?" 

To ivhirh the JV-nlent, ariurihne to 
my informant, an rye anil car witnei*, 
replied in tin moat nronouneed New 
r.ngkmil aeeent, "Well, if all thos-e InlU 
nt' your* are In gel a lira rum, it l"<>k- 
aa if there'll have to be." 

Too Great a Veto Power? 

HUT not all ihe lull? that fail to conic 
I 'ark I rum nmimittce for anion are 
1 nka-s hill." Now ami then a meritori- 
nii- inea-iire is .-tratislril in rnmmiMee. 
This is the abuse of a good thing. It 
gives rise to occasional criticism of the 
committee sy.-ii-ni a- vi-sting too niueh 
power in a small group — "little Con- 
presses" exercising too great a veto 
jxwer. 

The pnipom ii'- nt tin- argument tie 
elan- that every measure has a right to 
a fair anil square hearing from Congress 
mi its merits. They say it is subversive 
of the representative principle to per- 
mit a small group of these rejiresetila- 
ti\<< to pass legislative proposals in 
preliminary review and to say what 
measures shall ami what measures shall 
not have their day. The practical an- 
swer to this is to speculate on prob- 
able progress if the 531 members of 
f'<uigress > of House anil Senate, wrre to 
attempt to weigh and consider the merits 
ol" each and all of those SJ.M'J measures. 

1 a-ki-d a House member— a man of 
Mclve year-' cmigre-siotial e\perienii'. 

an able lawyer, a congressman with high 
regard for the duty of his position — 
tin- question: 

"Do you study all bills introduced so 
that, when called upon to vote upon 
them, you may have a basis of ap- 
praisal of their merits?" 

Congressmen Are Kept Busy 

'T\0 YOU really understand what 
*-* you are asking me?" he countered. 
"Have you any conception of the time 
it would take to do nothing more than 
read all of them?" 

I confessed it was a leading question, 
to bring out the sheer enormity of the 
physical task involved. 

"Well," he said, "I don't. No mem- 
ber can. He simply hasn't the tune, in 
addition to the other things be must do 
— if he expects to stay here." 

"Meaning," 1 said, "the things the 
home folk expert of you'.'" 

"Yes," he answered. 

"Since you can't take time to read all 
these proposals, how do you make up 
your mind how to vote when and if 
they come up for final passage?" I 
asked. 

There was no hesitancy in the answer: 
"Unless they are measures of broadest 



t, nal and party intcreM, or unless 

they are measures in which my state 
and district are acutely interested, I 
rely on the judgment of the committee 
that has investigated the bill and sent 
it kirk to the Hons*' for action. 

"Let me illustrate bow this rommiltee 
system works out 111 prartire," he coll- 
t limed. "I am a member of the Judi- 
riary Committee. ll is one of the so- 
called major committers whose members 
are relieved of other committee assign- 
ments \- a member of this commit ire 
1 become thoroughly informed as to all 
the details of measures that come lie- 
fore us, requiring our investigation and 
action. 

"The more lime 1 take to heroine 
informed as to such measures and issues, 
the le-s tune I have to become informed 
as to the intimate details of appropna- 
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tions, revenue measures, questions of 
transportation, public lands, Indian af- 
fairs, agriculture, reclamation, and the 
many other important and technical 
questions Congress must consider. 

"While our committee is at work, let 
u- say, on a revision of I he federal Iwink- 
ruptcy laws, or considering n proposal 
to legalize purchasing |«iols of American 
interests to co|ie with foreign selling 
monopolies in siirli ahsnlulr ensentials 
as niblier, or some equally technical and 
equally tune-taking task, the other com- 
mittees of specialists are at work on 
other questions of equal importance and 
requiring equally technical and minuie 
tieatment. 

"When the Judiciary Committee com- 
pletes its work on a given measure and 
reports it to the House for action. I 
am iii position to discuss that measure on 



Business Men You Have Read About 





LAND HOt 

Captain Herbert Hart- 
ley of the Leviathan , 
who hi* created the 
Atlantic a thousand 
timet in 1! yean, has 
given up going down 
to the tea in thipt be- 
came he tayt greater 
business opportunities 
arc to be found on land 



KEEPS MONEY BUSY 

F. "H. Eckcr, vice-pres- 
ident of the Metropol- 
itan Life, find) work 
for the company** in- 
come of approximately 
$12,500,000 every 
week — $450, 000,000 
a year — and makes it 
earn nearly 6 per cent 
by careful investment 



FAME IN FILMS 

William Fox hat "mov- 
icd" up in 2 5 years 
from one picture the- 
ater of 146 chain and 
$7. JO "gate" to con- 
trol of more than 500. 
The 2 50 he acquired 
in the West recently 
teat 3 50,000 and sarn 
$3 5,000,000 annually 





HI! TAXI! 

Not io tang agaThomfti 
B. Hogon st.iru-J in 
mi a driver with the 
Yellow Cab Company* 
But one car wai not 
enough to keep him 
occupied. Recently he 
bee M me v i c c *p reii dent 
and general manager 
of the company 



A STEEL WOMAN 

No mere lavender and 
Jace and high teas for 
Mr*, Stevenson Burke 
of Cleveland. She ii 
one of the three women 
who own and control 
the *70, 000,000 Cor- 
rigan*McKinney Steel 
Corporation, and ii ac- 
tive in the organization 



DISEASE FIGHTER 

Alfred Uiker, bale 
and hearty, hif made 
a fortune ai an ad" 
vertising agent* He 
gave a million dollars 
a short time ago to 
attiit in a campaign 
againit the troublesome 
ailment* that menace 
the middle aged 



■A 
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the floor. Members of the oilier com- 
mittees are equally well versed in the 
measures they have considered and re- 
ported. 

Congresses of Specialists 

"CO THE big task of Congress— legis- 
M lating for 118,000,11(11) folk, with 
widely diversified interests — is broken up 
into parcels or segments, and the special- 
ists to whom each parcel or task is as- 
signed are able to set about the tasks si- 
multaneously, thereby getting through 
the entire congressional program with 
some degree of dispatch and with infi- 
nitely more care, speaking now as to the 
individual items in the program, than if 
the entire Congress attempted to take up 
each of these questions, one at a time, 
and perform all the necessary prelimi- 
nary investigation. As a matter of prac- 



tical fact, if it were not for the com- 
mittee system Congress would be hope- 
lessly swamped. There simply has to 
be a division of work." 

Tasks undertaken in these workshops 
of Congress are of tremendous magni- 
tude. For example, it requires a book 
of 852 printed pages to report the hear- 
ings of the House Sub-Committee on 
Appropriations for the independent of- 
fices of the Government — the Interstate 
Commerce Commission, the Shipping 
Board, the Alien Property Custodial] 
and the like. This is but one detail of 
the big job of the Appropriations Com- 
mittee, and the task of the Appropria- 
tions Committee as a whole is but one 
of the tasks on the program of Congress. 

A few years ago a witness appearing 
before a House ami Senate Joint Com- 
mittee on Transportation held the stand 



for five days on direct examination and 
was cross-examined by members of the 
committee for five days more! 

There are SO of these workshops — leg- 
islative laboratories; 46 in the House 
and 34 in the Senate. Tasks and duties 
assigned them range all the way from 
rinding the money to run Uncle Sam's 
government to the disposal of waste 
paper. And congressional waste paper 
is no small thing, for not long since the 
House Committee on the disposal of such 
wastes reported that it had realized 
*1S,000 from salvage sales. 

The relative roles of the committers 
vary with each session, as the character 
of the issues before Congress shift and 
change. To lie sure, the fiscal commit- 
tees — those charged with getting and 
spending money — are always busy. This 
is not to say that other committees 
haven't many demands upon them. But 
the urgency of the demand varies with 
each session. 

When the Treaty of Versailles was up 
for ratification, the Senate's Foreign Re- 
lations Committee monopolized the spot- 
light. 

Committees Do Most Work 

IX^HEN the postal employes of the 
» * country presented their claim- lor 
increased pay and subsequently, when 
the bill awarding the increase was vetoed 
by the White House with the admonition 
to Congress to find the money before in- 
creasing wages, the work fell largely 
upon the committees on post offices and 
post roads. In the present session the 
demand of the users of the mails for a 
more equitable postal rate structure 
presents a task for these committees. 

Congress now is confronted with the 
task of providing against the disastrous 
recurrence of such calamities as last 
year's Mississippi flood. And the com- 
mittees charged with the preliminaries 
of such legislation are much in the pic- 
ture. For many sessions past these par- 
ticular workshops, while not idle, have 
not been the scenes of such bustle and 
activity as now. 

I have said (hat the fiscal committees 
are busy each session. This is true in 
the very nature of things. So vast, in- 
deed, are the demands and so intricate 
the questions involved in the spending of 
Uncle Sam's money that the appropria- 
tion committees are forced to divide thi- 
task, assigning specific duties to sub- 
committees of the general committer. 
These sub-committees have in turn the 
aid and assistance of the experts of tin- 
various departments of the Government 
whose appropriation needs are involved, 
and as well the guidance of the estimate-; 
of the Bureau of the Budget. 

It's a custom to lash out at Congress 
as lieing free with the federal taxpayer - 
money, but the facts are that, since tin- 
Bureau of the Budget was first e-t.'l- 
lished down to the end of the 60th Con- 
gress, the actual appropriations of (Hu 
press have been less, each session, than 
the total recommended by the Bureau 
(Cnnliiiiiril <hi ;*;</■ SO) 



In the 




NICKEL TO DOLLAR 

David A, 5chulte, chain 
cigar store magnate* 
plans to go into the 
variety business with 
a thousand stores salt- 
ing merchandise from 
five cents to a dollar. 
The stores will be de- 
partment! zed with sec- 
tions for each price 




NEW ON h C. C. 



Claude R, Porter, Dem- 
ocrat from Des Moines, 
who ran for the Sen- 
ate recently, has been 
appointed by President 
Coolidge to succeed 
Henry C. Hall of Col- 
orado a< a member of 
the Interstate Com- 
merce Commission 



News o 




IT'S "APPLE SAUCE" 



Samuel W. Reyburn, 
president of Lord and 
Taylor, condemns the 
advertising slogan, 
"The customer is al- 
ways right," as ridic- 
ulous and harmful in 
business. He is on a 
civic committee asking 
for more traffic tunnels 




l,000TH STORE 

J, C. Penney estab- 
lished his thousandth 
store recently, acquir- 
ing the business of W. 
J. Keyes in Helot t, Kan- 
sas. The chain stayed 
out of Beloit until Mr. 
Keyes, tutor of Presi- 
dent Sams of the Pen- 
ney Stores, retired 



the Month 




HISTORIC BANK 



John 5> Baker succeeds 
his father Stephen \\a- 
ker, as head of the 
Bank of the Manhat- 
tan Company. T h i ft 
company, now a bank 
only, was founded by 
Alexander Hamilton ; 
it gave New York its 
first water supply 




ACHIEVEMENT 



General John J. Carey, 
vice-president of the 
American Telephone 
and Telegraph, for 
achievement in tele- 
phone engineering and 
research, has the Fritz 
medal to wear with 
Longstreth, Franklin, 
and Edison medals 



:;n 
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Business Cycles— Wheels of Chance? 

Is the financial forecaster working more scientifically than 

the palmist or clairvoyant? 

By PERCIVAL WHITE 



IS THE business cycle an exploded 
theory, or n demonstrated law? 
Must we always have at more or 
less regular intervals periods of 
inflation followed by depression? To 
put it bluntly, can't we have good busi- 
ness without inevitably having it fol- 
lowed by bad? Must we keep an eye 
corked on a chart while we go on talk- 
ing al>out "underlying trends"? 

Ask rne another. For me, an every- 
day business man, such questions are 
too much. I am afraid the business 
cycle idea has not yet been made fool- 
proof enough for me to use it. It does 
not enlighten me. I am as much in the 
dark as ever. I cannot even get the 
bu-inrss cyclists to I ell rne flatly win llnr 
we are in for hard times in 1928! 

Business, to my way of thinking, is 
just as much of a venture as it was be- 
fore the economic cycle was heard of. 
The element of chance has by no means 
l>een eliminated. Statistics have made 
some business men feel more secure than 
ihey had any right to feel, but to most 
of us this cycle is simply another wheel 
of fortune which has lieen added to the 
great gambling machine. 

"Let It Go Hang" 

I HAVE watched this theory of busi- 
■ ness cycles rather narrowly. In my 
iil>-cr\;(tii>n, those executives who have 
stuck to their knitting, anil let it go 
hang, have eomo out best, on the whole. 
When all is said and done, they get 
alwut as far as the business men who 
consult palmists, clairvoyants, and other 
prophets and experts. 

A friend of mine confided to me, the 
other day, that he had spent 
no end of time worrying about 
BJ (heal ups-and-downs. You 
might have mistaken his of- 
fices for the kennels of a pack 
nf data hounds. Every con- 
ference was a statistical drag 
hunt. The walls were plas- 
tered with charts showing ev- 
erything from the number of 
freight ears per inhabitant to 
the ratio between lxittle pro- 
duction and the death rate. 

Then, one lovely morning, 
my friend gave all these sta- 
tistics to the janitor. The 
same day he issued instruc- 
tion* for everybody to "lay 
off" the business cycle. That 
was some time ago. Today 



Illustrations by Charles Dunn 

he is glad he did it. The energy for- 
merly spent squaring the cycle is now 
devoted to selling goods. My friend's 
business has been expanding rapidly. He 
has been making large profits. Some of 

In- competitors, on tl ther hand, have 

lieen curtailing, and have taken a loss. 

His business is like most others, these 
days. He belongs to a trade association 
which supplies its members with no end 
of "dope" on the business outlook. 
There is no such thing as a monopoly 
on statistics any longer. Hardly does 
a cloud form on the horizon but these 
business meteorologists banc out the 
hurricane signals. One might suppose 
that every cloud meant a storm. 

For two years, on and off, we have 
been warned, more or less directly, that 



Cyclic statistics make the head 
to whirl, the hair to stand on 
end. They are hedged about 
with so many "if's" that their 
victim knows not where to turn. 



business was headed for the rocks. A 
group of statisticians whose reputation, 
n year and a half ago, was good, pre- 
dicted, at that time, that by the end of 
1927 general business would Ije 14 per 
cent below normal. Fourteen per cent 
is a lot. They advised the faithful to 
liquidate their stocks, cut down their 
organizations, and get ready for hard 
times. Some concerns took this advice. 

A well-known college forecaster pre- 
dicted that we should have a major re- 
cession in 1926 and 1927. Fortunately, 
he did not belong to one of those col- 
leges which is selling its profound ex- 
jicrienee in business to the tired business 
man. For in the university which t*|l s 
statistics it is better to be right 
than be president. 
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It would be easy 
to give examples of sim- 
ilar prophecies. The 
past records speak for 
themselves. The cyclist's 
worst enemy is a client 
with a filing system. The 
automobile business is a 
good illustration. The man- 
ufacturers were warned, but they were 
too thick-headed to listen. They have 
kept on plugging, full speed ahead. 
Even yet, they have not come to their 
slough of despond. They may be riding 
to a j.iB, and they may not remember 
what cometh before a fall. Still, they 
have reason to be proud. 

This is an extreme case, like the others 
I have mentioned. There are probably 
more instances of those whose forecasts 
were substantially correct than of those 
who guessed wrong. Most of the bad 
guessers are buried by this time. All in 
all, I believe the chief value of the fore- 
caster of business conditions is to tell 
you about them after they have oc- 
curred. 

Pome forecasters are too wise to com- 
mit themselves entirely. They always 
leave themselves a loophole. If they 
hint that such-and-such a thing is go- 
ing to happen, they will qualify and 
modify and barricade themselves with 
"if's" till they fairly bristle. There is 
nothing dishonest about this; it is just 
human nature. 

But is this kind of information prac- 
tical? Does it help? Are equivocal 
predictions of any value? Directors ex- 
pect executives to think in terms of ac- 
tion. Executives turn to the business 
cyclist for help. He takes a position 
which I call a straddle. And the execu- 
tive is no better off than he was before. 



One winter's day, when I w;is a small 
boy, my father took me to walk on 
Boston Common. There used to be, in 
those times, and there may still be, what 
was called the Frog Pond — a pond by 
courtesy, 3 or 4 feet deep. That morn- 
ing there was a thin coating of ice — 
perilously thin. Some big boys, after a 
running start on the bank, would make 
a dash and attempt to cross the pond. 
As a result, its shattered surface was 
clotted with boys up to their chests in 
water. The thing which struck my juve- 
nile mind was that the attention of the 
entire crowd was centered, not on the 
boys who were in distress, but upon the 
one boy who happened at that instant 
to be making his dash and had not yet 
broken through. He was a hero until he 
hit an air hole. 

Which Cyclist to Follow? 

IT IS the same with the business cy- 
* clists. I, as a business man, place my 
reliance on the one who is not, so far, 
all wet. It is a question of using my 
judgment to pirk the boy who has the 
best chance of getting across the Frog 
Pond. And how am I to do that? 

There is hardly a business cyclist who 
will not admit that his dope has not 
been wrong at least once. Such admis- 
sions perhaps do as much to build con- 
fidence as to dispel it, for common sense 
tells us that accuracy in predictions of 
this sort, can at best be but compara- 
tive. The thing which does shake the 
confidence of the business man is the 
great disparity of opinion among those 
who claim prophetic ability. While there 
may not be so many cyclical theories as 
there are cyclical theorists, there are 
enough to bewilder any layman. 

The net result of this situation is that 



i In- nnlmary business man lias no idea, 
of where the Mulh lies, nor whose "sys- 
I em" is tnosf sound. He can no I lie ex- 
pected to have the technical knowledge 
nor the patience to discriminate among 
a dozen different dogmas. Is if any 
wonder if he decides to rely on his 
"hunch," or to take the advice of the 
oracle on the cracker barrel? 

One would think that, for their own 
benefit, the cyclists would have a meet 
and thrash this problem out. If the 
cycle is anything but a myth, why can 
they iinl 1 1 ■;trn what the laws arc which 
govern it? I admit Ihcre is more than 
one way to kill a cat, but there cannot he 
twenty best ways to do it. And to put a 
trade-mark on a scientific method, or on 
n chart embodying that method, seems 
more like charlatanism than like science. 

Let's Orient Our Cycle 

I WILL venture to say that there is not 
■ R single eydlSt who rati inform you 
today how near we are to a business de- 
pression. They may look wise and reply 
that they do not believe one is immi- 
nent. Their alibi may be that one can- 
not occur until money rates advance 
and stocks are liquidated. But that is 
ahout as far as they go. In plain Eng- 
lish, they don't know. So say we all. 
What good is a clock without hands? 
The cyclists think they have given us a 
clock face, but, even so, that of itself 
tells us nothing. What we want is the 
hands to indicate where we stand at the 
present moment. 

As I write, I have before me a book- 
let called "Basic Facts of Prosperity in 
1020." I treasure this book all the more 
because of the irony of that title. But. 
it was anything but a joke to those who 
acted on the strength of it in 1921. 
This book was prepared in the spring 
of 1020 by an organisation of national 
importance. It was intended In carry 
conviction, and it did, propaganda or no 
propaganda. It is all right for you and 
me to recline on the tombstones tonight 
and have a post-mortem laugh at, this 
book, but it looked just as good, at the 
rime, as the rest of the dope sheets. 

The "Basic Facts of Prosperity in 
1020" certainly was basic. It contained 
charts of every business barometer, even 
market index, and all the cyclical flora 
and fauna known to man. These bask 
facts proved that prosperity was just 
naturally inherent in the conditions 
which existed in the spring of 1920. But, 
by the time the ink was dry, business 
was on the toboggan. 

1 know this is not a fair example. But 
it has its moral. Someone told me that 
the man who wrote the book should 
have been fired on the spot. But why? 
He was a good man, and he wrote ac- 
cording to his lights. To fire the man 
for doing this would be as senseless as 
was the ancient custom of beheading the 
harbinger of bad tidings. 

Even as we wpre on the verge <>i a 
panic, this man could not see the writing 
on the wall. But suppose he had toM 
(Continued on page 78) 
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FROM LOWLY BEGINNINGS INDUSTRY ROSE 



IT IS a far cry from primi- 
tive to modern methods of 
labor; yet both are in use now, 
linking the centuries, telling 
the story of human progress, 
stirring pride of accomplish- 
ment, and holding forth glo- 
rious promise for the future 




This rickety push car humps 
along its homemade track 
laden with coal dug hy hand 
from an Ohio hillside. Not 
far away the electric locomo- 
tive hauls a trainload taken 
by modern methods from a 
mine in West Virginia 
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GHOSTS OF THE PAST STILL LINGER TODAY 



DOUBTLESS the time will 
come when the tractor, 
the gang plow, the electric 
trairijthe power-driven rolling 
mills, spinners, and the like 
will themselves be quaint and 
nearly obsolete in contrast 
with up-to-date machinery 




The old wool spinner in 
Aerivan, Russia, might 
serve as an artist's model, 
but with his crude hand 
wheel can hardly compete 
with the shirtless youth 
operating the multiple 
thread machine in thi- 
Massachusetts Mil 



Why Is Tax Reduction Denied? 

The delay in passing the revenue bill is unjustifiable 
and a great handicap to business 



THAT reduction of federal taxes 
would lie the ni.'ijor iirm ol 
new legislation in the present 
■r^i 1 Congrc— w i- an- 
nounced early in <>ctol>er, 11*27. The 
Wayi and Means C<niinultec of the 
Iluu*' of Representatives met on Octo- 
l>er 31, more <han a month More Con- 
gress convened, to hold hearings on tax 
reduction legislation The plans and de- 
sire* of every pari of American lile were 
presented to tin* committee. 

Federal Income Underestimated 

KXPERIENCE has shown that for 
the last M'irii year- there have l>ccn 
surpluses in the Treasury of from fJ.VI,- 
imO.lXK) to $ijOIJ,OIX),iMI over and alwve 
the amount aside lor del>i reduction, 
li was readily admitml that a surplus 
of more than iH.'rfl.lMHt.UHl i- t.. U- cx- 
jiected at the end of this fiscal year and 
that there will lie a surplus of more than 
$250,000.0110 in 1020 These estimates 
come from the same sources which have 
underestimated f Mem I income regularly 
for the last .seven years. 

In addition to the possible neeil of 
reducing revenues, tilt- tax law m.imfcst- 
l\ p has so manv uni put :tl >lr and conflict- 
ing practices hi its administration that 
a revision I- essential. A special Joint 
Committee of Congress has studied this 
prolilem for nearly a year with the aid 
of ex|>erts from civil life. 

With thi. e lads before it, the House 
of Representatives, in the first three 
weeks of Congress, pa— ed a tax lull. 
Some items in this lull meet strenuous 
opposition from certain croups of the 
American ]>cop!e; others the Adminis- 
tration opposes. When received l>y the 
Senate, it was pigeonholed l>y the Sen- 
ate Finance Committee 

The Senate Committee lias held the 
lull for two months without action. It 
has not studied the provisions which 
have raised considerable np|msitinn. It 
has held no hearing- It is jeopardizing 
a tax reduction which the people of tin- 
country have every rishf to demand. 

Instead of tteing handled immediately, 
when legislation upon lis merits was 
possible, thp l>ill is now subject to such 
partisan legislation and rulers that it is 
possible no measure will lx- passed by 
this session of Congre.-s 

In this event, it is safe to say that 
the country will again have a surplus — 
of more than $600,000,000 on June 30, 
H»2S. and of nearly $500,000,000 on 
June 30, 1020, Taken from the American 
taxpayer for a purpose not directly au- 
thorized bv Act of Congress Thi- pur- 



By MERLE THORPE 

; osc i> the reduction of the national debt 
faster than is authorized bv Congress. 

It will mean that the American tax- 
payer will pay off more than a billion 
dollars on the national debt from hi* 
■ i\es in I'c.'s :md an equal amount in 
In other words, one-quarter of 
'lie revenue f.iwJ in tin- country will 
go to debt reduction. This is not sound 

If it is the de-ire of the American 
public to pav ofl the nal il debl l.i-ti r 

ihan the rale required by law — approxi- 
mately $500.1 HK 1.000 allliilallv— Congrcs- 
should pa-s h-gi-lation and li t the public 
know what to expect. 

An alternative, unless taxes are re- 
duced, is increased appropriations. For 
seven years Congress has appropriated 
less money than has lieen recommended 
in the President's budget. 

'Mils is ;i most remarkable situation, 
inT n-ually throughout history Congress 
has appropriated more than the Admin- 
istration li.i- recommended. How long 
this condition will continue i- problem- 
atical. With unappropriated surpluses 
amounting to a half billion dollars each 
year in the Treasury, the temptation of 
Congre-s to engage ill a campaign of 
spending is great. 

It is contended by some that taxes 
should not lie reduced lierause we may 
have bad times. Excessive taxes on cor- 
porations are a handicap to continued 
prosperity. 

The charge that the bill before Con- 
gress will so reduce taxes as to endanger 
a proper balancing of ihe budget is not 
iii fen.-iblc 

Official estimates used by the Ways 
and Means Committee took corporation 
earnings for 1025 as the luasis for re- 
turns in 1027 and 102*. Every index 
shows that in 1027 corporation earnings 
were nearly equal to those of 102b On 
this basis there will lie at least $150,000,- 
000 more from corporations in the com- 
ing fiscal year than in 1025. 

Corporation Taxes High 

T^ROM the return of thclasi tvvoquar- 
*■ lers of 1927 there is no sign of a fall- 
ing off m corporation income tax pay- 
ments From the bank statements of 
January and the Federal Reserve state- 
ments there is no sign of a falling off in 
business transactions. The reports of 
leaders of industry, and the reports from 
the Department of Commerce and the 
Treasury hold out the promise that 102S 
will be a successful business year Then- 
is no sign that 1027 and 1928 will show 
business profits as low as those of 1025 
It has been stated that we can expect 



a great decrease in returns from Iwrk 
laxc.i.H - The Hureaii of Internal Reve- 
nue has lewer back lax eases U-lore H . 
but Hi- na-oii i- thai they have lieen 
transferred to the Hoard of Tax Ap- 
peal- This Hoard has ltefore it the 
uri itesl iiuiiiIh r in it- history, tie- 
amount involved exceeding $i MX) ,000 ,001 1 
Experience has -hovvii that the Cnitisl 
-1al( I i..\i M.li.1 hi in- inon than hall 
ol these ease- The estimate ol reccipl- 
M. an bark taxes is ea-lly $50,(XX1,0UI 
too low. 

Boom 10 Get Facts 

PHOr'ESSlNCi a desire to gel figures 
ol 1027 incomes, the Senate lia- de- 
cided to wail until after March 15. 
There is n<i way to make a fair state- 
ment on the March 15 returns of the in- 
come from corpora tiora or individuals 
i ntil all of the returns have lieen sent to 
Washington and carefully tabulated and 
nulled Mi! I; in-. re than a month will 
i e necessary to get an approximation 

If business expects tax reduction, it is 
going to pay its income taxes in instal- 
ments; whereas in ordinary years many 
other corporations with small taxes pav 
the total amount in March. This was 
-hown in 1024, when 32 per cent of the 
total collections were paid in March In 
1020, with a tax bill pending, only 20 
per cent of the lotal tax collections were 
paid ill March. Really accurate facts 
cannot be available liefore June. 

If every tax bill m the future is to be 
delayed until figures for the next year 
are available, lax reduction will lieeoine 
a will o' the wisp; for the figures for 
next year arc not available until the 
year after. Mnnann never comes. 

Meanwhile, business must wait for re- 
lief on taxes |t iiiu-t Jie-Ua.e a-- to it- 
fiscal policy for the next two years. It. 
can make no definite plans and it nuisi 
lace the fact that every corporation in 
ilns country may have to pay almost 
one-seventh of its net profits to the Fed- 
i ral Qovtnimanl and another one-sev- 
enth to the state government. The cor- 
porations today are taxed approximately 
25 jier cent of their net incomes for na- 
tional, stale and lo»a) purposes 

Any blame which may exist for the 
failure of Congress to exact tax legis- 
lation belongs on the shoulders of those 
who are keeping Congress today from 
considering the measure. 

If the taxpayer wants lux reduction 
in 1 1ns session of Congress he can ge t it 
only one way, and that is by the contin- 
ued insistent demand that the subject In- 
taken up and acted upon immediately. 
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THE street car, worried by bus and 
automobile competition, by ob- 
solete laws and throttling franchises, 
is coming back. By carrying a hun- 
dred passengers to relieve street con- 
gestion it is demonstrating its essen- 
tial place in the city's transportation 
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"Right Up Front, Please!" 

The street railway industry is taking a tip from its own phrase 
By RAYMOND WILLOUGHBY 



IF OUR street-railway industry was 
ever beaded toward eclipse, it is 
now coining back from its post-war 
twilight. In big towns, and in 
smaller towns, a new vigor, a new vision 
of service, is on view. Almost it might 
be said that the companies have gone 
"collegiate'' in the color schemes for their 
cars. But it is in the comforts and con- 
veniences, the silence of operation, the 
faster and more frequent schedules that 
the companies are making their most 
convincing bid for business. 

Specific measures of this progress in 
local transportation are at hand in the 
considerations for awarding the current 
Charles A. Coffin and Anthony N. Brady 
prizes. The Grand Rapids Railway Com- 
pany won the most recent Coffin award 
for the outstanding increase in its busi- 
ness and the improvement of transpor- 
tation. Established by the General Elec- 



tric Company in honor of the late Charles 
A. Coffin, and administered through a 
committee of the American Electric 
Railway Association, the 1927 Coffin 
award included a gold medal and $1,000 
for the employes' benefit association. 
Previously, it had been won by the Chi- 
cago, Milwaukee & North Shore Line; 
the Northern Traction Company of Fort 
Worth, Texas; the Pittsburgh Railways 
Company, and the Pennsylvania-Ohio 
Company, Youngstown. 

The Grand Rapids Company's deci- 
sion to provide highly colored cars with 
the comfort and convenience of luxuri- 
ous automobiles was the prelude to a 
general overhauling of its financial struc- 
ture and its service facilities. Paraded 
through the streets, the new rolling 
stock bearing the names of prominent 
citizens got close attention. Crowds along 
the downtown streets cheered when the 



brilliantly painted cars appeared. More 
spectacular was the burning of the old 
equipment at a public bonfire. The evi- 
dence is that fifty thousand car riders 
saw the mayor apply the torch. 

By the company's financial reorgani- 
zation securities were so rearranged that 
annual fixed charge obligations were re- 
duced $90,000 and past unpaid fixed 
charge items were cancelled. Stock- 
holders relinquished all claims to back 
dividends. Gross revenues were in- 
creased 20 per cent, and accidents were 
cut 22 per cent. Employes now coun- 
sel with department heads and are paid 
for suggestions that promise improved 
service. Free uniforms are provided to 
employes whose records are clear of ac- 
cidents. A definite effort is made to get 
children to use the cars for outings and 
picnics. 

Monotonously familiar as the empha- 



86 

sis on safety may I*, it was only by 
dint of keeping its employes and the 
public continually alert to danger that 
this industry in thirteen years was able 
to cut the number of accidents per thou- 
sand of population from 3.2 to 1.0. The 
things that arc helping to push that fig- 
ure farther down arc worth telling in 
some detail. 

The three medals for accident pre- 
\ention and health promotion work, in 
1927, given under the 
Brady Memorial Award, 
were won by the Louisville 
Railway Company, the El 
Paso Electric Company, 
and the Tide Water Power 
( 'ompany of . Wilmington, 
N. C. For its excellent rec- 
ord the Pittsburgh Rail- 
ways Company received 
honorable mention and a 
certificate. 

Representative of the 
practices in this behalf are 
the contributions of the 
Louisville company. Bright 
sjwts in its record are the 
illuminated "car turns" 
signs to warn motorists, 
safety zones marked with 
substantial pillars, and 
loading platforms with the 
ends protected by lighted 
bulwarks visible to mo- 
torists. 

For the passenger's com- 
fort, thought has been 
taken to provide lighting fixtures to give 
the best light. Car ceilings are painted 
white, and handholds are made of a ma- 
terial easily kept clean. Dome-type ven- 
tilation has been supplemented with a 
vacuum system. Waste baskets have 
l>een installed under car floors to catch 
sweepings. Individual lockers for plat- 
form men are provided at all car houses, 
and there is an abundance of showers. 
Trainmen find it not only easy but invit- 
ing to keep clean. 

Health measures reflect careful plan- 
ning. Car sheds are enclosed to protect 
workmen from exjxwure. Heaters have 
Ix-en moved forward to give warmth to 
OperatOri of one-man cars. Wooden 
strips on vestibule floors keep feet out 
of puddles during rains. Free physical 
i Nominations arc offered. Sick benefits 
arc reported h-s and health generally 
letter bec«m of the nursing service 
provided by the cooperative association. 
Even though no accounting yardstick 
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is at hand, it is demonstrable thnt safety 
provisions do cut maintenance costs. In 
Louisville, for illustration, the record 
number of car miles per accident was 
raised by car house competition from 
6,000 in 1922 to 79,650 in 1926. This 
total l»ecomes more significant with the 
rise of motor car ownership and the con- 
sequent increase of street traffic. 

During 1924 the Louisville/ company 
rolled up II ,1(62.24 1 car miles, with 370 




TODAY'S street car caters to the riding 
public with bright colors, genuine leather 
seats, easy-riding springs, Pullman -dome 
lighting, correct ventilating, trainmen trained 
to give service. The de luxe car shown here 
is of streamline construction; most of the 
noise has been eliminated from the trucks 



ears sent to the shops for accident re- 
pairs at a cost of $12,305, and a settle- 
ment exj>ense for accidents at $106,119. 
Two years later, the car miles had in- 
creased to 12,022,097, but the cars sent 
to the shops for repair dropped to 2S4 
and the repair cost to $S,692, with the 
accident settlement expense cut to $92,- 
539. During the same period, automo- 
bile registration climbed from 48,551 to 
55,893. 

But even a man in a limousine can 
see that street cars are not the whole 
of city traffic. The bus that appeared 
on the transportation horizon ten years 
ago was prolific. Will its offspring sup- 
plant or supplement the street car in 
local transportation? The answer is 



somewhere between those extremes. 
Everywhere buses arc seen in the public 
sen-ice, and the statistical evidence bears 
out the obsen - ation of their increasing 
use by street car companies. From Jan- 
uary, 1921, to December, 1927, the num- 
ber of companies using buses increased 
from 16 to 351, and the number of buses 
from 74 to 9,229. In 1917 the average 
number of buses in use by each operat- 
ing company was 4.6. By 1927 the aver- 
age had expanded to 26.3. 

About 18,000 miles of 
bus routes arc now in oper- 
ation by street car compa- 
nies. Of that total, 3,200 
miles were added during. 
1927. Purchases last year 
amounted to 1,800 buses, 
and of those in use about 
400 were scrapped. Not all 
the buses acquired were 
new, for about 5 per cent 
were bought second hand. 
"De Luxe" buses are no 
longer rare. They are now 
operated by many Btreet 
car companies on routes 
parallel to city tracks to 
give a sort of super-service 
al a higher lare. For their 
track routes, the street rail- 
way companies last year 
bought aliout 900 new cars, 
the lowest number pur- 
chased for several years. 

Figures on mileage in- 
cluded in street railway 
management indicate the magnitude of 
their operations, and the scope of bus 
transportation. At present, the aggre- 
gate of street car and bus mileage is 
close to 04,000 miles — a grand total that 
is nearly 50 per cent greater than the 
pre-war mileage sencd by the local 
transportation business. Track additions 
during the last ten years have gained 
over abandonments, for 4,000 miles of 
new line were added and 3.S00 miles 
were taken out of car scn'ice. On 450 
miles, buses replaced the cars. 

In 102 representative bus operations 
ihrough 1925 and 1926, as reported by 
street railway companies, the returns 
for the second year reveal 2,979 more 
(Continued on page 102) 




Fifty thousand persons came out to see the mayor of Grand Rapids start this bonfire of old street cars. Though on casual iaspeo 
ttoo these cars seemed serviceable, the railway company scrapped them to make room for more modern equipment 
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Jor Economical Transportation 




CHEVROLET 




Bigger and Better 
Light Delivery Truck 




-at a Reduced Price! 



Built on a wheelbase of 107 
inches — 4 inches longer than be- 
fore . . . providing even greater 
power, speed, and stamina , . . 
and offering such vital engineer- 
ing advancements as 4-wheel 
brakes, a ball bearing steering 
mechanism, and a stronger, stur- 
dier frame — 

— the new Chevrolet light delivery 
truck provides the greatest avail- 
able combination of fine appear- 
ance, dependable performance 
and outstanding economy. 



Yet this bigger, better and 
more rugged truck is offered at 
an amazing new low price — one 
of the most spectacular examples 
of value-giving in the entire his- 
tory of the commercial car 
industry! 

Your Chevrolet dealer can pro- 
vide a body type designed especi- 
ally to meet the requirements of 
your business. See him today — ■ 
and arrange for a demonstration 
of this remarkable truck. 



Chassis only 

*375 

/. o. b. Flint, Michigan 



CHEVROLET 



MOTOR COMPANY, DETROIT, MICHIGAN 
Division of Gmtrat Motors Corporation 



QUALITY 



A T 



LOW 



COST 



When buying a CnnUDLm- pfrmrr mention Xatton'* BuMwenn to the tlralrr 
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British Malaya, 

the Land of 
Rubber and Tin 

By JOHN G. ILIFF 



REGIONAL specialization ami 
far-flung transport combined 
bring distant unpronounce- 
J able lands daily into our local 
Uvea. Panang, Pcrak, Johore, and Sing- 
aporc, for example, keep us daily com- 
pany. Wc may have but the haziest 
notions of them or British Malaya, their 
geographical anchorage; but this land 
of rubber and tin Bits with us daily at 
our meals and rides with us daily on 
business or pleasure. 

It is Pcrak tm that gets together with 
Pittsburgh sheet iron in Philadelphia 
and makes the non-corrosive sheet that 
becomes a can in San Francisco and 
brings us our California fruit in perfect 
state; and it is Brazilian raw rubber 
grown along the Strait of Malacca that 
comes 10,000 miles to Akron to lie made 
into balloon tires so that we may roll 
around on air. 

May the goose-nerk of Southeast Asia 
never sink into the sea overnight like 
a lost Atlantis. It would l>e too much 
of a blow, not only to Wall Street and 
Lombard Street, but to Main Street. 



Another factor in 
creating British 
Malaya's commer- 
eial importance has 
l>ecn the rise of 
Singapore at ihc 
great eastern gate- 
way of the Pacific, 
with an extensive 
entrepot trade. 
The Pacific basin 
has, all told, nearly 

one-third of the earth's combined popu- 
lation — 540 million people on its Asiatic 
side and 23 million on its American side. 

A Trade Center of Pacific 

SINGAPORE sits at the gateway be- 
tween China's 3S0 million, Japan's 
SO million, and the Dutch Indies' 50 mil- 
lion on one hand and India's 300 million 
and Europe's 42."> million on the other. 
This and its extensive local trade with 
the nearby regions of Malaya, Siam, and 
the East Indies have made it a port of 
prime importance. 
British Malaya includes four political 



(Above) How tin is mined where labor is plentiful and machin- 
ery dear. The Chinese miners in this Malay mine have built 
these frail-looking runways for wheelbarrows. There is not a 
modern piece of machinery on the site. (Below) A workman 
tapping a ruhher tree near Singapore. The Federated Malay 
States are the principal source of crude rubber 



divisions: The Straits Settlements, the 
Federated Malay States, the non-Fed- 
erated Malay States, and North Borneo. 
It has an area of some 130,000 square 
miles, 53,000 of which are included in 
the peninsula proper. 

Singapore, at the south end of the 
peninsula, is only two degrees north of 
the Equator and this 200-mile-wulc, 
400-roile-long British possession has n 
marine climate. The rainy days number 
from 160 to 200 a year throughout the 
peninsula, and there is no great differ- 
ence in winter and summer tempera- 
tures. This tropical climate and rainfall 
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Another torner of this Cm* 
tirmati floor has been ustd 
OSiin anvil far riirdne ihttit 

metal parts. In neither case 
has perceptible damage 
been done the iron-clad con- 
crete surf ace. 



CONCRETE ANVILS 



A/OUR floors are anvils under the 
constant pounding of heavy trucks, 
the dropping of heavy castings, and the 
grinding movement of heavy traffic. 

Under modern industrial conditions only 
the best hardened concrete floors can 
survive. Master Builders Method pro- 
vides the particular type of hardened con- 
crete floor your business requires — -one 
that will serve you better, longer and 



more economically than any other kind 
of floor. 

Since 1911, Masterbuilt Floors have been 
serving businesses of all kinds and hun- 
dreds of installations 10, 15, and 17 years 
old are still giving perfect service. 

Your floors when installed by Master 
Builders Methods will be permanent 
assets to your business for years to come. 



THE MASTER BUILDERS COMPANY, Cleveland, Ohio 



Factories in Cleveland, Ohio, 
Buffalo, N. Y., and Irvington, N.J. 



Sales Offices 
in 1 10 Cities 
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ilatmn of Britudi Malaya if a 

Imlr uvrr four million, the federated 
and non-federated group* having a 
little mo it and the Si rail* Settlement- 
aml British Borneo a Imlr In* than a 
million each Singapore ■ a city of 
350,000 imputation, while Panang ami 
Kuala Lumpur have 125,000 and 80,000 
respec l iv ely. The indigenous Malay; 
make up 4a jier rent of the population, 
the Chinese 35 per rent, Indian* 9 per 
rent, ami Eurojieara (including Amer- 
ican* and Australian*! but 15,000, most 
• >f ubom live in the Strait* Set tlriuciile 

Malay* Not Commercial 

'TMIK MALAYS participate only slight- 
' ly in the commereul development of 
the count ry Mont of them are small 
tanners or fishermen. 

The Chinese arc the laborers, the 
merchant*, and the financiers, con- 
trolling a large percentage of the 
country's rubber output and 60 per 
cent of the tin mines in the 
federated States. In fact they 
" ere mining tin here long be- 
fore European* arrived in the 
peninsula. The 
Chinese carry on 
li o t h the retail 
and wholesale 
iiiiHness and con- 
trol from Singa- 
|*>rc the market- 
ing of many of 
the products of 
the Dutch Indies 



/thus pulling a primitive 
rice cart contrast sharply 
»uh the car tracks in the 
Straits Settlemcnii, Malay- 
sia. {Below i Kuala Lum- 
pur, the capital of the Malay 
States, is prosperous from 
the rubber trade and with its prosperity 
ha* come many evidences of modernness 
including the narrow-gauge railroad 





These native huts oear Sina.iporc look 
Curiously out of pl»tc beside a modern 
road but the climate is warm 



well flu- outlying liritifh po»- 
sewiun* by means of far-flung 
agencie* anil close-knit trade or- 
ganization*. 

For more than a quarter of 
a rent in v the tin mine* of Bnt- 
i-l i Malaya have la-en produc- 
ing from a hnlf to a third of 
the world* tin — 40,000 to 45,- 
000 tons a year, holding fu ' 
place in oiitpui. with Bolivia 
fecund and Banka and Billiton 
(off Sumatra) third, at 32,000 
to 30,000 tons each. Half of 
the Malay output comes from 
Pernk. 

Tin ore apjicar* in two forms 
— a* vein* in rock, called mme- 
1 in, or in alluvial deposit.-, called 
stream-tin. St ream-tin is natu- 
rally the ca.«ic*1 to obtain when 
present tn any quantity; and it is 
the abundance of such detmsit* in the 
Straits Settlements that gives thi* region 
fir-t phiei among tin producer- Tin* 
tin i* mined in open pits hy Chinese 
coolies. 

In 1012 Ihe bucket dredger was intro- 
duced here, and by 1925 it accounted 
for 15 jier cent of the tin mined. 
Dredger! are now reworking abandoned 
mines at substantial profits. From 1013 
to 1920 the output of Malayan tin fe'l 
off 15,000 tons because of the exhaustion 
of the higher grade deposit*. However, 
the dredger and other mine improve- 
ments have brought the output back to 
its old level. 

Incidentally, in 1925 ihe United States 
consumed more than two-third* of the 
world's tin pr<Mluction. Let the uncon- 
vinced lake but one look at the dump 
heaps of American cities and be con- 
vinced. 

Within the last ten year* rabfaff ha* 
displaced tin as the chief Malayan ex- 
port. In 1925 it constituted 45 pel cent 
of the export values of the count ry 



Fleet Owners in Search of 
True Economy areTurningto 

the Pontiac Six 
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are pleased to report that the very satisfactory 
experience we have had with the first Pontiac 
car purchased February, 1927, has been 
borne out on all others purchased to date. We have 
tried almost every make of automobile on the market 
for sales work but have never yet found a car which 
operates on the low cost per mile shown by the 
Pontiac. " — !Th e Standard Electric Time Company, 

Springfield, Mass. 

Thus one owner of a large automobile fleet 
used in business expresses his reasons for 
turning to the Pontiac Six. In cost per mile 
— the only true basis forjudging the economy 
of an automobile — the Pontiac Six holds a 
tremendous advantage. Its very design has 
been directed toward the goal of unrivaled 
low costs of operation and maintenance and 
long life. And in addition to its resultant 
economy, the New Series Pontiac Six offers 
the prestige- building appearance and the su- 
perior six-cylinder performance so much 
desired in salesmen's cars today. 

OAKLAND 
PONTIAC 



PRODUCTS OF 



GENERAL MOTORS 



If you are responsible for the 
purchase of automobiles for 
your company, ask us for the 
particulars of those principles 
of design which have made 
the Pontiac Six famous for true 
economy. Then you will see 
for yourself why so many 
fleet owners are turning to this 
General Motors car. 

OAKLAND MOTOR CAR CO.. PONTIAC, MICH. 



From some of (he largest corporations in 
the world and from many smaller firms, 
letters have come in by the hundreds, 
asking for copies of the book, * 'Experiences 
of Various Companies in Handling Auto- 
mobiles with Salesmen" .... The book in- 
cludes three general sections: "Who Buys 
the Car— the Company or 
theSalesmanT";"Howare 
Operating Expenses 
Handled?"; and "Devel- 
oping a plan of Opcr- 
ation" . , ■ If you arc 
interested in this book 
or in Oakland's plan 
for cooperating with 
fleet users to reduce 
sales costs, send in 
the coupon below. 




Whtn irritiny to O.iKLrNlt Motor Car CompanV please mention Xation't Hutu/*." 



against 14 )>er cent for tin. Likewise it 
is in point of value now the leading 
iitqiort of the I'nitcil States. In 1014 
it stood fifth in value, following hides 
and skins, coffee, sugar, and raw silk. 
In 1025 it easily ranked first, with an 
import value of $429,000,000, against 
-'Mil (00,000 for hides and skins, $2SG,- 
000,000 for coffee, $246,000,000 for 
sugar, and $39ti,000,000 for raw silk. 
In 102G its lead was even more marked 
with $505,000,000, against a raw silk 
total of $302,000,000 as second. 

The United States now consumes 
more than 70 per cent of the world's 
raw rubtor output. 

The process of vulcanizing was dis- 
covered in 1S42, but as late as 1905 the 
world's rubber crap totalled only 65,000 
ions, against some 500,000 tons at pres- 
ent. In 1905 half of the rubber output 
came from wild forest trees. Today 94 




per cent of the product comes from 
plantations, "5 per cent of which are 
in British colonies, and 5 per cent more 
js controlled by British capital. 

Ideal for Rubber-Growing 

D UBBER requires a moist, warm eli- 
* * mate, deep soil of good texture, an 
equal distribution of ample rainfall 
throughout the year, the at>sertce of high 
winds damaging to tin- brittle trees, and 
dependable cheap lator. These require- 
ments are all met on the west side of 
llic Malay peninsula. British capital 
and enterprise and the American auto 
tire market have done the n>t. 

Our finely integrated modern indus- 
trial prosperity has seen fit to smile 
broadly on British Malaya — for a 
highly resilient consideration. Her for- 
eign trade for the last quarter of a cen- 
tury shows a fine growth. From 1900 to 
1925 that of I he Straits Settlements, 



indicative of and including the bulk of 
British Malayan foreign trade, rose 
from a total value of £67,000,000 to 
i3 ,000,000,000, a growth of 448 per cent 
while the world price level for the 
period rose but 98 j>er cent. At the same 
time the tonnage of shipping cleared 
in the Straits rose from 7,000,000 to 
17,000,000 tons. 

In 1925, 44 per cent of her export 
trade and 3 per cent of her import 

trade with llit- United S(at(V From 

1913 to 1925 Straits Settlements exports 
to the United States grew from $35,- 
000,000 to $325,000,000 a year, and im- 
ports from the United States grew from 
$3,000,000 to $11,000,000 a year. Good 
business that, remembering what the 
business misanthrope always forgets — 
that what the Straits do not buy from 
us they buy from the rest of the world 
which does buy from us. 



Young Farmers Trained as Financiers 

By JAMES TRUE 



T F THE solution of the country's 
J agnculi ural problems depends on 

A scientific financing, as economists 
tolieve, just wait until the farm boys and 
girls grow up! Since 1915, when the 

I - 1 1 (Health, Head, Heart and Hands) 
Clubs were organized by the Depart- 
ment of Agriculture, with the state col- 
leges and counties coopera i mg. the vnung 
members have borrowed millions of dol- 
lars for farming projects, and the great 
majority of them have made their in- 
vestments pay. 

Lasi year there were 41,234 organised 
4-H clubs, with a total membership of 
approximately 600,000 farm toys and 
uirls. The major projects undertaken 

were the rai.-mg «l dairy and lieef cattle, 
sume, sheep and poultry; and adequate 
financing was one of the most important 
phases of the work. 

Typical of the financial aid volun- 
teered last year to the clubs was the 
offer of the Goshen (Indiana) County 
Hank Association to finance dairy and 
swine projects to the extent oT $10,000. 
A county-wide meeting was called early 
in the year. Eight boys and five girls 
enrolled in the dairy club, and twenty- 
three boys and seven girls in the swine 
dub. 

The association loaned the money to 
club members, taking their notes due in 
three years on swine and five years on 
dairy cattle, with interest at 8 per cent. 
The note* were endorsed by the fathers 
or guardians of the borrowers, and in 
<\ery instance the money was used for 
the purchase of fine stock approved by 
the county agricultural agents. 

Many bankers have offered to lend 
money to the boys and girls without 
interest and endorsement, but oilers of 



the kind are not generally accepted. The 
purpose of the club work is to encourage 
the youthful farmers to shoulder respon- 
sibility and to conform to the principle.-- 
of good business. 

One little fellow who wanted to finance 
the raising of a blooded pig, borrowed 
the money from a small-town banker. 
But the pig soon died toeause of over- 
feeding. The toy was waiting at the 
bank when the lender arrived next morn- 
ing. He said he wanted to be the first 
to report the loss, and assured the 
banker that he would pay the note. 

The banker advised the hoy to accept 
another loan for a similar purpose, in 
the expectation that the second invest- 
ment would pay the loss of the first and 
a profit l»esides. This proposition the 
boy accepted, signing a note for both 
loans. The second pig promises to ful- 
fill all expectations; but meantime the 
toy has put in sufficient work on a 
neightor's farm to pay off the total 
obligation. 

Boys Loyal to Their Group 

AMONG MANY similar experiences 
■'•that of an older toy, Garvev Bay- 
don, is typical of more conspicuous suc- 
cesses. In 1926 this boy took for his 
project the raising of three Shorthorn 
calves, one of which developed into a 
fine steer, which won $3*5 in premiums 
il four fairs \nd last year, at the l.ouis- 
v II' State Fair, an exhibitor offered Gar- 
vey $450 for this calf. Although the offer 
was about $300 more than the market 
\ -due, Garvcy refused to sell because the 
boys in his county were depending on his 
rail to make their carload win in the 
State Baby Beef Show, and he would 
not jeopardize their chances ,,| winning. 



At the State Baby Beef Show the toy 
was rewarded for his loyalty. His calf 

was declared grand i hatnpi i the 

show. It was finally .sold for $1.20 a 
pound, and weighed 1,0(XI pounds. With 
the premiums won by ihe calf, the total 
receipts from the toy's investment were 
nearly $2,000, and this year, with more 
than $1,S(I0 profit at his command, Gar- 
vey is planning to enter the State Agri- 
cultural College. 

The financial and other experience 
gained in the club work enabled Roy 
Branson to own a herd of 15 purebred 
Jersey cows. 

Last year, a herd of 30 purebred Ches- 
ter White swine returned a labor income 
of $1,100 to Ivan Hutchinson, a club 
toy of Kittitas County, Washington. 
Another Washington club toy, Milton 
Walshunt, won sweepstakes in the Port- 
land Union Stockyards Special Show on 
a pen of four Chester Whites, in compe- 
tition with some of the best hog breeders 
in the northwest. 

The North Carolina champion Guern- 
sey in her class, with a record of 4,831 
pounds of milk and 26S pounds of but- 
terfat in 305 days, was the club project 
of Sam Rich, of Davie County 

These young j>eople are numbered 
among the 309,000 club toys and girls 
who accepted projects last year and sat- 
isfactorily completed their work. Atout. 
50,000 of them during 1927, according to 
a recent estimate, torrowed approxi- 
mately $1,000,000 to finance their proj- 
ects for the year. These figures are 
probably a fair average for the last four 
or five years. The records disclose that 
not a dollar loaned to a 4-H club toy or 
i!irl has been lost. 



Distribution 



on a 




New Burroughs machines and methods 
simplify complicated distributions such as: 

Sales and Purchases — by salesmen, commodities 
or territories. 

Expense — to depreciation, rentals, insurance, 
supervision, light, heat and power, etc. 

Labor — to jobs, order numbers, departments,etc. 

Regardless of the nature of the original record, 
Burroughs Distribution Machines recap and distribute 
to the final record; accumulate multiple totals; and 
furnish perpetual balances. Thus, this vital informa- 
tion is obtained today while it is news — not history. 



CHECK APPLICATIONS WHICH INTEREST YOU 



BURROUGHS ADDING MACHINE COMPANY, 6153 SECOND BOULEVARD, DETROIT, MICHIGAN 
Gentlemen: Please send me more information on the bookkeeping problems I hat e checked. 



Distribution □ 

Labor — materials — purchases 
— sales — expense — cash 

Costs □ 

As shown on stores records, pay- 
roll and distribution summar- 
ies, cost sheets, etc. 



Accounts Receivable □ 
Ledger and statement in com- 
bination — ledger and end of 
month statement — with or with ■ 
out carbon — skeleton or itemized 

Payroll G 

On cash or check payments 



Accounts Payable □ 

Ledgers with or without remit- 
tance advice — -Journal-voucher 
system instead of ledger — in- 
cluding registration of invoices 

Sales Audit □ 

By clerks and departments, 
cash, charge and C 0. D. 



Stock Records □ 

Of quantities — values — or both 
quantities and values together 

Journalizing and 
General Ledger □ 

Complete typewritten descrip- 
tion, or date and amount only 



Name . 



_Firm_ 



_AddresSL 



When writing tti Bum[ol-i;hs Addinu Mmkine CoMPAX V pirate mention \atioti"t Busitir** 
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,V AT ION'S BUSI N E S S for M arch, U 



Your Health and Your Business 



By H. S. CUMMING 

Surgeon Grtieral of the I'nittd StaUt Bureau of Public Health 



NATION'S BUSI- 
NESS asked me to 
toll the business IIKUI 
something about 
how to take care of himself, 
and by himself I assume thai 
his physical self is meant. But 
ihere is more in health than 
just body, and for this article 
I venture to define "health" 
as "that condition of body, 
mind and morals which makes 
for the greatest enjoyment of 
life by the individual com- 
bined with the maximum con- 
tribution to life." 

Right here it may be well 
to insert some illustrations of 
our meaning. 

Case 1. Bill Hammond is 
a good and an able man, but 
he has a kidney stone. He 
never goes a day without some 
pain and at irregular inter- 
vals he has terrible attacks 
which lay him up for several 
days and almost make linn 
wish for death. It would lie 
good sense for Bill to l» operated on 
and get rid of this handicap, but he 
never seems to find the time and inclina- 
tion for it simultaneously. He is very 
industrious when he is able to work, and 
since he is strictly "square" and con- 
siderate of other people, he is lwth use- 
ful and well liked. Of course, Bill is not 
healthy. His physical disability keeps 
him from getting much fun out of life 
and prevents him from being of as much 
service to humanity as he otherwise 
euilld be. 

All There But His Mind 
f~*ASE 2. Oscar Willct has the body of 



rrl H E business man may go 
[_ for years without giving 
though t to that precious machine, 
his body. He is prone to let 
bugaboos weaken his resistance. 

Mr. Gumming pleads for bet- 
ter health through more mental 
and physical care of the body. 




an ox, and the mind of a child. He 



is happy all daylong and can eat .1- iiivieh 
as two ordinary men without discom- 
fort and can lift the front end of an 
automobile off the ground. But mentally 
Oscar can do nothing that society is 
willing to pay him for. He is not healthy 
liecause, although lie has a good time in 
life, he contributes almost nothing to it, 
by reason of his mental deficiency. 

fuse 3. Skag Bilger spends a large 
portion of his time in the penitentiary, 
quite involuntarily, distastefully and ira- 
penitently. He has liecn examined by 
competent physicians many times and 
they never could find anything wrong 
with his heart, liver and other bodily 
organs. Psychologists have repeatedly 
examined hiro and been surprised at the 
breadth ami aeuteness of his intellect. 
But Skag has one little peculiarity, he 



wants what he wants when he wants it, 
and pays no attention to the rights of 
other persons when he goes after it. He 

a confirmed thief and swindler. Skag 
is a very sick man since he gets very 
little enjoyment out of life and contrili- 
utes nothing useful to it. We could go 
further and show that Skag's illness is 
very similar in its ultimate cause to the 
sickness of the other two cases, but that 
would lie getting away from our subject. 

Now it hapjiens that none of these 
"cases" is a business man, so that no 
distressing implications arc intended, but 
they do illustrate certain categories of 
ill health into which all human beings 
are in some danger of falling. 

We shall in part confine our discussion 
of ill health to these ihree categories, and 
shall consider ihat if a business man 
keeps himself out of them he has "taken 
care of himself." 

How to go about it ? The advice to 
select a good line of ancestry is excellent, 
but has a tinge of the theoretical to it 
which would hardly commend it to busi- 
ness nien. Most of us have to grt along 
the best we can with what ancestry we 
have, but there is a lot to this getting 
along the "best" we can with it. It 
means finding out just what sort of 
equipment we were liorn with, and try- 
ing to put that equipment where it will 
do the most good. Far too little atten- 
tion has been paid to this obvious precau- 
tion The lack of it is responsible for 
many of those square pegs occupying 



round holes, those mis- 
fits in business and else- 
where. 

Of course, if a man is 
established in business 
t may mean nhn for 
him to change on the 
chance or even the probability of get- 
ting into an activity where his peculiar 
talents will bring him more happiness, 
and the business and the public, more 
profit; but certainly a young man should 
try to make sure that the line he goes 
in for is one which his bodily, menial 
and moral equipment will fit. 

How shall one be guided in this diffi- 
cult matter? A man's own estimate of 
himself is a very poor guide, and ln~ in- 
clinations form a not very much better 
one. The liest way is to ask somebody 
else, but not just anybody else. The 
consultant should be an exjiert, and he 
may have become an cxj>ert in one of 
several ways. He may lie an old ex- 
perienced business man who has spent 
a lifetime sizing up men anil their quali- 
fications, or he may lie a comjietent psy- 
chologist who has studied what can be 
known about the human mind and has 
made a specialty of fitting jobs to men. 

We Can't Rebuild a Man 

1 T IS put this way because making men 
over to fit certain jolis is not a very 
successful undertaking. Of course, given 
I he necessary fundamental qualifications 
1 man can lie educated up to a job, and 
in th» sense fitted to it, hut it is a waste 
of time to try to rebuild a man from 
the ground up. 

Of these two types of advisers it 1- 
difficult to tell which will get the liest 
results. Both make mistakes at times, 
but supposing both to be competent i> 
is probable that their advice would lie 
supplementary, so that by going to lioth 
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ight more desks needed 



'YY'/H AT kind should you buy? Mod- 
» » ern business says steel desks, and 
you will say Art Metal if you wish the 
finest made in steel. Every piece of 
office equipment made by Art Metal 
is the last word in up-to-the-minute 
office furnishings. 

Desks that are a pleasure to use— more 
commodious and convenient. Files that 
really keep things in order— perfectly and 
with the least effort. Safes, cabinets, 
shelving — everything you can possibly 
require is in the complete Art Metal line. 



All in enduring, fire- resisting, dust-proof 
steel. All beautiful in finish and design. 

One desk or eight — one file or eighty 
— start to standardize on Art Metal. 
Years from now it will look as good as 
when it was new. And you can always 
add new equipment that will exactly 
match what you have. The first cost of 
Art Metal is the last cost— and it is no 
higher than other fine equipment. Write 
us for interesting illustrated booklets and 
prices. Art Metal Construction Co., 
Jamestown, N. Y. 




Steel Office Equipment • Safes and Files 

JAMESTOWN 



r5C 
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.i pretty clear idea of one's qualifications 

could l)e secured. 

Then there is the medical adviser. It 

is not every physique which will stand 
(he exact ions of certain kinds of busi- 
ness careers. Countlcaa disasters have 
occurred because a man who required 
active exercise had gone into a business 
winch confined him to a desk, and on 
the other hand, where a man of delicate 
physique- had chosen a business calling 
for much physical strain. 

Here again the man himself is not a 
good judge. He needs a physical ex- 
amination by a competent physician. 
How shall he select a competent physi- 
cian'' Not necessarily on the basis ol 
the doctor's reputation for a large and 
lucrative practice. The local health otli- 
cer can usually supply a list of compe- 
tent doctors to choose from, and the 
large hospitals usually have competent 
men on their staffs. 

There is one infallible way of telling 
that a doctor is not competent to make 
a physical examination. If he does not 
make you take your clothes off he can- 
not make a competent examination. 

We have devoted this much space to 
tin- consideration of the fitness of men 
tor jobs, because this is a fundamental 
consideration in the question of how a 
business man 
should take care 
of himself. If he 
is fitted to bis job, 
one great difficulty 
in the way of 
keeping healthy 
has been avoided. 
If he is not fitted, 
but must stay in 
his job, adjust- 
ments and com- 
pensations in favor 
of health must lie 
made, or ill health 
must follow. Some 
illustrations may 
be given to show 
what we are talk- 
ing about. 

More Exercise 

IT IS plain 
' enough that the 
muscular man tied 
to a desk must de- 
vote a good por- 
tion of his spare 
time to physical 

exercise. This 

may come in any 

one of a numlier of forms. The daily 
dozen for those with the moral courage, 
the brisk walk in the morning or before 
uonig to bed, the business man's gym 
• las-, the little garden at the suburban 
home — all appeal differently to different 
temperaments. 

The most economical exercise, as re- 
gards time, is perhaps swimming, and it 
is also one of the liest forms. Dancing 
has much to recommend it. Certainly 
for men of this bodily make-up, out- 
door exercise i- best, arid holidays should 



lie devoted to several hours of it in some 
appropriate form, such as horseback rid- 
ing, golf, tennis, hiking, rowing, ska ling, 
etc. To neglect exercise means for this 
type ot per-oti not only Itodily, but men- 
tal and moral deterioration. 

There are persons of different build 
and habit who are strangely tough in 
their resistance to confining occupations, 
but soon tire of prolonged bodily activ- 
ity. What they need when they go 
home after ■ day of running alxnil town 
is rest, and yet they are often to be 
found engaging in still more activity. 

Take Care of Mind, Too 

IF EVEN these rather crude adju-i- 
* nienis should be made on expert ad- 
vice following lhoroughexamination,what 
shall lie said of those finer adjustments 
which are essential to the preservation 
anil improvement of mental health'* 

A business which can l>e conducted 
without imposing a good deal of mental 
strain on the conductor is not much ol 
a business, and my remarks are therefore 
directed to men in business who do en- 
counter considerable mental strain. In 
order to endure such strain continuously 
without breakdown certain rules of men- 
tal hygiene must be observed even by 
the most robust Hardlv a man who 




reads this but can 
acquaintances who 
were tough enough 
' Bring on your work," they 
"and watch me turn it out." 



remember business 
thought that they 
to stand anything. 

shouted, 
And vet 



did not a fair projwrtion of them col- 
lapse prematurely or make some fatal slip 
due to overwork which shortened both 
their business and their earthly careers? 

There are some rules of mental hy- 
giene which are plain enough to be un- 
derstood by anybody who has brains 
enough to encage in business 



The best rule is "think straight." 
Catch the problem by the head and fol- 
low it straight through to the tail with- 
out being diverted and confused by all 
the wriggling arms and legs which are 
attached to it. Many people and prob- 
ably some of them are business men, 
catch hold of a problem in the middle 
or anywhere they can, and wrestle with 
it for a long time twforc they find out 
where its backbone is. By that time 
they .'ire so worn out that they have lit- 
tle strength left with which to deal with 
the central axis of the problem, and as 
likely as not there comes another proli- 
xin sprawling at them sideways and 
they catch hold of that by the middle 
and repeat the process. 

This is far worse than a waste of tunc, 
ll H dissipation of nervous energy, and 
very bad business besides. It is far bet- 
ter to spend the necessary time at the 
In-ginning to get the problem straight- 
ened out and head on. 

Guard Fancy and Bugaboos 

\ SECOND rule of mental hygiene is 
* * not to mistake wishes for facts. Our 
insane asylums are full of people who 
made that little mistake. It was Julius 
Caesar, a good business man, who said 
"That which men desire, they most read- 
ily Ix'lieve." One 
should analyze his 
own attitude to- 
ward problems, 
and make sure that 
he is not lieing led 
ast ray by some- 
tlimg which he 
wishes were so, 
rather than guided 
by something 
which he knows 
to be true. 

Another rule is 
not to create any 
bugaboos. The 
damage is usually 
done by coupling 
up an imaginary 
scarecrow with 
something real. I 
might give a gen- 
eral example to il- 
lustrate what we 
are talking about. 
At the moment 
when a man is 
signing some pa- 
pers in connection 
with an impor- 
tant business deal, 
a telegram is brought him telling of the 
death of a beloved friend. He gets to 
brooding over this calamity and is more 
or less depressed for some time. This is 
bad enough in itself, not liemg the whole- 
some and courageous method of facing 
misfortune, but it Iwcomes worse if the 
man ^hereafter associates this business 
deal with the calamity. It is entirely il- 
logical to do so, and may result in the 
failure of the deal, merely because of the 
mental attitude which supervenes every 
time this particular business is referred 



"If a man has hut one 
hobby, i: is likely to 
ride him. If he has 
a stable full, he may 
ride when he pleases 
without fear of boinfj 
monopolized" 
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Testimony from the Tall Timber 



WE couldn't write a better, more forceful en- 
dorsement of International Trucks than the 
owners of this fleet have written us, unsolicited, out 
of their experience. 

Little and Paul Company, Loggers, of Boise, Idaho, 
are doing the heaviest kind of hauling, over the 
hardest kind of going, and their Internationals are 
rendering heroic service. Their Letter says: 

"We bought our first 5 -ton International Truck 
three years ago; it has been in service continually since 
t h at time. We now ovrafiveheavy -duty Internationals. 
Our fleet consists of twenty-eight trucks of the very 
best makes. We are replacing our other makes with 



Internationals as fast as we can, as we know beyond 
a doubt that the Internationals can be operated more 
economically, give better service and make us more 
money than any other heavy-duty truck we ever used" 

Since writing this letter they have added six more 
5-ton Internationals, 

The Little and Paul letter is typical of many that 
come to us, written in the plain language of men 
who work and live with International Trucks. It is 
much easier not to write, but somehow, thousands 
of men are prompted to tell us how good the trucks 
are. Such opinion may well guide your investment 
in International Trucks. 



International Harvester Company 



606 S. Michigan Ave. 



OF AMERICA 
(incorporated) 



Chicago, III. 



INTERNATIONAL 



TRUCKS 



TKc Jnfvrnattona 
from : ■ , fa 5'fon 

Aberdeen, S, ] > 
Akron, Ohio 
Albany. N, Y. 
Altoona. Pa. 
Aiimrltlo, Tex. 
Atlanta, Ga. 
Auburn, N. V. 
Aurora, 111. 
BBlthnnrr, Md. 
Hillings. Munt. 
Blnghfimton, N.Y. 
IllnuiliKNam, Al.i. 
Buimarck, N D. 
Honon. *■!■■■■' 
Brundon, Man. 
Bron*. *i. Y. 
Brooklyn. N, Y. 
Buffalo, ft. Y. 
Cairo, 111. 



I line include* the Special Delivery for loads up Co X-ton; 4 and 6'Cylinder Speed Trucks of I & 1 x i and 2<ton size*: Heavy . Du ty True Its ranging 
tiica; Motor Coaches: and Mc Cormic It- Deer inn Industrial Tractors,. Said and serviced by these 160 Branches in iJi# United Siaicj and Canada* 



Calgary. A I to. 
Cumdt?n. N. J. 
Cedar i . 1 1 Iowa 
Cedar I'upn.i i. low it 
Charlotte, N. C. 
Chiii.ttLiimjga. Tenn, 
Cheyenne, Wyo, 
Chicago, III. (3) 
Clnclutmtl, Ohio 
Cleveland, Ohio 
Columbia, 9. C. 
ColumbuH, Ohio 
Council liluiTfl. Iowa 
Dallas. Texas 
Davenport, Iowa 
Day ton, Ohio 
Denver, Colo. 
1 ,. - ■.]. |.,\v.. 
Detroit. Mich. 
Dubuque. Iowa 



Duhith, Mm, -I 

IslMttft. I.OUlS, III. 

liuu Claire, Win. 
Edmonton, Altu 
Elizabeth. N J. 
Elmlra. N. Y. 
F.l PdHfl. Ten. 
Erie. P». 
Eatevan, 9ask. 
Evansviile, ind. 
Fargo, N. D. 
Port Dodge, Town 
Fort Wayne, In J. 
Fort Worth. Texas 
Gary. 1ml, 
Grand Forks. N. D. 
Grand Ilapldn. Mich. 
Green Bay. Win 
Greensboro, N. O. 
HlkllllltOQ, Out. 



Harrlabure. Pa. 
Helena. Mont. 
Houston, Texas 
IIutchliiHun, Kan. 
Indlanupolls, Ind. 
Juckflor, Mich. 
Jacksonville. Fla. 
Jersey City. N. J. 
Joliet. ni. 
Kankakee, III. 
Kansas City. Mo. 
Knoxvllle. Tenn. 
Lethbrldge. AlU. 
Lexington Ky. 
Unroll), Neb, 
Little Bock. Ark. 
London, Ont. 
iAnelrtlundCity.N.Y. 
Loh Anaela, Calif. 
Louisville, Ky. 



Madison. Wla. 
Manknto. Minn. 
Mason City, lawa 
Memphis. Tenn, 
Miami, Fla, 
Milwaukee, Wis. 
Minneapolis. Minn. 
Mlnot, N, D 
Montgomery. Ala. 
Montreal. Que. 
Nashville, Tenn. 
Newark. N. J. 
New Haven, Conn. 
New Orleans, La. 
New York, N. Y. 
No, Baltleford.Sftflk. 
Dfrqi'iiaburc, N. *Y. 
Uktahomatrity.okla. 
Onmha, Neb. 



Ottawa. Ont. 
Parkers burg, W. Vl 
Parsons, Kan. 
Peorlo. III. 
Philadelphia. Pa. 
Pittsburgh. Pa. 
Portland, Me. 
Portland. Ore. 
Providence. R. L 
tnjebee. Que. 
tjulncy. III. 
Reglna. Sask. 
Richmond, Ind. 
Richmond. Va. 
Rochester. N. Y. 
Rorkford. 111. 
SsKlnaw. Mich. 
St. ('loud. Minn. 
St. John, N. B 
Bt. JoLnuLiury. V(. 



St. Joseph. Mo. Syracuse, N. Y. 
fit. Louts, Mo. (2) Torre Haute. Ind 
Suhna Kan. Toledo. Ohio 

Salt Lake City. Utah Topefca.Ksn. 
San Antonio. Teias Toronto, Ont. 
flan Diego. Calif, Tulsa. Okla. 
San Francisco. Calif. Utlca. N Y. 
Saskatoon, flask. Vancouver, B C. 
Scheneetady. N. Y. Washington. D. C 



Seranton, Pa. 
Seattle, Wash. 
Rhrcveport.Lo. 
Sioux City, Iowa 
Sioux Palls. S. D. 
South Bend, Ind. 
Spokane. Wash. 
SprimrnHd, 111. 
SnrlngflcM. Moss. 
Springfield, Mn, 
Springfield, Ohio 



Waterloo. la. 
Water town. N. Y. 
Watcrtown.H.D. 
Wichita. Kan. 
Williams port. Pa 
Wilmington, Del. 
Winnipeg. Man. 
Winona. Minn. 
Win^too-snlem.V.C. 
Yorklon. Hi**. 



When buying un iNTBt.N .niny.it Tuvck jj/Vimo mention S»tioti'$ Businu* to the dtoler 
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tn. Possibly no one will admit that he 
himself could >>c guilty of such irrational 
mental processes, litil they are as a maf- 
tcr of fac t extremely common, ami ilo a 
great ileal of harm. 

Another role of mental hygiene is nut 
to put all of one's intellectual eggs into 
■ me liaskel. The advice to have a hobby 
is familiar. I shall go further ami ;nl\ ise 
at least two hobble*. If a man has but 
one hobby, it is likely to ride him. If he 
ha- i stable full, he may rule when he 
pleases without Ixmiir monopolized. 

Far too many people, and business 
men are no exception, resort to stimu- 
lating or sedative drugs or l»everagi- in 
order to "calm their nerves" or "take 
their minds off their worries." They do 
not appear to realize that this corre- 



s|ionds to a business policy of borrow- 
ing from the future with no security. 

1 do not in the least intend to preach 
against the moderate use of the milder 
stimulants or sedatives such as most 
people in our present day civilization 
are accustomed to, but when a man finds 
,1 impossible to lace hi- day's work until 
he has had a cup or (wo of strong coffee 
or similar beverage, which he reaches 
for with eager, almost trembling, hand, 
it I- a -lire signal that he is ill need of 
something liesides stimulants or seda- 
tives. It means that he needs some of 
the wholesome and constructive recrea- 
tion advised in this article. 

Still worse is the plight of the unfor- 
tunate who has to rely upon habit-form- 
iiig drugs In enable him to meet his daily 



problem*. The course is inevitably from 
mi to worse, and there is no human 
contingency sufficiently serious to justify 
a man in taking the first dose of aueh 
drugs, with the possible exception of in- 
curable diseases with pain not otherwise 
to lie controlled. 

A man in good liodily and mental 
health is well fortified against the ordi- 
nary bacilli of moral deterioration, ami 
has only to lie informed concerning the 
danger and on the lookout for sources 
of infection to avoid them with success. 

\ sound mind in a sound body is I he 
best business a-set a man can have. It 
dues nut insure bnsine-s success, of 
course, but without it a permanent and 
-atisiactnry success in the best and fult- 
cst sense of the word. 



"These Bankers"-y4 Review 



NOT everyone can Ik» :l bank- 
er, but now everyone can af- 
ford to know them through 
the engaging introductions made by 
Dan Knowlton and Arthur I)e Be- 
bian in "These Hanker.-' - | Hanker- 
Publishing Company, New York, 
1927). What manner 
of men manage our 
banks is told in verse 
and prose by Mr. 
Knowlton. That a 
banker's life is not nil 
clink of coin and clat- 
ter of adding machines 
is directly suggested in 
the sprightly sketches 
of Mr. De Bebian. 

On their authority, 
the hard-faced banker 
with a high hat and a 
heart as soft as the 
front axle of a 5-ton truck is only a 
venerable myth, the makeshift crea- 
tion of conscienceless movie direc- 
tors and unregenerate playwrights, 
for 



Of all the banker- I have met, 

I never saw » banker yet 

(And don't believe one can be found) 

Who drcs-scd or spoke or froze or 

frowned 
Or acted or behaved, in fact, 
The way he was supposed to act. 

Were the authors desirous of es- 
tablishing the kinship of their sub- 
jects with the whole business com- 
munity, nothing could be more ac- 
ceptable than this honest confession: 

I'm tired of going to luncheon 
At clubs where a speaker orates, 

And waiters are eagerly snooping 
To snatch away half-finished plates. 




Glad to Consult 



Tin -c -pi ll-hinding prophi Is of busi- 
ness 

Make me ill at ease and distraught ; 

If it isn't a "man with a message," 
It's someone who'll "leave us a 
thought." 

When all tin- best authorities agree 
that the prodigal son 
should return home 
with enough money 
to lift the mortgage 
and to keep the sher- 
iffs men from hi a 
mother's door, it is not 
for Mr. Knowlton to 
change the plot. It 
is his distinction to 
have the prodigal ex- 
plain the source of his 
wealth. One paragraph 
tells the tale: 



"It was easy." he replied modestly. 
"I got it by saving bit by bit at the 
Average Hank, comer of Main and 
High, every banking convenience and 
open Saturday afternoons. It's sur- 
prising how weekly savings mount up, 
and thry pay 4 per cent. Safety and 
service is their motto, and they are 
always glad to have you consult with 
their officers, at your convenience, and 
without obligation." 

Women's depart- 
ments seem to consti- 
tute a kind of promis- 
sory note in modern 
banking, a kind of 
pledge to give free 
family advice, as well 
as fiscal counsel, for 
Mr. Knowlton asks: 

Oh, lady, oh, lady, do 
you want to know 

How to can your to- 
matoes, or shorten 
your dough? 




These Spell-binding 
Prophets 



What bim-killcr's lost, how to polish 
off rust? 

.lust ask for advice of the Average 

Trust. 

Does your kid have bad tonsils? 

"Who wrote born a Doonc?" 
Do you feed sickly kittens by bottle 

or spoon'.' 
Is it better, with children, to argue or 

spank? 

An answer is watting — just ask at the 
bank! 

Impressive in prospect, if not al- 
ways directly applicable, is his sug- 
gestion for winning more women 
depositors. Here is the M plus ultra 
for capturing new sav ings accounts: 

Give one of these knee-dimplers to 
i very woman in town — presto! They 
roll their stockings. And when they 
roll their stockings, I a.-k. you. what 
becomes of their money? Where can 
they carry it'.' What can they do with 
it? Nothing, my dear man, except to 
put it in the bank! It is inevitable! 

There is something mildly defiant 
in dedicating the book "to the mem- 
ory of the unknown humori.-f who 
invented the wheeze alxnit the 
banker and the si!a« eve " Per- 
haps the keynote of the lxx>k is in 
the footnote to that 
epitaph: "The state- 
ments contained in his 
epitaph, while not 
guaranteed to lie true, 
are based upon infor- 
mation which we be- 
lieve to lie reliable" 
Even so, delightful ac- 
ceptanoe of "These 
Hankers" is not endan- 
gered by the prosaic 
warning of a disclaimer 
clause. 

— R. C. W. 




Pipe smokers: 




Here, gentlemen, is tobacco that like an 
old friend, wears exceedingly well! 



* Tobacco smoke? says Carole is the one 
element in which men can sit silent 
together without embarrassment and 
•where no man is bound to speak, 
one word more than he has actually 
and veritabltj got to say." 




r ITH some tobaccos, as 
with some people, you always feel 
completely at ease. Just so with 
Granger Rough Cut. 

Here, gentlemen, is one down- 
right comfortable pipe tobacco. 
Pack up your pipe with Granger 
and you're at peace with the world. 
Granger gives just that kind of 
smoking satisfaction. 

Not too "stout" but full of 
character, Granger has that full- 
bodied richness that marks a truly 
fine tobacco. Rough cut for cool- 
ness and carefully mellowed ac- 
cording to an old tobacco secret, 
it's the smoothest smoke that ever 
floated out from your old pet pipe. 

What's more, Granger is not 
a temperamental tobacco. You'll 
like it as much a year from now 
as you do the very first puff. 




NOTE— GRANGER is packed in heavy 
foil instead of costly tin and is priced 
accordingly, at ten cents the package. 
Do not let this modest price mislead 
you, but judge GRANGER solely on its 
good taste and fine smoking qualities. 

LIGGETT ft MYERS TOBACCO CO. 



Granger rough Cut 

A TOBACCO MADE AND CUT FOR PIPES ... IO CENTS 




^When o/lshevu 
wants a ^Photograph 
Jrom tyortlancL* 

oAnnou ncmg <yu 

A Nation Wide Photographic Service 

SPONSORED BY THE PHOTOGRAPHERS 
ASSOCIATION OF AMERICA 

C7J~ERE'S a lone- sought service. Something you've often 
felt the need of. Many tunes you've said, "We cer- 
tainly could u*e ■ photograph of that!" But the subject is a 
hundred or a thousand miles away. You haven't the name 
or address of a commercial photographer in the distant city. 
And so you pass up the opportunity. 
But now getting these photographs promptly and p t opct ly 
it as simple as can be. A co-operative service sponsored by 
the Photographers Association of America has done away 
with all the bother, untangled all the red tape. 
A thousand commercial photographers in six hundred dif- 
ferent cities in North America are co-operating to make 
this service possible. 

You deal with your regular commercial photographer. He 
handles all of the details — assumes all of the responsibility. 



Get that 
Distant 
Photograph 

QuickGf 



C^fOWyw can get a pho- 
C-* ' tograph from across the 
country aa easily as from across 
the street. Just tell your local 
photographer what you re- 
quire. He transmits the order 
to his associate in the distant 
city, and deliver* the photo- 
graph direct to you. 



Commtmil Phxctnpht SmUr 



Your local phocographerwill gladly sug 
can put this service to work | 



ways in which you 
ilk it over with him. 



Photographs 

I Q^U the Story 




A Congress of Good 
Cooks 

IT IS commonly observed that kit- 
chens have shrunk in size and 
dwindled in number since the older 
generation practiced the culinary fine 
urts. A good many meanings can be 
read into that state of our domestic 
affairs, but the paradoxical certainty is 
that a modern cook hook can be as 
portly and promising as in the days 
when books on cookery included recipes 
for making perfumes, freckle removers, 
and beer and wines. 

For evidence is the 710-page Con- 
gressional Cook Book published and 
offered for sale by the women of the 
Congressional Club in Washington. The 
women of this club are the wives and 
daughters of the members of the Senate 
and the House of Representatives, the 
Cabinet and the Supreme Court. They 
constitute "the other half of our great 
governing body," writes Mrs. Herbert 
Hoover. By their works it is not hard 
to believe them much the better half. 

Dependable inside information on the 
meat and other things upon which our 
Caesars feed is now made available in 
the portions usefully prescribed by Mrs. 
Coolidge, by Mrs. Taft, by Mrs. Dawes, 
by Mrs. Longworth — and by all the 
other expert cooks who heTe invite the 
proof that they know their ingredients. 
Whether the reader's interest in their 
recipes be active or academic, it is read- 
ily apparent that the contributors have 
substantially enriched our kitchen liter- 
ature. Not only the United States is 
represented, but forty other lands allure 
the traveler on this cook's tour of the 
world with national dishes fit for kings 
and all other lovers of good living. 

In the American section the reader is 
likely to feel more at home. The corn 
meal muffins and custard pie sponsored 
by Mrs. Coolidge need no introduction. 
Here is all the familiar food of youth 
and maturity — respected names to gar- 
nish the memory of many meals, old 
friends who want no official recognition 
to give them fame. 

But when Pickwick sauce hails from 
Illinois and potatoes O'Brien are accred- 
ited to Ohio, the fact argues that a good 
cook makes nothing of scrambling geog- 
raphy in behalf of appetite. 

The women who planned and pro- 
duced this cook book give reason to 
revise the proverbial consequences of 
many cooks. Their explicit directions 
are intelligently calculated to save the 
broth and to spice family life with a 
welcome variety of meat and drink. In 
serving their purpose to expand the 
sources of our culinary lore and to raise 
money for enlarging their club house 
they have adjourned politics — not a 
word is said about barbecuing a beef, 
and who can make political capital of 
the itemized regard for barbecued pig? 
For even there, the pork barrel is hon- 
ored in the breach, rather than in the 
observance. — R. C. W. 




Power 
Construction 

(Uwia States) ' 



The power construction work of Stone & Webster 
is 3,120,000 horse power — 10% of the installed ca- 
pacity of the industry. Steam power work, 2,060,000 
h. p. Water power work, 1 ,060,000 h. p. 

The illustration shows the Fore River crossing of 
main 110,000 volt transmission lines designed and 
built by Stone 8C Webster, Inc., under supervision 
of I. E. Moultrop, Chief Engineer, The Edison 
Electric Illuminating Company of Boston. 



Stone & Webster 
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BOSTON. 49 K.drr.1 S«.l 
NEW YORK r I2D B™,t». r 
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Back of the Big Oil War 

By JOHN T. FLYNN 



A WORLD war of petro- 
^% leum with India the 

f— % battleground was 
.A. flashed across the 
front pages of the papers ju-t 
a few days ago. 

The Standard of New York 
and Sir Henri Deterdmg's Royal 
Dutch Shell were the combat- 
ants, and ringside seats for this 
new battle of the century wen 
to be free. 

Then, when everyone was 
keyed up for the harrowing <U - 
tails of the I ray, crime the news 
that maybe there won't t>e a 
war after all, because Sir Henri 
stormy petrel of petrol, so to 
speak, was coming to America 
cooing like a dove, with an 
olive branch in his beak Some 
cynics who recalled Sir Henri's 
love it asts ol the past remarked, 
"What, again f 

Now the one-time Dutch Shell 
trader is not to appear in per- 
son, but representatives of his 
firm will carry on negotiations 
just as if he were present, it is 
announced as this is written 

The chosen battleground is significant, 
for India is nearly, if not quite, the 
largest consumer of kerosene. The Amer- 
ican company proposed to light with 
Russian oil. That aroused Sir Henri, 
who had tried to get control of the oil 
himself. After the grand muddle of the 
Arcos incident, the Royal Dutch emerged 
minus the ability to gel Russian oil. 

Certainly, it is no price war between 
tw'o small-town merchants; it is, in fact, 
a great international battle for oil — a 
battle precipitated largely by the deter- 
mination of Great Britain to ahsorb, if 
possible, the lions share of the undevel- 
oped petroleum resources of the world. 

It should lie kept in mind as the key- 
noic of England's policy, that she made 
up her mind that the war would yield 
licr at least one tlunc, and that was an 
adequate supply of oil. Why she should 
have cast her eye upon Baku is not dif- 
ficult to understand. In Russia, accord- 
ing to the latest estimates of the Soviet 
engineers, are stored more than 30 per 
cent of the oil reserve-; of the earth. 
How great this is may be guessed from 
the fact that in the 1'nited States, which 
now produces 70 per cent of the world's 
output, there remains but 12 )wr cent of 
the world's reserve supply. Kngland has 

lint licen able to posses.- herself of Baku 
yet, but she has done pretty well. 

"When the war came," said E G. 
Prat yuan, a leading British oil author- 
ity, "the British empire with Us vast 



How We Stand in Oil 

FEW people realize that the United 
States, with only i 2 per cent of the 
world's oil reserves, produces almost 
three-quarters of the world's oil. Though 
30 per cent of the reserves are in Russia, 
that nation's production is less than 6 
per cent of the world total. The table- 
gives a comparison of production totals. 



Country 


Barrels 


Per cent 


I "nited States 


tju 5,800,000 


7a.33 




72,400,000 


5-77 


Venezuela ....... 


64,400,000 


l-M 




64,200,000 


5.12 


Persia 


16,800,000 


2.93 




26, 1 00,000 


a. 08 


Neth. E. Indies 


1 1 ,400,000 


1 .71 




1 4,600,000 


1.16 




48,445,000 


3.86 



I From a preliminary Department of Com- 
merce estimate prepared by John H. Nelson, 
bureau of Foreign and Domestic Commerce, 
and E. B. Swanson, Bureau of Mines.) 



interests had but 2 per cent of the 
world's petroleum supplies. Now with 
the seeds sown and the processes in use 
. . when adjustments are complete, L 
think the British empire would not be 
far from controlling one-half of the 
available supplies of petroleum m the 
world." That was in KUft. 

An Empire Fights for Oil 

~^JO ONE can blame this widely scat- 
» ~ tcred empire for wishing to have 
more oil. But it is important that the 
American business man should know how 
she purposes to get it. The chief agents 
in her drive for every available oil field 
are the Royal Dutch Shell and the An- 
glo-Pcronn Oil Company, of winch the 
British government has the control. 

The corner-stone of her policy seems 
to be to keep the American oil prospector 
out. Tims we can see in this latest out- 
cropping a war, not l>etween oil traders, 
but l>ciwcen an American oil company 
on one side and a powerful British oil 
company on the other side operating as 
ihe agent of and backed by the British 
government 

There is nothing singular about 1 hi- 
lt is a condition which is lieeommg char- 
acteristic of the great world market in 
which the American business man must 
operate. Not only the oil industry but 
most of the other great industries find 
themselves confmnted with foreign rivals 
who are either powerful govcrumenl-siip- 



ported groups or government- 
nourished monopolies, while at 
home the American contender 
is compelled to proceed as a 
unit with the hand of every 
other American competitor 
raised against him. Tins is at 
least the theory which the gov- 
ernment seeks 1o enforce and 
with so much success that in 
this very instance even so co- 
herent a thing as the Standard 
Oil Inuls itself with a divided 
bouse, the Standard of New- 
York and the Vacuum Oil Com- 
pany pitted in a measure 
against the Standard of New 
Jersey. 

There is something in this sit- 
uation which will astonish the 
American reader when he sees 
it in all its strange lights. Det- 
erding is in reality the direct 
licneficiary of our anti-trust 
lu'.'.s. When the old Standard 
Oil Company was dismembered 
by a Supreme Court decree, its 
power as a factor in the world 
market seriously crippled. 

One Standard Oil Company wu- 
a producing company, another was a re- 
fining company, another a distributing 
company in the United Stales. Still an- 
other carried on its operations in Turkey 
and India, another in Egypt, another in 
England and France, another in China. 
When they were under a unified manage- 
ment their activities were coordinated so 
that they were able 10 present a united 
front in any sector of the world. It 
would take a vast amount of argument 
to convince most people that the Stand- 
ard Oil Company is not as completely 
unified today as it was Ijefore the court 
decision dividing it. 

Not only is management separate but 
there is frequent fncimn almost as keen 
as l»etween utter strangers. But while 
the great American oil interest is thus 
not only dismeniU-rcd but actually for- 
bidden to practice any form of coalition, 
Sir Henri Deterdiiig's Royal Dutch Shell 
proceeds not only in America, unaffected 
by any such decree, but in any part of 
the world, under the direction of a single 
mind. Sir Henri Deterding is practically 
the only great oil figure who is permitted 
to operate in any part of the world. 

His first effort to capture the Rus- 
sian fields was made soon after the war 
ended. That effort met with disastrous 
failure. He began by sending a trusted 
agent into Russia to negotiate with the 
Bolsheviki. Now it must lie remem- 
bered that the Russians are half Euro- 
pean and half Oriental. Thev can he 



N A T 1 0 N 'S BUSINESS for March, 1928 



They Tiy Em All 

JhenTkyBuy SPEED WAGONS 



We asked thousands of Speed Wagon users in 
every vocation what Speed Wagon means today. 
And we found out some astonishing things. 

We found that once a man buys a Speed Wagon 
it's almost impossible for anyone to Sell him 
any other make. 

We found business executives, fleet operators, 
retail merchants and wholesalers with figures to 
prove that Speed Wagons cost less to operate and 
maintain than any other trucks they have ever used. 

We found men everywhere discarding lighter, 
flimsier trucks for the greater economy and 
tramcability of Speed Wagons. 

From the four corners of the country came photo- 
graphs of Speed Wagons still in service after hun- 
dreds of thousands of miles of heaviest hauling. 

Men who have tried 'em all know that Speed 
Wagons are the faster, surer, easier, cheaper 
way of hauling. There's a Speed Wagon waiting 
for you. Try it out. 

REO MOTOR CAR COMPANY, Lansing, Mich. 



*3 




linen buying a Rtu Speed Wagox p)m»e mention Xation'i Btuiiiert to the dtaltr 



most engagingly ami distirnimgly Euro- 
pean and, when some othrr mood claims 
ilicm, unite as completely and bafiingly 
Oriental. And one dealing with lliem 
is very sadly handicapped by not know- 
ing when they are in their European 
and when in their Oriental character. 
This was the plight of Deicrding's agent. 
The Bolshevik bargainers ap- 
parently fooled him to the top 
of his bent. 

He had promised that the 
great English-Dutch oil mag- 
nate, Sir Henri, would takeover 
the management of their prop- 
erties, develop them and mar- 
ket their oil and allow them a 
handsome profit. He was, if re- 
|«>rts are to l>e credited, actu- 
ally proposing a partnership. 
And be went Mot to Sir Henri 
with the rosiest assurances that 
everything was practically ar- 
ranged. So sah-fying" were these 
a-siiraiice* ilial the l{o\ al 1 liih'li 
Shell chief! ain is said to have 
gone into the stock market in 
Loudon and Imught $1(X),(XX),- 
OOO of the shares of the old 
owners of the confiscated Rus- 
sian oil properties in order to 
make this position more solid 
with his new Russian buddies. 
But when the moment arrived 
for action the Russians calmly 
informed him that they in- 
tended to develop the oil wells 
themselves. 

There Detenlmg, almost alone 
among the oil men, was for 
iloing business with the Soviet 
chiefs. Most of the oil inter- 
ests and national representa- 
tives demanded restitution by 
the Russian government of the 
oil lands of foreigners confis- 
cated by it. The Russians made 
it plain they would never will- 
ingly agree to this. Then Eng- 
land proposed that this might 
lie accomplished in another way. 
There was nothing to prevent 
Russia from giving the old own- 
ers a ninety-nine- year lease of 
these oil lands. The Royal Dutch 
Shell, having l>een a pre-war 
owner, could have come in un- 
der this arrangement. But so 
would the Standard Oil Com- 
pany of New Jersey, w inch had 
an interest in the Noliel Oil 
t ompany, also a pre-war owner. 

England suggested another 
proviso which stipulated that 
Mich leases might tie made only 
to old owners whose interest was ac- 
quired before lhe nationalization art. 
As the interest of the Standard of New 
Jersey was acquired in the Nol>el Com- 
pany after nationalization, this would 
have excluded the American company. 
Roth English and Soviet representatives 
agreed to this. 

But this plan fell through. The next 
-tcp was one taken by all the old owners 
to present a united front against the So- 



viet government. They formed in Paris 
a group of which Sir Henri was made 
the chairman. A solemn compact was 
made, and all of the members of the 
group pledged themselves severally not 
to deal individually with the Soviet gov- 
ernment to purchase or accept a con- 
cession without the consent of all the 



George A. Zabriskie 

Leads Board of Sugar 
Institute 



Cornelius F. Kelley 

Executive Chairman, 
Copprr Institute 



FODR trade associations, seeking 
men who could lead them into 
more prosperous ways, have recently 
chosen new leaders. Mr, Zabriskie 
was a sugar broker and private finan- 
cier; Mr. Kelley was a copper pro- 
ducer; Mr. Dodd a department 
manager of the National Chamber; 
and Dr. Larson a division chief in 
the Department of Agriculture. 

Trade associations in general are 
looking for more capable leaders ami 
are expanding their activities. This 
trend presages more intelligent and 
more ethical business. 




Larson 



Heads National Dairy 
Council 




Dodd 



Director, Wholesale Dry 
Goods Association 



others. This agreement was made in 
September. Yet within six months it 
came to the ears of the group that the 
Royal Dutch Shell had, in violation of 
lhe agreement, purchased 70.000 tons of 
oil from the Soviet and had an option 
on I(K).fHK) more. 

But Sir Henri was not out merely to 
buy Russian oil. He wanted to be the 
only buyer and above all to keep Amer- 
ican purchasers out of (he field. He 



wanted to control the Baku fields and in 
this he was supported by the settled pol- 
icy of British diplomacy. In 192A he 
decided upon a new course. He would 
boitlc up the Russians. He believed he 
could drive all the important oil compa- 
nies into an agreement not to buy any 
oil whatever from the Russians. Such a 
proceeding, he believed, would 
I bring t liem to their knees. They 
had no means of developing 
their rich oil resources. They 
had no organization to market 
it even if they could develop 
the producing machine. They 
bad no money and were des- 
perately in need of funds. 

Their oil fields offered them 
a ready means of getting cash, 
and if he could effectively block- 
ade and loycott them the So- 
viet would very soon see the 
folly of resisting his demand.-. 
They would lie ready to grant 
bim what he required — the al>- 
solute control of Baku. Wuh 
this end in view he called on 
all the oil companies of the 
world to lioycott the Russian- 
Such an agreement seems feas- 
ible because the President ol 
the Standard Oil Company of 
New Jersey appeared to be 
sympathetic. 

Initiates Price War 

r pHE Standard of New York, 
1 lhe Vacuum, and other 
American companies, as well as 
many foreign distributors, wen' 
in and made arrangements to 
buy oil from the Soviet fields. 
Deterding decided, therefore, 
upon a bold measure to compel 
the Standard companies to cea-c 
buying from the Soviets. The 
Standard sells the oil thus pur- 
chased in India. Sir Henri, 
therefore, decided to make the 
Indian market unprofitable for 
the great American firm. Ac- 
cordingly he notified it that if 
it did not end its purchases of 
oil from Russia he would cut 
prices in India. 

For the purposes of the Eng- 
lish magnate's present strategy, 
it has lieccme a crime for an 
American company to buy Rus- 
sia's "stolen oil." But is it not 
equally a crime for the English 
to buy it? Last year England 
ranked third in her imjwrts of 
oil from Russia, France and 
Italy alone outranking her The 
Soviet has supplied large quantities oi 
oil to the British navy. And Sir Henri 
IMcrding himself has been, perhaps, the 
largest individual purchaser of the so- 
ealled Russian oil. 

Keep this m mind. Petroleum is a 
unique commodity, in that nations prize 
it both commercially and for national 
defense. There is a general movement 
on the part of governments to control 
supplies of it in some wav. . 




Over this Desk 

profits may rise or fall 

purl an t of all — are your tires giving the 
mileage they should, in proportion to price? 

In every city there are dealers who can tell 
you how Goodrich builds a tire for every 
trucking job — how Goodrich Tires are per- 
forming for others — how special design, spe- 
cial compounding, skillful construction are 
adding extra miles to the service of alt the 
tires Goodrich builds. 

The B. F. Goodrich Rubber Company, Est. nw 

AKRON, O. Pacific-Good rich Rubber Co.. Los An K elrn, Calif. 
In Canada : Cunadiiin Goodrich Co., Kilchcnrr, Ontario 

Goodrich 

FOR TRUCK TIRES 

Solids and Heavy Duty Silver towns, High Pressure or Balloon 

When buuma QounnicH Tints pleate mintion Nation') JSwi»M» to the dvalrr 



It is at least worth asking, whether your tire 
equipment does all it should to speed up 
profits. 

Is the right tire on every job? If you want 
speed, arc your tires compounded to prevent 
delays due to roadside tire failures? If you 
want traction — are the treads on your tires 
able to grip their way out of slick places? 
Do you want the absolute freedom from 
trouble which comes from solid rubber — 
joined with cushioning almost as complete 
as pneumatics give? And last and most im- 
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Pick Up a letter from a busi- 
ness executive ... a lawyer ... a doctor 




You can shut your eyes, these days, and 
pretty nearly pick out the important 
letter* in your morning's mail, by the 

feel. 

A letter on an ordinary letterhead 
looks routine. It's read as a routine 
letter. 

In recent years business men have 
been taking more and more care to 
distinguish any letter that goes out 
from their office from the run of ordi- 
nary correspondence. 

A distinctive letterhead carries in- 
evitably a sense of the importance of 
the letter — and the firm that writes 
it . . . Crane's Bond, for instance: a 
100% new white rag paper; sturdy, 
crisp, tough, with a quality look 
and feel. 

Specify the "best" to your printer 
or engraver and he'll nod bis 
bead and say "Crane's Bond" 
- — and yet on {say} yooo letter- 
beads Crane's will seldom cost 
over ten or fifteen dollars more 
than medium grades . . . 

Why not specify — the best? . . . and of 
course Crane's envelopes to match. 



Crane's Bond 

CRANE & CO., INC • D ALTON, MASSACHUSETTS 

When tmYi'iif to fn\i A Co., Txc. pfnair mmtion Xation** Ru*inr*» 



To Sea in Our Own 
Ships 

(Con/muoii on pngr IB) 

that ;in ad\ jiiH :ie<t>iis sale of this lino 
could l»o made, a sale which would save 
o> i In- Tinted Stair.- i !»•■ annual lu-s 
now sustained and bring into the Tn-a.i- 
ury the sale price of llic shitm from 
which no one, under the present policy 
of governmental operation, can hopefully 
look io realise anything 1 

It is difficult for me to understand 
why anyone should olijert to such u pro- 
I'n-al uhich involves basically a pnymcnt 
lor a dcliiute son ice rendered to the 
l ulled Slates ami «hidi ha- in it the 
possibilities of great advantage to the 
rountry in other ways. 

For the carriage of our mail, ship* of 
the highest six-eds should be utilized 
Out mail trains are run at high speed-, 
for which the Government pays. Why 
should not the same principle guide W 
upon the seas? The ship* proper for 
such a mail service should lw readily 
convertible into vends available for 
military ami naval purpose- 
Naval Auxiliary Needed 

I WOULD advocate that every ship 
utilized in one of these services should 
lie approved by the Secretary of the 
Navy as suitable for conversion to naval 
puriioscs, in order that we may have in 
our Merchant Marine n suitable auxili- 
ary or reserve to our navy. The impor- 
tance of this cannot lie overst ressed 
from the standpoint of national defense. 
Cruisers, transports, and scout ships are 
a- essential a part of a fleet as battle- 
ships themselves, and we should have 
vessels capable of conversion into such 
ships. 

The cargo ship generally is not adapted 
for siieedy mail transmission but it is an 
essential part of a merchant fleet. No 
reason apjicars why the same principle 
of contract payment for services ren- 
dered may not bo applied lu re as in the 
case of the mail ship. 

Why may not the Shipping Board de- 
termine the trade routes it deems essen- 
tial for the movement of the products of 
American industry and agriculture, the 
cargo spare required on these designated 
services, the ty[>e, tonnage and s[>eed of 
the ships necessary to move the cargo, 
the regularity and frequency of their 
sailings, and the other requirements of 
the service, and then call for bids for the 
performance of these services and enter 
into contracts with citizens of the United 
States to maintain and operate the routes 
in accordance with the specifications of 
the Board, specifications which among 
other things might properly include pro- 
vision for a replacement fund? It doc 
not seem possible that if a citizen fur- 
nishes the shijw and meets all the service 
demands of the Government, there eould 
lie doubt as to the propriety and obliga- 
tion of payment. 

The Shipping Board, in the Govern 
ment's In-half, is now hiring someone to 
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Your Packing Room— step out there 
and ask yourself these questions 



That Crate? Is it strong — is every puct of lumber 
in it suitable for the purpose? Does it contain the 
least lumber consistent with good design and safe 
delivery of its contents? Is it made of light weight 
lumber — or is the lumber excessively heavy, involv- 
ing excessive height charges on out-going shipments? 
Is the labor cost of assembly aa low as it ought to be? 

That saw table? Do you know what is the actual 
waste in cutting up your own lumber for crates? 

That shipment going out? Does it arrive attrac- 
tive, ship-shape, in good condition at the other end? 
Is it as much of a sales argument as it ought to be? 

This packing room? Can't some of it be used for 

production and profit? 
Our freight hills? Can't we cut them down throuch 



the use ol less lumber of lighter uwifhi? Can we reach 
out into wider territory lor the same costs and still 
insure safe delivery of our merchandise? 

For every individual business, the Weyerhaeuser 
roan brings the right answer to these several search- 
ing questions. 

It is the answer of Cut- to- Size Crating Lumber. 
Standard pieces, cut to build your standard Crates, 
out of a choice of eight ideal crating woods— strong, 
and light in weight. 

Weyerhaeuser Crating Lumber and Crating 
Methods are bringing new economies, new profits, 
wider sales opportunities to hundreds of businesses. 

Your business is no exception. 

Call for the Weyerhaeuser man. Make him tell 
you the whole story of Weyerhaeuser Cut -to- Sire 
CrJtint. Box Shp^Vf and Crating Lumber 



V WEYERHAEUSER FOREST PRODUCTS 




SAINT PAUL . MINNESOTA 

Producer! for induUry of nallern an J (Li .1 lumber , factory fradrt /or renvmwfarturmf , 
lumber jow basing and .tilling, ilrui lural limrteti ftrr induirtl.il foidding And filth 
of that llernr In the ifwin and lupe of uo.nl ht it tuned (or the frwrpate. Alto prudut rtr 
of (dtihn Red Cedar polo for ttttfhont and electric Itasmuiios I met. 
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your buildings 
represent money 
. . . protect them 




Every good business man knows 
thai paint is nut ma expense but an 
investment, \ factory orplanl, which 
is not protected with good paint, 
depreciates. Depreciation is loss. 

Good paint — Lucas Industrial 
Building Paint — on your factory 
buildings will protect you against 
1I11- In--. \<ul insure against lire 
loss and consider the money well 
spent. It if. Why not protect those 
buildings against depreciation with 
an equally good investment— Lucas 
Industrial Building Paint 
for 

W nod and Brick Building:- — 

Lucas Industrial Building Paint 
Concrete Buildings — 

Lucas Concrete Finish 
Factory Interiors — 
Lucas Great Daylighter (Mill W hite) 

John Lucas & Co., Inc. 

faint and t arnixh Makt r* Sinn- IH49 

Nrw York Philadelphia Chi^o 

J5...I..M Pittsburgh. Oakland 

arid fora? dittrihtiling jxti/itj 




paints 

for maintenance of 
industrial buildings 




undertake this work, but ii]k>i> a con- 
tract in which (he Government assumes 
..II risk, under which I here U no provi- 
sion for replacement, urnler winch there 
n no real incentive to efficient opera- 
tion, and under which the operator gets 
tn- communion without regard to the 
losses :-u:-i;iincd by the Government from 
ihe oix-ntion* of the services. 

A problem under such an arrange- 
ment as I now suggest is a proper litni- 
lai ion on the amount of payment for 
the services. There are, however, crite- 
ria for this. The Board itself has been 
ojierating cargo ships on many routes 
"Inch it deems vital to be maintained 
in the interests of our commerce. It 
knows the operating losses it has sus- 
tained. It might be that the annual 
average of the losses sustained by ihe 
Hoard for a ]>crio<l of thn>e years would 
be a fair maximum limit on the sums to 
be paid under a contract lor the upera- 
tion of ships on a route. 

As an alternative sugges- 
tion, the Board might be au- 
thorized to take as the limit 
of compensation a rate per 
hundred gross tons jkt mile 
raveled in a year, which 
would overcome the difTer- 
i ntials against our ships on 
the route when compared 
with foreign ships on the 
same or like rouies. This basis is sus- 
ceptible of computation. 

1'nder either of these methods the 
cash outlay of the Government would 
lie no more than its present operating 
losses. The major difference from the 
present arrangement is that in one case 
the Government would have the pur- 
chase price of the ships it now operates 
instead of the ships; it would have an 
undertaking of the private citizen to 
meet replacements and additions in- 
stead of placing this burden upon the 
taxpayer. 

To Safeguard Public Interest 

UNDER either the system of con- 
tracts for mail carriage or of eon- 
tracts for the maintenance of cargo 
routes, provisions could lie made assur- 
ing ownership and operation by Ameri- 
can citizens; the presence upon the ships 
of American ion and their instruction 
in the art and duty of seamanship: nn- 
enuivoeal provisions for the use of the 
ships by the Government in times of 
war or of national emergency; and va- 
rious other provisions which might be 
deemed in the public interest. 

This form of contract service for car- 
go ships is not to lie associated with the 
ordinary form of subsidy, because it is 
lacking in the elements of a subsidy. 
Congress has determined that certain 
shipping services should be established 
and maintained by the Shipping Board 
at government expense. That lieing the 
case, why should not the lioard lie di- 
rected to follow the custom applicable 
to all circumstances when the Govern- 
ment dc>ires some work to be under- 
taken or some duty to be performed that 




can lie better done under contract with 
private interests and invite bids for the 
undertaking? 

It cannot by any stretch of the imagi- 
nation ba claimed that payment for such 
service rendered to the Government is, 
in the tirst instance, a subsidy for the 
Itcnclit of ship owners, since it is ob- 
\ iousIv a payment, lor an undertaking 
that has Urn established by Congress. 

One of the handicaps facing the Amer- 
ican ship is a higher cost of ojnTation 
than the foreign ship fa.es. This is in 
large measure due to the higher wages 
and the larger personnel required by 
law on American ships. Statistics com- 
piled from statements recently made 
by the Shipping Board show that the 
monthly cost of wages and subsistence 
on an oil-burning, 1',000-ton American 
ship is $4,041 as com] >a red with fc.'.u'.M) 
on a similar British ship, and with an 
even greater difference in the case of 
ships under the Italian, 
French or Japanese flags. 

No one suggests that the 
\mi in aii wage scale and the 
provisions for the comfort 
of American crews should lie 
lowered or abandoned. It 
follows, therefore, that some 
way must lie found to over- 
come this difference in the 
ojieraimg cost if the Ameri- 
can ship is to continue in competition 
with ships of other flags. 

One direct, open, and effective way to 
contribute wholly or in part to this end 
is by |)ermitting the officers and men of 
American ships to enroll as a part of 
the Merchant Marine Naval Reserve, 
and for a portion of their wages when 
so enrolled to be assumed and paid by 
the Na\y department from appropria- 
tion! made for this specific purpose. 

The Navy needs not alone a reserve 
of ships, but men to man them effi- 
ciently. It seems entirely proper if the 

Men I t Marine h to furnish the men 

for the Navy's use in time of need, that 
the Navy should make some contribu- 
tion to the building up of this reserve 
man force. 

This may lie done by providing that, 
in addition to the pay prescril>cil by ex- 
isting law for officers and enlisted men 
of the Merchant Marine Naval Reserve 
when not employed on active duty with 
the regular navy, such officers and men 
as arc employed on vessels of United 
States registry regularly engage! in 
transoceanic commerce should lie paid 
by the Navy itself at the rate per annum 
not exceeding six and one-half months' 
base pay of their corresponding grades, 
ranks or ratings in the regular navy, 
this payment to lw considered an inte- 
gral part of the pay of such personnel. 

The advantages to the country in such 
enrollment are too manifest to require 
supporting argument. 

These suggestions of what might lie 
done to aid a privately owned Merchant 
Marine are not exclusive of other forms 
of assistance which can be availed of 
They are, however, in my opinion, suffi- 
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cient if put into effect, to restore our y.>, 
Merchant Marine to the seas. ( "fy || %\" 

Any and all of these courses are infi- 
nitely to bo preferred to the present sit- 
uation and to permanent governmental 
operation. 

The difficulties are both political and 
economic. An examination of the affair* 
of the Shipping Board and of the Fleet 
Corporation discloses that from the time 
of its organization to about March, 1924, 
approximately eight years, there had 
Iwen on the Board 27 different Commis- 
sioners, of which 12 had served less than 
one year, four had served approximately 
two years, and only one had served more 
than five years. In the same period 
there had been 55 Trustees of the Fleet 
Corporation. 

The changes have gone on since 1924 
and they will continue in the future. 
With such shifting personnel in high ex- 
ecutive positions there could not be any- 
thing approaching continuity of policy 
or efficient and effective organization and 
operation. Political considerations have 
dictated many of these changes and pol- 
itics still hamper the organization. 

Government Can't Be Businesslike 

'T'HE BUSINESS difficulties of gov- 
■ ernmental operation are apparent and 
insuperable. The success of a Merchant 
Marine involves more than the posses- 
sion of ships. It requires a far-flung 
organization for the solicitation of traf- 
fic; of banking arrangements throughout 
the world through which funds may be 
forwarded and remitted, credits ex- 
changed and payments made. It neces- 
sitates the ownership of docks, piers, and 
warehouses, or the acquisition of such fa- 
cilities through arrangements with other 
owners. It demands authority in local 
representatives for prompt and decisive 
action. Its successful prosecution de- 
mands the freedom of individuals from 
rigid rule and regulation and from those 
restraints imposed upon all governmental 
activities and agents. 

None of these is possible under a sys- 
tem of governmental ownership and op- 
eration. No business conducted in dis- 
regard of these essentials can succeed in 
competition with the world. No effort 
by any government to operate a Mer- 
chant Marine in overseas trade has ever 
yet succeeded. 

If we embark upon it as a perma- 
nent policy the first result will be the 
Tuin of those privately owned and oper- 
ated companies which have hung grimly 
on through the adverse years, for no 
business can long survive half govern- 
mentally owned and operated and half 
privately owned and operated. 

We should not consider committing 
ourselves further on this program of 
governmental operation until we have 
studied and tried every other method 
which gives any hope of success. I firmly 
believe that the utilization of the aids 
here suggested would restore American 
ships to the seas, would carry our car- 
goes under our flag to all the nations 
and all the peoples of the earth. 




All industry moves 
faster • • • on Hyatts 

WHEREVER men are employed for the purpose of 
handling material and speeding up production, 
their efficiency is largely dependent on the equipment 
with which they work. 

Hand trucks, lift trucks, trailers, conveyors, hoists, 
cranes — everything by which materials are lifted and 
moved from one operation to another — can either re- 
tard production or increase its speed. Such equipment 
must move easily and quickly, with a minimum of man 
power or motive power, else profits are seriously affected. 

The use of Hyatt Roller Bearings greatly reduces fric- 
tion and allows, permanently, the more economical 
Operation wherever installed. Leading manufacturers 
of material handling equipment long ago discovered 
that by standardizing on Hyatts their products would 
last longer and require less maintenance. 

To reduce manufacturing costs as well as to speed up 
production, factory executives should see to it that their 
machines and their material handling equipment are 
free-running on Hyatt Roller Bearings. 



HYATT 

Newark 



ROLLER BEARING COMPANY 

Detroit Chicago Pittsburgh Oakland 

TJLTT 

ROLLER BEARINGS 




PRODUCT OF GENERAL MOTORS 
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Straws that Show the Way the 



"The success of our direct-mail campaign is largely due to the almost perfect 
processed and personalized letter which accompanies each printed folder." 

Industrial Works, Bay City, Mich. 

# f # t f 

"The very personal style of letter we are able to produce by this new 
process is a big factor in selling our course of instructions." 

The North American School of Drawing, Buffalo, N. Y. 

t t t r t 

" With the Addressing Multigraph, we are able to produce, each day, just the 
number of copies we require for that day, and with the new segment, we are 
also enabled to make such changes in the letter as are advisable, adding new 
results as they are obtained, thus making it timely." 

Barclay -Hare Sales Company, Pawnee City, Nebraska. 
» r t t t 

"Our use of the machine has developed to such an extent that we have 
practically eliminated outside printing, with a considerable saving in expense 
to ourselves." 

Warehouse Securities Corporation, Chicago, III. 

t r r t t 

"Unquestionably the greatest time saver for direct-mail advertising that is 
on the market today." 

U. S. Manufacturing Corporation, Decatur, III. 



THE AMERICAN MULTIGRAPH SALES COMPANY 
1806 East 40th Street, Cleveland, Ohio 
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Wind Blows! 



A COMPLETE letter 

and a 

PERFECT letter 

The Addressing Multigraph prints 
body of letter and fill-in through the 
same ribbon (fill-in plate can -es saluta- 
tion as well as name and address). 

It prints signature direct from cut in 
writing ink. It also addresses the en- 
velope — and all this at a single revolu- 
tion of the drum. Result — a perfect 
letter at minimum cost. 

It Also PRINTS 

Office and factory forms, cards, tags, 
bulletins, dodgers, advertising folders, 
house organs, etc., can be produced on 
this machine as rapidly and as easily as 
on any other Multigraph. 

So the direct-mail user saves a lot of 
money and at the same time gets more 
perfect letters and more timely printing 
of all sons, and of very high quality. 

DON'T FAIL 
to see it demonstrated 

We have offices in 50 principal cities. 
If you live in or near one of these, let 
us make an appoi ntment for demonstra- 
tion. After you see the high quality and 
low cost of work done by this machine, 
you will feel well repaid. 



Address our Cleveland office if you 
don't find American Multigraph Sales 
Company in your telephone book. 
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YOUR 
yard 

You can release valuable floor 
space for production purposes 
by using your yard for mate- 
rial storage or heavy operations. 
Page "walls of steel" give the 
same security as your buildings. 

National Service 

There is a distributor near 
you who will gladly tell you 
about rugged Page C hain Link 
Fence made of copper -bear- 
ing steel, heavily galvanized 
after weaving — all fittings 
galvanized too. Promotes 
order, reduces fire hazard, 
st ops pi I feri ng . Wri t e us today . 

PAGE FENCE ASSOCIATION 

215 N. Michigan Avenue, Dept. 3-F 
Chicago, Illinois 




CHAIN LINK, 

and 

ORNAMENTAL WROUGHT IRON 



FENCE 
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(t'i>/i(inur<i from ftayt 17) 
junking their plants, turning over to the 
private companies their <lisi nlmtion sys- 
t,, m — .inil paying the private companies 
lionuses to lake over l lit- jolt of furnish- 
ing light ami ]>ower. 

Defenders of the theory of municipal 
owner-hip offer the excu.-e thiit I he city 
officials, already burdened with other 
duties are anxiou* to relieve thcnisclvc- 
of the responsibility of o|>crating the 
plains and that the promoters and 
*ale-luen of the companies use "Inch 
pressure" tactics with them. Hut Kan- 
sas voters, even the lca*t alert, would 
in. I accept such a weak excuse. If there 
were not other evident reasons, they 
would lo-e Ititle time in relieving such 
officials of all their res]>onsibilities 

Not a Proper Municipal Function 

TPIIE ItEAL reason is (hat even in 
' Kansas, with conditions extremely 
favorable, it is imjtossiblc to put into 
government business operations as much 
efficiency as is put into private enter- 
prises by men who are free to take the 
hazards necessary to 1 >ri tie success, and 
who know they must depend for their 
rewards upon their own efficiency, not 
upon the whims of emotionally directed 
voters. 

It is easy to see why there has been 
no popular uprisings against the city of- 
ficials in towns such as Howard, where 
ihey junked their plant, gave away a 
franchise with (heir distributing system 
and threw m -m mm to make the bar- 
gain. The mayor of Howard stated 
frankly that the plant in this town was 
abandoned localise of the high cost of 
ojieration. The records show that under 
municipal ownership the top rate was 
twenty cents a kilowatt hour, and that 
under the private service u has In-en re- 
duced to 7.09 cents. Consumers rarely 
kick at a reduction of two-thirds of 
their bills. 

There have been few municipal light 
and power plants in Kansas that have 
ever made money — actually made money 
enough from their operating incomes to 
pay all costs and take care of replace- 
ments and depreciations. 

Government Bookkeeping 

IZ ANSAS CITY, Kansas, the largest 
city in the state, has one of the 
largest municipal water and light plants 
in the country, and its officials have 
claimed for years that it has ln-cn con- 
ducted by the city on a profitable basis: 
but when a survey was made of it by 
experts from the University of Kansas 
more than n year ago, it was shown that 
if proper charges had lieen made for 
depreciation anil other items, the plant 
actually would have been operated at 
a loss. 

Friends and foes of municipal owner- 
ship admit that the most successfully 
operated plant in the state is at Ottawa. 
But officials of the privately owned com- 



panies declare this plant has been ex- 
ceptionally fortunate in getting a man- 
ager who is capable— and keeping him; 
also, the records show that this plant, in 
addition to serwng the city of Ottawa, 

sell* electricity to : ther concern which 

transmits it to several other towns. 

One ol the reasons why municipally 
owned light and power plants in Kansas 
. ■ l H I el-ewlu-re have been unable to con- 
iinue successfully to compete with pri- 
vately operated companies has l*een the 
remarkable development of more efficient 
methods of production by the privately 
owned companies 

It was only a few years ago thai the 
Lest companies were able to get just one 
kilowalt hour of electricity from four 
pounds of coal. Most of the municipally 
owned plants an' able to do little better 
today. 

liui in Kansas efficiency has been 
ilevelojH-d to a point where the licst. 
equipped plants use only l.f> pounds of 
coal for every kilowatt hour of electric- 
ity turned out, and there arc privately 
operated plants in the country which get 
a kilowatt hour of electricity for every 
pound of coal they use. 

A privately owned company, operat- 
ing on a big scale, can afford to junk 
good equipment and replace it with 
more modern equipment when munici- 
pally owned plants could not do so with- 
out resorting to new bond issues, going 
through a lot of red tape, and convinc- 
ing the community served that such "ex- 
travagance" would lie economy in the 
long run. 

Electricity in Quantity 

r pHitOI_"GH "mass" production, chain 
*■ transmission and connecting distribu- 
tion — and concentrated buying power — 
thp big privately owned rompanics are 
enabled to do just what the five-and-tcn- 
cent stores and the chain grocery stores 
do — reduce prices to increase volume. 
This is l>eing done not only in the cities 
and towns in Kansas, but in the rural 
districts, where most of the companies 
have established light and power line- 
and are making their rates so attractive 
that many farmers are rapidly applying 
electricity to a large numlier of its 227 
farm uses. 

This development is so rapid that it 
does not take a prophet to foresee the 
day when there will lie an electric power 
line running down every road that can 
not*) a rural route and a string of tele- 
phone poles. 

And (In- development, which is being 
pushed by the privately operated com- 
panies, probably would not have come 
for several generations if the electrical 
field had been turned over to the mu- 
nicipal corporations, or had lieen monop- 
olized by the Government. 

lint the chief reason for the decline of 
the municipal light and power industry 
in Kansas, and the triumph of the pri- 
vately owned companies is more sat : 



NA T ION'S BUS IN 

factory service at less cost. Here art- n 
few exiiniples taken at ranilom from the 
large list of towns whet* municipal 
plants have been abandoned in the last 
few years: 

The town of Altoona abandoned its 
plant und gave a private company a 20- 
ycar franchise. The top rate under mu- 
nicipal ownership was 14 cents per kilo- 
watt hour; top rate under private own- 
ership operation 7.60 cents per kilowatt 
hour. 

Uclle Plaine abandoned its municipal 
plant and gave a privately operated 
company its distribution system und 
$<"),0(K) bonus to take it over and make 
it efficient. The top rate under munici- 
pal ownership was 10 cents per kilowatt 
hour; lop rate under private ownership 
Tii'.i cents per kilowatt hour. 

Miltonvale had only Hi-hour service 
under municipal plan and has had 24- 
hour service since going to private own- 
ership. Hales are the same as under the 
municipal plan. 

Seneca, one of the Kansas pioneer 
inwns in municipal ownership, reduced 
its lifiht and power rates approximately 
ot) per cent by shutting down its mu- 
nieipal plant and going to private own- 
ership. 

Mobne abandoned its plant and gave 
a private company its distribution sys- 
tem, a franchise, and $1,000 bonus. The 
top rate under municipal ownership was 
lo cents per kilowatt hour; the top rate 
under private ownership is 7.69 cents 
per kilowatt hour. 

In some respects the eases cited above 
may be exceptional, but if so they rep- 
resent only an aggravated form of the 
malady that is killing off most of the 
municipally owned plants. Figures ob- 
laincd from the records of the informa- 
tion bureau of the Kansas public service 
companies show that the average rates 
in Kansas for the municipally operated 
plants are 1(5 cents per kilowatt hour, 
while the average rates under private 
business management are 10 cents per 
kilowatt hour. 

Private Operation Proves Cheaper 

r\FFICIALS of the Kansas Public 
Service Commission, the state com- 
mission that regulates all public utility 
transactions, certify that these figures 
are substantially correct. This means 
that under private ownership the Kan- 
sas consumer, on an average, pays 37V 2 
per cent less for electric current than 
the consumer who has to buy his elec- 
tricity from a politically operated plant. 
Is it any wonder that the records of the 
slate show that eighteen municipal plants 
have passed out of existence within the 
last year 0 

The privately owned companies have 
not hesitated to spend money to get men 
of brains and ability, and tliev have not 
hesitated to equip their plants with the 
most modern machinery. They have not 
been afraid to take the hazardous 
chances necessary to enlarge their busi- 
ness and build for the future. 

As a result of all this, the privately 
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Nation's Building Stone 




Entrance, Consolidated Qoj 



ij Building, Boston. Completed in igz? 



The Swing to 
Indiana Limestone in 1927 



THE accompanying list gives but a repre- 
sentative selection of the many Indiana 
Limestone buildings constructed or in process 
of construction during the year 1937. 

Year by year the use of this fine-grained, 
light-colored natural building stone increases. 
Structures of beauty and artistic merit attract 
the best tenants, and are in various other ways 
distinct business assets. The architect of today, 
as of years gone by, regards Indiana Limestone 
as his finest medium of expression. 

Most of the Indiana Limestone used in im- 
portant building work today comes from the 
quarries of the Indiana Limestone Company. 
This company is a consolidation of 14 of the 
largest and oldest properties in the Indiana 
Limestone district. With assets of over 
$46,000,000,00, it has facilities for handling any 
number of large and small contract operations. 

Without obligation we will gladly send you 
booklet showing modern buildings constructed 
of Indiana Limestone. Address Box 74°> Ser- 
vice Bureau, Indiana Limestone Company, 
Bedford, Indiana. 



A Few Recent 

Indiana Limestone Buildings: 

New York T.ife Inmirnnre Co. 

Building, New York City 
Central Savings Bunk Building, 

New York City 
Riverside Church. NewYorkCHy 
Church of the Heavenly Rest. 

New York City 
Consolidated Gas Co. Building, 

Boston 

Industrial Trust Co. Building, 
Providence, R. I. 

Fidelity Trust Building, Phil- 
adelphia 

Provident Ufe Insurance Co. 
Building. Philadelphia 

Masonic Temple, Scranton. Pa. 

Soldiers' and Sailors' Memorial 
Bridge, liarrlsburg. Pa. 

Atlantic City Convention Ball. 
Atlantic City. N. J. 

Washington Cathedral, Wash- 
ington, D. c. 

City College, Baltimore 

Union Terminal Tower Building. 
Cleveland 

M Kin'" I Memorial Citmriun, 
Northivestern Univ., Chlc.igo 

Rockefeller Memorial Chapel, 
University of Chicago 

Cook County Criminal Court- 
house, Chicago 

333 N. Michigan Ave. Building. 
Chicago 

Civil Courts Building, St. Louis 
Nebraska State Capitol, Lincoln 
Convention Bull, San Antonio 
Royal York Hotel, Toronto 




Qeneral Offices 1 Bedford, Indiana 



Executive Offices: Tribune Tower, Chicago 
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Have you tried this 
business men's quick 
round trip? It has 
proved tremendously 
popular. Over and 
back, with four days 
in Paris or London for 
business or pleasure 
and you're away 
only about two weeks. 
Leave on a Saturday, 
return on a Monday. 

Busy executives, men 
who circle the globe on 
commercial matters, re- 
gard our ships as their float- 
ing offices. There are public 
stenographers, quiet rooms 
for conferences and the 
ship's radio to keep you in 
touch with your associates. 

Let us tell you about these 
17-day round trips on our 
express liners, Majestic, 
World's largest ship and 
Olympic. 

Ash our agents or 

WHITE STAR LINE 

RED flAH If NE ATLANTIC TTUN/TdfXT UNt 

No. 1 Broadway. New York City 
Ourou ti offices ehtwbere 



anno! eleclncaj conipantcp have \<e*tl 
able »tnce VM'.i actually lo reduce thr 
avrrage cart a( rin irieitv II I i<cr rrnt 
Mow what il was on ilalr while 

Mi. n. r .f li.r all other itidii-'ric* has 
iwrea-«>l im s |wr rrnt almvr the corts 
of 191S. Thr-r figure* "l>'>w that even 
other prnste businn* enterprises have 
i* i i», n ..Mr i.. compete with them 1* 
it all) ui.n.irr, then-lure. tli.it Jiohticallv 
,trd . • •. r;.!.-. - tiivr ti..« l-t n able 
to do SO? 

1 1 would I* more logical to exiieci a 
■ !i. r ■.. c in'" an operating r'H.in 

and i^rfomi a Mircewrful surgical oper- 
iMnii than I" tAjHTt 'In .mragi poli- 
tician lo Ei> nit" oflice* of a lug business 

...Mum :ili'l i.| MT Il Mlri i 1 1 1 1 1 \ ;il)ii 

..iiiiinii all\ li would !«• i i-n r tor 1 1n- 
taxpayers to pick iKitchcrtt capable of 
I m t forming delicate o|>cralioii- than tn 
pick |M>pi)lar orator^ ami bandshakcr- 
who could manage an lie plant nr :i 
I jxiwcr house anil make H profitable 

Politics Hamper Bv\t Men 

;vi:\ thoi i. il .1 in. i :ii.iin> l- 



dispuiing that the eonarkiusriesii and thr 
intctligenee and efficiency of the mdivtd- 



i: 



i ll ri 1 . 1 in office — a man capalde of 
running the municipal pro]>eriic- ol hi- 
cointiiiicnls — In- cannot feel free to take 
l lie chance? which managers of private 
|„i.inc-M'» ha\c In lake to continue io 
be successful. He doe* not dare to do 
the things which limit lie done to meet 
luturr demands of con-uiner- To under- 
take aliv kind of hazardoii- developnienl 
not only would subject htm to criticisms, 
liut would lie almost certain to mean his 
retirement to private life before the 
project." could lie completed. 

The j mil heal office is the la^t place in 
all society to expect to find reward" fur 
honesty, industry, efficiency and enter- 
prise The history ol rivilizatinti leaves 
no ground* for doubt — no chance for 



ual are lowiicd. and the stability of ihe 
state weakened, whenever the govero- 
int nt is called utsm to do more than 
preserve political liliertie*. 

\\here\er the individual has retained 
the free*! pl ix for hi« talent* and abib- 
iii-. i here the greatest progress ha* lieen 
Ml i.|i mil in exery country where jndi- 
i,|n.ilit\ ha- U-cn mp] ircssed, and indi- 
vidual* bavr sought lo avoid the horror 
of their aWmewas by establishing a to- 
ei therm— through governmental diree- 
i i in ..f -all i— < iiti.il .olivines of life, the 
., . ,|. . |i;,\< Imi ii st iguatioii, bin k« iird- 
m — , iiichViencv, poverty in mental and 
material life. 

Man, according lo Doctor Trigant 
I'.urrow, author of "The Social Nasi- of 
Oiiisciotisne**,'' was "created in the im- 
i»e ami likeness of flod" only when he 
reached thai point in his development 
•Inn lie attained intelligent con-riim-- 
now; when he realized thai he |«ii«e«-cd 
iiiiliMduahty and sIikhI aloni — and when 
he U-gan to have a horror of hi* alone- 
n«« and n longing for the togetherness 
of his old uiH'oiwioun .-tale. 

If 1 1 1 is- i- true then man most eer- 
l.unly will line all In- ' image and hke- 
nc— in Hod" whenever he allows hw 
i;o\i riimeiit, or any oilier on'-nlr Inr. e, 
io manufacture his life for him — when- 
ever he [M-ntill- any oui-idi- agency lo 
make, and distribute and iliclale the 
line of the tnoM lnijMirtant functions of 
life. 

And every "tep lhat leads in that direc- 
tion i- a fatal step for the wieial group 
lhat t ike- it, no matter whether the «ep 
is one lending lo nationalization of trans- 
portation, municipal ownership of utili- 
ties, or governmental operation of the 
industry of lmtalo growing. 



In the Battle to Chill Our Food 



TIN'. < '. \S refrigerator, 'hough a 
luile .-low in -i irting, promise- a 
strong finish in the race lietween 
the ice man, the electric light company, 
-olid carbon dioxide, ami the gas man. 
The result ni.iv canlv lie greater bii>ine.s.< 
lor all these who olfrr re- 
frigeration for sale, for it ia 
well known that the elec- 
tric refrigerator has so 
served to awaken interest 
in refrigeration as to in- 
crease the ice businen. 

Solid carbon dioxide 
promiaea it* mort active 
comjielilion in special field*, 
and the gas refngerator claims lower 
first coats, cheaper upkeep, the advan- 
tage of no moving par'.-, and the [mis- 
silnlity of installation in rural districts 
and el-ewhere far removed from elec- 
tric sen-ice and city gas 

Some gas-fired refrigerators operate on 
acetylene gas, for example Whereas 




the elect tic rel rigera I or- operate on -ill- 

fur dioxide or some other eomprnwible 
tas. and the lee plants refrigerate with 
ammonia, another compressible gas, these 
gas-hred refrigerators generally u»e am- 
monia in water, though other easily al>- 
sorl»ed gases have been 
employed The ga- burner 
vaporizes the ammonia, 

which take- up iln heat 

from the food chamlier. 
Ammonia is iheti cixileil 
with riitinitig water, i- re- 
nltsorlietl in a chemical me- 
dium, and i- re.-idv to make 
the round again. 
1-irge gas-fired refrigerators have al- 
ready proved iheir work in meat mnr- 
Kcis and other installations of consider- 
able size 

The household gas refrigerator is just 
Ix uig brought more forcefully before us, 
and there is even talk of adapting it to 
long-distance irnnsiiortahon. 



M'ftrn irnfiMfr pltcar mr»lmn .Vafidfl'i SJwiwrM 



What is "Metered Mail"? 



THIS question is being asked today be- 
cause millions of letters are going through 
the mails bearing the oval indicia which has 
replaced adhesive stamps. It represents the 
greatest advance in postal methods during 
the last decade, and is used by thousands of 
well-known business organizations. 

"Metered Mail" is prepaid mail— imprinted 
by the mailer with a meter authorized by the 
United States Government. 



"Metered Mail" can be handled faster than 
any other class of mail by the Post Office, 
because it eliminates facing, cancelling and 
routine counting. 

"Metered Mail" prevents losses and petty 
thefts in postage. It expedites preparation 
and despatch. 

"Metered Mail" informs the public that 
you have taken advantage of improved and 
faster mail handling. 



A Consulting Service 

Our line of equipment includes combined imprinting and sealing machines 
for the use of both Metered and Non-Metered Permit Mail; and sealing and 
stamping machines for the use of adhesive stamps, Government stamped en- 
velopes, and pre cancel led stamps; also mail tables and sorting equipment. As 
the largest builders of mailing equipment in the world, we offer you the ser- 
vices of our mailing specialists upon request. 




THE POSTAGE METER COMPANY 

Sole Distributors of Pitney*Bowes Products 
701 Pacific Street, Stamford, Conn., U. S. A. 

Offices in twenty-one American Cities and Foreign Countries 
SPECIALISTS IN MAILING SYSTEMS 
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When writini) r<> Th« Ftann-,! Mrrtn CiiMMXT plm»f mrnlioH Vnlion'l tuiuil 
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Why Build to Burn? 

You will secure lasting service and satis- 
faction from good metal roofing and sid 
ing, with unexcelled protection from fire 
and lightning- For industrial buildings 
and general construction, use high grade 



\alvanized 

SHEETS 

Formed Roofing and 
Siding Products 

Fireproof — Lasting — Economical 

Also made with Keystone Copper Steel 
base — the alloy which gives maximum 
endurance and rust-resistance. 
Apollo -Keystone Galvanized Sheets air the 
highrtt quality sheets manufactured for roofing, 
tiding, goiters, »|>outing, and ventilators. Key- 
stone Copper Steel also excels for tanks, Humes, 
i ulverts, ami all installations w here long service 
and resistance to rust are important factors. 
Ixtok for Keystone in the trade mark. 

1 tin Company ii tbr olaeat tni latf m manufacturer of a eom- 
plrtr tine lit Hlarkaml (,ajvani/r,l Mireti. OuU Fimtbcci Sheet*. 
Autom.itiile Sheen, and fjpeeial Slii ■ '» fur all Itnuwn uiea; alao 
I'm ana 7'rnsr Plaira adapted to every m^HiremeoL Sold by 
Irariinr mftal dsrrciianii. Semi for o.py <»l RvTTaa HtMuitNCS 
t..*jkki ii cunuint uilurmatiun ul particular uitereat tu yuu. 



AMERICAN SHEET AND TIN PLATE COMPANV 

iirncral imifta: Frkk Bnilitlnr. i'ittrturth. Pa 




'Products of QUALITY and Service! 



Xl'hm wntiitQ pUn*r mm turn Xatiaii't Bu*ittr** 
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Speeding Silk to Market 

Hy A. H. B. PETERSON 




SILK, our of the swiftest moving of 
American imports, is rushed 8,000 
miles from Japauc-c silk f;trms 
to New York mills in two weeks. 

How the handicaps <>l I Ins tremendous 
distance have been overcome hy the 
combined effort* of the transportation 
companies, the insurance companies, and 
he American silk industry is not the 
least adventurous of all the phase* 
through which traffic in silk has passed 
throughout a long history. 

Camel Caravan to Fast Train 

TRAFFIC in silk lx-gan fifty centuries 
ago. At first it was ln-tween China 
and other Asiatic countries, ami later 
Europe, with the aid of camel caravan, 
park mules and .-ailing \cs.-i l~. -in month-' 
or a year out of China liefore they 
reached the end of their journey m 
India, Persia and southern Europe. 

The perils of the passage and the lime 
required for a journey of a 
few thousand miles made of 
silk an extravagance, even 
for royalty. Ii is told of a 
Roman emperor that he re- 
fused his empress a silk tunic 
beca,UM of the cost. 

Today raw silk reaches it* 
furthest, western markets 
within thirteen or fourteen 
days out of the Oriental 
port, is manufactured by high-powered 
machinery, and is sold at prices within 
the reach of most women. 

Across .1,000 miles expanse of water 
anil 3,000 miles of land move yearly 500,- 
000 bales of silk, from the eastern hem- 
isphere to the western hemisphere. The 
majority of this comes from Japan, the 
n maiudcr from China. 

I h'vclopmcnt of rapid transportation 
methods and development of the silk in- 
dustry went hand in hand. The devel- 
opment of transportation was as impor- 
tant in bringing silk within the reach of 
the great consuming public as was the 
development of quantity production and 
the perfection of machinery. 

When the silk industry began in this 
rountry, early in the nineteenth century, 
raw silk came from the Orient in the 
famous clipper ships of the American 
merchant marine, which made trips from 
the far east in ninety to one hundred 
days, a sjieed much marvelled at in those 
days. Imports at that time were, how- 
ever, negligible. It was not until the 
end of the century lhat raw silk was 
imported in quantities and at values that 
commanded better transportaiioii service. 

By 1000, the American manufacturers 
had perfected their skill ami their ma- 
chinery to meet the exacting wishes of 
l he consumer anil were producing prac- 
tically all the weaves known to the trade. 
Imports of raw silk were increasing by 
more than a million pound- every live 



Years. In l!KKI they amounted to over 
'1.700,000 pound.-, an amount nearly twice 
that of ten years previous. 

Early in the nineteenth century, some 
of the raw silk came to America around 
the Cat* of Good Hope, South Africa, 
arriving in Boston. It was not until 1S67 
that raw silk shipments Iwgan to arrive 
at the port of San Francisco. Following 
i In- r-ial.lishment of the Chinese steam- 
ship line, and upon the completion of our 
railroads to the Pacific coast in 1S»i0, reg- 
ular monthly shipments were made 
through this Pacific port. Naturally, 

i he leisurely r e from Asia by way of 

Kuro|ie or the Cape was soon abandoned 
fur the more direel passage. 

Even with this shortening of mileage in 
routing silk between China and the 
United Slates, the time of passage was 
-till too long, permitting wide Hurt na- 
tions in prices bet ween shipping time and 
arrival, in addition to losses en route. A 
swifter passage over ocean 
and continent could l>e ob- 
tained only when import* 
were sufficiently large to 
make improved service prof- 
itable to the transportation 
agencies. 

The first step in advance 
was improved freight ser- 
vice. The baggage cars in 
which the silk was loaded 
were attached to ihe regular fast pas- 
■eiiger trains bound for the east const. 
The inevitable result was an improved 
market and increased silk imports. 

In 11114 the railroads first made up 
special silk trains to run from the west 
coast to the east, to carry silk alone. 
For this service, consignees paid a rate 
higher than that on any oilier commod- 
ity — four cents a pound — silk being the 
most precious commodity, weight for 
weight, carried mi a large scale. 

Faster Than Passenger Trains 

the silk train first began its 
continental trips, its running time 
across the states was about -i\ days. 
Today th«' silk train romes over in three 
and a half to four days, or a few hours 
better than the fastest passenger trains. 

Coming from the Orient to New York, 
raw silk, bales have a variety of carri- 
ers to extwdite their passage. First then; 
are the sampans, or small river boats, 
carrying the silk from the interior to the 
t:\aport. Some silk coming from farthest 
inland provinces of China has for its 
unique conveyance the smooth back of 
ihe caril>ou. Coolies and mules arc also 
called into servirc at non-navigable 
points. Boats, however, carry the ma- 
jority of the silk and, as they are well 
protected, enjoy comparative immunity 
from attack. Arriving at the port of 
dispatch, silk is stored in warehouses, 
called "go-downs." From here it is tak- 
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New speed! New ease of operation! 
New adaptability! Unmatched VAL UE! 

The new 

CENTURY 
PPsOTECTOGPsAPH 



Its superlative speed alone will win prefer- 
ence for it in every modern office. But in 
this new Todd machine there are many more 
superiorities — a fine balance and conve- 
nient, untiring leverage ; easy visibility with 
quickly read indicators and dial; a simple 
adaptability to a variety of business needs 




THE TODD COMPANY S 51 

FroHctofrapk DMtion 

1130 Univeniry Ave., Rochntcr, N. Y. 

Plejuie flend me further information about 
Hie new Century Protcrtonmph. 

Name . 



Addreaa_ 
Mil - 1 r»i-- • 



— and a value that is unprecedented in a 
moderately priced check writer ! 

You can best judge this new machine by 
a demonstration. See for yourself how much 
faster and easier it operates. How it can be 
quickly adapted to amount-write prac- 
tically any document. How much more ac- 
curately and perfectly it imprints. What 
a fine-looking and splendidly made machine 
it is. The Todd office in your city will send 
a representative. Or mail us the coupon. 
The Todd Company, Protectograph Di- 
vision. (Est. 1899.) Rochester, N. Y. Sole 
makers of the Protectograph, Super-Safety 
Checks and Todd Greenbac Checks. 



Features of the new Century 
Protectograph 



3. 



Finely balanced working parts give re- 
markable speed and ease of operation. 
Handle can be operated with one finper. 
Greater visibility — indicators can be set 
with amazing speed and accuracy. 
An exceptionally clear, deeply shredded 
two-color imprint. 

4. Prefix character is interchangeable. Can be 
made to read "Exactly," "Certified," "Paid," 
or can be replaced by individual name or 
indemnity number. 

5. Easily adapted to take checks of all de- 
scription — single, voucher, in sheets, small 
payroll and dividend. Can be used for 
certifying, receipts, stock certificates, par- 
tial payment forms, price taps, refund slips, 
drafts,* all negotiable instruments — practi- 
cally any business or personal document 
that must be amount-written. 

0. The payee line can be crimped, if desired. 

7. Built throughout of special metals, with all 
working parts hardened and ground. Has 
superior inking facilities. 

8. Unusually attractive in appearance, fin- 
ished in nickel and two colors of enamel. 

9. Three models: Seven bank, eight bank, and 
nine bank. 

10. Embodies all Todd superiorities developed 
through twenty-nine years of experience, 
but is surprisingly low-priced. 



TODD SYSTEM 
OF CHECK PROTECTION 



Whin writing fo Tni Ttroo Ommxt phm mmlim .Varioni flg»jti<-„ 




C&ppeten Memorial Bridge 
WcitinchouK Photo 
Jtfotff o/ fh* Mmtertm! Handling Machinery U*od on La/|i */»rf £m*Jf 
£ njj incrrmjf Project* ia £qrujpp«d iffrh Twin Di.ic Clutch**, 

A Wide Range 
of Uses 

TN most of the modern machines designed for 
■L industrial uses, the burden of starting and 
carrying heavy dead loads comes on a Twin 
Disc clutch. 

The popularity of this clutch for heavy duty 
service is due to its established reputation for 
unfailing performance under the most severe 
conditions. Large frictional surfaces giv* it 
ample capacity. It may be slipped when nec- 
essary without seizing or burning. It is easily 
maintained in perfect adjustment It absorbs 
all shocks and strains that would otherwise im- 
pair the efficiency or shorten the life of the 
machine. 

Built to the highest mechanical standards and 
operating on a principle that is fundamentally 
correct, the Twin Disc clutch can be furnished 
in a wide range of standard sizes and adapted 
to most of the machines in which a highly de- 
pendable clutch is required. 

Our experienced engineers can assist you in the 
solution of clutch problems. Send us your 
specifications and requirements. 

Twin Disc Clutch Company 




A Urge and highly 
vpecializrd factory, 
equipped for vol- 
ume product ion . en- 
able* us to supply 
m*ri Li/actu rrn with 
Twin tHit Chitchei 
■t m distinct saving. 



RACINE 



Wisconsin 



TOO 




writing to Twi.v Dihc Clutch Compmt p'nur mtnttan Xmtion't Rmnru 
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SI NESS for 

en on lighters under heavy guard, sup 
vised by the customs, on board an oceai. 

liner. 

Of all the cargo which the liner car- 
ries, silk is intentionally the last to be 
loaded into the hold; this in order that 
it may be the first to lie unloaded on 
reaching port. From this point of em- 
barking, on to the end of the journey, 
the silk travels at topmost speed. 

The value of a silk cargo on one ship 
has been known to run as high as $12,- 
000,000, representing an investment on 
which the interest would mount to thou- 
sands of dollars for each day. Liners 
competing for the silk business know 
that each day the trip can be lessened 
means real money saved for the import- 
ers; this has been a real impetus to the 
development of fast ocean passage. 

These liners run to the ports of San 
Francisco, SeatUe and Vancouver. A 
United States mail seaplane meets the 
northern port liners about 100 miles out 
at Victoria and takes over the New 
York mail, including silk documents, 
ocean bills-of-lading and customs in- 
voices. These are usually eastbound by 
mail train before the ship docks. 

A. Race with Time 

UT THE silk is not long in follow- 
ing. No sooner is the ship fast than 
the bales are unloaded — the first to be 
off the ship. Stevedores, armed guards 
and the empty silk train have been 
awaiting its arrival; and within two 
hours or so the silk is aboard the train 
and speeding eastward, on the last lap 
of its race with time. 

The clearance of raw silk through the 
customs was not always as speedy as 
this procedure indicates. Formerly, the 
usual negotiations of customs brokers at 
ports of entry required from one to five 
days to effect a clearance. 

To effect this quick clearance, the rail- 
road officials file a consumption entry 
with the U. S. customs officials upon the 
arrival of the silk. Not having the req- 
uisite papers, which have been hurried 
on to the consignees in New York or 
Chicago for signature, they must submit 
a bond as surety for the production of 
the consular invoice and bill of lading 
covering each consignment. 

The consignees, on their part, after 
signing the documents, forward them to 
the west coast officials for liquidation of 
the entries. The time saved and waste 
prevented in this way are incalculable. 

To follow the route which our cargo is 
taking — the silk is now safe on the spe- 
cial train which carries silk, and silk 
only. The only schedule a silk train has 
is the greatest speed consistent with 
safety. It stops only to change engines 
and engineers. As the costliest of all 
freight, silk has the right of way on the 
rails. If a limited should lose time and 
get in the way, it must pull up on a sid- 
ing, while the silk train thunders by. 

Within eighty-five hours, the fastest 
of these trains is in New York, and the 
.-ilk has come halfway around the world 
in thirteen days. 



_ 
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"What! Be old-fashioned i 



. . not if I know it!" 



"Dl'T I would have betn out of date if I 
hadn't quit trying to do by hand 
what machines can do better and quicker." 
So declares Florence Wall, alertly success- 
ful secretary. 

"Sometimes Mr. Ross would dictate to 
me for two or three hours straight. Then 
came the job of going through all that dic- 
tation again to type it. I couldn't help 
feeling that this doubt: work was hinder- 
ing progress." 

These observations by Miss Wall reflect 
the best thought of many an ambitious 
secretary in this year of 1928. 

"Then there was the great difficulty," 
she continues, "that not one of our secre- 
taries could read another's notes rapidly 
and without ctTors. When wc were rushed 
there was no help. For me ic was a case of 



keep on typing to the last period, no mat- 
ter how many other things I should be 
attending to for Mr. Ross. 

"All this was before we used The Dicta- 
phone. New I continue to handle all of 
Mr. Ross's dictation, but without going 
through it ill twice, as with shorthand. And 
I am noiv a real assistant because I can give 
proper attention to my other secretarial 
duties. 

"Without doubt The Dictaphone helps 
business to progress nowadays, by reducing 
human resistance and helping to get things 
done on rime. This is an electrical age, and 
I'm glad the chance came to me to keep up 
with the pace being set by modern leaders." 

Mr. Ross is just as outspoken. He says, 
"The Dictaphone is a great time saver and 
convenience. It has reduced the pressure 
so definitely that I would 
not again try to get along 
without it. 

"In the single mattci 
of reducing interruptions 
to concentration it is 
worth any price you 
might ask for it. The 
modest price you do ask is 
no measure of its worth. ' " 






Snapshot of Miss Wall on one of 
her annual foreign vacation trips. 



FREE BOOK 



of portrait* 
interviews 



USE COUPON 
for either this book, 
Executives Sa ». ok 
mm, i ii.tr book. SecnV 
uriei Say. 



Miss Florence Wall, Secretary to Mr. Row. fa an expert 
shorthand writer who handled all of her employer'* volumi- 
nous and often diFfjruU dictation exclusively by the short- 
hand notebook method. Later she did the same work exclu- 
sively by the modern Dictaphone method. Read her vivid 
comparison of results obtained in a busy office by each 
method! 



DICTATE TO 

THE DICTAPHONE 

and double your ability to get things done 



F- J- Ross, President. F. J. 
Rots Company. Inc., directs 
fact-finding research into 
marketing conditions and deals 
with knotty advertising prob- 
lems of big business, among 
them James D. Dole's develop- 
ment of the pineapple industry 
(Hawaiian Pineapple Co.) J the 
Paint and Varnish "Save the 
Surface" campaign; American 
Can Co. ; P. flsF. Corbin, Build- 
ers' Hardware, etc. 



Dictaphone Sales Corp,, Graybar BUJg., N. Y. City 

O You may tell your nearer office role* mc try rhr New Model 10 without obligation, 
□ I want to read what leading execurivrs or teeretarie* Mid, wttm intt**i*mti, about 
iscrcaiing tbek ability wiLh The Dictiphunc. Mait nie s FREE copy of jquf boolt. ■ 



Address..., , .'■ 

fw Ctmdid* Humtrtu tttrtti DttUfbma StUiOrf . Oi,lt Mltimd* St., Tnm», C**»is 

NB-2 



— r~ 



When writing to DimPBOKi Balis Coup, fleam mentiiia Nation'* 'Btuineat 
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Harnessing a 

Hurricane/ 

. . , to ventilate the world's 
longest vehicular tunnels 

TO unleash a hurricane— tame its fury — then put it 
to work. This was the task which confronted en- 
gineers in ventilating the Holland Vehicular Tunnels 
that link New York and New Jersey . ■ . recently com- 
pleted after seven years' labor at a cost of $48,000,000. 
Giant fans which would handle 1400 tons of air per 
minute had to be designed and built. Unprecedented 
problems were involved. Only engineering skill of a high 
order could solve them. Only exceptional manufacturing 
resources could build the fans . . . And again the name 
Stuttevant is linked with a great achievement. 

B. R STURTEVANT COMPANY, Hyde Park, BOSTON. MASS. 



Ttanrj at 

Bt.lclrv, CiL Ctmdrn, N. J. Fiimmghim. Mm. 

Hyde Pmlt, M-... ITWIHIim. Witt. 

Gj?ic« in Principat Cities 
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HEATING-VENTILATING AND 
POWER PLANT EQUIPMENT 
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What Do We Get for 
Our Money ? 

(Continued /rum page 28) 

fartories are turning out tatter styles 
unci btttCf fits than any tailor or dress- 
maker ran. 

"I purchased a fur coat last year from 
a small tailor shop. After numerous fit- 
tings the roal was completed. Then I 
discovered that it somehow lacked the 
fit it should have had. I brought it to 
their attention, but they did not seem 
to see the difficulty. Later I noticed the 
fur was not wearing as well as it should 
have. Making inquiries among my 
friends, I found out that their factory- 
made coats fit them much better than 
mine and they hud a battel quality of 
fur. The coats were about the same 
price." 

My inquiry also went to a married 
woman, an excellent housekeeper who 
all her life has enjoyed a substantial in- 
come. She wrote: 

"As I see it, your friend is trying to 
have all the things which go with an in* 
(Dine of fr"> ,Di id <>r $i>.lKH) per year on an 
income of .fJ.tiOO. Consequently every- 
thing he buys is :i cheap affair made to 
look like an expensive one. 

' He should not try to have a shower 
in his apartment; he should choose a 
plainer plare which has an old-fashioned 
tub — ihen he could take a bath in com- 
fort. 

"Instead of buying a ship model which 
must 1* handmade by an expert crafts- 
man to lie good, he should buy a piece 
of blue pottery from the southern moun- 
tains for a dollar or two. This is the 
best of its kind — good to look at and 
honest in workmanship. A good elec- 
tric percolator is a very expensive thing, 
but the best percolator to set over a 
blaze costs between four and five dol- 
lars. I used mine seventeen years, w ith 
no expense except occasionally to replace 
the glass top. 

"Ill wager his lamp was all fancy 
shade. You can get a good one with a 
small colored metal shade for about five 
dollars. They last forever and look well. 

Buying Looks or Value ? 

TJE IS the kind of buyer who helps 
ri to fill the stores with cheap stuff 
because he wants the things that look 
expensive rather than the things which 
are substantial. Also, they are handi- 
capped by never having bought or 
lived with the best. The woman who 
is used to Oriental rug!?, sterling silver 
and good linen is much better able to 
choose inexpensive things because she 
has standards of value. The person who 
hasn't had such advantages will have to 
educate himself by reading and observ- 
ing what is in the best stores until he 
knows real from shoddy and desires the 
real, before he can hope to buy to ad- 
vantage." 

From an advertising man, with a fam- 
ily of three children, I received this: 
"I can't get excited about the point 
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of view that is expressed by your critic. 

"Has there not always been faulty 
merchandise from the year 1 up to the 
present time? Is there any evidence to 
show that the percentage of imperfect 
items is greater than it was 100 years 
ago as compared to the total produc- 
tion? 

"Furthermore, I feel that the respon- 
sibility for imperfection lies with man 
and not with the machine. Lax inspec- 
tion, low standards of quality, and dis- 
honesty, are human failings and would 
seem to me to be just as influential in 
the handicraft age as they are in the 
machinery age. 

"Isn't it better to have 100,000 Ford 
cars or Dunhill Lighters available for 
consumption, even though 10 per cent 
of them are faulty, than it is to have 
100 hand-made units of each, all per- 
fect? 

"Of course, we are getting a lot of 
junk for our money. Some of us, how- 
ever, are getting less than others be- 
cause we have ceased to be babes in the 
woods when we go shopping. It's al- 
most impossible to keep from being 
gypped once in a while but it's hardly 
necessary to be gypped all of the while, 
or twice by the same gyp." 

Ready-made Clothes Vindicated 

"/"\N SEVERAL occasions I opened 
^ the subject for discussion at lunch- 
eon and dinner. One man whose income 
is more than $15,000 a year said he had 
been buying ready-made clothes for five 
years. The buttons, seams, and work- 
manship were entirely satisfactory. He 
thought the style and fit were better than 
could be obtained from the usual tailor 
charging the same or higher prices. An- 
other man said he bad been buying ready- 
made clothes for twenty years. He was 
satisfied. Their wives, both critical wo- 
men and careful buyers, expressed ap- 
proval of modern manufacture and mer- 
chandising. Only people who try to 
buy looks without quality get stung, 
they said. Both women were amazed at 
the willingness of the modern store to 
exchange faulty merchandise. No ar- 
gument, no questions. But seldom do 
goods turn out other than as repre- 
sented. 

What is $2600 Worth ? 

Tl/f Y RESEARCH took me to a col- 

*■ lege professor who devotes part of 
his time to inspection tests for the United 
States Navy. He wrote: 

"I should say your man has several 
fallacies in his reasoning and overlooks 
a number of facts that are pertinent to 
the situation. In the first place, he for- 
gets that $2,600 per year income today 
is equivalent to about $1,500 per year 
in 1914 as regards purchasing ability. 
I doubt if, in 1914, a man with an in- 
come of $1,500 per year was spending 
much money on ship models, and such. 

"Your friend has been unfortunate in 
the things that he has purchased, but 
had he personally inspected the goods 
before they were shipped from the stores 




PLANNING MOVES FIVE YEARS AHEAD 

Seasonal production with all its economic 
disturbance persists as an evil in many Ameri- 
can industries. But in telephone making it 
has well-nigh disappeared. 

Western Electric knows substantially what 
it must produce five years hence because of its 
close relation to the Bell System. Telephone 
engineers, skilled in gauging population 
trends in the growth of telephone service, 
establish the requirements to which Western 
Electric directs existing production facilities, 
and provides for additional facilities when 
and where needed. 

What follows is a production curve rela- 
tively free of peaks and valleys. Inventories 
are kept at a minimum, machinery is busy, 
employment is stabilized, plant investment 
is accurately related to production needs, 
wages have progressively risen relative to the 
cost of living, while prices have been sub- 
stantially reduced. 

Thus does Western Electric, by balancing 
production with demand, eliminate waste in 
the great industry of telephone making. 

Western Electric 
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Producing Goods 

in England 




A New Plan 



Do you sell 
market ? 



goods on the British 



The British market with its popula- 
tion of 44 millions is as great as that 
of the thirteen most densely populated 
States of the Union — of high pur- 
chasing power, and accustomed to 
American merchandise. 

Build a factory in Great Britain and 
add largely to your turnover. 

And to tin J a location that will suit 
your purpose, go to the organisation 
that can give you the widest choice 
of factories and factory sites. 

The largest register, by far, of plants 
and sites for plants in Great Britain 
is in the hands of Britain's greatest 
railroad, the L M S. The L M S is 
not only the premier railroad, but it 
is the railroad that serves all the 
important industrial sections — 75% 
of the population by its own direct 



lines, and the remainder by direct 
connections. 

Whether your factory must be near 
the seaboard, near the coalfields, near 
the labor or near the market, the 
LMS can find out the site you want, 
and on every proposition the L M S 
can give you the information you 
need to make a decision. 

Cost of labor, cost of power, water, 
fuel, freight charges, every single 
question you can ask on these heads, 
js on the file of the L M S, If you 
want sidings or pri vate tracks, if you 
want storage, if you want water 
carriage, the LMS can tell you 
where you can get them and what 
they will cost. 

Whatever information you want 
about a plant or a warehouse in Great 
Britain is at your disposal right 
here in America. 

All you have to do is to write to : 



THOMAS ARTHUR MOFFET 
Freight Traffic Manager in America 
LONDON MIDLAND AND SCOTTISH RAILWAY OF GREAT BRITAIN 
ONE BROADWAY, NEW YORK 



Some prominent American firms having Plants or building 
Plants on sites alongside LMS Railroad : 

Cheseb rough Mfg. Company 
Ford Motor Company 
General Motors Corporal ion 
Genera! Electric Company 
Goodrich Tire & Rubber Company 



Goodyear Tire Company 
H. 1. Heinz and Company 
Kalamazoo Company 
Western Electric Company 
Wm. Wrigley J nr. Company 



LMS 

TERMINAL WAREHOUSES 



practically all of the difficulties of which 
he complains could have been detected. 

"As far as your own comment is con- 
cerned, I should eay that the 'mechani- 
cal age' has perfected mass production 
on only a comparatively small number 
of products ho far; these products are 
all made of materials which are sub- 
stantially homogeneous and of uniform 
quality, and in most eases do not dc- 
|>cnd upon -m-li delicate processes as the 
tempering of a razor blade, for example. 

"Mass production will probably never 
be applied to wood products because the 
raw material may be irregular and un- 
certain. Therefore, we most always be 
on our guard in purchasing wood-base 
products and others of similar irregular 
character." 

My conclusion from the investigation 
is that the vast majority of buyers are 
grateful that we are living^in a machine 
age. They are certain that we are mak- 
ing progress, and that honesty in trade 
is more common today than it ever was. 
Junk is made for those who wish to buy 
it, but the purchasers of it have ample 
warning of what they are getting. 



Sports for Middle Aged 

CASSIUS was rated a dangerous 
man because he thought too 
much Like some of our busi- 
ness men, he had forgotten how to play. 
Of course, it is too much to expect 
portly middle age to cut a figure in 
children's games. The blessing is that 
recreation is not confined to exercises 
that strain flabby muscles and hard- 
ened arteries. For tempering prescrip- 
tion to capacity Prof. H. A. Scott of 
the University of Oregon has a sug- 
gestion that invites consideration. He 
would teach boys recreations they could 
enjoy in middle age. 

By his recommendation, fishing, hunt- 
ing, hiking, camping, and gardening 
would become additions to college ath- 
letics. Judgment in this behalf is based 
on opinions he obtained from three hun- 
dred business men. The trouble seems 
to lie that physical education in the col- 
leges is centered on football, baseball, 
basketball, and track and field events— 
on sports that are not likely to be con- 
tinued long after graduation. Professor 
Seott wants to remedy this. 

Well, if the colleges could encourage a 
love of hiking, the measured trudging 
'round the golf course might become 
less essential in relaxing pressure on the 
American front. But. some thought must 
be taken of the competitive spirit if the 
thing is to take hold. Fishing has its 
own peculiar possibilities in that direc- 
tion, even though the "biggest one" al- 
ways seems to get away. 

Enduring fame likely would accrue to 
the first master angler who could write 
M. A. after his name. As for cabbage 
growing, nothing may come of com- 
mending it as a college sport. Progress 
should Im? recognized, however, when a 
professor of physical education takes 
notice of sports not classed as "major." 
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The Tank with the Flag 

- an object lesson for Industry 

It "was always the same story — the tank with the flag "got 
most of the hell" as the doughboys said. The fury of fire 
1 \ and steel was focused upon it — -for the tank with the flag 
was more than mighty power. That (lag was control — it 
flashed out orders that made many tanks forge ahead as 
one — it was the control that decided how effectively the 
brute force of the squadron would be used. 

L« Industry today there are millions of horsepower — 
brute force — the working capacity of electric motors. Like 
the tanks in battle, this brute force must be accurately 
controlled to he truly effective. The control is vitally im- 
portant. It merits concentrated attention. That is why 
1e*n industrial leaders are specifying Cutler-Hammer 
iotor Control for their plant equipment. And that is why 
successful machinery builders feature Cutler -Hammer 
' Control_on^the motorized machines they sell. 

The CUTLER-HAMMER Mfg. Co 4 

Pioneer Manufacturers of Electric Control Apparatus^ 
. -^1251 St. Paul Avenue Milwaukee, Wj^ 




The commanding afficrr 
of a itink squadron main- 
taint control of oprra- 
tion* by a flag lignnl. 
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POWER 
WITHOUT 
CONTROL 
IS WORSE 

THAN 
WASTED 



CUTLER JAMMER 



9/?e Control Equipment Good Electric Motors Deserve 
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IN YOUR OFFICE 



"What s the matter with himP" asks 
a caller. "He always seems so tired; 
he should see a doctor." 

"This certainly is our unlucky year," 
remarks the boss. "More sickness, 
more absences, more careless mis- 
takes than I have ever run into 
before." 

There is nothing the matter ... ex- 
cept that everybody is air-starved. 

In every office, large or small, proper 
ventilation is of vital importance to 
good health and good work . , . 
Employees work better and feel 
better in properly ventilated places 




of business . , . Customers feel more 
like buying and sales people more 
like selling where the air is changed 
at proper intervals. 

For over 47 years the American 
Blower Corporation has been manu- 
facturing air conditioning apparatus 
of every type and description . , . 
electric ventilating, drying, air wash- 
ing and heating equipment. Amer- 
ican Blower products are the scien- 
tific answer to every ventilation 
problem. 

Ventilating contractors everywhere, 
working in co-operation with Amer- 



ican Blower engineers, will gladly 
give you complete information on 
installing American Blower electric 
ventilating equipment or heating 
and ventilating equipment combined 
in your place of business. Write 
today for complete information, and 
also for your copy of "Ventilation 
News," a beautifully illustrated 
rotogravure magazine full of inter- 
esting facts and pictures, showing 
the part electric ventilation play s in 
industry. 

AMERICAN BLO WE R CORP.. DETROIT, MIC If 
CANADIAN SIROCCO CO..LTD..WINDSOR.ONT. 
BRANCH OfHCt.1l IN ALL PRINCIPAL CITTSS 



Proper Ventilation Demand! the Pol- 
lowing Air Change** 
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The American Blower Electric Office Ventilator 

A noiseless, compact unit that can be installed in any window in a tew minutes . . . 
no cutting, no alterations, no removing of glass lo install . . . equipped with a re- 
versible motor — a pull of the cord starts, stops nr reverses motor . . . delivers 600 
cubic feet of air per minute. Thousands are already in use. Ask your ventilating 
contractor for complete information, prices, etc., or write direct to the factory 

0 aaaaa.. A ■ A. B. Corp — IttM (710) 

merican Rlow er 
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What Congress Is Doing 

By FRED DEW. SHELTON 



WITH a weighty docket before 
it, Congress finally has buckled 
down to the solution of eco- 
nomic issues. Taxation, merchant ma- 
rine, flood control, tariff rates, appro- 
priations and investigations occupy the 
limelight but back of the stage men are 
thinking and talking of presidential pos- 
sibilities and the election prospects in 
the various states. 

It will be only four months until the 
party conventions will be in the throes 
of nominating presidential candidates. 
As the time approaches, Congress 
grows increasingly agitated over the 
possibilities of the situation. We might 
as well accept the fact that little net 
legislation will come from this session. 

This confusion is the usual thing at 
the end of a presidential term. There 
is another phase of the present session, 
however, which defies analysis in the 
light, of experience. There are so many 
side issues that it is hard to understand 
the main trend of events. 

Party control means i it tie, especially 
in the Senate. In that body there are 
now 47 Republicans, 46 Democrats, and 
one Farmer-Laborite. Both Illinois and 
Pennsylvania have only one senator due 
to the Smith and Vare election cases. 
Actually, however, Senate majorities 
change with each issue that arises. It 
is doubtful if a straight party vote will 
determine any important decision. 

Tax Cuts and the Budget 

IT HAS been taken for granted by 
*■ most people that taxes would be re- 
duced and that the only question was 
whether the cut should be large or small. 
The House promptly passed a bill lop- 
ping off some $290,000,000 of taxes, but 
the Senate Committee on Finance de- 
cided to let the measure rest until after 
March 15. If the public is apathetic,, 
(here may be no tax reduction. 

Some Hidden Dangers 

rpHE DELAY until after March 15 
* will cause business concerns confu- 
sion and inconveniences in planning their 
fiscal operations. It is giving them time, 
however, to voice violent objection to 
some administrative features of the 
House bill which appear innocent at 
first but, when analyzed, look very 
much like "heads-I-win-tails-you- 
losc" propositions with Uncle Sam 
flipping the coin. 

The bugaboo of huge new ap- 
propriations has been projected 
into the picture. Similar warnings 
have always been issued. Our 
guess is that Congress will end 
this session without going far be- 
yond the appropriations asked for 
in the budget estimates. There 



probably will be increases authorized, 
but it is another matter actually to get 
the money appropriated. There is much 
talk of a bigger navy. As one observer 
put it, "Congress may authorize 47 bat- 
tleships and appropriate for one subma- 
rine." 

•The alien property settlement triB re- 
quire an advance of funds from the fed- 
eral treasury, but the amount will be 
returned in future years. If a flood con- 
trol plan is adopted, it will cost a good 
deal of money, but it will be spread over 
many years. There undoubtedly will be 
some enlargement of expenditures for 
post offices ami other public buildings. 

However, Congress regularly has ac- 
tually appropriated less money than ad- 
vocated by the Bureau of the Budget. 
Much of the credit for economy in the 
Government may be attributed to the 
House Committee on Appropriations 
under the chairmanship of Representa- 
tive Martin B. Madden of Illinois. 

Merchant Marine 

'T'HERE was considerable surprise over 
* the Senate's passage of the Jones bill 
to extend and expand government own- 
ership and operation of merchant ships. 
The Senate bill is not likely to pass the 
House unless modified, and, if it should, 
a presidential veto would be consistent 
with the oft-repeated declarations of 
President Coolidge. 

An effort will be made in the House 
to substitute some form of government 
encouragement that will promote pri- 
vate shipping lines through granting mail 
contracts and contracts for the mainte- 
nance of essential trade route services. 
Also an attempt is being made to author- 
ize ship construction loans at low rates 
on conditions that would make, of ships 
thus built, auxiliaries of national defense. 

Flood Control 

A MULTIPLICITY of plans for flood 
■** control confuse that issue. There is a 
clash between those who want work con- 
fined to the lower reaches of the Missis- 
sippi and those who want a plan extend- 
ed to the tributaries. Another point of 
controversy is whether or not the states 
shall be required to share the expense. 
The report of the Engineer Corps of 



1 * * 



the Army, as finally submitted to Con- 
gress, calls for state participation in the 
cost. There seems to be strong sentiment 
in Congress against such state contribu- 
tions and in favor of having the federal 
Government take full control and finan- 
cial responsibility. 

Farm Relief 

pOMMlTTEES of Congress have be- 
^ gun hearings on farm relief. Advo- 
cates of the equalization fee idea are 
insisting on their primary proposal. It 
is said that they prefer defeat to com- 
promise. Its passage would take farm 
relief out of the political arena, and 
many of its sponsors are said to want it 
kept as a political issue. 

Increased attention is being paid to 
the export debenture plan, an idea that 
came out of Illinois and now is sponsored 
by the National Grange. A strong effort 
will be made to substitute this plan for 
the McNary-Haugen equalization fee 
bill. The equalization fee bill will not 
become law this session. 

Tariff 

/CURRENT FARM relief agitation is 
leading to a cry for tariff revision. 
Added rates on agricultural produrts are 
being proposed in the House. The Senate 
passed the McMaster resolution favoring 
downward revision of tariff rates to ben- 
efit agriculture. The House promptly 
rejected this suggestion, but signs are in- 
creasing that the time for a new tariff 
law is approaching. The general belief 
is that it will be at least two or three 
years before Congress seriously under- 
takes the job. There may be some con- 
cern if the Senate should tack a tariff 
rider on the tax bill but the chances of 
such a rider becoming law are neg- 
ligible. 

Water Power and Public Utilities 

'T'HE Colorado River project persieta 
*■ as a bone of contention. There will 
be a spirited tight to put through the 
Swing-Johnson bill for construction of 
the Boulder Dam project by the federal 
Government. Senator I'hipps of Colo- 
rado has introduced an alternative bill. 
There is also a move in the House, 
sponsored by Representative Dav- 
enport of New York, to eliminate 
the clause for federal financing and 
substitute financing through joint 
authority of the seven Colorado 
River states. These states are still 
at loggerheads over distribution of 
water and power. The chances are 
aeainst a final settlement in this 
session. 

Muscle Shoals remains a many- 
sided controversy, ami a solution 
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This BOOKLET 

Should he on Your Desk 

r- contains the statements of nationally-known manufacturers who 
are serving the Pacific Coast and the countries of the Far East 
more efficiently and economically from Oakland (or the industrial 
area of Alameda County) than would be possible from any other 
point in the eleven western states. 

FACTS, rather than FANCIES 

In this booklet— "We Selected Oakland" — are solid, meaty farts written 
by die heads of industries operating in this district. This booklet is written 
by hard-headed business men for sales managers, board chairmen, directors, 
and other business executives, who require facts rather than fancies; facts 
established through actual experience in manufacturing, selling and dis- 
tributing merchandise of many kinds in the Pacific Coast territory. 

If you are interested in increasing sales West of the Rockies and in the 
countries bordering the Pacific Ocean, instruct your secretary to send for a 
copy now. Your copy is waiting, ready for mailing; all it needs is your 
name and address. 



— having read this booklet and found the reasons why man- 
ufacturers of commodities ranging from bar candy to huge 
tractors "Selected Oakland." a detailed industrial survey will be prepared, if 
you so desire, without cost or obligation. 

Send now for "We Selected Oakland," 
it deserves a place on your desk^ 

Write Industrial Department 
Oakland Chamber of Commerce * Oakland, California 

or the Chamber of Commerce of any of the following cities: 

Alameda Berkeley 

Centerville Emeryville Hayward Irvington Livermore 
Newark Niles Pleasancon San Leandro 
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acceptable to both Houses of Congress 
is not yet in sight. 

The Walsh resolution for a Senate in- 
vestigation of power company financing 
has been favorably reported to the 
Senate. 

Water resources and the accompany- 
ing problems are gradually growing in 
importance. Boulder Dam, Muscle 
Shoals, Columbia River Basin, Great 
Lakes-St. Lawrence waterway, river and 
harbor improvements, flood control lev- 
ers and reservoirs, water power monopo- 
lies, ronflicts of federal and state water- 
ways jurisdiction, and the treatment of 
water resources as a factor in irrigation, 
reclamation, forestry, freight rates, coal, 
petroleum and the national defense, all 
join together in making a series of prob- 
lems that will perplex legislators for 
many years to come. 

Postal Rates 

A BILL for revision of postal rates has 
** been put forward by Chairman 
driest (if the House Committee on Port 
Offices and Post Roads. It proposes 
substantial reduction of rates. The Me- 
Kellar bill in the Senate goes somewhat 
further in restoring the rates of 1920. 

Parcel Post with Cuba 

O EPEAL of the tobacco imports re- 
strict ion law of 1866, urged by Pres- 
ident Coolidge as a requisite for nego- 
tiating a parcel post convention with 
Cuba, was advanced when the bill of 
Representative Watson of Pennsylvania 
was reported to the House. 

Congressional Investigations 

'"PHE number and scope of Congres- 
1 sional investigations are increasing 
apace, The list includes: Election ex- 
penditures, Federal Reserve system, tax 
refunds, American loans to France, espi- 
onage in industry, American concessions 
abroad, cotton reiiorts of the Depart- 
ment of Agriculture, public utility financ- 
ing, condition of the Indians, naval oil 
reserve leases, marine activities in Nica- 
ragua, Pennsylvania coal field conditions, 
sinking of the S-4, telephone, telegraph 
and cable rates, Ampncan-Caribbcan re- 
lations and radio monopoly. 

New Ideas in Legislation 

THERE arc specimens of brand new 
legislation that deserve attention. 
They deal with new subjects and new 
conditions. 

In this category comes the current 
proposal to authorize foreign air mail 
services, especially to South America. 

Another pioneering project is the 
movement for outright federal construc- 
tion of national highways or trunk lines 
without regard to states, cities or local 
contributions. This is not likely to be 
put into effeet soon but is mentioned 
here as one of the many new proposals 
that has possibilities of assuming tan- 
gible form in the next few years. This 
may be one of the fruits of the growing 
opposition to the .lO-SO federal aid to 
states. 
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Let the N.L.C. 

find "X" in your problem 



"N.L.C.". . . . three 
cryptic letters, stand for 
the National Lumber 
Consultant, who is able 
to discuss the right uses 
of wood as well as the 
right wood for every 
use. He and his associ- 
ates are fitted to cope 
with the largest problems confronting 
the manufacturer either in the main- 
tenance of plant, building or equipment; 
or the smallest problems incidental to 
the use of wood as a raw material in the 
manufacture of his product. 

Just as it is possible for "the Jack of 
all trades to be master of none" so the 
corps of experts is divided into highly 
specialized groups, each studying a par- 
ticular problem. Through the fund of 
their experience numerous instances are 




noted where manufac- 
turers who previously 
used wood have tempo- 
rarily turned away to 
some substitute and then 
have reverted to the use 
of wood as the solution 
of their major prob- 
lems. Not a single 
month passes without some dramatic 
instance being recorded where mem- 
bers of this corps have been able to 
effect large and appreciable savings to 
their clients. 

A request on your letter-head will 
bring either additional information re- 
garding this service, or a personal call 
from the "N.L.C", as you desire. 

Remember this service to you is ab- 
solutely without cost, and without 
thought of obligation ! 



NATIONAL 




Jin 

ASSOC 




WA SWING TON, D. C. 



AMERICAN STANDARD LUMBER FROM AMERICA'S BEST MILLS 



Whm writing to National LrrunEji MtNU7«TL'Ttf:ii3 AssmimnN pleaac mrnfion ,\'ation*M ButineM* 
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n unusual opportunity 
to buy a fine motor-car at 
much less than list price 




This Rolls-Royce Chassis with new Piccadilly body comes on 
the market after being thoroughly reconditioned throughout at 
the Works at Springfield, Mass. It carries a full new-carguarantee. 

Finished in lacquer of luxurious Gendarme blue with black 
fenders and body striped in white, it will instantly appeal to 
the owner-driver. As fitting this model, its upholstery is black 
leather— all new throughout. Its rumble seat accommodates 
two passengers, or affords ample space for luggage. Jn appear- 
ance, in performance and in safety, this Rolls-Royce is equal to 
a new car. New, BS-56-PE would cost nearly twice its resale 
price. It may be had for $8500. 

Here is a motor-car for any individual who naturally prefers 
the best. To be seen at New York Salesroom and available for 
trials at your convenience subject, of course, to prior sale. 
Photographs and descriptions of this car may be seen at the 
following Rolls-Royce branches: 

ROLLS-ROYCE 



New York — 58th at Eighth Ave. 
Newarjc — 150 Washington St. 
Boston — iojs Common wealth Ave. 
Chicago — 1512.S. Michigan Ave. 
Cincinnati — 11 East 8th St. 
Los Angeles — 3156 Wilshire 

Boulevard 
Cleveland — 7505 Carnegie Ave. 
Pittsburgh — 1939 Forbes St. 
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Business Cycles — 
Wheels of Chance? 

{Continued from page 31) 

the opposite story. Would it have done 
us much good? If I should obtain posi- 
tive evidence tomorrow that we were 
about to enter upon the same siege we 
went through in 1921, should 1 be much 
better off? 

If the ship goes down, I go down, too. 
I can curtail operations, of course, but 
I can never get away entirely from for- 
ward commitments. If 1 am running • 
store, I have got to carry' a decent stock, 
or lose my trade. If 1 am a manufac- 
turer, I have got to keep up my organi- 
zation, or the business will go to my 
competitor. 

When the squall struck in 1020 there 
was no time to take in sail. You were 
dismasted or you were not. There were 
some wise* ones, I know, who say now 
that they foresaw the depression and 
cleared their decks for it. Incidentally, 
they are the same people who got ready 
for the panic of 1926. 

A Safe Prediction 

■T»0 PREDICT that we shall, but not 
*■ at any specifically stated time, Ije in 
the clutch of a depression is hardly more 
profound than to say that some day 
I heaven knows when) we should be in 
the hospital. 

Most business depressions have dif- 
fered from each other. To make the 
perfectly obvious statement that a sick 
man invariably goes through a certain 
rather well-defined pathological cycle, 
regardless of what his disease happens 
to be, is not very helpful. The only 
good it does is to teach us that when 
we feel mean we had better go to bed 
and take it easy. That is exactly what 
every business man does when he feels 
the first pains of a business depression 
coming on. 

To know when a" panic is about to 
break is as difficult as it is to recognize 
a person whom we knew slightly a num- 
ber of years ago, and who is now wear- 
ing a disguise. At every static of lm-i- 
ness there is always some new factor 
which camouflages the whole situation. 
The cyclists tell us that if we want to 
win the football game we must play the 
game according to certain tactics. Their 
reasoning is that, since these tactics would 
have been effective at the time of the 
last depression, they ought to work next 
time. But they make no allowance for 
the fact that the rules of football have 
changed. 

Ask a dozen cydi.-ts ^Uat effect the in- 
stalment credit situation is going to have 
on the next business depression. You will 
get a dozen different answers. What 
about the huge reserve of savings, held 
by four times as many people as before 
the war? What about the Federal Re- 
serve System, operative today as never 
liefore? How will these and other new 
elements affect our next depression? 
Whatever enlightenment you elicit (if 



San Francisco — 461 Post St. 
Columbus — j6l East Broad Sc. 
Philadelphia— WalnutandllstStS. 
Montreal — 4010 St. Catherine St., 
West 

Springfield, Mass. — 454 Bridge Sc. 
Hartford — }l6 Pearl Sc. 
Palm Beach — jji Worth Ave. 
Atlanta — 98 Cone St. 
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any), my wager is that the next panir 
will be entirely different in its externals 
from what 50 per cent of the cyclists 
lend us to expect. 

In every business depression there is 
apt to be some precipitating and sup- 
posedly accidental factor which starts the 
avalanche. Who shall say that this acci- 
dental factor (sometimes an earthquake, 
sometimes a fire, sometimes a war) is not 
in reality one of the major causes of the 
depression ? 

There is some evidence to support the 
contention that the business cycle is at 
the bottom a matter of mass psychology, 
set off by one of these "accidental" oc- 
currences. There is a run on the bank. 
The line forms. It is made up of men 
and women who had previously never 
felt a qualm. Many a sound institu- 
tion has foundered because an unex- 
pected gust of rumor struck its sails. 

If it is admitted that the nature of 
the business cycle is in part psycholog- 
ical, then its basis must be to some ex- 
tent a basis of uncertainty, as in the 
case of the bank. Otherwise, the whole 
phenomenon would be material and 
mechanistic in nature, and amenable to 
prediction. Take away this element of 
uncertainty, this doubt as to whether we 
ought withdraw our savings (for fear 
someone else may pull them out ahead 
of us), and perhaps business would flow 
along at practically a dead level. 

Is There Any Cycle ? 

T HAVE my own doubts whether, even 
* as things are today, there is any 
business cycle at all. It depends upon 
what you mean by the word cycle. Ad- 
mittedly, there are good times and there 
are bad times, just as there is war and 
there is peace. The phenomena of war 
may follow a certain general sequence, 
but this does not help us in the predic- 
tion of wars or their outcome. 

If, on the other hand, you mean by 
the word cycle something that is really 
cyclical, something wave-like, something 
rhythmical (the cyclists all use these 
adjectives), then it does not seem to me 
there is any such thing as the business 
cycle. The element of periodicity, that 
is, the essential element, is lacking. 

Get as many figures as possible. Se- 
lect them sparingly. Chew them thor- 
oughly. Digest them slowly. Keep in 
constant touch with what is going on. 
Delegate a man, if necessary, for this 
purpose. Put him in the lookout's nest. 
He may save the ship, some day. But 
place common sense above statistics. 

As for the business cycle, I do not 
think it is safe enough yet for the busi- 
ness man to ride. Travel afoot. The 
speed may not be so great, but the 
equilibrium is better. The cycle is a fine 
thing for those who know its tricks, who 
have no load to carry, and who have 
nothing to risk but their necks. 

Economic cycles are a worthy prob- 
lem for the economists, but it is fool- 
hardy for the business man to experi- 
ment with them. For the present, he is 
better off with both feet on the ground. 
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Paisley 
Shawls 



The soul of a city was once 
woven into a shawl. The 
masterpiece was named after 
the city where the shawl was 
created — Paisley, Scotland. 
Famed for its- magnificent 
abbey * its county and munic- 
ipal buildings, the skin and 
thrift of its inhabitants 
Paisley enjoys a world-wide 
reputation for the quality of 
the products from the looms 
of its many mills- Whatever 
is done in Paisley is well 
done. At one time the sale 
of Paisley shawls brought 
more than S 4 ,000,000 an- 
nually ta the coffers of the 
city* The Paisley shawl, as 
every woman knows* is 
characterized by the elabora- 
tion of its design and the 
glowing harmony, brilliance, 
beauty, depth and enduring 
qualities of ite colors. Other 
shawls there are, but none so 
well known and so eagerly 
sought for as the Paisley. 
It is worthy of note that 
some names begin by being 
merely tags to identify a 
product and are soon for- 
gotten* Other names* like 
Paisley, acquire, through 
years of superlative merit in 
the product itself, a per- 
sonality, a definite measure of 
value that is quickly recog- 
nized. Such a name, for 
instance* is 



lycos 



It is accepted as a standard 
of excellence and value in the 
invention, manufacture and 
employment ot instruments 
for indicating, recording and 
controlling temperature in 
the home, the office, the 
factory, the hospital, and on 
the farm. In industry alone 
the name TYCOS sym- 
bolises a Sixth Sense which 
makes possible the correct 
and efficient application of 
the five familiar senses — 
sight, hearing, smell, taste 
and touch. TYCOS on 
Temperature Instruments 
means the same as Paisley as 
applied to shawls. 



In the world of textiles and textile manufacture, 
there are almost numberless processes — some crude 
and others subtle — which are the means to the end 
that you may have what your heart desires in 
fabrics and for which your purse may pay in the 
clothes you wear. The woolens and cottons, the 
silks and satins and the many other fabrics that 
give protection to the body and satisfy the love of 
correct fashion, brilliant or subdued colorings, plain 
or intricate weaves are yours in greater variety 
now than ever in the history of the world, because 
of the part TYCOS Temperature Instruments p]ay 
in the chemical processes that produce the dyes, 
in the sizing of the yarns and weaving of threads 
in the drying and shrinking of fabrics where heat 
is a factor that must always be under control. 
The textile mills of the world find in TYCOS 
Temperature Instruments the agencies for indicat- 
ing, recording and controlling temperatures to the 
end that your clothes may wear longer, possess 
greater beauty and cost less. What is true of 
TYCOS applications in the Textile Industry is 
true in all other industries. 



M TVVJ Instruments 

I HOI CATIN C-R ECO RD INC - CON THO LL1 HQ 



Office Thermometers 

An aid in promoting human 
efficiency. 

Bath Thermometers 
To enable you to get the most 
good from your bath- 

Home Sets 

Bake Oven Thermometer, 
Candy Thermometer, Sugar 
Meter* The secret of accurate 
results in cooking* 

Wall Thermometers 
To help you maintain a tem- 
perature in your ho Lie condu- 
cive to good health. 

FOR THE MEDICAL PROFESSION 

Sphygmomanometers* Pocket, Office and Recording types, 
nalysis Glassware. Fever Thermometer** 

Xry&r Instrument Companies 



Quality Compasses 

Ta show you the right way in 
unfamiliar Country. 

Fever Thermometers 
A necessity ta every home. 

Stormoguides 

Forecast the weather twenty- 
four hours ahead with depend* 
able accuracy* 

Hygrometers 

To enable you to keep the 
humidity nf the atmosphere 
In your home correct at oil 
times. 



Ur> 



CANADIAN PLANT 
TYCOS BUILDING 
TORONTO 



rochester. n,y u &.a. 

manufacturing distributors 

in cheat Britain 
short a mason. ltd., london 



When writing to Taylor iNBTnuMrNT Companies pleate mentieti Notion's Butinctt 
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Delivers Heat Down 
where Heat is 
Needed 







— and keeps it down at 'working level 

PLAN your industrial heating as you do your lighting! 

You would not install one big light to get uniform illu- 
mination in a large building. Nor even a number of 
lights if undirected or widely separated. Then why ex- 
pect uniform heat distribution with a few large heaters 
or with the undirected heat of cast iron radiation or 
pipe coils. 

With the Thermodine Unit Heater, you can have just 
as effective control of heat as you have of light. The 
Thermodine is installed over head, suspended from 
the steam main. A motor driven fan drives air through 
the copper steam condenser. Deflectors control the 
downward course of the heated air — directing it down 
to the occupied zone. After warming the lower strata, 
it rises to the plane of the heaters, where it is reheated 
and again delivered down where it is needed. Thermo- 
dine Unit Heaters thus deliver more effective heat, 
concentrating it in the working area, avoiding heat 
accumulation at the roof. 

In addition to this scientific heating, Thermodine offers 
new flexibility — quicker heating, better control of tem- 
perature, greater economy. On mild 
days and during the warmer-periods 
of the day, you can shut off all but 
a few units. Save on fuel — provide 
comfortable working conditions. 

The Thermodine Unit shown above 
replaces approximately 4900 lbs. of 
cast iron radiation. There's a Ther- 
modine adaptable to any size space. 




Aboev — Illu ■ tr-» ting how Thermo* 
dine U n It Healer* circulate, end 
re circulate healed mil. 
Below— How iineimrrolfrj heated 
mil circulate, in a building. 



Write for Catalog No. 127. 

Modine Manufacturing Co. 

( H carina Dtviaion ) 
1710 Racine Street Racine. Wleconetn 

Branch office* in all large citie*. 



TherModine 

Unix; HEATERS 

For Steam or Hot Water Heating Systems 

Whtn irririno la Maoiai Mwnicitllse Co ptrat emtio* .Vafio«'» n u«i"»,i 
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In the Workshops of 
Congress 

{CoKfxurH from pngr 39) 

of tl»* Budget and approved hy the 
While Iluuar. For six years I he MM 
saving, no »o apeak, between Imdgel rro- 
niiinn iid.il low and the arlnal appmpria 
Mini. Iiv t'ongre-s l- *-'<■">' 1. 1 UMHJ 

Import*"', or relatively lew so, the 
committee* are the rrni workshop* of 
Congress, and no legislation i- written 
into law until after it ha* run the gaunt- 
let 'of committee inquisition, inspection 
and inventigation 

Amendments to the Amendments 

OIMTLY Urause a lull pa*if tnu-t.r 

^ in committee and is reported for ac- 
tion, it !>y no means follow* that it he- 
roines law It may l>e rejected outright , 
or, if it paaw, it may lie ko amended on 
the floors of the house* that its own com- 
mittee fathers rati scarce rerognuc it 
Stich wan the ex|»ericnee of the revenue 
I'lll in the Hou*e during the present ses- 
sion. As passed hy the House It was 
quite a different measure from that 
which came from the Ways and Mean- 
Commit tee. And the end is not yet, 
for, as this is written. Senate ideas 
have yet to be incor,K>ratcd into it and 
may radically change it. In such an 
event the measure must clear still an- 
other committee hurdle — a conference 
eommillee, a joint group of loth House 
and Senate When the conference com- 
mittee has agreed, the conference hill 
must then again run the gamut of final 
passage in each house before it goes to 
the White House for approval or rejec- 

1 Kill 

This picture of the workshops of Con- 
gress is a hit at variance with the rather 
widely accepted idea that Congress is 
mostly encaged m staging an indifferent 
sort of vaudeville. 

Congress, to be sure, has its gallery- 
players, its pouter pigeons, its arena 
stalkers, its lightning defiers, its viewer*- 
with-alarm and its pointers- with-pride, 
but, as a matter of fact, these are few 
and far lief ween. Most member- arc 
hard worked, often sorely harassed citi- 
zens, representative of the integrity, 
patriotism and intelligence of the coun- 
try and highly creditable to the constit- 
uencies that send them to Washington 
Near the end of his quarter century in 
the House of Representatives the late 
Speaker Champ Clark said of congress- 
men as he had seen them come and go 
"Most, men who achieve reputations 
(in Congress) build them by patient, 
careful, unremitting toil. . . . There i> 
a rlass of men in Congress — and they 
constitute the largest group of prominent 
actors there — who do not rise to sudden 
eminence by one brilliant effort. . . . 
They are the slow but sure climU-rs. 
They are forceful, cautious, vigilant, 
conservative, safe and successful." 

First and last, that is a fair appraisal 
of today's Congress, too. 
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THE LOGICAL CAR. FOR. SALESMEN 



Dodge Brothers Victory Six provides top- 
notch transportation for top-notch producers 
among your salesmen. 

Its lowness enhances the beauty of the lines 
and lightens the lifting of luggage to and 
from the spacious rear compartment. 

Its lowered center of gravity reduces skidding 
and makes fast travel infinitely safer. 

Its double steel body walls provide double 
protection against injury by collision. 

With body and chassis a sturdy, rigid unit — 
the customary body sills, splash shields and 



other heavy, squeak-producing parts arc 
eliminated. 

More miles per gallon — fewer pounds per 
horsepower — and a brilliant new expression 
of six-cylinder smoothness and flexibility 
are made possihle at moderate cost. 

The Victory's effortless performance con- 
serves the salesman's energy. 

Its striking smartness of design further 
cements his loyalty to the House that equips 
him so smartly for his work. 

"The only car of its kind in the world " is the 
logical car for your travelling representatives. 
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Kardex Visible Equipment gives you 
a complete control of your business 
by providing available facts about 
stocks, sale*, credits, production and 
costs that are necessary for profit' 
able operation. 



The Remington Noiseless Type- 
writer brings to the modem office 
the new-day advantage of quiet 
operation — a feature which more 
and more practical business men 
arc finding to be an asset of the 
first importance. 



Library Bureau files and equip- 
ment are designed and con- 
structed to withstand long and 
continuous use. The Indexing 
and Filing Service will adapt 
this equipment properly to 
your need*. 



Whtn uniting la KswtM.iuv R»\i 
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what it means 




SAFE-CABINET 



Remington 

KARDEX 



POWERS 

KALAMAZOQ 

Baker-Vawter 




to Your 






usiness 



YOU have heard of Remington Rand. You are prob- 
ably familiar with the products of the well known 
office equipment manufacturers which comprise it. But 
have you considered what this remarkable combination 
of minds and products can mean to your business? 

Visualize the outstanding pioneer organizations in this 
field functioning together . , . producing more than forty- 
six thousand items for the improved conduct of business 
. , . enjoying the economies made possible by the unified 
operations of twenty-seven plants and fifteen thousand 
skilled workmen. 

Picture the importance to you of the efforts of one 
hundred and ten trained office equipment engineers . . . 
studying) testing, experimenting in six modern research 
laboratories . . . developing new methods, new economies, 
new solutions for the increasingly complex problems of 
business management. . . seeking not to stress any particu- 
lar type or kind of equipment, but by careful tests to de- 
term ine the exactly right appli cation ofthebestequipment 
for every specific purpose . . . demonstrating each day new 
advantages for business . . . for your business — in the 
harmonized, correlated use of Remington Rand products. 

The latest and best developments created by this great 
organization are available through more than four thou- 
sand trained representatives . . • schooled, practical men, 
who will bring you an actual demonstration of what 
this unprecedented union of leadership means to your 
business. Test the soundness and scope of this service. 
Send for the Remington Rand man today. 

REMINGTON RAND BUSINESS SERVICE Inc. 
374 Broadway, New York City 
Bratichei in all principal cities 



Remington Rand 

BUSINESS SERVICE inc. 

REMINGTON • KARDEX < RAN 0 • SAFE-CAB 1 N ET 
DALTON • POWERS • KALAMAZOO 
BAKER-VAWTER • LINE-ATIME 
LIBRARY BUREAU 



Bosnian Emmet Inc. plaue mertion Nation's Bwinen 
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Movers of Mountains 




Bust-Proof 

Because 

Parkerized 

'TV//* "rust-frozen" nut or 
* other rusted part is un- 
known to manufacturers of 
iron and steel products who 
have proved the efficiency and 
economy of Parkerizing — a 
simple and effective method 
of rust -proofing. It checks 
corrosion before it starts. 

You, too, can rust- proof 
every nut, bolt, spring, 
screw, hinge — in fact any 
part of your product. Par- 
kerizing improves the ap- 
pearance, lengthens the life 
of usefulness and adds to 
the sales value of the article 
rust-proofed. 

The base of Parkerizing is 
PARCO POWDER, a dry 
chemical which, added to a tank 
of boiling water, forms a rust- 
proofing hath into which the 
metal parts are immersed. 

Our engineers and chemists 
are qualified to advise you con- 
cerning the use of the Parker 
Process as applied to your in- 
dividual requirements. 

Fmrtirtstmg j i th ng trreict $Umlt 
mr* Ura/rit im tmif-fn 
industrial iritim. 

PARKER RUST-PROOF 
COMPANY 

Detroit, U. S. A. 



Send roe, without obligation, rnur monthly 
THE PAKKr.Hly.FR .nd your book PAHKI-K 
RUST- PROOFING PROCESS. 

Nam, 

A Jdrru 



(Continued Jrom pnQt 21) 

for that job. There's l>ecn a [tile o' dirt 
shoveled in • r»ft of place* betwea the 

lime of lll< III shoiels and lhe«f ilirt hods' 

ill ours, buddy, li 's :ill right tn '* P'- 
innlir, but don't forget we've had a 
lniia time to learn since the Frogs tried 
this job. An' at thai they dun 
mile* o' canal with them linle steam- 
mole*. They done prcity good with the 
tool." they hail, an' the 'ools they hail 
was pretty slick for that time in his- 
tory: they were pretty good men, the 
I'rog-. They dug the Suez Canal, re- 
member, buddy. An" while I don't mini! 
admittin' wr'rr better, the mum differ- 
ence is that we (tot the tools they didn't 
have an' couldn't Ret. An' twenty years 
from now the guys on some other johll 
lie railing the* shovels of our$ tea- 
stioons an' wondcrin' how we done any- 
thing with 'em."* 

- i when I'm savin'," the steam-shovel 
went on, "that liem' hie we otta do a 
lotta work, I'm just tellin' you what f 
learned from my f'ap'n — the liest steam- 
shovelman that ever pulled a lever." 

"And what I'm sayin," spoke up a 
portable air- com pressor near Itv, ''is 
that—" 

"And what I'm tellin' you," interrupt- 
ed the freight Rondnla on which the tur- 
ret lathe had rome in, "what I'm tellmc 
you is that a fat lot of Rood it would 
have t>een for you air drills and dyna- 
miters and steam shovels and other ci- 
vilians to bust down mountains if a 
siring of railroad roughs like me wasn't 
right there to cart the mountains away 
and dump 'em in the Gatun dam." 

"You guys talk," grated a cement 
mixer, "as if that Panama racket was 
the only job that ever happened since 
the lieginning of the world." 

"Well, it was the biggest," said the 
air-drill, "and — " 

"Little Items Like That" 

"\I/ELL, of course, I'm only a young 
* * fellow, and in fact I was iron ore 
back in the days you were down there 
digging up mountains and blowing alntut 
it ever since, but I been on a job or two 
myself. Roosevelt I lain. New York Sub- 
way, little items like that. And you 
wouldn't believe how much grout passed 
out of my spout when I was working 

good." 

"Oh, yes, we would," said the steam- 
shovel. "Because why? Because after 
you've seen what other machines down 
in the Zone rould do, and what you 
could do yourself, you can believe any- 
thing. I rememher one day at Gatun — " 

"See, it's kind of a disease," the air- 
drill said, with its sharp staccato laugh. 
"If you ever worked in the Zone you 
never get over it. You date everything, 
even the lute war, to 'When I was down 
in the Zone.' 

"Now I've driven drill heads into 
solid copjH'r six thousand feet down at 
Calumet, and into solid rock fourteen 



thousand feet up at Cerro de Pasco. 
I've helped smash through the Sierra" 
for ihe St. Paul and chewed away at 
gneiss rock for the New York Central 
terminal, but the Zone's the place I re- 
member and the canal's the job I boast 
aiMint. It was down ihere I learned the 
air drill chorus: 

Drill, drill, drill, drill, drill, 

I "nil up on (he mountain, 

I >rill down in the fill ; 

Drill in the hard rork 

Half a mile down, 

Drill in the subway, way down tow n, 
Drill in the light and 
Drill in the dark, 

Drill, ye larners, bark! bark! bark! 

Once you start you can't keep still. 

Drill, vc tarriers, 

Drill, drill, drill. 
That's the tune you'll hear wherever we 
go. ..ml it's the lime that kept us happy 
and jieppy while we were ]>erforating 
rlie mountains down in Panama." 

A Steam Shovel 'Jsn't all 

" A ND while all this steam and com- 
*■ pressed air is Wing devoted to in- 
forming the universe what wows you guys 
were on the job," rat-tat-tatted a rivet- 
ing hammer, "1 modestly beg to remark 
in a ()iuei unassuming tone, that if a 
brigade or two of lis sharp-shooters 
hadn't lieeti down there to hammer the 
lock gates together so they'd hold water, 
all the dirt you moved might just as 
well of stayed where it lay in the first 
place. 

"Hut we wei« there, doing the job, 
hammering ml hot rivets in the hot sun 
and singing — lioy, how we sang." 

"Whaddyuh mean, singing'''' grated 
the gondola, "if you call that racket you 
made singing, then a string of empties 
banging over switches is a symphony 
orchesi ra." 

"Which it is, if you listen right," re- 
torted the hammer. "And if tjou hadn't 
made so much noise with your flat 
wheels you'd have got the melody of 
our chorus. 

"I'm a little hoarse myself from set- 
ting on this damp pier and it really 
needs about twenty other hammers to 
furnish the syncopation when we get 
going, but 1 can give you the words, 
anyhow. Want to hear 'em?" 

"Oh, bark 'em out," said the air-drill, 
"it's a good song, almost as good as 
our-." 

So, with a voice compounded of the 
staccato yammer of a ri vetting machine 
on steel, and the hiss of escaping air, 
the hammer responded: 
"Bang-hang-bangcty bang, 
We are the rivetting gang! 
Feed us the rivets red hot from the fire, 
Well hang 'cm home to the boss's desire, 
Clang, clang, clangety clang! 
We are the rivetting gang. 
Hammering, yammering, clamoring loud, 
We are a rackety, elackety crowd. 
Feed ns the rivets : md hark to our din 
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How much does it count 
for in business success? 



A MAN does not fish with his 
enemy. Hunt with him. Play 
golf with him. To share his sports 
and recreation, his hours of ease, he 
seeks a friend. Our illustration is 
but a symbol of a state. Fishing, in 
itself, may have nothing to do with 
success; but when two men fish to- 
gether > it implies a relationship which 
is a coveted one in the business world. 

Where friendship exists there exists 
also an influence which works for the 
interests of the men, businesses, or 
nations concerned. Friendship is a 
recognized bond— a bond of pref- 
erence. Commercial concessions are 
granted to the friendly nation. Com- 



mercial awards go to the business or 
man to whom we are linked in the 
sentiment of mutual liking and 
respect. 

"Cold business" is, in fact, pretty 
much a myth. Your goods, or serv- 
ices, must have merit— yes — in orderto 
sell. But granted equality of quality 
in a competitive market, he wins who 
has the greatest number of friends. 

Friendliness is promoted through 
Remembrance Advertising. For, 
Remembrance Advertising is itself 
friendly — both in expression and in 
intent. Users of Remembrance 
Advertising tell us it reaps unfail- 
ingly a rich harvest of good will. 



Mail the coupon below for a booklet 
which will give you full information 
about Remembrance Advertising. 
We'll be glad to suggest a plan 
whereby this special form of 
advertising can be made to work 
profitably for you. No obligation. 



BftnwN * rtn.M <>w. Sc. Paul, Minnesota 

Please lend complimentary copy of booklet 
on Remcmhrancc Advertising. 



N* 



Nature of Business^ 
Add ress 



BROWN & BIGELOW 

Remembrance ^dverlisinq 

ST. PAUL, SAULT STE. MARIE, CHICAGO, NEW YORK, SAN FRANCISCO, HAVANA, MEXICO CITY, HONOLULU 

When writino to BROWN A BlOELOW pleate mention Xation't Btuinett 





(oca fed here — 

His Losses would have/ 
Turned into Profits / 



A targe northern manufacturer 
whose business had been suffering from 
increased plant overhead, recently in- 
vestigated manufacturing conditions in 
Middle Georgia. 

He checked in detail, the efficiency 
of labor here, power and transportation 
costs and availability to markets — all 
with reference to his own business. To 
his amazement he found that on pro- 
duction alone, he would have saved 
enough to more than oSset the losses 
sustained by his business during the 
previous year. 

Even though your business may be 
"different" — if you're interested in re- 
ducing costs without sacrifice of manu- 
facturing efficiency or sales volume, 
youU be interested in knowing what 
the Middle Georgia Industrial Area 
has to offer- 
Send lor [he new book oi bctt 
Your inquiry lor inf ormation will 
be held strictly confidential, il 
d«iretL 

CHAMBER OF COMMERCE 
Macon, Georgia 
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—Where Production Savings Alone 
Will Pay Plant Dividends! 

M 'irn irn/mfl plrntr menfiVin .Vrtfinn'j /fuauir.i 



Cramming em, ramming em, jamming 
'cm in! 

Hung, Hang, clangcty bang! 
We :ire the rivctting gang." 

"It's n good song, and I've heard it all 
over the world." said the air-rompres- 
sor, whose specrh was a slow rhythmic 
thud. "Heard H on bridges and trestles 
id the Rockies anil the Andes, heard it 
on skyscraper* in New York and Seattle, 
listened to it deep down in subways, 
and hearkened to it in Iwiler factories," 

■"Thanks, bo— for them kind words," 
said the hammer, "you musta travelled 
a l>n yourself." 

"A little," the air-compressor ac- 
knowledged, "enough to know that your 
ear-spin tmg voice is, after all, the voice 
of progress and civilization. 1 ought to 
know that, because wherever you go, I 
go along. 

"Wherever you sing your song, I fur- 
nish the breath for it. If it weren't for 
me you'd never bang a rivet home or 
yammer ■ word of yotir hammer-chorus." 

"And if it weren't for me," 
the turret lathe tried to ( I rill 
into the conversation again, 
"if it weren't for me — " 

"Well, how aliout us?" 
sulkily clattered a pick and 
shovel that leaned against 
the pier shed wall, "While 
Vdii 're talking about the dirt 
you fellows move and the 
skyscrapers you build, where 
would you lie without us? We may not 
take five tons at a chew, but we have to 
clean up after the steam shovel that 
does. You can't put any tunnels through 
without us doing the line work in the 
corners. I guess you gotta give us some 
credit, even nowadays. And before you 
steam and air and electric lads come 
along we done some pretty big jobs with- 
out you." 

A Savor of Slavery 

"I DON'T wish to be unkind or snob- 
*■ bish," commented the air-com- 
pressor, "but with due credit for all your 
past achievements I still don't think you 
are members of our Order. We don't ob- 
ject to honest labour, but while you may 
lie necessary a I tunes, you smell of shiv- 
ery and sweat. You're the symbol of 
everything the free-masonry of machin- 
ery was organized to abolish. Anyhow, 
you're on your way out. You belong to 
a discreditable past. And you haven't 
any future — because in a few years 
there'll be mechanical power-driven de- 
vices to take the last least little job 
away from you." 

"Hear! Hear!" rumbled, grated, clat- 
tered or barked the various other tools. 
"Chuck 'em out! Scrap 'em. Junk 
'em!" 

The pick and shovel trembled so at 
this chorus of animosity that ihe dirt 
fell off their surfaces into a little pile 
about I hem, which the shovel, by force 
of habit, tried to move. But not being 
a piece of machinery he couldn't do it, 
not even in his imagination. 

"While we are discussing this matter 




,Y .1 T I 0 N 'S BUS! A* E 8 S for March, 1928 

of lodge membership," said the turret 
lathe, seizing the opportunity to state 
the rase he had been attempting to 

state ever since he entered on the flat- 
car, "may I call attention to the fact 
that / am a thirty-third degree Master 
in the Machinery Order, by direct de- 
scent from the first power-driven ma- 
chine tool. May I further be permitted 
to point out that the Order wouldn't 
have any memliers if my ancestors and 
myself hadn't lieen invented." 

The Queen Bee of Tools 

'"\/0U fellows may plume yourselves 
* on the amount of dirt you can move 
and the number of holes you can drill or 
the numlier of places you've traveled to, 
to pound rivets into bridges and things, 
and I admit I've only travelled twice — 
from the shop to the factory, and from 
the factory iiere. But it was I and my 
kind that not only made you all, but 
made the ships and trains that took you 
to these jobs you boast about. You're 
just tools — hut I — I am the 
Master-Tool." 

"Well, Master Tool," 
wheezed the switch engine, 
coming again on the pier as 
the great door slid back and 
let in the sunlight, "you may 
lie my granddaddy, as you 
hint, hut you're gonna fol- 
low me, follow me 'ome as 
Mr Kiplnit: -ay- Orders is 
to yank you out of here along with the 
rest of your big and little grandchildren 
you've just been lecturing to." 

"Where are we gonna be sent to this 
time, Hump?" barked the air-drill. 
"Ho|»e you're hauling me to a good hard- 
rock job where I ran do my stuff proper. 
1 have got a little rusty loafing on this 
damp pier." 

"I'm just rarin' to go," rumbled the 
steam-shovel. "It sure will feel good to 
get a nice hot slug of coals in my belly 
again and swing the old bucket at a gob 
of dirt." 

The switch-engine chuckled with a 
guggle of steam. "You and your little 
friends and Grandpa Grand-Master 
Master Tool are all going for a nice ride 
behind poor decrepit old me with my 
leaky cylinders and all. It won't be 
far, but it'll lie long." He bummed: 
"Where do we go from here, boys, 
where do we go from here?" through his 
safety valve, but to the (wo men who 
entered the pier at that moment it was 
only the hiss of escaping steam. 

"Yes," said the ( 'oust ruction F.ngi- 
neer to the Piermaster, "it does seem 
rather a pity to junk all this machinery 
when it's served me and others so well 
all over the world on all kinds of jobs. 
But — that's civilization. If we didn't 
change our tools for better ones we'd 
still be digging with ihnl pick and shovel 
over there, and nothing else. So I'm 
scrapping the whole lot." 

"Right you are," agreed the Piermas- 
ter. "You have to do it or lose out. 
book at that turret lathe up there. Fel- 
low who's shipping that told me it cost 
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In the Shipping Box Industry 
-Size is Essential to Service 

' I HE successful packaging of thousands of products for shipment 
JIL requires a service which can he furnished only by specialists 
hacked by long experience, vast manufacturing facilities and great 
financial resources. Hinde &. Dauch have kept faith and pace with 
the shipping demands of modern business. Their facilities have 
expanded with the growth of the industries they serve. 

FIRST ONE PLANT-THEN TWO -THEN THREE 
SIX — NINE— TWELVE — TWENTY — AND NOW 




Twenty-eight factories and mills, grouped in twenty plants and 
located at 1 5 strategic points throughout the United States and 
Canada now combine to maintain H &. D standards of high quality, 
and prompt dependable service. Only an unusual service and satis- 
faction to their customers could build an organization as large as 
Hinde & Dauch — and todav it is- a recognised fact that in the 
corrugated box industry size is essential to service. 

The Hinde & Dauch Paper Co. is the largest producer of corru- 
gated Fibre Shipping Boxes and Packaging Materials in the world. 



The Hi nde & 

J04 Decatur Street 



Dauch Paper 



Company 

Sandusky, Ohio 



When writiixo to Tut Hinoe & Dkncii Pjuto Company plane mention Vafi'on'i Bmivii 





GUARANTEES 

the Performance 

of every Louisville Dryer 



When you are in the market for a 
dryer you are interested in one thing 
and one thing alone. 

"Will the machine I buy do the 
work I require of it?" 

The answer invariably is "yes" 
when you buy a Louisville Rotary 
Dryer. 

For every Louisville Dryer carries an 
ironclad guarantee of satisfactory 
performance. Not once in almoit 
forty years' experience haa it been 
necessary to take back a dryer 
because it failed to fulfill rhis guar, 
antee. 

It has been possible to establish this 
record only because each machine is 
specially designed and built by dry- 
ing engineers, who use their long and 
varied experience in fitting the dryer 
to your needs. 

For instance, when faced with the 
problem of drying an unfamiliar 
material, Louisville Drying Kngi- 



neen insist on having samples which 
are dried in their test dryers of full 
commercial size. Thus they are 
able to determine in advance the 
drying time, cost of operation and 
quality of the dried material. 

All experimenting is done in the 
laboratories — not in tht purchaser' i 
plant! 

Often it is possible for L. D. E. to 
recommend a drying process which, 
because it is planned as part of the 
manufacturing process as a whole, 
speeds up the entire planr. Almost 
invariably the recommendations of 
L. D. E. result in increased capacity, 
lower operating costs or an improve- 
ment in the quality of the product. 

A» ■ manufacturer with drying 
problems, yuu must he interested in 
this unique engineering service. It 
is free to you . . . without any 
obligation whatsoever. Mail coupon 
for further particulars. 




DRYING MACHINERY 

coivira.n'y: 

Hull St. and Baxter Ave. 
Louisville, Ky. 

Cable AddreM, Lmuiry, Louin/iZI.*, Kentucky 



Mad to Louisville Drying Machinery 
Co., Hull Si. and Baxter Ait.. Louis- 
ville. Ky.. fin- further particulars of the 
service offered by Louitville Drying 
Engineer*. No obligation. 



for 

him ten thousand dollars ten years ago 
and it was the latest high-e|wed tool. 
Now he's junking it because he's nought 
a new one for $12,000 that can do twice 
the work in the same time. And bigger 
work, too. He says it doesn't owe him 
anything, though. And ] guess that's 
true of this stuff of yours." 

"You said it," replied the Engineer 
"Good tools that did good work and 
[>aid thr-ir way, making way for better 
tool." That's the answer. Swing 'em 
on the tar and send 'em to the junk- 
man." 

The Pick and Shovel Last on 

"CAY," said the Piermaster, "IU buy 
that pick and "hovel from you if 
yuu like. I ran use 'em in my garden." 

"Take 'em," said the Engineer. 
"They're not much good nowadays even 
fur junk. I'm practically eliminating 
hund labor from my jobs, hereafter. But 
gardening is different ." 

Half an hour later the switch-engine 
via* >hnnhng a flat ear loaded with ma- 
chinery through the railroad yards and 
as he did hie work he sang: 

"Life is a series of jolts and jars, 
Thumping on switches and bumping on 
ears, 

When you get old and you're losing 

your apunk — 
Out on the pile with the rest of the 

junk!" 



Old Wood for Violins 

THAT limited output and variety 
of product command more than 
academic interest in this age of 
quantity production and standardization 
is revealed m the present enterprise of 
Nicholas Vasicb of Seattle. 

Commissioned by Misrha Elman to 
create four instruments for him, this 
young violin maker has directed 1 his 
searrh for woods to European cathe- 
drals. In his quest there is an unmis- 
takable savor of romance. 

The .specifications require fiU^Jwooils, 
"the finest that money ran buy.*- In the 
very age of some of the great church 
structures is the promise of a successful 
quest. For it is well known that woods 
of centuries' seasoning have a resonance 
superior to those cut from present 
growth, no matter what their grain or 
fiber. 

It is not hard to lielieve that long 
association of these ancient woods with 
the joys and sorrows of the race have 
made them the communicative reposi- 
tories of human feeling. 

But it remains for the bow of the 
master to give back those lost ecstasies 
to the world. For achievement of that 
objective Mr Vasich is an important 
intermediary. r K 

His manufacturing methods are con- 
spicuous because he is content to take 
six months in scouring a continent for 
materials to make four units of output 
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Straight to the land of gold 

led the Overland Trail of '49 



, //>(■ Orvrhiud Route ttultty 

follows ibttt lit ret: t piitlyway 

The most dramatic movement of peoples in 
American history took place in 18-19-50, year of 
the spectacular gold rush to California. 

The bulk of heroic migration entered Cali- 
fornia by the Overland Trail, crossing the lofry 
Sierra Nevada range dose to Lake Tahoe and 
Donner Lake. 

When the western link of America's first rail- 
road to the Pacific Coast was completed in 1869 
—Central Pacific Railroad, forerunner of South- 
ern Pacific— it followed this direct route to the 
Land of Gold. 

Southern Pacific's "San Francisco Overland 
Limited" today bears you smoothly over that 
Overland Trail of history — over the Rockies, by 
roil across the Great Salt Lake, through the West's 
wide spaces, over the Sierra, past American River 
Canyon, and down across Central California,— 6} 
hours, Chicago to San Francisco. 

Only Southern Pacific offers 
Four Great Routes to the Coast 

All fov Southern Pacific routes for transcon- 
tinental It ivel follow the best natural pathways 
as pioneered by frontiersman and covered wagon. 
In addition to Overland Routs: 

Sunset Route, New Orleans to San Diego, 
Los Angeles and San Francisco, crossing Louisi- 
ana, Texas, and the great Southwest with its 
colorful Apache Trail Highway. Enters Cali- 
fornia by its sunniest approach. This is the route 
of " Sunset Limited," famed round the world. 

Golden State Route, the direct line from 
Chicago to Southern California via Kansas City, 
following the Longhorn Trail of song and story 
to El Paso, where it effects juncture with Sunset 
Route straight for Los Angeles (or San Diego 
via Carriso Gorge). No train excels the disting- 
uished "Golden State Limited." None is faster, 
Chicago to Southern California. 

Shasta Route, from the Pacific Northwest 
intoCalifornia via Portland 
and Crater Lake, for trav- 
elers to the Coast by north- 
ern railroads. This route, of 
outstanding scenic interest, 
follows the pioneer Ore. 
gon-California stage coach 
line. It offers the "Cas- 
cade," notable new train. 

Go one route, return 
another, and see the whole 
Coast. Stop over anywhere. 




Southern Pacific 



Write your name and address in margin, tear off, and mail to E. 
W- Cl*pb. Traffic Manawer, Dept. V-2, Rm. 1022, 510 S. Mulli- 
gan Btad*, Chicago, for folder, "How Bt.it so 5« tbt Paeifw Coajt, " 



When writing to South urn PacirtC pirate mention Nation'* Butineta 
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General Elect* ic Company 4 * plant. Weft Philadrlphi*. 
P». T dayli(ht«i by Fmntra Steel Window*. Ham* 
i Richard Architect!. A. Vogcl, Plant Engineer, 
General Electric Cojna*ny, 
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Ground plan of 
prtitnt building 
with "L" addi- 
tion. 



ere Day lighting was * * 
Successfully Predetermined 



In the layout of the "L" addition 
shown in the above plan of a 
multi- story building at West 
Philadelphia, General Electric 
Company engineers cooperated 
with the Department of En- 
gineering Research of the Detroit 
Steel Products Company to pre- 
determine the daylighting. 

As a result of the ensuing study, 
the plan shown was finally 
adopted, not only providing the 
best possible daylight on each of 
the seven floors under the imposed 
conditions, but also providing 
maximum productive floor area. 
The selection of this plan was 
based upon the answers which 
careful research gave to such 
questions as the following: 

1. How will the daylighting of the 
various floors be affected by the width 
of the court? 



2. How will the daylighting be af- 
fected by closing in the end of the 

court? 

3. Should the service towers be 
placed on the court elevation or the 
exterior elevation for the most satis- 
factory daylighting results? 

In the process of the investiga- 
tion such questions as these also 
came up for solution: 

4. How will window heights affect 
daylighting from the court? 

5. What arrangement of floor and 
window heights will provide equal day- 
lighting on all floors? 

Our Department of Engineer- 
ing Research can be of similar 
service to you, predetermining 
with considerable accuracy the 
daylighting and aeration of in- 
dustrial buildings. Your inquiry 
puts you under no obligation. 



Ask 
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STEEL PRODUCTS 
Department of Engineering Rtitarrb 
2242 East Grand Boulevard, Detroit, Michigan 
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All That's Power Is Not Water 

By AARON HARDY ULM 



TH E officials 
of an electric- 
power com- 
pany ex- 
pressed indifference re- 
cently regarding the 
development of a large 
volume of water power 
near the plant. They 
said: 

"We can produce 
electricity as cheaply 
from coal as from this 
w ater power." 

Many persons 
laughed cynically, but 
there is evidence to 
support the power 
company's assertion. 

"The advancement 
of the art, the increas- 
ing improvements in 
boiler and turbine ef- 
ficiencies, the possible 
development of the 
mercury turbine — all 
tend to make the ther- 
mal plants a producer 
of energy at as low 
cost as at any except 
tbe most favorably lo- 
cated hydro - electric 
plants," said William 
E. Mitchell of the Ala- 
bama Power Company 
and Professor John 
Gallalee of the Uni- 
versity of Alabama in 
a paper read at the 
World Power Confer- 
ence at Basel, Switzer- 
land, in 1926. 

More Efficient 



QINCE then at least 
*^one mercury tur- 
bine has been put into 
use, and the art has 
advanced otherwise far 
ahead of expectations, 
as it has been doing 
for half a century. 

Mankind has been deriving power 
from falling water since civilization be- 
gan, and never more eagerly than now 
when energy may be conveyed hundreds 
of miles from a place of production. But 
appearances are often illusory. Not long 
ago a famous American industrialist who 
talks much about water power — and 
burns coal — obtained a report on the 
horsepower value of all the water that 
falls on these United States, The state- 
ments of fact had to be qualified, how- 
ever, until the report was worthless even 
as an excursion into fantasy. 

Yet the report was not much more 
conjectural than officially published sta- 




EVERY STATE in the Union except Louisiana and Florida 
has water power resources. Each red dot on the map 
above represents 50,000 potential horsepower. How much 
of this potential water power is it feasible to develop? 

Tbe areas of the circles on the map below are proportional 
to the total water power resources in the sections in which 
they are placed. The reddened segments indicate the per- 
centage of power actually in use. Will the kilowatt of the 
future come from falling water or coal ? 




DATA CDUHTE5T F£ QEHAL PDWCR COMMISSION 



tistics on "barnessable" water power and 
its "potential" availability. The United 
States Geological Survey recently an- 
nounced the primary wnter power re- 
sources of the world as 487,000,000 horse- 
power — enough practically to meet all 
present power needs. By storage, these 
"resources" might lie trebled and made 
to furnish mechanical power of all sorts 
far beyond world needs for many dec- 
ades. What shatters the dream is that 
only 33,000,000 horsepower, or less tha-. 
7 per cent, has been developed and is in 
use. 

Is the remaining 454,000,000 of pri- 
mary power alone that is flowing down 



to the seas, unham- 
pered and unused, a 
wnste due to neglect? 
A common assumption 
is that such is the ease 
— or almost so. But 
those who thus assume 
do not take into ac- 
count that the em- 
ployment of all this 
water power now — or 
even in the far future 
— would call for com- 
plete transformation 
of the world, including 
a. redistribution of 
mankind. 

Power in Africa 

r pHE world's great 
*■ Pittsburghs and 
Ruhrs and Binning- 
hams would stand by 
the gloomy Congo in 
the region described 
by Joseph Conrad as 
"The Heart of Dark- 
ness." 

For approximately 
t wo-fi f t h s o f t he worl d 's 
water power resources 
are in Central Africa, 
and the remainder are 
scattered rather pro- 
miscuously over the 
rest of the earth. The 
second largest conti- 
nental portion is in 
North America, where 
there is 83,000,000 
horsepower of the pri- 
mary sort.. The biggest 
share of this — 46,721,- 
000 h oTsepo wer, a ee 0 rd- 
ing to the latest official 
estimate — is in the 
United States. Here 
we find large-scale evi- 
dences of "neglect"; 
for, though we have 
more developed water 
power than the peo- 
ple of any other land, we are using 
slightly less than 12,000,000 horsepower, 
or only about 25 per cent of all that 
is harnessable without storage. Fall- 
ing water now supplies only about 15 
per cent of the energy consumed through 
the country's stationary mechnnisms. 
Theoretically it could supply practically 
all. 

"The first 'crime of neglect' as to wa- 
ter power in what is now the United 
States," says a philosophical student of 
the subject," was committed by the Pil- 
grim Fathers. Instead of sailing into 
Plymouth Bay, they should have rounded 
the continent and settled in the West, 
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5pEELLEd oors 

save $135*20 per 

year in the 
Studebaker plant 

A CERTIFIED survey of freight 
cU'vattjr door equipment 
in the Detroit plants of the 
I* r c j f i . I i.i kt f t <. rjM it .1 1 MHi bring* 
these interesting facts anil fig- 
ur« * lir li^hl logieal evidenee of 
t lie effieiency unci economy of 
I'EELLE Freight Elevator Doors. 

"Nineteen PEEELE Doors have 
cost only $20.00 in repair charges 
during 1 to 5 years of service. 
An average of approximately 25c 
per door per vc;ir." 

"Tli in y PEEELE Doors installed 

since 1922." 

"Comparative cost records show 
PEEI.LE Doors return 22H% a 
year on added first cost." 

Plant Survey for Executives 

We shall be fdnd *** oenrl Executives, 
Anhitrcla mad Industrial Engineer* 
this unbiased Studrliakrr survey made 
by the A, C Nielsen Company, neutral 
era. Write for it. 



THE PEELLE COMPANY 

Home Office and Factory : BrookJyn.N. Y. 

Boeton - Chicago - CI** (land - Philadelphia 
■ adM other cltlu 
In C*ob<U: Tpraato pad Hamilton. Oat, 

PEELLE 



Freidii Elevaior 



D 





I "The Doorway of America'* 71 
Freight Elevator Traffic* Jf 



Whrn writing plratr mrfiOon .VodOJi'i ButintM 



where about 75 per cent of our water 
power resources, and but little coal, w 

located." 

Those resources of the West are not 
so remote front the industrial East as 
they used to l>c. The renter of electric 
power production has niovrd westward 
to a IKiini aUmt 7"> miles southwest of 
Chicago, ami Inch tension transmission 
of electrical energy has brought western 
wnler jMjwer eastward 

But the largest portion of the coun- 
try a water power resources still is re- 
mote from the centers of greatest need 
for power. The industrial East could 
derive from falling wnler, hy full em- 
ployment of available facilities, less than 
half of the power now produced by its 
stationary equipment alone. 

Future of Hydro- power 

" 1 N" THE northeastern section of the 

* United States only about 20 percent 
of the power used at present is derived 
from, water," says a report of the Penn- 
sylvania Commission on Giant Power. 
"This percentage is never likely to rise 
above 25, and as the total volume of 
power increases the portion derived from 
water will become less and less," 

Pennsylvania, largest consumer among 
the states, derives only 11 per cent of 
its power from falling water; and au- 
thorities say this percentage is more 
likely to decline than increase as the 
volume of consumption grows. 

In the production of electrical energy 
by public utility companies for the en- 
tire country the ratio lietwecn fuel and 
water power is approximately 65 to 35. 
Fuel has been gaining on the whole de- 
spite the extraordinary development of 
water power occasioned by passage of 
the Federal Water Power Act in 1020. 
East of the Mississippi the ratio is ap- 
proximately 70 for fuel to 30 for water 
power; in the Mountain- Pacific area it 
is 15 for fuel to 85 for water power. 

Yet even in the West recent devel- 
opments are not so favorable to water 
power. New installations for 1924-27 in 
the eleven western states represent 
941,000 kilovolt-ampere capacity in hy- 
dro and 385,000 kilovolt-ampere capac- 
ity in steam plants. New installations 
completed in 1926 were almost evenly 
divided between steam and water power 
facilities. 

The controlling factor is costs, a fac- 
tor so variable that it is not subject to 
clear-cut definition. It varies with natu- 
ral and economic conditions, and par- 
ticularly with changes in the art of pro- 
ducing and distributing electrical energy. 

A. H. Markwart, an expert, estimates 
the capita] cost of hydro-electric plants 
to be $150 to $450 a kilowatt of installed 
capacity, and that of steam plants as 
$85 to $125 a kilowatt. 

"A low load factor and cheap fuel 
suggests steam plant development," says 
he, "whereas a high load factor and ex- 
pensive fuel make hydro development 
attractive." 

The producing unit cost of hydro 
plants necessarily increases as the best 



sites are developed; that of steam plants 
may tend downward with lowcnng of 
the manufacturing cost of machinery. 

In the average rase, however, the 
plant installation is not the preponder- 
ant item of cost; that of transmission 
and distribution is larger. This, to- 
gether with ihe capital investment rela- 
tionship lietwecn thermal and hydro 
plants, is illustrated by the distribution 
of expenditures for new facilities by 
public utility companies in 192ti, as fol- 
lows ! 

For steam plants $174,400,000 

For hydro plants 104,650,000 



All production facilities $279,050,000 



For transmission systems. $i:.7.:..Vi ix«l 
For distribution systems.. 247,000,000 



All .lelivwj I :h'i.- . |4M 550,000 

Locations offering power outlets can 
be selected, of course, much more easily 
for steam than for hydro plants. Thu- 
thc average steam plant has an advan- 
tage in transmission facilities cost. 

The strain plant, however, i* nor en- 
tirely free from natural conditions. Ad- 
jacency of fuel is desirable though not 
absolutely necessary, and usually a large 
volume ol water is required. 

"With conditions frequently encoun- 
tered in American practice," says an au- 
thority, "as much as 400 tons of water 
arc rcruircd for each ton of coal burned, 
Such relative weights suggest why coal 
is carried to the water. To develop 
100,000 .horsepower requires a How of, 
say, 250 cubic feet per second iso a 
stream as large as the Schuylkill River 
in mid-summer must pour through the 
steam condensers." , 

Artificial cooling is employed at some 
large thermal plants abroad. One plant 
using that method supplies Berlin with 
electricity for lighting; another is oper- 
ated near Birmingham, in England. Nei- 
ther is upon a large stream. 

Cost in Thermal Plants Decreasing 

llfHILE the costs margin between 
* hydro and thermal plants is nar- 
rowing favorably 10 fuel, find no dou'it 
will continue to do so, there is no ques- 
tion about continuing development of 
water power for generating electrical 
energy. The debatable question is one 
only of proportion, of quite intricate 
comparative values. 

Water power facilities set. up or taken 
over by public utility companies since 
1919 now produce approximate! v 12,- 
000,000,000 kilowatt-hours of electricity 
a year. It would require about 10,000,- 
000 tons of coal to produce that energy 
in the steam plants of the country, 
though the Iwst ones could do it with 
much less. This saving of fuel by the 
use of energy that otherwise would In? 
wasted is the conservation factor in the 
problem. 

While that economy is being achieved, 
a larger one was attained by improve- 
ment in the production of electricity 




FASTER! .... More speed! .... It is 
the demand of business. And trans' 
portation, vital agent of business, gears up 
in response. 

Craham Brothers Trucks and Commercial 
Cars provide business 
with the desired speed 
— and more. They link 
up inseparably with 
speed two other factors 
necessary to give speed 
its maximum commercial 



2-TON J1595 
6-cylinder engine. 4-ipeed 
I r ■ n • m i alio n , 4-whcr! 
brakes (Lockheed Hy- 
draulic). 

l'/,-TON .... J1245 
4-cylinder engine. 4-spced 
trinimitiioa, 4 .wheel 
brakei (Lockheed Hy- 
draulic). 



value — safety and economy. Their power — 
source of speed — is furnished by Dodge 
Brothers dependable engines,4 and 6 cylinder. 
And each type of truck is so designed and built 
that the abundant power is converted into 
smooth, usable speed — the speed that means 
more trips per day, more 
money earned. Care- 
ful, exacting men from 
all walks of business are 
buying 60,000 Graham 
Brothers Trucks and 
Commercial Cars a year. 



$895 



1-TON (C-BOV) 
%-TON 

COMMERCIAL - $670 
Chassis Prints ' b Detroit 



/,-TON PANEL 
DELIVERY CAR S770 
ICompltlt with body 
/. 0. b. Detroit) 



GRAHAM BROTHERS 



Sold and Serviced by 

Dodge Brothers 
Dealers Everywhere 



TRUCKS 



Built by 
Truck Division of 
Dodge Brothers, Inc. 



When buytno a Ghahix Broth*** Tnucr pfroM Nation't Biutneo to the dealer 
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n open 
letter to 

Mr. Geo. F. Baker, Sr. 



tun pomp In our Hty 
to ml or lu play, thr traditional hospi- 
tably of I he South niLr* busim tabu* 

Thai** »hy *c arr taking thia mrsn., Mr. 
Hal. i. In Irll you of inulhrr sidr of 
V-ln v ill*- ju-t a> remarkable a* brr«rnir 
and rrcrralionaf attraction*. 
^ ilbin a hu nrl ml and fifty milra live 

I MM). I people— a r. a. U .111,1.1.- billion 

dollar market, willing and able lit buy 
i i.rt it 1 14 - ttf ruin. ufa.lur.-.l product. 
I I urik. r.nl Inn « nlT.ir.1 • I > - 1 r . I . i i I i . > II facili- 
ties unripiallcd vriln rrfcrrnrp lit tmth I hi* 
W u«hington and Western gateway*. The 
Al I nil lie ports, the terming renters of ihti 
Kasl and South, the great Mississippi Val- 
ley and Mul.H, \\ . «t art* alike accessible. 
More* than a million cars of freight are 
bun. II.-. I in i, lit In lb.- \shcvillr yards. 

Thr turbulent mountain tlrrimi of ihe 
"laud of thr Sky"* have been harnessed, 
providing unl invited, rhr-np industrial 
power. Nature turns her friendliest fi 
to industry. The mild rlimale is ideal for 
trar round production. January tempera* 
lure averitges 38 — July, 72. Mountain 
ranges and valleys are stored with forest 
and mineral wealth beyond calculation. 
Adjacent are the cotlnn lirlil* noil llie 
great textile manufacturing regions. And 
beat of all, thousand* of native born Anglo- 
Saxons, alert, intelligent, are v> ailing the 
i nil ..I i ml unlet. t» ill! rig to give a full day's 
work for a fair day's pav. 

Taxes are hi*. Stale-pat i-.l highways rv- 
i-rt t* Iht.-. River and roil manufacturing 
*ilr« pl. ulifnl. Soft, pure water abundant. 
Surely, Mr. linker, opporlunitv is here. 
V ill you mil .ill. nor industrial engineer 
to send wiu «ii unbiased, tlelailed -l.il. - 
■nenl of ihe facts about the Asheville In- 
dustrial District? 

President 
CHAMBER OF COMMERCE 

On" H*ilm-F.|i-f*tr1> dr»rlo|*mrnl nrnr A ■>)»*"« 111** 
hmm an in trial in-J*llr,1 r*|**i L 1 1 * f **tf .tKM) hurP4> 
|M»«*-r aiilb pri» i*M..n, for ajpproxJ matt-sjr JO .IXKJ- 
■ddilfanal b< > radian **-t Utrr< 




NcrihM*Cotdino 

ll'Ars vnn'*0 pint mrntinn .Vafioi.'t fiwirru 



from fuel In the early day-* of electric 
potter it took nine to ten pounds of coal 
to produce a kilowalt-hour of electrical 
energy The average in the best plants 
in 1!<03, alter ihr turbine ratnc into use, 
was - »>4 jMiiiti.l^. Now it I* practicable 
to produce a kilowatt-hour of elcctnrily 
from three-fourth* of a pound of coal. 
Actual average consumption fell from 
lo I 05 pounds per kilowatt -hour 
during the period of l'.JJO-.ti. This is 
one reason why elcrtnral energy is one 
major product that is Uing sold at lens 
than pre-war prices. 

Slill 62 Per Cent Inefficient 

THIS saving in coal results from in- 
rrea-ed thermal efficiency <if the tur- 
bine-generator. In I'll.; the maximum 
wu 14.5 per rent of the theoretically 
possible In 1**27 it wu 38 per cent, 
which, though higher than physicists of 
the Tyndall-Huxh-y period though I ever 
would lie attained, leaves a lot of leeway 
for further gain?. 

Mechanisms for turning falling water 
into electricity arc now within a few- 
points of maximum theoretical efficiency; 
at the licst equipped hydro plant* they 
gel electrical energy equal to !M) |mt cent 
or more of the power in the water which 
passes through ihc turbines. This means 
that virtually all future gains in pro- 
duction efficiency will be favorable to 
fuel. 

Advances in both spheres has caused 
mere production cost to l.iccome almost 
negligible in the retailing equation of 
the electric-power problem. These costs 
vary from less than two mills to more 
than a cent per kilowati-hour, depending 
largely on size of the plant, but varying 
with other factors, and averaging least 
as a rule at hydro plants. But they are 
so low in practically all cases that it 
costs the elect ric-power industry more 
to read a meter and make out a bill 
than to produce the electricity consumed 
in a month in the average American 
home. 

Service cost is the big item and the 
mechanics of this are inherently the 
same for both thermal and steam pro- 
duction. 

When Thomas A. Edison installed on 
Pearl Street, New York, forty-five years 
ag'i, the (irst generating plant set up in 
this country, transmission reached only 
nearby buildings in the block. In 1003 
transmission of current was limited to a 
maximum of 10,000 volts and a reach 
of 40 to o0 miles of the central station. 
Since 102-1 there have been in operation 
high tension transmissions lines of 220,- 
000-volts rapacities, giving central sta- 
tion-; direct reaches of niore than 300 
miles with losses of less than 10 per 
cent. 

Some authorities say that with inter- 
connection of plants this suffices for all 
practicable need, since it would now lie 
feasible for electrical energy to be de- 
livered in practically every community 
in the country. 

It has been demonstrated, however, 
that electrical energy can be transmitted 



r March, \9iH 

million-volts or 



under preaaurra of % 
more and over thousand-mile durtancc* 
In a laboratory devoted to pure Mtenee 

a Mepped-up current of 5,000,000-volts 
intensity has l>een achieved. 

Further progress in economic trans- 
ini— ion will work no doubt favorably to 
falling water as past transmission ad- 
vanrc* li ne done The day may come 
when the falling waters of the Washing- 
ion Slate will lie linked directly, by ca- 
ble or wirdea* trmnaniission of energy, to 
electric motors in Massachusetts, or 
when industrial Kurope will draw cheap 
power in huge quantities from tropical 

Africa Hi I T the problems lo lie -nhed 
lieforc lhal day put such potentialities 
for the present in the realms of conjec- 
ture. 

For example, to send electricity under 
a million-volts pressure over a distance 
of a thousand miles without ruinous co- 
rona losses would require the use of a 
cable of more than six inches in dinm- 
eler. But this is not so formidable as it 
looks, for the cable can be hollow. 

Further tremendous advances are pre- 
saged by what has been done, and these 
will lie made in Imth steam and hydro 
jiower, but chief dependence must be on 
thermal generation. If all the water 
power in this country were utilized it 
could not meet the counjry'a present 
jiower needs of all sorts. 

"Probably in the future, na in the 
past, at lc;i-t two-thirds of all central- 
station power used will lie generated by 
steam," says Samuel Insull. 

Lord Rot hemic re, the British pinV 
lishcr, writing in bis London Daily Mail 
following a recent visit to this country 
said: 

"The economic welfare of the United 
States is based more on cheap power 
than anything else, upon the fact that 
she has 29,000,000 horsepower of elec- 
tricity established in her factories — a 
force estimated an the equivalent of 290,- 
(K J0 .000 men. The explanation of their 
prosperity can be almost entirely ex- 
pre-M.l m two word. — ( heap Power." 

How cheap? 

Cheaper Than Cigarettes 

"npHE total electric bill for the coun- 
try for all purpose- i- ]r<s than that 
for candy and tobacco, and the cigarette 
bill alone is more than 50 j>er cent of the 
cost of electrical service in all the homes 
of this country," says D. C. Geer, vice- 
president and general manager of the 
I'tah Power and Light Company. 

Yet 12,000,000 American homes still 
are without electricity even for light- 
ing. On only about 700,000 of the 0,000,- 
000 farms of the country is generated 
electricity used for any purjiose, and on 
only about one-half of those is energy 
procured from central stations. 

"The power requirements of the 
United States as they exist today are 
only a little more than half supplied 
electrically," says Samuel Insull. 

"But as to electric- power," says an- 
other authority, "what the country needs 
most is a sound sense of proportion!" 



NATION S BUSINESS for March, 1928 



95 




T 



, ■ t rvneral Tire users is not due, solely, 
HE genuine sansfactmr ^ ^ ^ meering knowledge 
1 to exceptionally long mdeagc in J ^ ^ ^ 
of the General dealer «bta£m » £ ^ rf wear 
important matters as proper-sizmg ^ ^ yQu use . 
and how to correct them , - no ma 




Built m Akron, Okui. by the Qmerai Tire ami Rubber Co. 



GENERAL 



—goes a long way to make friends 

When fruyins Ge-vkiim. Tikes ptcnac mention h'ation'i Bmmeia to the drain- 
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When lo AnMwidifH Com»any 
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Contribution to 
Business Progress 



UPON the foundation of Addressograph 
pioneering has grown the greatest institu- 
tion of its kind in the world. The Address- 
ograph is a powerful factor in the vast 
machinery of today's business. From a 
mere addressing machine of thirty-five years 
ago, the Addressograph has become indis- 
pensable to thousands upon thousands of 
business concerns as the speedy, accurate, 
economical means of imprinti ng,li sting and ad- 
dressing business forms and communications. 

Through meritorious service alone, Address- 
ograph has been able to parallel and con- 
tribute to the greatness of 
modern business. Counties 
become neighborhoods for 
'''he merchants who can speed 
their well-timed sales messages 
through the mail. Corpora- 
tions, large and small, elimin- 
ate the costly mistakes and 
the needless overhead expense 
of hand-written namesin every 
department of their business. 

From the byways of the na- 
tion to the highways of world 
trade, the Addressograph is 
fighting the battle for greater 
speed, Tower costs and increas- 



PiacticaUy every s\nown fine of 
endeavor is represented among the 
thousand* of Addressograph user si 
Ma nu tact uncus 
Wholualcm and Jo&qcks 
RtLTAiieu and Dealers 

publjc utilities 
Private Service Trades 
and Professions 
Lodges, Cluw, Associations 

Publishers 
Banks and Trust Companies 

Governmental (Federal. 
State, County, Municipal) 
Churches 
Insurance Companies 
Investment Houses 
Railroads and Steamship Companies 
Laundries and Cleaners 
Schools and Colleges 
Dairies, Creameries. 
, and Bakeries 
Theatres 
Commission Merchants 

Real Estate Firms 
Nurseries — Seed Firms 
Agents fmiumnre and manufacturers') 



ed efficiency in every walk of commercial, 
industrial and social life. 

The hundreds of combinations of Addresso- 
graph machines, and their uses, are the result 
of years of study and investigation to meet 
every requirement of business for economi- 
cal name and data writing- 
Quality has always been inbuilt in every 
Addressograph product- Through a third 
of a century of continuous growth, the Ad- 
dressograph Company has rigidly maintained 
standards of manufacture and business prac- 
tice, that have gained the confidence of world 
wide business, Thisconfidence 
is expressed in the recogni- 
tion of the Addressograph 
Company as a vital factor in 
business efficiency. 

There are thousands upon 
thousands of Addressograph 
users, representing over three 
thousand lines of business and 
non-commercial activities. 
In every business, large or 
small, where quick, accurate 
reproduction or recording of 
names and data is important, 
there is need for Addresso- 
graph equipment. 



Sales and service agencies in the principal dries of she 'world 

Addressograph Company, 901 W, Van Burcn St-, Chicago 

Canada: Toronto, Vancouver, Montreal. Europtan htad tfat and fatter?* London, England. 
Manttfatturtrs •/ Graphotypc Addrcatogripb Dupllgraph Cardogupb 

Copyright 1928 Addresao^r^ph Co. 
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MORE THAN AN 
ADDRESSING MACHINE 



Machine* for every "Jie and 
klind of buuintsa — rrtim the 
small haciJ operated mn- 
chines to full automatics. 
Prices from S20 to SfWO. 



please mention Nation's Buainw 




Hitter} of 11-10H/*M* I* Worthington HoruonUl Belt-driven, T«ndrni.Two-»U|j*. 
Fe»ther V»lv«r Gu Lift Compressor*. installed by Tid»l Oil Company, IUrjoche 
Leaac, Semiuolc, Oklahoma, for pumping oil. Normal operating pressure. 500-lb. 

Feather Valve Compressor Users 

TI1K operator gets his first favorable impression of 
Worthington Compressors when he starts the machine. 
There is no knock, knock, knock of heavy air valves . . . 
the FEATHER Valve Compressor runs as smoothly and as 

i«. u.a. FW.OC 

quietly as a sewing machine. The operator knows that to 
eliminate noise in a compressor is to eliminate trouble. And 
as the years go by, this first favorable impression becomes 
a fixed conviction so that when a new compressor is needed 
it must be a Feather Valve. 

The Tidal Oil Company has lately purchased the battery 
of compressors shown above because of the satisfactory per- 
ftsrmaiKv uf identical units previously installed. 



WORTHINGTON PUMP AND MACHINERY CORPORATION 

115 BROADWAY. NEW YORK CITY BRANCH OFFICES IN 24 CITIES 
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What Is This Golf? 

GOLF is a form of work made ex- 
;., nsive eunuch t • ► r :i man to 
enjoy it. It is physical and 
mental exertion made attractive by the 
fact that you have to dress for it in a 
$200,000 clubhouse. 

Golf is what letter carrying, ditch dig- 
ding and carpet beating would be if 
iho-e llin-c ta-k* had t.> Im- performed 
on the fame hot afternoon in short panU 
and colored socks by gouty-looking gen- 
tlemen who required a different imple- 
ment for every mood. 

Golf is the simplest looking game in 
the world when you decide to take it tip 
and the toughest looking after you have 
been at it ten or twelve years. 

It is probably the only known game 
a man can play as long as a quarter of 
a century and then discover that it was 
too deep for him in the first place. 

The game is played on carefully se- 
lected grass with little white balls and 
as many clulwj as the player can afford. 
These I ■ ill- cost from 75 rents la $2.">.0() 
and it is possible to support n family of 
ten (all adults) for five months on the 
money represented by the balls lost by 
some golfers in a single afternoon. 

A golf course has eighteen holes, 
seventeen of which are unnecessary and 
put in to make the game harder. A 




PUMPS 

CONDENSERS and 
AUXILIARIES 

OIL and GAS ENGINES 



PRODUCTS OF 
WORTHINGTON 



COMPRESSORS 

WATER and OIL 
METERS 



FEED WATER HEATERS 



Literature on Request 



WORTHINGTON 



"bole" is a tin cup in the center of I 
"green." A "green" is a small parcel 
of grass costing about $1.08 a blade and 
usually located between a brook and a 
couple of apple trees or a lot of "un- 
finished excavation." 

The idea is to get the golf ball from a 
given point into each of the eighteen 
cups in the fewest strokes and the great- 
est number of words. 

The ball must not be thrown, pushed 
or carried. It must be propelled by 
about $200 worth of curious looking im- 
plements, especially designed to pro- 
voke the owner. 

Each implement has a specific pur- 
|K>se and ultimately some golfers get to 
know what that purpose is. They are 
the exceptions. 

After each hole has been completed 
the golfer counts his strokes. Then he 
subtracts six and says "Made that in 
five. That's one above par. Shall we 
play for fifty cents on the next hole, Ed?" 

After the final, or eighteenth hole, 
the golfer adds up his score and stops 
when he has reached eighty-seven, lb- 
then has a swim, sings "Sweet Adeline 
with six or eight other golfers and calls 
it the end of a perfect day. 



Wkn mitim to Wotii man* Pour m Mumsni OmiTinM pWr mrntion .VonW« Buitnm 



NATION'S BUSINESS for March, 19 




papers 



.3 

. . .instead of 54 
and #4200 is saved 



A LARGE manufacturing; concern *clliiif; ;i imlionallv 
advertised product was using 118 different forms, 
printed on 54 kinds of paper. 

This can easily happen in a business that expands 
gradually over a long term of years. New depart- 
ments are created from time to time. New record 
forms are added, and the paper comes from various 
sources. Often a department head knows the names 
of two or three papers. . , , "This must be printed 



on Blank's or So-and-so's ledger," he says. 



And 



he insists on those particular brands, though they 
may be wholly unfitted for the purpose. . . . Natu- 
rally, under such conditions, the paper bill is large. 

When the Paper Users' Standardization Bureau 
was called in to analyze this firm's papers, it found 
that all tbe forms fell into three groups — classified 
according to their uses. 

One group included permanent records — busi- 
ness forms and data which must be preserved for 
more than 50 years, possibly with frequent han- 
dUng. Another classification was that of semi-perma- 
nent records, kept in use or frequently referred to 
in the files for a period between 5 and 30 years. And 
the third group took in tbe temporary records, kept 
on file for only a year or two. 

Instead of 54 different papers — three were found 
to be adequate for every requirement. Standardiz- 
ing on these three grades permitted buying at ton 
prices instead of ream prices. It also permitted com- 
binations of printing forms and longer press runs, 
so that the total saving for the year 
amounted to $4200. 



EAGLE 




It is such results as these, constantly duplicated in 
the work of the Paper Users' Standardization Bureau, 
that give a unique advantage to tbe firms which use 
its service. It is not always possible to recommend a 
direct cash saving, for occasionally a company i- 
found to be using papers too cheap or too flimsy for 
the work they are called on to do. But in a series of 
more than 100 standardizations made for some of 
the largest firms in the country, there has been no 
case in which tbe client has not gained definitely in 
efficiency, or economy, or both. 

The paper you buy — have it analyzed 
and grouped in this way 

The Paper Users* Standardization Bureau will be 
glad to help you put the right paper to work in the 
right place. 

The complete service covers the standardization 
of paper for all your letterbeads, forms, ledger 
sheets and card files, and also embraces an advisory 
service covering your paper requirements for adver- 
tising needs. It includes a thorough analysis of your 
individual paper problems and provides you with a 
comprehensive report which establishes quality 
standards and simplifies buying procedure. 

Because of the scope of this service it can be ren- 
dered only to a limited number of firms this year. 

It is made without charge or obligation. 

American Writing Paper Company. Inc., Uolyoke, 
Massachusetts. 



PAPERS 



THE RIGHT PAPER FOR THE PURPOSE 
Eagle-A Bond Papers 

Coupon* Apawam. Persian* Contract. Airport. 
Chevron. Acceptance Norman* Telephone* 

Eagle-A Ledger Papers 

Brunswick Linen Liidf^r, Account Linen 
Ledger. Extension Leilgrr. Gloria L*>df?*Jr* 

Other Eagle- A Business Papers 

Include Cavern* Baulks. Offsets, BrUtali, 
Mime oprr n pli and Manifold Paper*. 

LOOK FOR THE EACLE-A MARK IN THE 
PAPER YOU USE 



When writing to Amkxicam Writing Pa. j km Cum panic. Inc., pfta.se mention Fatten'* Swihvi 
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WHAT'S NEW ABOUT THE NEW PIERCE -ARROW 



. . . Continental in atmosphere, and essentially 
of the hour in smartness of line and color and 
equipment. 

...A broader, lower-swung body, with 
fenders suggesting winged flight. 

, . , Fender headlamps which carry with them 
small auxiliary helmet -type lamps midway 
between fender and radiator in an extremely 
graceful grouping. (Bracket headlamps optional 
without added cost.) 



. . . A deeper radiator fronting an engine which 
is remarkable lor new heights of speed, power 
and smoothness. 

Altogether, a beautiful patrician —a worthy 
hearer of tradition which is Pierce - Arrow. 
And at a price which adds to its unusual 
attractiveness. From twenty - n in e bund red dol- 
lars — at Buffalo, fifteen custom -built models. 
The Pierce - Arrow Motor Car Company, 
Buffalo, N. y. 



P I ERC E =ARROW 

The NEW Scries 81 

V'oii rajy purchase a Purer * /irrov out of intamt, if you frrrfer. A 
fimpirfifd financing pian make* this a mint pr actual procedure, Yomr pr*** 
tut car atiepied a$ cash Up to the full amount of *i> apptattal valuation* 





When buu*n'j a Pinut Vmttm plwr mention .Yaftn*'* flu*tnr$$ to thr dealer 
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Odd Ways of Earning Daily Bread 



By UTHAI V. WILCOX 



WILLIAM M. STEUART, 
Director of the Bureau of 
the Census, U. S. Depart- 
ment of Commerce, an- 
nounces that there are some 572 occupa- 
tions listed by his bureau. He further 
states that "we have no information as 
to just how many occupations are pur- 
sued in the United States." 

That there are a large number of 
strange and even unusual occupations 
pursued for a living, he admits. 

Tea Tasters and Ham Smellers 

THERE are tasters of tea and sam- 
plers of coffee, and there is a smeller 
of hams. This individual is found in 
wholesale grocery establishments and in 
large packing houses. He stabs every 
cured ham with a pick which he then 
passes under his nose and is able to state 
positively and quickly whether that par- 
ticular ham has soured around the bone 
in the process of curing, Quantity pro- 
duction of hams has made this occupa- 
tion necessary. 

There are toy manufacturers not listed. 
There are the home conceived oddities 
such as over-stuffed doll furniture made 
by an Ohio man who was able to sell 
enough to make a core r -)rt able living. A 
South Carolina man uses dried apples 




to make caricatures of the mountain 
folks and others. He sells his dried-apple 
dolls to tourists. 

And then there is "Cinder Ella," the 
old crone who haunts Wall Street, or did 
until a short time ago. Her name tells her 
profession. She picks the cinders out of 
the eyes of the curb brokers and receives 
therefor whatever they may give her. 

Appraiser Who Keeps a Secret 

AS WITH "Cinder Ella," most of the 
strange occupations in the world are 
the result of the modem civilization and 
its demands. Because men, and probably 
women, mostly, like pearls, there has 
come to be the pearl expert. There is 
one man in New York who qualifies for 
the bead of his one-man business. His 
equipment is a square of black velvet 
and a microscope, and the ability to keep 
his specialized knowledge secret. 



This man is retained on a yearly sal- 
ary by the great gem houses of the city, 
who employ him not only to appraise 
the pearls that they buy but the pearls 
owned by estates that are occasionally 
broke up. One reason why this onc-mim 
business is a success is that he can be 
trusted to keep a secret — not to tell if 
some supposedly wealthy 'person has 
"pearls" of fish scale. 

If you go down in the Chinese quar- 
ter of a western city to get your tooth- 
picks you may be able to get the kind 
that you can chew up but not down. If 
you succeed in finding this variety, it is 
because of the regular trips to Bering 
Straits by a Seattle man who buys wal- 
rus mustaches. These are considered very 
choice by the Orientals and the politest 
of toothpicks. 

A Pair of Human Statues 

HOW would you like to pose for a liv- 
ing? Not as an artist's model, but 
for those who go window-shopping along 
the avenue. There is a man and his wife 
who find such a profession very lucra- 
tive, say the investigators of the govern- 
ment. They engage themselves to the 
manager of a large department store. 
Their arrangement is to stand in the 
window for four or five hours at a stretch 
wearing suitable clothes. Thus they will 
stand with evening dress and attired as 
if they were going to the opera, he hold- 
ing her beautiful cloak. 

This man and his wife have a little 
girl who sometimes, after school hours, 
poses with them. Father and mother 
dressed ready to step out in fine clothes, 
she will look at them in rapt admiration 
that speaks volumes. 

So well practiced is this family that 
the parents are able to hold a position 
foT four hours without moving and 
scarcely winking, and the girl for a 
shorter period. 

Nature isn't perfect by any means, so 
there is a chance for the man who has 
learned bow to teach canary birds to 
sing! There is a big German, recently 
discovered, in one of the eastern cities 
who will take a poor and indifferent ca- 
nary bird and teach it to trill and war- 
ble. "How do you teach a canary bird 
to sing?" the curious census man asked. 
The old fellow smiled rather slyly— 
there were a few secrets to the business. 
When he was pressed more insistently he 
admitted : "A cricket is sometimes an ex- 
cellent teacher, though his instruction pe- 
riods are a bit uncertain. On the whole, 
though, otheT birds with good songs are 
the best teachers." However, besides 
crickets and other birds, he uses running 
water and a harmonica. 
Near Boston there is a guinea-pig 



farm. There are three thousand or 
more of the lively little fellows. Some 
are short haired and some are long, some 
dark and some light. The dark ones go 
to pet stores and the light ones and 
short haired go to medical institutions, 
where, because their blood is very sim- 




ilar to that of humans, they are used for 
medical tests. 

The "farm" is as similar to a hotel 
as a place where animals live could be. 
It is heated and ventilated and lighted, 
and there is a specially selected menu 
and servants of all kinds. It takes a great 
deal of careful attention to the rules of 
health to keep these little woolly bodies 
well. 

Commercial Angle-Worms 

\A7"HILE guinea-pigs or cavies arc 
* more easily understood, yet a young 
man of Pennsylvania has come to under- 
stand the humble angle-worm so that he 
can gather them and use them for com- 
merce. He started it as a necessity in 
working his way through college and has 
followed it as an occupation after gradu- 
ation. In the early morning or at night, 
using a lantern, they are taken from 
their holes very carefully. "Hell bend- 
ers," a sort of water-lizard, are also gath- 
ered. 

The humble angle- worm contributes to 
scientific knowledge and is used by bio- 
logical laboratories and medical schools. 

Snake Market Is Good 

THERE is scarcely an end to the odd 
occupations. As some are willing to 
handle angle-worms and hell benders, 
there are snake farms, snail gathering 
days and frog markets. The snakes — ten 
thousand of them — are grown in Texas 
and sold to zoos and to dealers in all parts 
of the u^orld. The venom is sold to sci- 
entific institutions, and even the skin is 
marketed. The handling of the rattle- 
snakes, according to the owner of this 
farm, is simple, since most of the work 
fS done by machinery. 

These are but a few of the occupa- 
tions that have arisen from our modern 
life. The census bureau lists fifty, but 
says that there are approximately ten 
thousand occupations that men and wo- 
men follow throughout the world. 
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Follow That Urge to See the 
Lands Beyond the Setting Sun 

The old, the new, the fantastic, the beautiful. You find adventure, 
you find fresh interest in the lands of the Orient. 

Go to those countries that intrigue you most. Spend whatever time 
you choose among their storied wonders. 

You touch at Yokohama, Kobe, Shanghai, Hong Kong, and Manila. 
Each port different in character and in its appeal to the traveler. 

Thus you see Japan, a miracle of loveliness and modern progressivc- 
ness. China, her ancient cities, her beautiful temples. Manila, a bit of 
old Spain in a tropical setting. 

Here is the opportunity for a new vacation adventure at but small 
expense. Roundtrip fare to Manila and return by way of Japan and 
China as low as $750 per capita. (Include Honolulu if you choose.) 
First cabin accommodations and meals are included. 

Or continue Round the World toother lands of keenest interest. In all 22 ports 
in 14 countries. Liberal stopovers at any port with identical accommodations on 
subsequent Imcrs. Like * cruise on a private yacht. 

You sail on a magnificent President Liner, aristocrat of ships. Broad of beam 
and steady. Luxurious and expertly served. You sleep in a bed not a berth. Rest 
oi relax »n wide, sunny decks. Enjoy the world-famous cuisine. 

A Dollar Liner sails every week from Los Anceles and San Francisco for the 
Orient (via Honolulu) and Round the World. From Boston and New York 
fortnightly sailings via Havana, Panama and California. From Naples, Genoa 
and Marseilles fortnightly sailings for New York and Boston. 

An American Mail Liner sails every two weeks from Seattle for Yokohama, 
Kobe, Shanghai, Hong Kong and Manila. 

For complete information communicate ix ith any ticket or tourist agent or 

Dollar Steamship Line 
American Mail Line 



25 AND 32 BIOADTAT, NIT YOXK 
604 FIFTH AVE., NEW vnH. M. V. 
101 DOUESE M 13*... PHILADELPHIA. PA. 
1018 StMFMEP. B1DO., PITTSBUXGH. PA. 
KOBIItT DOLLAX m :>(.., SAN FEANC1SCO 




177 XTATX ST., BOSTON, MASS, 
M4 W. SIXTH ST., LOi ANf.ELES, CALIF. 

10 SOUTH DEAXBOXN ST., CHICAGO. ILL. 
DIME BANK MHI.DINC.. DETROIT 
IMV XAILKUAU AM-Nl I t>[ Ml SEATTLE 
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bun miles per bus, and the average num- 
ber of passengers per bus 14,180 more 

ihan in 1025. 

On the other side of the ledger is the 
entry thitt of 135 companies reporting 
to the American Electric Railway Asso- 
ciation in 1926, 54, or 40 per cent, lost 
on their bus operations liefore making 
allowance for interest, retirement (umU. 
and taxes. Eighty-six of the companies, 
or (>3 j>cr cent, were in the red on their 
bus operat ions al ter allowing for I heir 
reserve? and taxes, l>ut before meeting 
their fixed charges. 

These figures direct a more intensive 
search for economies in the use of buses 
rather than any rejection of their dem- 
onstrated u-cliilness. The fact is that 
the bus is still somewhat of a transpor- 
tation novelty. 

Better Outlook for Cars 

EWITH in the future of the street car 
" is attested in I he rebuilding of 700 
miles of track last year and the extension 
of city lines amounting to 180 miles. It 
is worth noting that the rebuilding ami 
extension of city and interurban lines in 
1027 was per cent a I 
for the last ten years. One estimate 
based on nation -wide reports indicates 
that the electric railway companies will 
spend *24l..l 12.1100 in 102s for ni w plant 
and equipment and maintenance mate- 
rials. If that total is attained, it will be 
about 0 per cent above the amount simi- 
larly expended in 1027. Items in this 
impressive estimate include way and 
structures. *|:{I,;7I.i»ki: curs, ■* 72.7s:;.. 
000: buses, $25,458,000; and power, $1(5,- 
527/300. 

Plain as the headlights on an "owl" 
ear is another factor that has raised 
problems of management. Everyone see- 
the one-man car in operation, but its 
place in the transportation scheme is not 
so readily apparent. On April 1, 1027, 
202 companies in this country were oper- 
ating one-man cars exclusively. They 
owned 8,743 cars. At the same time, 
200 other companies using all types of 
cars had 12,008 one-man cars in opera- 
tion. With the total number of all type* 
estimated at al>out 77,000, the one-man 
cars account for about 27 per cent. 

Lighter Cars for Suburbs 

IN FAIRLY general use since 191f>, 
' these units commend themselves for 
operation in outlying sections. Where 
there is no divided responsibility, more 
expeditious transportation is a reason- 
able expectation. Lighter cars are possi- 
ble, with consequent ease in starting and 
Stopping, and the so-called "dead man" 
control preserves the safety factor should 
tlie operator be incapacitated for any 
cause. 

As a general rule, it may be said that 
density of population affects the size of 
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Corkboard Insulation 
Saved 343 Tons 
of Coal 

THE first winter after its roof was insu- 
lated with Armstrong's Corkboard, the 
Eastman Theater Building, Rochester, N. Y. 
was heated more comfortably on 343 tons of 
coal less than the previous winter, despite 
the fact that the average daily outdoor tem- 
perature was 2.5 degrees lower. 

At 555.25 a ton, this amounted to 21, 800. 75 — 
a saving of more than one-third of the cost of 
the corkboard insulation in one year. 

The facts about the Eastman Theater Build- 
ing installation have been collected by the 
A. C. Nielsen Company, a firm of investigating 
engineers, and certified by the superintendent 
of the Eastman Building. A copy of their 
report will be sent to you, free of charge, on 
request. Address Armstrong Cork & Insula- 
tion Company, 195 Twenty-fourth Street, 
Pittsburgh, Pa.; McGill Bldg., Montreal, 
Que.; 11 Brant Street, Toronto, Ontario, 2. 





Armstrong's 

Corkboard Insulation 

for the Koqfs of^AU Kinds of Buildings 
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can more than any (lung else. It takes 
a big car, able to carry one hundred or 
more persons, or an articulated train 
capable of carrying 250 passengers to 

handle heavy city traffic. 

In any rehabilitation of street rail- 
ways, the question of increasing fares to 
meet rising costs is persistent and per- 
plexing. A len-ycar rcrord kept by the 
American Elertric Railway Association 
for 272 cities ui more than 25,000 popu- 
lation shows the trend. That record 
cn es small ho|>e that the nickel will long 
continue to buy a trolley rule anywhere, 
except in 5-cent zones — or limited ride*. 

Fares Are Higher 

AT THE end of 1017 the average cash 

■** fare was 5.07 cents. Two 
it was up to 6.24, and at the end of 1020 
7 had l>ecn definitely passed. From No- 
vember 1, 1021, to" April 1, 1023, there 
was a shclil recession. Since 1023 the 
trend has l>ccn steadily upward, with a 
new peak at 8.01 on January 1, 1928. 

No reporting cities of more lhan 25,- 
iKHj had a 10-cent fare in 1017. By the 
end of 1027, 104 reported that rides 
were valued at a dime each. The 9-cent 
fare has set no great fashion— one city 
had it in 1010, and only two had it in 
1927. The 8-cent charge fared Itettcr — 
twelve cities in 1918, 30 in 1027. Lucky 
as 7 may seem, onlv 33 cities supported 
it in 1018. The total in 1927 was 55. 
At the U-ginning of the period, 25 cities 
reported a 0-cent fare. At its end, 33 
were riding for th.it amount. 

Two hundred and sixteen cities of vari- 
ous population in the United States now 
have the 10-eent cash fare. Some of 
them have a reduced rate for "quan- 
tity" riders. 

The new accent on economy of opera- 
lions is convincingly expressed in the 
reclamation of old equipment, in the 
annual painting of cars, in scientific 
lubrication, in using motor trucks for 
road repair of buses, in using lighter cars 
to save wear and tear on tracks, in using 
line trucks instead of cars for overhead 
maintenance. 

Efficiency in Shops 

NOTABLE among the advances in 
shop practices are the contributions 
of the Pittsburgh street railways. There 
is a suggestion of Kurd operations in that 
company's effective straight-line repair 
system, established in 1023. Each piece 
is put on a work line and is advanced 
along the line from operation to opera- 
tion. Each repair is made by mechanics 
who have lieen specially trained for their 
part of the work. 

0|>crations which have been placed on 
a straight-line basis are the car truck 
assembly, the motor assembly, the mo- 
tor winding, wheel maintenance, body 
maintenance, and the painting of cars. 
By reason of the straight-line metho<U 
it has liecn possible to centralize at one 
point the shop operations formerly dis- 
tributed over six locations. On the ac- 
counting side, the company has been 
able to reduce the personnel rcquire- 
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Zinc Pigment* Paints 

—for Durability 



Durability is the chief requirement of an industrial 
paint, because the present high cost of labor requires 
that the greatest value be received for every paint dollar. 

durability is a well defined characteristic of paints 
containing substantial proportions of zinc pig- 
ments* properly combined with the correct vehicle. 
Naturally, therefore, a great many executives, on the 
recommendation of their paint foremen, are standardize 
ing on zinc pigment paints for the exterior and interior 
surfaces of all their properties. 

This is one of the reasons why zinc pigments are 
used for all painting in larger quantities than any other 
of the opaque white pigments available. 

You can increase your knowledge of paint values by 
knowing more about zinc pigments. Clip the coupon for 
full information. 

Give a thought to Zinc Pigments when you think of Paint 

.jL- Nationally used tine pigment* are The New Jersey Zinc Company* a "XX" Zinc Oxide and "AlbaMth" Lithopome. 
" Li Chop o tie is one of the whitest pigments known, and of extremely fine particle «uc- 

The New Jersey Zinc Company 

Since 1848 Manufacturers of Pigments of 
Quality for Manufacturers of Quality Paints 

"Products Distributed. 6y 

The New Jersey Zinc Sales Company 

NEW YOM CHICAGO riTlinun.cn CLEVELAND SAN FHANC1 SCO 

[coupon] 

Please send ine full information about the value of Zinc Pigments in Paint 

Name _ _ Position _ 

Company .Address _ 

N. B. 5-2S 



When writing to The New Jcbsey ZtNC Company please mention Nat StMi'nen 
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TWENTY ton* of white hot 
steel are being rolled out of 
this huge GAS FURNACE 
on a steel flat car. which forms 
the hearth. 

The large pieces of steel on the car 
are locomotive axles which have 
been through an annealing pro- 
ceil in tbii ga*-6red furnace, an 
operation that precludes all likeli- 
hood of axle* breaking. 

Industrial gas maintains in thia 
furnace a temperature of 1600 
degrees Fahrenheit. 

Gas is the most "Flexible" of all 
fuel*. It can be used in a jeweler' a 
tiny torch, or for huge operations, 
such a* pictured above. It i* also 
"Flexible" in the sense that its 
volume and intensity can be 
raised or lowered, instantly, at the 
turn of a valve. It gives a con- 
centrated heat wherever needed 
without involving bulk, waste 
energy or waste material. 

Gas is obvinuf.lv the Industrial 
Fuel of the day. Write to your gas 
company for fact* concerning the 
use of gas in YOUR industry, or to 

American Gas Association 

420 Lexington Avenue, New York City 




You Can Do It Better withGas 




monte by 4fi per rent in four years and 
tho pay roll l>y 45 per cent with a con- 
current drcrFfue in mnintrnance costs of 
5.1 per rent. Despite the deerenee in 
the number of merhanirs, the new meth- 
od* enable the company to put as many 
cars through the shopa as was possible 
under the old arrangement. 

Another pmliiaMe ronsequencc was an 
increase of 75 per rent in the car paint- 
ing with a flight decrease in the num- 
ber of painters. Many more trucks can 
now be overhauled. Working time lias 
••..ii rut from nine hours to eight hours 
with no slowing down of output. The 
fact that the number of curs awaitine 
repair has declined from a daily average 
of ISO in 1!I23 to 140 at present sug- 
gests that the quality of the work h.if- 
not suffered in the new layout. 

Now It Runs on the Level 

JT'CONOMY of this sort is promoting 
*— ' more elheient and more dependable 
service. Gone are the days that once gave 
pungent point to the uncertainty of 
-er\ ice — when a passenger could ask, 
"On the level now, will this car run?'' 
and be answered in kind with, "Not so 
good on the level, but, man, you should 
-ee her coast down hill!" Well, the man- 
agements are not relying now on wise 
cracks or sob stuff to make their case 
with inquiring citizens. 

To the credit of the present manage- 
ments, it must lie said that the local 
markets for transportation are In-ing 
stotfied carefully to make investment 
profitable. They have learned that I 
more intelligent hand picking of routes 
is necessary. .lust shaking the traffic 
tree and expecting to catch the business 
hit or miss don't do, and few manage- 
ments are trying it 

Complacency has l>een the consuming 
curse of many industries. Perhaps the 
street railway business needed to be 
jostled into progress. If it did, the 
World War provided the stimulating 
shock. That tremendous cataclysm cre- 
ated a new spirit. It hail lieen so easy 
to talk of the necessity of electric rail- 
way servire and then lapse into com- 
fortable lethargy. This industry, for 
one, learned that no business is essen- 
tial when some other business may serve 
a public need better. 

Novelty of Bus Is Gone 

IT WAS not so many years ago that 
the public shopped around for its 
rides. The street car hail to compete with 
I lie novelty of the bus. Even at a lower 
rate, the street car might be turned 
down for a newer experience at a higher 
cost. Evidence that this choice is still 
exercised is not hard to find, yet it is 
equally true that in most cities the se- 
lection of transportation is now a mat- 
ter of expediency rather than whim or 
prejudice, 

Modern transportation systems, like 
modern department stores, try to serve 
all needs, try to hold their patrons 
against the blnndishmenls of competitors 
by providing a complete transportation 



1 3 Million Consumers 
4 Great Trunk Lines 

Ho Wonder Spartanburg 
"Feeds" the Rich Southeast 




SPARTANBURG. S. C. i» the only city between 
Richmond and Atlsnla having two trunk hnei to 
the Mid-West, two to the Atlantic Sclbwd. The 
trading area of which Spartanburg is The Huh in- 
cludes aiJt States, with population over 1 i .000,0 00. 
Thus you set an idea of the 
market and transportation yy~ 
facilities your plant or branch 
would have in Spartanburg. 

Other 

Advantage* of 
Spartanburg 

This Survey 
Tells All 

LA BOH While, A^ Aiwrkon. lalaQifinu. U**d to lonm 
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Btlfprtavd lo learn how nmrh mofr -1000111 ic* It* it a>my b*J 
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1400 MONTGOMCKV BULLDINC - Sl*AFT*N»UR& t 3. C. 
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Your Physician 

would tell 
you this 

LTRA VIOLET ii the vital, 
health-giving clement nf tight. 
Children deprived of it de- 
velop ticket*. Ultraviolet* 
starved adults become pale, 
anaemic and low in vitality. 
This lack 11 supplied Kiirn* 
lificmltv , ♦ , right in the home 
. . . by the Alpine Sun Lamp. 
I'nder proper medical direc- 
tion it aidi bodily vigor and 
robust health. 

A-.k your Physician . . . write 
for rhr Ire* booklet. "UUro~ 
vioUift* Htalik." 

HANOVIA 

Chemical fcr* Mfg. Co. 
Dept. E Newark. N. J. 
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service. There is a pnrlor car trade. 
There is a dny coach trade. Both can 
be won by intelligent effort. The auto- 
mobile has developed u national riding 
habit. Our population is continually in-, 
creasing. In that fact is the street car's 
tremendous opportunity. 

An examination of fare and franchise 
agreements discloses some of the archaic 
restrictions anil inhibitions under which 
street railways are operating. The elec- 
tric railway is the only public utility 
that has failed to ask compensation for 
extensions of service into new territory. 
Telephone, elertrie light, gas, mid water 
companies are at no loss to demand a 
profitable return for new service in 
sparsely settled areas. Why should the 
electric railway business be the buck- 
ward exception? The fact is that our 
legal machinery has not been geared to 
the progress of business. Some proper- 
ties are still burdened with franchises 
that should have gone the way of the 
horse car. 

Let's Pass Another Law 

CONSIDER the case of the Philadel- 
phia Rapid Transit Company. In 
order to get permission to extend its 
lines, this company found it necessary to 
form a new company for the operation 
of horse curs. No provision for electric 
railways was" made in the state law. 
Then the Philadelphia Rapid Transit 
Company leased the "property" of the 
new company to operate electric cars. 

Confiscatory in effect are franchises 
that impose a fixed level of property 
maintenance with a fare thaV never 
allows amortization. It is reasonable to 
assume that the public is interested in 
the quality of its service rather than in 
the price. Of course, the traffic moved 
by the automobile is not to be won back 
by more equitable franchises. But the 
point is that the franchises must be 
flexible sufficiently to allow for new con- 
ditions. 

Only by such allowance can even good 
management hope to maintain a high 
standard of sen-ice and make possible 
necessary financing at a reasonable cost. 
There is hope for general progress in the 
wide acceptance of the indeterminate 
franchise, as in the Minnesota law which 
provides for rate regulation by a state 
commission. 

The evidence is that the electric rail- 
way industry recognizes the public in- 
terest in its business, and is taking the 
public into its confidence. There is no 
convincing reason why street railway 
service should be taken for granted. It 
should and can be made news of the 
most useful sort. For pertinent text, 
there is that line glorified by the auto- 
mobile industry, "No yearly models, but 
continually improved." For here is an 
industry with its operating staffs and its 
equipment mobilized for hetter service. 
Its financial house is in better order. 'In 
its own lingo it is ready to tell the 
ivorld, 

Change here for progress and pros- 
perity." 



"C 



Because of two outstanding factors, 
Skinner Engineers can show you (prob- 
ably better than any one else) how to 

Save real money on 
your heating plant 




Skinner Brother*' St. Louis Plant £ Eaitern Factory *t Elizabeth, N. J.) 



Combining a 34-year accumula- 
tion of Heating experiences with 
proved effectiveness of the Skin- 
ner (Baetz Patent) Air Heater, 
Skinner Engineers are able to 
give you 

"Work-Area" Healing 
at Lcweit Cost. 

In practically every instance, 
whether called in first or after 
everybody else, they have been 
able to show where a substan- 
tial saving could be made. 

Skinner men are not salesmen 
but Heating Engineers. Orig- 
inating the Unit Method of heat- 
ing, they have adapted it to thou- 
sands of industrial plants. Each 
job has presented a different 
problem; each has added to the 
heating knowledge of Skinner 
Engineers. As a re- 
sult, they have devel- 
oped the Skinner Air 
Heater as the ideal 
source of warmth for 
the "Work- Area". 

The Skinner Air 
Heater provides a 
steady, easily con- 
trolled supply of 
warmed air and dif- 
fuses it evenly 
throughout the entire 
space where your pro- 
ducers are working. 
It is designed to hold 



the heat down— not waste it 
warming unused space overhead. 
Special Skinner-designed multi- 
vane fans draw air into the heat- 
er from the floor line, pass it 
through a nest of steam pipes 
and discharge it just above the 
heads of the workers. As the 
air which is pulled away from 
the floor level must be replaced, 
the warm blanket of air above is 
drawn right down into the 
"Work-Area". Each employe is 
comfortably warm— none chilled 
—none overheated. 

Suppose y ou just rough I y 
■um up the saving* 

that have come to innumerable 
industrial firms through Skinner 
service — the advantage of Skin- 
ner engineering, saving perhaps 
thousands of dollars an 
heating equipment — 
the saving in fuel bills 
which Skinner En- 
gineers achieve by the 
scientific arrangement 
of the heating units — 
the increased produc- 
tivity of your employes 
because of the more 
comfortable working 
condition. Then call 
in Skinner Engineers 
and let them prove 
that they can bring 
you similar savings. 



p SKfNNEP BHOi 
i H«T* MTCvr 

AIR HEATER 



Skinner Brothers 

Engineered Heating 



14$0-90 S. Vande venter, St. Louis, Mo. New York Office, 1 710 Ftatlron Bids. 

Factories at St. Louis, and Elizabeth, N.J. See phone book for branches in: 
Washington Cleveland Buffalo Seattle Chicago Philadelphia 

K.ini je City Pittsburgh Detroit Baltimore BoitOQ IsuUanapolU 

"Work* Area 1 * Heating 



Detroit 

Originators of the Unit Method of 



When writing to Sxinntr hRoinms plcatc mention Xtttutii'* Hutinr** 
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What the World of Finance Talks Of 

By MERRYLE STANLEY RUKEYSER 



IN THE newer paternalism, which 
some of the political scientists have 
been advocating in the present 
Congress, t hi- national constituency 
would be sheltered from the pitfall? of 
security peculation. 

The recent rise of Wall Street broker-' 
loans to an unprecedented 
height was the point of de- 
parture for the legislative re- 
formers who are out to pre- 
vent the lambs from being 
sheared. 

Perhaps ultimately they 
will set up in the capital an 
all-knowing bureau which 
will be able to inform the 
electorate which stocks are 
good "buys" at prevailing 
levels and which are inflated 
In the process, the greed and 
gullibility of the amateur 
trader may I* legislated out 
of existence. 

Senator Brookhart, of 
Iowa, would usher in the 
millennium of financial sta- 
bility by establishing a per- 
manent 3 per cent rate for 
the Federal Reserve System. 
Another suggestion was that 
the Federal Reserve author- 
ities should restrict brokers' 
loans, and still another ad- 
juster would limit the 
amount which member 
batiks could lend in Wall 
Street. 

Apart from the technical 
banking criticisms of these 
proposals, they arc objec- 
tionable because they would 
radically interfere with the 
constitutional right of the 
citizen to lose his money if 
ha so desires. 

An unvarying Federal Re- 
serve Bank rate would de- 
prive the central banking 
authorities of their main 
weapon for influencing the 
money market. 

As for restriction of brokers' loans by 
the Federal Reserve System, the diffi- 
culties of carrying out this proposal must 
be apparent to anyone familiar with the 
terms of the Federal Reserve Act. Back 
in If) 13 when the law was passed, an 
earlier Coiiltos wanted to discriminate 
a ua i nst speculation and to favor "legiti- 
mate" business, and it reflected its view 
by rendering all types of stocks and 
bund* (excepting United States govern- 
ment issue) illegal as collateral for pa- 
per which was available for rediscount 
a i the Federal Reserve Banks. 

At present, it is impossible to tap Fed- 
eral Reserve credit with Atchison Gen- 



eral 4s. ( 'anadian government bonds, and 
obligations of New York City or Chi- 
cago. 

Hut, in spite of these restrictions, the 
stock market in recent months has been 
absorbing great quantities of credit which 
the student in pre-war years would 



The Correspondent's Plea 

By CHARLES ABEL 



I 



F WE could write the things we feel, 
Could make imagination real — 
If pencil, paper, pen and ink 
Had but the gift to make us think. 
We'd shed our studied attitudes, 
Inane remarks and platitudes, 
And write our missives just as though 
They went to people whom we know. 

We'd scorn such terms as "even date" 
And "in reply we beg to state;" 
"Regarding" would not be "in re," 
Our meanings would be plain as day. 
"Yours truly" we would not "remain," 
From stilted phrases we'd refrain — 
How vivid would our letters be 
In simple phraseology! 

No " 15th inst." or "30th ult." 
Our readers' senses would insult; 
From florid bombast like "esteemed"' 
Our sentences would be redeemed. 
In homely words and simple style 
We'd write each letter with a smile— 
Oh! What :l difference —goodness knows, 
If we could write plain English prose! 



have considered preposterously high. 

Under the present system, the great 
n MTvoirs of credit for brokers are the 
member banks, who have largely stood 
on their own resources in the last five 
years because of the huge gold imports 
which reduced the need of leaning on the 
Federal Reserve System, 

The proposal that member banks be 
limited in the amount that they can lend 
in Wall Street is ingenious. If Congress 
lixed a definite figure that was just m 
1M2S, it might be far too low in 1932 in 
this rapidly growing country. The as- 
sumption that political judgment would 
be sounder than individual fluid bank- 



ing appraisement of a situation is scarcely 
justified by precedent. 

The congressional reformers, impressed 
with symptoms, have been oblivious of 
underlying causes. Brokerage loans have 
been high for two reasons. 

In the first place, the volume of deal- 
ings in stocks has been ex- 
traordinarily large — not sim- 
ply because the speculative 
impulse has been stronger, 
but principally because with 
the expanding wealth of the 
country more capital has 
been saved for investment. 

To an increasing extent, 
investors have been turning 
to common stocks. The op- 
timistic buy beyond their 
immediate resources in the 
expectation that they will 
retire debt balances out of 
future savings. 

Speculators have mixed 
mot ives, and the pure spec- 
ulators, who buy on margin 
only in the hope of quick, 
profitable resales, have been 
very active. Possibly they 
have pumped some inflation 
into the stock market. 

A second major factor in 
the brokerage loan situation 
is the fact that security deal- 
ers, as a result of New 
York's unprecedented lead- 
ership in the bringing out of 
new issues, have had to in- 
crease their borrowings in 
order to carry their larger 
port folios. 

In this second function, 
brokers' loans are distinctly 
an .adjunct of the investment 
market — not of speculation. 
It is regrettable that in the 
published statistics no at- 
tempt is made to segregate 
the figures. 

Are brokers" loans too 
large? At any level, they 
would be too large if they 
deprived the production and distribution 
of merchandise and of agricultural com- 
modities of essential credit. 

They have not done this. As a matter 
of fact, with America's dominance in 
gold holdings, the country has for years 
had a superabundant supply of credit, 
actual and potent in), and, in the face of 
extraordinary temptations, business has 
been conservative and has drawn with 
great caution and restraint on bank 
credit. 

Accordingly, bank credit has flowed to 
some extent into speculative channels. 
The modern banker tries at all times to 
keep the bank funds employed. If the 
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Industrial 



A 



dvantages 

of the Small Town 



10WER costs, greater productive effi- 
J ciency — these are reasons for locat- 
ing your factory away from congested 
centers of population. Widespread pow- 
er distribution and improved transpor- 
tation facilities have fitted the small 
towns for industrial purposes. 

Where living costs are lower, a lower 
wage scale is as effective as high wages 
in the large cities. Where living condi- 
tions are pleasant and home-owning 
within the reach of moderate incomes, 
workers are conservative, productive, 
permanent. Where getting to and from 
work is unhurried and uncongested, 
valuable human energy is conserved. 



Land is cheaper, taxes are lower, ship- 
ping facilities less crowded, room for ex- 
pansion plentiful. Fast freight and good 
roads have put the small towns in close 
touch with raw materials and markets. 

The hundreds of small communities to 
which ample, economical electric power 
is provided by the operating subsidiaries 
of the Middle West Utilities Company 
and affiliated companies offer a variety 
of territorial characteristics. A request 
to Industrial Development Department, 
Middle West Utilities Company, 72 West 
Adams St., Chicago, will be answered 
with data and suggestions specifically 
related to your business. 



MIDDLE WEST UTILITIES COMPANY 



When wrttihti to MrmtLE West Utilities Chmfany pi raw mention Xutittu'* Bwmttu 




"Which bonds should I 

Those dependent upon the earnings of invested funds should 
see to it first of all that their principal is always safeguarded. 
At offices in over fifty American cities National City lx>nd 
nu-n are ready to help investors select issues which offer a 
suitable combination of security and income. Their recom- 
mendations are based upon the Company's wide experience 
in titting good l>onds to the varying needs and circum- 
stances of the buyer. 

The National City Company 

Xalional Cil_v Bank Building, \eu> York 

OFFICES IN AO AMERICAN CITIES INTERCONNECTED BY 11,000 MILES 
OF PRIVATE WIRES INTERNATIONAL BRANCHES AND CONNECTIONS 




Canadian — 

Investments- 
Investigated § 

When you *rr consider mg invpitments in js 

Canadian enterprise! our professional %*t |e 

vifrs ire at your disposal for the pre p«- M 
ration of accurate and eihatuttvc report* 
covering all branches of operation. 

WELCH. CAMPBELL k LAWLESS J 

CHARTERED ACCOUNT AUTS 
Crown Life Bnildiaf Toronto, CAN. S 

Htfffrmt — Tkt Standard Bank of Canada 



^LITHOGRAPHED^ 
& LE T I E K H EADS f 



$1.25 



lOOO 




per 

IN LOTS OF 50.000 
25.000 »t (1.50 12.500 -« I1.7S or 
6.250 Qur Minimum *l SZ.2S prr 1000 
CompUt* D*Utbtw1 in Hmw York 
ON OCR SO I B. WHITE 
P AH AM OU N T BONO 
A Beautiful, Stron r. 5n*ppy Shee( 
H1CHF.5T MADE AIT WORl MP I.HCRAYIKC3 
CEO, MORRISON COMPANY 
553 W*M Z2nd Si. New York Citr 
I SUV TM WWIUT W PAPER AM) UCJtAflNCS I 
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appetite of business is slight, the banker 

look* for other takers. In the last five 
or sue yearn, the member bank* have 

enormously mercasod their own invest- 
ments and have expanded their loan* 
in brokers and security dealers. While 
bus iness has been boumlcsa, there has 
Iwn a txxjm in real estate and in sc- 
rurity sj>eculation. 

In the sense i)f h n ihc injured I he 
realm of commerce, brokers' loans have 
not reached Khi hiuh a level. 

A SECOND t. -t is whether the expan- 
sion in brokerage loans has so in- 
flated security prices that it injures the 
value of the collateral behind the bro- 
kers' loans. If this had occurred, 
brokers' loans, which arc a secondary 
rcservc for banks, would l>e unsafe. This 
question deals with the quality rather 
than the quantity of brokers' loans. 

i ieneralization in tin* field would be 
dangerous and unprofitable. All that 
ran lie said with certainty is that the 
capable banker* an' well informed about 
the loan situation and are in position to 
pirk and choose their collateral. 

One conservative Wall Street bank, 
wiluntanlv ' :ik inc; 'lie Mew that a large 
cmniL'li proportion of it.- loanable funds 
was in broker"' loans, recently stop]>ed 
lending in that field. Other banks, less 
■ ir i-'ic, have radically marked down the 
collateral value of specialty issues which 
have plainly been inflated by pool ma- 
iii | -illation. Moreover, even the most 
venturesome bank requires at least a 20 
per cent margin of safety on all secured 
loans to Wall .Street brokers. 

A THIRD test is whether the appar- 
ently inexhaustible supply of credit 
available to Wall Street has not led to 
speculative excesses. No candid oljserver 
can deny that the long spell of easy 
money has been a principal stimulant 
for the stock market. 

On the objectionable side, it has made 
it easy for speculative cliques to boost 
particular Issues which had caught their 
fancy. There plainly have been evi- 
dences of excesses in individual cues, 
but the financial doctors disagree as to 
whether the general speculative price 
level reflects unsound financial judgment 

The market has !>ecn highly selective 
The -hares of some industries, especially 
oil, textiles, anil non-ferrons metals, have 
liecn in fact somewhat depressed. Pub- 
lie utility securities until recently were 
held hack by political fears, and in re- 
cent months railroad stocks have been 
laggards on account of an adverse trend 
in traffic and in earnings. Even among 
manufacturing shares, the stocks of 
strong dominant companies have been 
favored, while others have been ignored 
In the rise of 1927, 40 per cent of the 
shares listed on the New York Stock 
Exchange showed net declines for the 
year. 

The mere fact that brokers' loans have 
expanded to a level that attracts politi- 
cal attention is itself barometric. A 
phase in the financial cycle has been 



reached when banking prudence will be 
at a premium. No cautious bunker will 
fail from now on to scrutinize such loans 
far more carefully than he did three 
years ago when the aggregate was much 
lower. But this delicate problem in 
banking cannot be solved in the clamor 
of legislation. The laws are already ade- 
quate to meet the situation. 

AS OVERLORD of the credit situa- 
• tion, the Federal Reserve System 
can, of course, indirectly influence nil 
forms of credit extension. The expan- 
sion of brokerage loans has been in part 
a result of the easy-money policy of the 
Federal Reserve System. 

THE Harvard Economic Society has 
found that in the last seven years a 
3V£ per cent rediscount rate at New 
York leads to moderate gold exports, a 
4 per cent rate brings some gold imports, 
and a 4V& per cent rate heavy gold im- 
ports. Accordingly, by raising the re- 
discount rate the Reserve authorities 
can only temporarily tighten the money 
market. After a few months, the rem- 
edy defeats itself by attracting gold, 
which further eases the money market. 

THE attempt to influence speculation 
by legislation is an enticing, if futile, 
pursuit. The wise speculator — and he is 
rare — discounts or makes allowances for 
every new element in a situation, includ- 
ing political maneuvers. 

The political critic with "hindsight" 
regrets tie easy money which aecrued to 
speculative classes. He fails to allow 
for the factor of risk. Many lost an 
order that a few might gain. Risk bear- 
ing, of course, is the economic function 
of the speculator. 

1XTHEN single-taxers from soap boxes 
" * refer to the ill-gotten gains of the 
landlords who grow fat on unearned in- 
crement, I long to ask them to suggest 
some definite locations which are des- 
tined to become more valuable through 
the operation of social forces. Unques- 
tionably, the factor of growth is at work, 
but the average Teal estate speculator 
has a hard time selecting the right cor- 
ner. Perhaps the single-taxer should be 
reminded that all vacant lots, subdivi- 
sions, or even undeveloped timber and 
farm lands, have not proved bonanzas. 

r PHE general return to a status of sta- 
*■ bilized currencies and a reversion to 
the gold standard are symbols of the 
passing of abnormal conditions. The 
coming of a new normal by no means 
entails a throwback to 1913 levels; com- 
modity prices, as a matter of fact, are 
some 50 per cent higher. 

The economic doctors disagree as to 
what will happen to price levels over the 
next ten years, but they all recognize 
that new factors of conscious control of 
economic forces will play a role in the 
next adjustment. Prof. Charles J. Bul- 
lock, president of the Harvard Economic 
Society, at the last meeting of his or- 



This $44,000 Order 

would have gone 
out of town 

THE H Company, is the largest furniture dealer 
in a Southern city of 30,000 population. When a new 
hotel asked bids on its entire equipment of furniture the 
local firm wanted that business . , , badly. It carried a full 
line, its prices were right, but the hotel insisted on long- 
term credit while the dealer had to pay his manufacturers 
within ninety days. 

The C. I. T. Plan 

for hotel and apartment equipment saved this big older 
to the local merchant. The hotel agreed to make a cash 
payment and give notes for the balance payable in 
monthly instalments. C. I. T. purchased this paper, giving 
the dealer cash to pay his manufacturers. The instalments 
were so arranged that the heaviest payments fell between 
November and March, months of largest income for this 
hotel — an instance of how C. L T. financing is adapted to 
meet special conditions. 

C. I. T. serves manufacturers and merchants who sell 
goods on time payment credit and wish to reserve their 
lines of bank credit for the direct needs of their own 
business. Established in 1908, it is now cooperating with 
leading producers and disttibutors in the marketing of 
more than half a hundred different types of goods. 

C. I. T. maintains a specialized organization to pass upon 
purchaser credits, render expert collection service, and 
assist in the development or sound merchandising and 
selling plans. 

Inquiries are invited from all interested in offering 
their customers the opportunity to acquire new 
equipment upon sound instalment terms. 



Ask 

Musical Instruments 
Oil a ad Gas Machines 
Paper Box Machinery 
Pattern Machinery 
Physicians 4 Equipment 
PJ umbing Equipment 
Portable Conveyors 
Portable Houses 

an 



about C. t T. Plan for 
Printing Machinery 
Pumps 
Radios 
Refrigerators 
Restaurant Equipment 
Saw Mill Machinery 
Ships 

Store Fixtures 
d many other products 



Stoves and. Furnaces 
Textile Machinery 
Theatre Equipment 
Turbines 
Vacuum Cleaners 
Washing Machines 
Welding Machinery 
X-ray Equipment 
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1ERCIAL |NVESTMEN? 
CORPORATION 

Executive Offices, One Park Avenue, New York 

Affiliated and Operating Companies with Head Offices 
in - New York — Chicago - San Francisco — Toronto 
London ~ Berlin - Branches in more than SO Cities 

Capital and Surplus Over $27,000,000 
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Ionization in New York, indicated his 
belief that in the next decade price lev- 
els would not decline to the 1013 pre- 
war level. 

rpHE revamped, readjusted world is 
1 characterized by a transference of the 
lialnnce of economic power to the new 
world. Reginald M'Kenna, formerly 
British Chancellor of the Exchequer and 
now chairman of the powerful Midland 
Hank, one of London's big three, re- 
cently alluded to this fact, saying that 
the purchasing power of the dollar, 
rather than the gold situation, plays a 
key part in determining world price lev- 
els and world credit conditions. 

How does the United States get this 
power? 

It springs from the country's new 
creditor jiosition. The Old World owes 
approximately a billion dollars a year 
on private and govern mental debt ser- 
vice, and up to the present it has not 
Iteen meeting this balance of payments 
except out of the proceeds of new loans. 
As long as this dependence on new loans 
conditions the outstanding fact of Eu- 
rope's dehtor position, the temper of 
American bankers and investors will re- 
main the key fact in affecting world 
prices, gold movements, and credit con- 
ditions. 



Faith in a Greater Baltimore 



The new Baltimore Trust Company 
building, its rugged outline! tower- 
ing against the sky, will stand as an 
evidence of faith in a great city — a 
community rapidly approaching a 
million inhabitants — a city reaching 
Out toward fresh business and indus- 
trial achievements. 

In its broad expanse and lofty 
height, the building will symbolize 



the confidence which officers and di- 
rectors of this company have in the 
Baltimore of tomorrow. 

But it will stand, even more, as a 
monument to the thousands whose 
thrift, industry and confidence in the 
Bal ti more Trus c Compan y h a ve mad e 
possible our attainment of ait ideal — 
to build an edifice reflecting the en- 
terprise and spirit of Baltimore. 



BALTIMORE 
TRUST COMPANY 



********************* **************************** ****£ 
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Forests 



THIS new booklet u &to$n$*iH Com- 
mercial Forestry," published by the 
Natural Resources Production De- 
partment of the U. §. Chamber of 
Commerce, is now available to you 
at 10 rents a copy. 

Its IN pages tell vividly the stun 
of the development of 21 million 
acres of forest land in this country 
for second crops. 



NATURAL RESOURCES PRODUCTION DEPARTMENT 
V. 8. CHAMBER OF COMMERCE, WASHINGTON 



Can Grow 
like Crops 



THE Federal Reserve authorities are 
torn lietween cosmopolitan and pro- 
vincial conceptions. The western Re- 
serve banks, particularly the Federal 
Reserve Bank of Chicago, has been im- 
pressed primarily with local considera- 
tions, and the Federal Reserve Bank of 
New York has been especially sensitive 
to international financial needs. 

Benjamin Strong, governor of the Fed- 
eral Reserve Bank of New York, who is 
perhaps the outstanding personality now 
in the Reserve System, carried through 
his aims beginning last August with the 
help of the Federal Reserve Board, 
which approved cuts in the rediscount 
rates of all the banks from 4 to 3Vfe per 
cent. 

The international significance of that 
action was that it placed the American 
rentral bank rate a full point below the 
London rate and staved off further 
heavy American gold imports. The dif- 
ferential allowed London to draw gold 
and work itself out of temporary em- 
barrassment, resulting partly from the 
huge foreign demand deposits of France 
and other nations, by whose consent 
London remained on a gold standard. 

Evidently less concerned with inter- 
national considerations, the Chicago re- 
gional bank relielled at the rate reduc- 
tion policy arid cut its own rate only 
when forced to by the Federal Reserve 
Hoard at Washington. The incident was 
the first, in the history of the system in 
which a regional bank was compelled to 
make a rale change contrary to the will 
of its own directors. Senator Carter 
lilass and others threatened to make an 
issue of this new show of centralized 
power, and it is in part significant (hat 



the Reserve Board under the new lead- 
ership of Governor R. A. Young, for- 
merly of the Federal Reserve Bank of 
Minneapolis, recently authorized the 
Chicago bank to be the first to return to 
the 4 per cent rate. 

SEASONAL factors were largely re- 
sponsible for the reversal of Federal 
Reserve policy. In the second half ol 
last year, the Federal Reserve authori- 
ties, through rate reductions and through 
buying half a billion dollars of govern- 
ment bonds, used their influences to ease 
the money market. 

They did this at a time when Amer- 
ican agricultural crops were being sold 
in world markets, and when seasonal 
requirements for domestic business and 
foreign exports were large and growing 
in volume. 

After the turn of the year, when busi- 
ness men traditionally pay off their debts 
and thus release large quantities of 
credit, the Reserve authorities reversed 
their policy and began, if not to tighten 
the money market, at least to take up 
the slack of released credit. 

Before the rate increase was an- 
nounced, the Reserve banks, through 
open market operations in the first fort- 
night of January, had already sold about 
a quarter of a billion dollars of govern- 
ment securities and were planning addi- 
tional sales in order to remove funds set 
free in previous months. 

The earlier easy money program had 
the effect of artificially stimulating spec- 
ulation in securities. Accordingly, the 
reversal was interpreted as a warning 
against speculative excesses. 

APART from these temporary short- 
term operations, there is every rea- 
son to believe that the long stretch of 
easy money enjoyed since 1921 is not yet 
over. 

The tightening must be interpreted as 
a minor, temporary movement, which 
may be useful in emphasizing to security 
speculators that ultimately values must 
rest on earning power, assets, and future 
possibilities — and not on the fruits of 
manipulation, encouraged by a super- 
abundance of credit at bargain levels. 

r\H THE schedule of 1928 future 
* ' events: France will in all probabil- 
ity supplant de facto currency stabiliza- 
tion with de jure stabilization after the 
national election in May. France will 
be the last of the first-class powers for- 
mally to re-pledge its allegiance to the 
gold standard. 

The withdrawal of the State Depart- 
ment's objection to the financing of 
French enterprises helps to restore nor- 
mal relations. Perhaps Senator Carter 
Glass's recent attack on the policy of 
censoring loans was a factor in hasten- 
ing the change of position. In view of 
France's payments against debt service 
irrespective of its failure to ratify the 
Mellon-Berenger agreement, there 
seemed to be no legitimate reason for 



Buried treasure.' Romance 

clings to it front the days of 
Btacibeard, Avery, Ringrose, 
Tew, Hornigold. . . , useless, 
unproductive, lost wealth 




7 Qas ~ 

the community 's buried treasure 



Natural gas, buried deep 
in the earth and available 
as needed, is wealth to 
every community within 
its radius. It constitutes 
three-fourths of all the 
gas burned in the United 
States. 

The money value of nat- 
ural gas produced in 
1926 is estimated at 
$300,000,000, an increase 
of over 100 per cent in 
eight years. Its increas- 
ing use among millions 
of consumers is due to 
its low cost, high heat 
value, convenience and 
reliability. 



Write for description of tkesecuritiesof 
the A merican Natu ral Gas Co rporation 



G. L. Ohrstrom 6 Co. 

Forty- Four Walt Street, New York 





PHILADELPHIA 
225 South 15th St. 

MINNEAPOLIS 
McKniahL Building 



BOSTON 
JO Federal St. 

TOLEDO 
Spltzer Building 



CHICAGO 
231 Suulh L* Silk St. 

ST. LOUIS 
Liberty Central Bldj. 



LOS ANGELES 
548 South Spring Si 

SAN FRANCISCO 
Rus* Building 



tt'lirn writuift to Q. L, OmutmiiK t Co pirate mention .Vufirtn't B taimU 
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Prevent Investment jQpsses 

— through failure to present promptly for 
payment, bonds which have been called, 
in whole or in part, first by receiving our 
"Monthly Called Bond Service" which 
covers all important issues of called bonds 
and second, by checking it carefully with 
your personal investment list. 

<lA request on your letterhead addressed ts any tf 
ear tffieei mill put you prtmpth on our mailing list 
It is insurance well worth having 

tsfsi fsr Folder — N- 3 

HORN BLOWER & WEEKS 

BOSTON NEW YORK CHICAGO CLEV ELAN V 

DETROIT PROVIDENCE PORTLAND, ME. PITTSBURGH 

Member* of the Nrw York, Boitun, Chiugo, Cleveland, in4 Detroit Stock Exchange* 



Associated System 



Pounded in 1852 



Gas Consumption Doubted 
in Last Ten Years 

In one of Thomas Edison's old notebooks are found these words: 

"lias will Ne manufactured less fur lighting, ;is a result of electrical 
competition, ami more for hearing, thus enlarging its market ami increas- 
ing its income." 

The fulfillment of this prophecy is borne out by the fact that 
now 6% of the gas output in the United States is used for light- 
ing and 94% for heating. Gas consumption throughout the 
country has doubled in the last ten years. 

Associated System Serves 1 Out of 92 
Gas Customers 

From a small beginning in (852 when the Ithaca (N. Y.) Gas 
Light Company served 28 customers, the Associated Gas anil 
Electric System has grown until now it serves 600,000 customers 
of whom 1X4,000 are served with gas. 

There are 17,000,000 gas customers in the United Stares. 
One out of every 92 of these is served by the Associated Svstem. 




Associated Gas and Electric Company 

Incorporated In 1W* 



Write for our Annual Report "N" 



61 Broadway 



New York 



further interference with normal finan- 
cial accommodation. 

NEW YORK has been described as a 
city that never hod n boom. It is 
certainly free of conventional boosters 
and seems to do pretty well in spite of 
this lack, although one wit has suggested 
that a sign Ik.- erected at the approach 
to the metropolis reading: "New York — 
the Wichita of the East." 

In New York, the people are oblivious 
of the atmosphere! — and little concerned 
over the climate. 

I have recently been making a sur- 
vey of economic conditions in deflated 
Florida. In bilking to many Floridians 
in all walks of life, I found a diversity 
of opinion on nil subject? except the cli- 
mate. They all emphasized iis superb 
health-giving qualities and hinted that 
lis pi 1 liable character made for a twelve- 
month season in agriculture and indns- 
iry. Southern Califomians, too, accord- 
ing to report, have not driven the ques- 
tion of climate entirely into the back- 
ground of their consciousness, and in 
their zeal they have communicated their 
enthusiasm to others. 

Unquestionably those two regions, 
which avoid the rigors of hard winter-, 
are blessed with excellent climatic con- 
ditions. They are destined to become 
the sun gardens — the winter resorts — of 
the whole nation. That much is gener- 
ally conceded, but the larger question is 
whether the industrial north over a long 
period is likely to lose its industrial su- 
premacy to the south on account of cli- 
matic conditions. 

It is a nice question for philosophic 
speculation. In seeking the answer, we 
should not rely entirely on the opinion 
of realtors. 

Dr. Ellsworth Huntington, of Yale 
University, has expressed p he belief as :i 
result of c;i refill studies that neither the 
summer nor the winter is the best time 
for work. He found that around Octo- 
ber in the autumn and April in the 
Spring 1 ho human body seems to work 
"iih the highest efficiency. 

Dr. Donald Laird, practical psychol- 
ogist, reports: "The fickleness of weather 
further! human efficiency. The femi- 
nine characteristic of weather — change- 
ableness — appears to increase efficiency. 
When the temperature is the same from 
day to day, it has ln-on found that the 
work one does gradually declines. A 
study of the way 2.500 people are in- 
fluenced by the weather has shown that 
I change in weather, whether for belter 
or worse, favors better work and more 
work." 

QF COURSE, the foregoing has no 
bearing on the crowing tourist busi- 
ness. Irresjiective of climate, the win- 
ter vacationist from the north is likely 
to retain sufficient energy to bathe him- 
self in the surf at Palm Beach during 
February and March. 

The winter vacation habit grows, and 
has important business repercussions, 
particularly on fashions. 
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Ninety-four so-called major cruises 
have been offered this winter, and all 
but three have been carried out. The 
capacity for these special oceanic cruises 
is 25,150, and the computed money value 
of capacity bookings is $26,620,000. 
Sixty to 65 per cent of the passengers 
are women. 

Travel companies estimate that 25,000 
Americans will go to Bermuda this sea- 
son, and upwards of 50,000 to Havana. 

Important as these foreign tours are, 
they are numerically insignificant com- 
pared to the temporary domestic mi- 
urations. In general, the winter tourists 
follow their own longitudes southward — 
those from the east going to Florida, 
ihose from the middle west to the gulf 
ports, and those from the northwest to 
Southern California. Of course, those 
with a larger supply of leisure ignore 
the longitudes, traveling from coast to 
coast. No accurate statistics concerning 
the new and growing tourist business 
have been compiled. In addition to the 
travel by railroad and steamship, tens 
of thousands travel in private automo- 
biles and buses. 
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A NUMBER of planned events and 
accidents, including the abolition 
of horse-racing in Miami, have com- 
bined to make this a gala tourist season 
in Havana. The holding of the Pan- 
American Conference, at which twenty- 
one nations have been represented in 
the Cuban capital, has given world-wide 
publicity to the island republic, in which 
President Gerardo Machado is seeking, 
through an elaborate program of putting 
more government in business, to facili- 
tate the transition from post-war de- 
pression. 

Among the American colony in Ha- 
vana, many believe that the govern- 
mental program prolongs the adjust- 
ment period by delaying the extinguish- 
ment of weak business factors, whose 
prolongation contributes to chronic over- 
production. For the third season, Pres- 
ident Machado has restricted the island 
sugar production, this time far more 
drastically than in the two previous sea- 
sons. 

Moreover, as a result of Senor Tarafa's 
recent trip to Europe, Cuba has pledged 
most competing sugar-growing countries 
to a policy of cooperation, offsetting the 
hazard that curtailment in Cuba would- 
lead to larger plantings elsewhere. 

Eugenio Moiinet, of the Cuban Com- 
mission, recently told me that 3,300,000 
long tons of sugar will be allocated to 
American consumers — an amount in ex- 
cess of last year's voluntary purchases 
of Cuban raw. Accordingly, Senor Mo- 
iinet asserted that the American con- 
sumer need fear neither a sugar famine 
nor high prices. The Cuban Commis- 
sion is opposed to high prices, it was ex- 
plained, but would like to see quotations 
rise to approximately 3% to 3y 2 cents a 
pound, or possibly 4 cents as an occa- 
sional top figure. At the peak of the 
post-war nidation, sugar sold up to 20 
cents. 




What bonds 
are best as a 
business reserve? 



That depends on the sort of 
business and probable contingen- 
cies both within the business and 
in the industry of which the 
business is a part. 

All bond purchases, whether for 
business or personal accounts, 
should fit definite requirements. 

Read the column at the right 
. . . then send for an Equitable 
Investment Memorandum. 



the equitable 
trust company 

OF NEW YORK 

1 1 BROAD STREET 

DISTRICT REPRESENTATIVES 
Phu-adblphia: Packard Building 
Baltimore: Keyscr Building, 
Calvert & Redwood Sts. 
Chicago: 105 South La Salle St. 
San Francisco: Financial Center Bldg. 
Atlanta; HcbIcv Building 

LONDON . PARIS • MEXICO CITY 
Total resources more than $500,000,000 



What Bonds 
Should You Buy? 

We sec almost daily the 
hardship and worry which 
result from buying the 
wrong types of good bonds. 
Business men, with oppor~ 
run i ties Lost because tfvey 
cannot readily raise money 
on i heir bonds. Widows, 
with inadequate safety be- 
cause they hold "business 
men's bonds-" Estates 
swallowed up by inheri- 
tance taxes because of 
investments. 

Your choice of good 
bonds should depend on 
two things; 

£l] Yourself 

How old are you ? What are 
the source and size of your 
income and your annual 
surplus for investment? 
Are you married? How 
many dependents? What 
are your tax and other lia- 
bilities? Do you own your 
home? Do you travel? 
Where is your legal resi- 
dence? What are your 
prospects and plans? Have 
you made your will? Cre* 
a ted a trust fund? 

W T hy arc you saving ? To 
buy something? To assure 
a comfortable income in 
old age? To provide for 
your family? To protect a 
business? To meet some 
contingency i 1 

Personal questions — yc*. 
But, before suggesting the 
bonds you ought to buy, 
the investment specialist, 
no less than the medical 
specialist* must have facts 
for diagnosis. 

Your Pre sen l 
J la vestments 

It is quite possible that 
some of your present hold- 
ings are not the best for 
you. 

All the securities you 
now own should fit into a 
personal investment pro- 
gram, based not only upon 
the fluctuations of industry 
and a constant income av- 
erage but also upon your 
own plans and contingen- 
cies and other personal 
factors. 

Your present holdings 
are a personal matter, too. 
But the sincere investment 
specialist cannot intelli- 
gently advise you on new 
purchases unless he knows 
what you already own. 

Oar Offer 
We offer you the help of 
our investment department 
in selecting the right bonds 
from the best bonds the 
financial world affords. 

Our offer is easy to ac- 
cept. It entails no obliga- 
tion. 

Simply send for an Equi- 
table Investment Memoran- 
dum. 



Whfn loritinQ (o Thr KguiTUtLC Tkuht Company or Niw York pJrnir mrntion .Wumi*< VMN**m 
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Investment Advice 
You Can Count on — and Why 




Every man on our staff is selected, trained and su- 
pervised to make him an investment adviser, able to 
give substantial aid to all who buy bonds. Investors 
thus get the benefit of sound investment service, per- 
sonally rendered, with the extensive resources of this 
house as a background. 



IT IS one thing to have a sound house policy of putting the 
investor's interest first. It is quite another thing to have 
that policy adhered to throughout an organization. It might 
be interesting to the investor to know the steps we take to 
assure it. It will give him an idea of the service he can expect 
from our representatives. 

In the first place, each new man — almost always a college 
graduate- — is entered in our school of investment, headed by 
competent instructors who have both a theoretical and a prac- 
tical grasp of their subject. Intensive training, for an extend- 
ed period, is given to each new group; rigid examinations test 
each man's progress. When he leaves the school he has a thor- 
ough grounding in the fundamentals of sound investment. 
He is able to appreciate the principles and practices of the 
house and makcan intelligent application of what he has learned. 

All of our sales representatives are organized into small 
groups, headed by a manager and assistant, who closely super- 
vise the work of each man and the problems of his clients. 
His recommendations and sales are reviewed, in the light of 
house policy and the best interest of the investor. Beyond 
this are the extensive facilities' of the house, which make 
quickly available facts and expert opinion outside the indi- 
vidual representative's experience. 

Investment counsel cannot be infallible, but errors of 
judgment can be minimized by the careful selection, thorough 
training and effective supervision of those who give it. In- 
vestors are thus genuinely helped in making intelligent selec- 
tions — all with the purpose of most accurately fitting the 
bond to the investor. 

Oil' bvAltt "Ctaiing Ytur hmannmt Him*" u.iit givt yt* fitriktr 
informmien rtgardin^ the tatnuati ta £r consider td in uttering ynur- 
ulf of competent inufttmtnr ttrvict, Write fpr boeklrt 

HALSEY, STUART & CO. 

tNCOR P O n AT c D 

Chicago 101 £ /-* Sallt Si. kihi vwi 14 Will St. 
rnuDtif«M til .Wt Ijlh St. 
niTtoiT 601 GrintMi/ti St. clitilawd 915 Euclid Ave, it. Loun JI9 Nirih 41k Si. 
•orrox g; Dtmntkire Si. rrmiitHGti 307 Fi/ii Avi. 
»""'"> Water St. MTXHiArm 11 608 Sent J Ave .,&»«* 
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Business Leaders 
Hold Holy Play 

MOST of the time Fred Hitch can 
be found at his place of business 
in Bloomington, Illinois. But 
during the Easier season the city knows 
him as the Christ of its passion play. 
With him in this spiritual adventure are 
merchants, farmers, salesmen, bankers, 
doctors, lawyers, professional women, 
housewives, children — people who give 
the town its character and its substance. 

From their workaday world they are 
transported to the birthplace of Chris- 
tianity. By the transforming touch of 
the performances they become significant 
and consequential figures in the sublime 
drama. Henry Stransbcrry knocks off 
Iniying grain to make the unhappy Ju- 
das live again. Charley Dogenhart 
climbs down from his motor truck to 
put on the magisterial robes of Pilate. 
And realtor Crosthwait lets go of his 
prospects to don the vestments of Caia- 
phus, the high priest. So with the 
others. They enter a new life. They 
vitalize the scriptural record with inter- 
pretative sound and color. 

Bloomington owes its passion play to 
one of its citizens, Delmar Darrah. 
Moral and religious truths, he thought, 
could be taught from the stage. In that 
belief he undertook to interest the towns- 
people in the presentation of episodes 
which would visualize the life and works 
of Jesus. Announcement of his purpose 
was greeted with considerable doubt and 
misgiving. Despite these forebodings he 
persisted, and in 1D25 the play was pre- 
sented in Bloomington for the first time. 

Not a Dramatized Version 

DARRAH had become convinced that 
the only way the passion play could 
l>e presented properly would be to ad- 
here strictly to the language and inci- 
dents of Scripture, and that any attempt 
(o dramatize or paraphrase would result 
in disaster. Of his concern to preserve 
the verities, he has said that "the pas- 
sion play presented in Bloomington is 
a resume of the life of Jesus, and in all 
scenes the exact language of the Serip- 
inre !-= " He found that 
all passion plays which have been pre- 
sented heretofore have dealt merely with 
i he dramatic incidents in the life of 
Christ. Those plays usually commence 
with the triumphal entry into Jerusalem, 
the conspiracy against Jesus by the scribes 
and pharisees, ami the various trials end- 
iiift with the crucifixion. 

To build a play of this type it was nec- 
essary to make the various scenes of con- 
siderable lenetli. which required the in- 
troduction of much hncunue :md e\tr:i- 
ncous matter not found in the Scriptures. 

It was his idea that in order to un- 
derstand the significance of Jesus it 
would be necessary to present His min- 
istry as well as His passion Conse- 
quently, the passion play produced in 
Bloomington deals with Christ's teach- 
ings, healings, and miracles, beginning 
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with the sermon on the mount, and in- 
eludcs "those tremendous acts which so 
deeply impress themselves upon the hu- 
man heart." The only attempt at drama- 
tisation in the play is with the charac- 
ter of Judas, for "the Scripture gives us 
very little concerning this man, and in 
order to make the play complete the 
nets of his betrayal, remorse and self-in- 
flicted vengeance must be surmised and 
put into dramatic form." 

Produced indoors, the play cannot be 
attended by more than 2,000 persons at 
any one performance, but there is an 
evident compensation in the intimate 
relations established between audienre 
and players. The records of seat reser- 
vations disclose that the presentations 
have attracted people from every state, 
a circumstance to give new lustre to 
Bloomington's name and fame. 

By Mr. Darrah's appraisal, the scen- 
ery and costumes for this play have 
cost $100,000. Some measure of the 
equipment now available is indicated by 
the fact that the wardrobe completely 
outfits the cast of 200 persons, and the 
electrical apparatus is adequate to the 
simulation of the storm in which Jesus 
and Peter walked on the water. Dur- 
ing the action of the forty-four scenes 
music is provided by two choirs. 

Solemnity Is Stressed 

SOMETHING of the solemn atmo- 
sphere of the play is conveyed by 
items from a statement of the conditions 
under which it is presented. For illus- 
tration, 

The time of the presentation will be 
three hours and fifteen minutes. There 
will be no intermission. 

Positively no one will be seated after 
the curtain has been raised. 

Nervous and highly excitable persons ns 
well as those who are not in pood health 
are advised not to attempt to witness the 
performance. 

Children in arms cannot be admitted. 
Children of reasonable age who will not 
become restless may be admitted, if pro- 
vided with reserved seat ticket. A nurs- 
ery is provided for the care of small chil- 
dren. 

Talking and visiting will not be per- 
mitted during the presentation. The Pas- 
sion Play is not an "entertainment. Its 
purpose is to bring to men and women the 
real meaning of Jesus Christ, to the world. 

Better to understand the play, study 
the New Testament, particularly the gos- 
pels according to Matthew, Mark, Luke, 
and John. 

When so lofty an edifice must be sup- 
ported by amateurs at acting, a pre- 
sentiment of failure may be easily ar- 
gued by the disappointments of play- 
going experience. Local ambitions to 
take a great theme and turn it to the 
benefit of one cause or another are not 
rare. But the "amateur theatricals" of 
this Bloomington enterprise need no ad- 
vocate to plead for charitable judgment. 
Only four years old, this passion play 
has no fine flavor of antiquity to invite 
comparison with the pageants long es- 
tablished at Oberammergau, Rome, Frei- 
burg, and San Gabriel mission. 




If you've bten in Portland you'll want ont cfihesi FMwtil 
A buatuTuI color prtm of Portland wirti tower log , uiow<appcd Mount Hood 
C fact) KOI with our caloplEDXua, Ou request, (.to x ij iuche* ), 

in the heart of the 
fastest growing section 
of America 



TODAY YOU CHOOSE the 
place in which you live.... No 
matter if you have interests 
in Oregon or Timbuktu, Ohio or 
Port o* Spain.... so closely do na- 
tions, states, cities, link hands one 
with another, that you may live 
wherever life is best. 

Portland is so closely in touch 
with international commerce that 
it is America's 14th Port in foreign 
tonnage, but even more outstand- 
ingly it is a city of homes .... famous 
for its magnificent residences and 
the beautiful home sites Nature has 
lavished upon the city". 

.....Portland's lawns are green 
in August — and in Jan- 
uary; Portland winters 
bring snap and vigor, 
but no discomfort; 
Portland's picture is 
set against a backdrop 
of towering snow 
peaks, at the juncture of 




two great rivers in the heart of 
the Northwest. "Here," says Dr. 
J. Russell Smith, the eminent econ- 
omist, "human achievement is 
destined to reach its peak!" 

Enterprisers choose Portland 
as a most delightful place to live. 
They find it also a convenient, 
practical place from which to 
direct Northwest, Pacific Coast, 
National or International opera- 
tions. 



THE FIRST NATIONAL BANK of 
Portland and its affiliated institu- 
tion, Security Savings and Trust 
Company, are proud of 
their record of "Con- 
s tru tt 1 v e Leadersh ip" in 
the development of 
great industries. . .and of 
homes.. ..in Portland 
and the Northwest. Cor- 
respondence invited, 



Ihe Fl KST 

NATIONAL BAN K 

of PORTLAND OR.EGON 



Security Savings and Trait Company 

AFFILIATED 

FIRST NATIONAL BANK WEST OF THE ROCKIES. ...ESTABLISHED 1865 

When writing tn Tur. First Xmwu Basic or Pwn.isp, Oiihwn, pirate mention Xnlinn * Hut 
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Corporate 
Executives 



who desire efficient 
curb serv ice will find 
our organization 
suited to their needs. 



Inqutnti fttriltJ 



BRANDENBURG & CO. 

Unmtm Km York Curb Umrktl 

1 1 1 Broadway New York 
Telephone: Rector 5022 



T^O more slow hand-feeding of envel* 
opes into an addressing machine 
one by one! — Get a demonstration of 
this wonderful new popular -priced ad- 
dresser. — It automatically feeds envel- 
opes into itself as fast as you can turn 
the crank. 

DOES A DAY'S WORK 
IN 5 MINUTES 
Four times faster than other addressing 
machines of similar sue and price. 

Pot complete information And a FREE 
BOOK on Dinet-Mait Adrartitini, pin 
thim md- to your fiuuniH letterhead and 

matl to us- 



ELLIOTT 
ADDRESSING MACHINE CO. 
144 Albany St., Cambridge, M^m. 



AGENCY IN GERMANY: 

Sirct-wftil munarf »>t h Uttig hutinrM ripe rwntr- 
und with dtm oiniK-rtiun* in Orrmany want* lo or- 
Kitnizr irncv or branch in C#*rm*ny for first rate U S. 
firm of cuntrfn WVll itfiuuMi rrlcnrncr* Mvrn ■>( pfr-»- 
idc-nti c4 Urtrftt Ofrruii bantu and indufttrhtl con- 
rvrnm rr*»rdtr}jl \m lYpUUllun ant! bu-inraa ability, 
i Vase add it-* To* rjon injUr* mrui nfmmtx* 
M*. tL /Wi. StrrhtrnrrstrajMe 7i, Dmdru . <"n-rrt . ,r; , 
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TUK .inly way to have money in to 
spend it In this paradox lie- the 
tli. -i- lor William T posti r anil 
Waddill Catching*' new book, "The Road 
to Plenty. " (1) The writers would have 
producers Friend their savings to furrnr-h 
consumers with money to buy their goods; 
they would ha\r i im-uiui r- t-i ■< ml then 
saving* to furnish producers with money 
to produce the goods they need. When 
business in falling off, more money should 
be placed in the hands of the consumer; 
leaa money when inflation is under way. 

In short, an even flow of consumers' 
money is the solution of the major eco- 
nomic problems of today. 

I'mlcr l he Kostcr-Catchings plnn, n fed- 
eral bonnj would gather and publish sta- 
tistics which woulti indicate whether the 
consumer should have more or less money. 
Government building of public work* 
would be done only in times of dullness 
in industry. The Government would cease 
to compete with business for labor in 
times of inflation. Producers would tee 
clearly the danger of overproduction in 
prosperity, and no grcBt surpluses would 
l>c built up in times of high wage- ami 
inflated prices. The plan proposes n bal- 
ancing of .supply and demand by control 
of the volume of money available for 
consumption. 

New-Fangled Economics 

THE idea of the book is novel. Its treal- 
ment is unique. Instead of the old-fash- 
ioned treatise, the writers have produced 
a moving story. The factors in the prob- 
lem are represented by speaking charac- 
ters who get together in a smoking c.ir 
and present their views in free debate. 
While the authors would hardly qualify 
as novelists, they have produced a story 
that is reudahle. 

Some of the characterization is sketchy, 
but the reader is led to sympathize with 
the Little Gray Man who represents tin' 
unemployed and with the Business Man 
who ] imposes the Plan. The Professor 
represents the conservative school of eco- 
nomics and serves as a target for the shots 
nf tin- lin-mi s, M .in A Scini-Silk Sail ■-- 
man and a cautious lawyer contribute to 
the discussion. 

Here is one book on economics that 
may be read and understood by the man 
in the street. There is a pleasing lack of 
technical terms. Perhaps the book is 
overdrumatized. The Plan probably would 
not be the panacea it seems as the story 
unfolds. Nevertheless the idea merits at- 
tention, and the style of its presentation 
ought to win it a hearing by laymen as 
well as economists. 

Canadian Cooperation 

1 X /"ITH all the tumult we have about 
▼ ™ farm a a I and farm bankruptcy, a 
book from Canada, "Pooling Wheat in 
Canada." (2) should be interesting to 
some. Near the beginning Mr. Davisson, 



the author, make- tin- statement so de- 
lightfully contrasting with the views held 

by some of our own agriculturists who 
like inflation: 

"Some hectic profit-years there have 
lieen — the war years with their 12 and »3 
grain, and may they never return! Those 
abnormal times have left some ugly scars 
"ti the economic body ; the result of luxu- 
rious indulgence und over-expansion. The 
suing back has twen difficult, and more 
wholesome than plca-ant 

The immediate reason for Canadian co- 
operatives lies in the surplus of wheat in 
1923. Too much wheat went to market 
and the surplus depressed prices. Wheal 
prices pulled down other grain price". 
Then the general farm slump hurt bnsi- 

ni --. S thing hail to be doni Thai 

something was the formation of wheat 
pools 

This cooperative plan was not formed 
in misr tin basic price of grain but to 
level the price fluctuations. This leveling 
per se raised the income from the gram 
because much was sold at the low price 
p)i:i.»e of the price cycle and little at the 
high price. The selling of all at or near 
the center raises the income. And also 
economies are brought about in the new- 
market ing. 

The pool is financed by a two-cents-a- 
bushel fund for the purchase of elevators 
und capital expenditures and one per cent, 
of the selling price may also be used ac- 
cording to the contract to accumulate a 
commercial reserve. Thia bos been taken 
only in part up to date. 

Let's All Organize 

AND a point the Chamber of Commerce 
has been pounding nt husiness men 
is adopted by the farmers. To quote: 

"Organize! That is the clarion note. 
The principle has been abundantly proven. 
It draws economic echoes from all na- 
tions in the front rank, or near that rank. 
Ilut in (he midst of it ail, and at the 
foundation of it all, stands the aloof, indi- 
vidual, unorganized man of the land, 
stooping over his work — in a struggle with 
elemental forces, or something just a lit- 
tle stronger than himself, from dawn to 
dark!" By organization The farm 'in- 
feriority complex' will gradually lose it- 
self, and give way before a heightened 
rural morale, among those engaged in 
man's first industry." 

The pools have as their aim to market 
the farmers' gram in the most direct way 
and without the numerous inefficiencies 
charged to preceding grain operators. It 
does not contemplale raising the price of 
bread or in any nay declaring economic 
war on the soundly entrenched city con- 
sumers. 

A by-product advantage of the pools is 
their method of paying. Farmers have 
always received their annual income, in 
one lump sum. Imagine the city workers 
paid annually instead of bi-monthly! The 
pools give a lump sum on the receipt of 
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Norton Abrasives 
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Another commodity dependent on modern abrasives is plate 
glass — so widely used in show cases, store windows, automobiles 
and countless other places. For edging and beveling plate glass 
Al nudum grinding wheels and Alundum and Cry stolon abrasives 
in grain form are effective agents. 

Also in the manufacture of articles of glass — tumblers, knobs, 
cut glass ware, lenses and the like — these Norton electric furnace 
products are important factors. 

The glass industry is but one of many served by the electric 
furnace. Norton abrasives are used throughout the world as 
the basic factor in grinding wheels and other forms of grinding 
tools, and in refractories and non-slip floors, 

NORTON COMPANY, WORCESTER, MASSACHUSETTS 
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Grinding Wheels 
Grinding Machines 



Refractories - Floor 
and Stair "Tiles 
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Fresh Ideas 

The Reserve Strength of Leadership 




In business aa in sports: "He who sets the pace 
must strain the hardest." The leader in any line of 
endeavor is the natural target for all competitors. 
Often these competitors are able to shoot the leader- 
targets full of holes because their aim is through the 
sights of progress and their bullets are fresh ideas. 

Fresh ideas always indicate reserve strength in com- 
petitive business. The trouble with many one time 
leaders is that their ideas lose freshness. Business 
methods that brought them to the front become 
their speed limit. They lack the spurt of fresh ideas. 

Conditions change; methods that were successful 
become antiquated or ineffective. Some house in 
the rank and file grasps the new opportunities which 
the leader fails to see and a new leader comes to 
the front. 

Excellence of product and service are fundamental 
but they are not enough. To maintain leadership, 
fresh and practical ideas are needed, and their source 
is exact knowledge exact knowledge developed 
thru detailed audits, research and up-to-date budget 
and cost systems, thru the modern, the fresh, the 
practical in Business Accounting. 



ERNST & ERNST 

ACCOUNTANTS AND AUDITORS 
SYSTEM SERVICE 
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Who are our 250,000 Subscribers? 

They are executives in 136,679 Corporations* 

In thtse corporation* the magazine is being read by the following major eucutjv«: 

Presidents 62,675 

Vice-Presidents 28.250 

Secretaries.. , ... 27,374 

Trd urei I.I, ."J I 

Partners nod Proprietors 15,474 

Directors, Chairmen of Boards. Comptroller!, General 

Cwrijeti. Superintendent* and Engineers 10,700 

General Manager! I4.7JQ 

Department Managers (Branch— Purchasing— Sn!e» 

— Eaport, Etc.) 18.674 

M.jor EiecutiTt* 196. tod 

Other Executive* 14,500 

Tola! Eiecutivea 210.660 

All other Subscriptions 39.JW 

NATION'S BUSINESS, Washington, D, C. 

•Figures based on a complete investigation of all subscribers in twelve cities 



thr grain which m ihr larger part of tin- 
linn-. Init thr financial diiliculti*** of mak- 
nig l.i tu<- seasonal iwynienls arc relieved 
somewhat by the later «tnallcr payment* 
in tin* i< •! loss i rise spring and milliliter a* tin' 

rt'lliainillT (if till- «lnllt IK disposed lif 

Tin" I k i- not nl all thr conventional 

American (realise on mirli a subject. It 

i~ h-s dty n ailing than sinulat I K - The 

Un>k gives tin situation of thr Canadian 
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On Accounting and Retailing 

^YEIIY en often— Wi might say loo 



often — cotnrs n hook on businoas 
arithmetic Thr til Iris range from princi- 
ple- accounting li> imposing phrii*r* 
such an budgetary control for corporation*. 

Thin month '* contribution i» "How lo 
t *nrls-r-t . 1 1 1. 1 \<vniml ing " (3) Its purpose 
is to fiu< a working knowledge of account- 
ing in M * lanon- hriinchr- Million! ihi' 
ma — nf <li (nil needed by s|>cciiihgcd itr- 

nmnifaiVt 

Another honk ill another flooded I'll 111 I* 

that on retailing by Noma A. Bnsco, (4) 
director of New York Univrralty Srhool of 
Retailing. To snlrttark (lie (subject of the 
book for an instant, it seem* that cotn- 
IMtition is most bitter lietwecn college 
professors who arc writing on bumncat 
subjects. Every profes-or of u connner- 
cml subject seems to be eager to try hi* 
hand at it Bn-mrss Ills lalurr is a com- 
paratively new field The profit*, for one 
who ran wrile a book that would In ac- 
cepted h.h standard are ajreat. 

It would serin that the new competition 
ha- struck cicn the staid occupation of 
collegp professors — an occupation which 
one would think far from worldly coin) tr- 
illion Kiom tins strange competition arc 
coming better business books. 

But to retuni to the subject, this book, 
ill additiun to liciug hi ll«T organized than 
most hooka of Ihr tyjie, ha* a tone of hu- 
ihnrity Witness the lirt of names on the 
title page of those practical men who col- 
laborated with the author in thr prepaia- 
tton of the volume It includes a credit 
manager, a superintendent, and a.-si-ianl 
controller among others. 



(1) The Road to Plenty, by William T. Fos- 

ter mid Waihlill Catching*. Houghlon 
Mifflin Company, Boston, 1928. $2. 

(2) Pooling: Wheat in Canada, by Wattei 
P. Davissoti, Robins & Magruth, Ot- 
tawa. < 'an ida. IlKT -J 511 

(§) How io Understand Accounting, by 

Ilnwalil (' <;-..i Tin 1'ntiaM I'r. 

Company. New York, IWJS. *:t. 
(4) Principles of Retailing, by Norris A 

Brisco. Prentice-Hall, Inc. New York, 

1927 *5. 

OTHER BOOKS RECEIVED 

The Condition of Agriculture in the United 
States and Measures for its Improve- 
ment, n report by thr Businefw MenV 
Commission on Agriculture. I'ubli-heil 
by National Industrial Con ferenn 
Board, Inc.. and Chamber of Coin- 
niercc of the United Stales of Amer- 
ica. 11)27. #2.50. 

Modern Aircraft, by Major Victor W. Page. 
The Norman W. Henley Publishing 
Company. New York, 1927. $5. 

Retail Shopping Areas. J, Walter Thomp- 
son Company, New* York, 1927, 110. 



Is America Neglecting 
Individuality? 

(Continued from page 24) 

children are pretty sure to grow up 
sufficiently patriotic and sufficiently con- 
ventional. 

The danger, indeed, is exactly the op- 
posite; it is, that they will prow up so 
patriotic .as to despise everything in 
which America does not excel, and so 
conventional as to he unahle to entertain 
any opinion not held by the other mem- 
bers of their group. They tend to be 
unable to act upon an impulse coming 
from within, as opposed to one reflected 
from neighbors. 

My advice, therefore, to those who 
control schools on modern lines in Amer- 
ica, would be to lay less stress upon social 
consciousnness, and more upon individ- 
ual initiative. 1 do not wholly like the 
scheme of having a class decide upon a 
cooperative enterprise and then carry it 
out by their joint efforts. 

Artist's Must Be Individual 

INTELLECTUAL and artistic effort is 
■ a solitary business, not interesting, 
perhaps, to every child, but overwhelm- 
ingly so to the child that is going to be 
an important adult. Such children are, 
as a rule, somewhat solitary, and not 
very good at joining in the play of others, 
since those of the same biological age are 
too stupid, ami those of the same mental 
age are too muscular. The only solution 
which does not either acquiesce in their 
solitary condition or damage them men- 
tally is the formation of groups of excep- 
tionally able children — a scheme which 
has been tried with success in America, 
though not, as yet, on a large scale. 

To attempt to force such children into 
intimate cooperation with others of quite 
different mental calibre is to go against 
their own perfectly sound instinct, to 
expose them to ridicule on account of 
their originality and to render them in 
later life intellectually and socially timid. 
I have little doubt that this kind of 
pressure from a humdrum environment 
is the chief cause of the very small 
amount of intellectual and artistic 
achievement in America as compared 
with any equal population in Europe. 

Consider, by way of contrast, the sort 
of thing that happens in France. The 
boys who are ablest in a purely scholas- 
tic sense are apt to be educated in the 
ecole normale superieure, where intellec- 
tual standards are socially recognized, 
and it is not necessary to adopt the slow 
instruction required for average pupils. 

Consider, again, the life of a young 
artist or literary man in Paris. He 
scarcely associates with people who de- 
spise his pursuits, he does not attempt 
to look like a prosperous bourgeois and 
he does not dream of regarding money 
as the test of success. In America, on 
the contrary, while an artist who has 
already succeeded wins the highest re- 
spect, young men are rendered incapable 
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In Severe Service 



|HEN S. C, Johnson and Son conceived the idea 
of polishing waxed floors with a high speed 
motor brush, they selected the Dumore dynami- 
cally balanced motor for this work. 
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Johnson Wax Polishers are sold largely to dealers who rent 
them out. In rental service the motor is subjected to 
severe wear and tear in the hands of new and inexperi- 
enced operators every day. 

Even under these extreme conditions the service cost, on 
over one hundred thousand machines, many of them 
more than three years old, has been exceedingly low. 



Dumore motors have established many such exceptional 
performance records, in several lines of industry, because 



Through lonp expjrieneein universal motor building 
the best construction methods have bum (lev duped. 

All material used is carefully selected. 

Extreme precision in manufacture is maintained. 

Every motor is assembled by an expert. 

Every motor is dynamically balanced. 

The outstanding advantages of a Dumore vibration- 
less motor become immediately apparent when a 
comparison is made between the Dumore and any 
other universal motor. The mechanical perfection 
created by dynamic balance is a distinct sales ad- 
vantage in any motor driven appliance. You can 
cash in on these proven advantages at no increase 
in motor cost. Consult our engineering department. 

Dumore 

THADE MARK— HEG. U„ S. PAT. OFF. 



TRADE MARK, REG U, PAT, OFF. 

DYNAMICALLY BALANCED UNIVERSAL MOTORS 
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Wisconsin Electric Company 89 Sixteenth St. Racine, Wisconsin 
O 



When writing to Wiwonbin Euktaic Comp\ny please mention Nation'* Hu*ttn** 
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Waukesha - Powered Equipment in 



U-77J-M 

the Eogging Industry 



Again Gasoline Beats Steam 

In the great northwestern lumbering in- 
dustry Waukesha 125 horse power heavy- 
duty automotive type gasoline engines go 
where steam engines cannot. This is due 
to their lighter weight, small consumption 
of water and lack of fire risk in the dry 
seasons. They are as simple to operate as 
a Ford and as reliable as a locomotive. 
You cannot find a more economical source 
of portable industrial power than a good 
gasoline engine. For over twenty years 
Waukesha engines have been designed for 
just this kind of heavy duty industrial service. 

// you have a power problem, write us. 




HEAVY-DUTY GASOLINE ENGINES 



r.JiT-iN 



WAUKESHA MOTOR COMPANY 

Waukesha Wisconsin 

Exclusive Builders of Htaeu Duty Automotive Type Gasoline Engines for Over Twenty Years 

When writing to Wipkoha Mima Cnnr«NT pfmu- mention AViW. fl««in»» 



of succeeding (except financially) by the 
insistence that they must be just like 
anybody else, ami the persecution which 
they suffer if they dare to behave as 
their artistic impulse prompts them to 
behave. All this is due to a too narrow 
conception of social cooperation, and a 
failure to realize that many kinds of peo- 
ple are needed to make a world. 

In a French provincial town, the 
priest, the mayor, the doctor and the 
lawyer are ex]>ectcd to be quite differ- 
ent, one from another; in a correspond- 
ing American city, they are expected to 
be exactly alike, to the great detri- 
ment of their professional excellence. 

My own view would be that there are 
two causes of what I should regard as 
the undue uniformity of American so- 
cial life One, which I have already 
mentioned, is the fear of Wing swamped 
by immigrants; the other is a somewhat 
mechanical conception of democracy. 

As regards the former: The danger 
may now be regarded as at an end, 
since immigration has been greatly re- 
stricted and the children of immigrant" 
have been successfully Americanized: 
the whole psychological and political 
mechanism brought into play to ileal 
with this problem might now, therefore, 
be dropped with advantage. 

Our Democracy Too Democratic 

AS REGARDS democracy: There are 
here two different points; first, that 
even if all men arc equal it does not fol- 
low that all men are alike; secondly, that, 
though all men may be equal in respect 
of rights, they are not equal in resided 
of capacity. To take the first point 
first; it is thought snobbish in America 
for persons who like literature, or art. 
or pure mathematics, or Egyptology, or 
what-not, to wish to associate with other 
people of like tastes, unless it be for- 
mally in a club on the first Wednesday 
of the month or some such occasion. It 
is not thought nearly so dreadful for 
baseball fans to seek each other's society. 
These do, in fact, feel superior to the 
vulgar herd, but the others are suspected 
of this feeling — quite wrongly, since, as 
a rule, they will only confess to intel- 
lectual or artistic tastes in a tete-a-tete, 
after looking to see that no one is listen- 
ing outside the door. 

rinisii.il tastes do not imply any claim 
to superiority, and should not expose 
their possessor to persecution, since 
every community needs a sprinkling of 
people interested in something beyond 
money and athletics. 

And as regards capacity: Everyone 
recognizes that some men are better than 
others at football, liecause that is re- 
garded as important; but it is thought 
contrary to the spirit of democracy to 
recognize superior intellectual ability, ex- 
cept in those who have already suc- 
ceeded in some obvious fashion. This 
seems to me a mistake. It is a plain 
fact that some children are congenitally 
more intelligent than others, just as 
humans are more intelligent than a|ies. 

It is also a plain fact that the more 
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intelligent need, if they arc to develop 
their maximum social usefulness, a differ- 
ent environment and a different training 
from that which is appropriate to the 
less intelligent. Until the.se truisms are 
reeoguiaed and acted upon educationally 
.iiiil socially America will continue to 
produce less than her fair share of emi- 
nent men. 

It may he thought that what I have 
been saying has very lit lie to do with 
the nation's husiness. I cannot admit 
that this is the case. Industrialism is 
built upon sciences, and applied science 
is built upon pure science. America is 
supremely able in the practical utiliza- 
tion of knowledge, but not in those fun- 
damental scientific discoveries upon 
winch this depends. Take, say, wireless 
and radio: The ditlicult pari of the work 
involved was clone by three men — Far- 
aday, Maxwell, and Hertz — none of 
nhnm ever arrived himsell at anything 
that could l>e exploited commercially. 
Yet without them the men of practical 
mechanical ingenuity would have been 
helpless. This example is only one of 
many that might be given, showing that 
American industrial life is intellectually 
parasitic. In view of the danger that 
the energy of Europe may become ex- 
hausted by wars and im]x>verishment, 
this is a grave matter. And the root of 
the trouble — so, at least, I believe — is 
the American insistence upon a too 
obi ious form of social cooperation, which 
prevents the development of exceptional 
individuals to the point where they can 
do the best work of which they are 
capable. 

It is generally recognized in American 
universities that those who are eminent 
in football should not be worried by in- 
tellectual requirements. 1 am pleading 
for the converse, that those who are 
eminent intellectually should not be 
worried by football, or by the various 
social requirements involved in the at- 
tempt to make them commonplace. 

Equality Only by Law 

T\ EMOCRACY, rightly conceived, 
does not demand acceptance of the 
patently untrue proposition that all men 
are equal in ability. It involves an ab- 
sence of social, economic, or legal privi- 
leges other than those that are demand- 
ed in order that a man may perform his 
maximum service to the community. It 
is not inconsistent with democracy so 
understood that a youth of exceptional 
ability should have exceptional educa- 
tional opportunities; nor is it inconsis- 
tent that his exceptional abilities should 
be recognized. 

All this requires, if I am not mistaken, 
a somewhat greater emphasis upon indi- 
vidual development and a somewhat 
smaller emphasis upon social coopera- 
tion, than has been customary in Amer- 
ican education during the present cen- 
tury. But the whole question is one of 
degree, since both elements are needed; 
it is only as to the proportions in which 
they should be mixed that a rational 
divergence of opinion is possible. 
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French & Hecht design 
and manufacture more 
steel wheels than any 
other organization in 
America for: 

Farm Implements 
Industrial and Farm 

Tractors 
Road Machinery 
Trucks and Trailers 
Baggage Trucks 
Wheelbarrows, Carts 
and other equipment. 

Correct design for every 
application, strength and 
extreme accuracy of con- 
struction distinguish all 
French & Hecht Wheels. 

There can be no other 
Steel Wheels like French 
& Hecht because many of 
the essentia] features of 
construction are exclusive- 
ly French & Hecht. 




THERE are good reasons why 
leading tractor manufactur- 
ers use French & Hecht 
Steel Wheels. 

With them there can be no com- 
promise of quality. It has taken 
years to win acceptance and favor 
for their products. Their capital 
and reputation depend upon the 
maintenance of that quality. 

They know that French & Hecht 
wheels are mechanically correct 
for every application. French & 
Hecht Engineers have developed 
and designed steel wheels for 
more farm and industrial trac- 
tors than any other organization 
in America. 

They know that French & Hecht 
wheels are practically permanent. 
No other wheel comparable in 
weight has their strength and rig- 
idity. The structural features that 
make these wheels outstanding 
are exclusively French & Hecht. 

Finally the facilities of French & 
Hecht are so complete and so 
efficient that it may mean a dis- 
tinct saving in cost to use French 
& Hecht wheels. Special infor- 
mation and service are available 
to manufacturers of tractors for 
farm and industrial uses. Write. 

FRENCH & HECHT 

Wheel Baitdert Since 1888 

davenport, iowa springfield, ohio 

NCH & HECHT 

STEEL. WHEELS 



When writing to French A Hecht jileate mention S'ation't Buiinttt 
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LISTENING IN ON CONGRESS 

Our observer rescues from oblivion some flights 
of wit and fancy overlooked by the more serious- minded press 



. , I\ tiii: Special Corn- 
Brief Chapter mmr( . Investigating 
On Weighing Elections, some refer- 

Balluts <■„,.,, , 1;IS „].,,],. |„ tjj e 

' >r i-i|> type politician." 

The Chairman. What is a "Strip 
type" jwlitician? 

M». Mi'Govern. Well, the name has 
)>ecn fastened on a portion of the city 
that lies north of the Allegheny River, 
the oriental ]':«rf oi pit tsburgh ; that 
strip of ground beginning at the Ohm 
anil Monongahcla rivers ami eontinnine 
up to about Fiftieth Street. For many 
> — furty years, 1 would say — that 
has been the "Strip." It is a tenement 
house section, filled with poorer dwell- 
ings; lmt the methods that were learned 
there have l>een circulated now over the 
entire country, because some of these 
people have moved to the better loca- 
tions, and the methods are applied there 
the same as in the Strip, 

The Chairman. What were the 
methods of the Strip? 

Mil Mil'mraiv The method of the 
Strip for years has been largely to weigh 
the vote instead of counting it. 

The Chairman. You do not mean 
that literally? 

Mr. McGovern. In substance I would 
say thts: In the second ward of the city 
of Pittsburgh in 1922 there were about 
2.000 votes; 1,900 of those votes in that 
campaign went for Mr. Alder, who was 
running for the governorship against 
Governor Pinchot; but in the Novem- 
ber election following Governor Pinchot 
was opposed by a Democrat , McSpar- 
ren, and in that election McSparren got 
the 1,900 votes and Pinchot got the 
same Ml. 



f~\r n "I n the House an an- 

Of Protection >u ,, r u . is ^ 

a ° P er as to whv wheat was 
<- a P" a higher in Winnipeg 

" than in Minneapolis. 

Mr. Greenwood (Ind.). If Montana 
raises lietter wheat, why does it take a 
less price under protection in competi- 
tion with a poorer grade of wheat in 
Canada, u hi re the tariff i- not so high" 

Mn. Rainey fill.). Oh, the more the 
gentleman from Montana says, the more 
illogical his position Incomes, and this is 
true of anybody who tries to defend a 
protective tariff in this world at the 
present time. This Republican per cap- 
ita method of doing things does not ap- 
peal to me. In order to illustrate what 
I mean— take Andrew W. Mellon, Henry 
Ford, and myself, just we three. To- 



gether we are north $4,000,000,000. In 
order to tell how much we are worth per 
capita you divide that by three; and if 
i"tj divide that by three you reach the 
< (inclusion at once that I am worth over 
$1,000,000,000, and 1 want to deny it so 
far as 1 am concerned. Thev have still 
got the *J ,000,000,000 when you make 
that kind of a division, and I have still 
got the per capita, and that is all I get 
out of it. 

"77— ', (Jri.sTioNs of River 

Of Floods and „:„„,„ „,„ k „ ; „ . 



eigntv are being 
Poetry and v-Loipliod in the Flood 
Politeness Control Committee. 

Mn. Swisn i Calif.). 

Eventually we are going to lie advised 
as to whether the Tinted States Govern- 
ment has the power and the authority 
to carry out a national flood control pro- 
gram without first Imwing the knee to 
ih«* so\ iTcjgiity of some individual state. 

Mr. Blake (Engineer of Oklahoma 
City I. Your expression is possibly a 
little unfortunate. Two sovereigns 
never bow the km < •.. other. They 
kiss the fingertips. We hope that Texas 
and the United States can get together 
and do that. 

Mr. Swinc. Well, we are going to 
find out who is going to kiss' whose fin- 
gertips. 

Mi: l'»l >ki:. I'arh dm • to the other 

We tried to reach that, Mr. Swing, in 

this compact by 

Mn. Swing. By cutting off the fin- 
gers? 

Mn. Blake. No; we cut off the lips 
'" ki . p them from talking too much. 

Mrs. Genevieve Clark Thompson. 
A poem was written some years ago by 
a man named Douglas Mnlloeh, which 
I think summarizes very well the po- 
sition of the dwellers in the valley: 

WHO OWNS THE RIVER? 
The river belongs to the Nation, 

The levee, they soy, to the State; 
'1 he Government runs navigation, 

The Commonwealth, though, pays, the 
freight. 

Nmv, here is the problem that's heavy- 
Please, which is the right or the wrong? 

When the water runs over the levee, 
To whom does the river belong? 

It's the Government's river in summer, 

When the stage of the water is low, 
Hut in the s|irmg when it goes on a hum- 
mer 

And starts o'er the levees to flow— 
When the river gets suddenly dippy 

The State must dig down in its till 
And push hack the old Mississippi 

Away from the f;irm and the mill. 



I know very little of lawing, 

I've made little study of courts, 
I've done little gceing and hawing 

Through verdicts, opinion*, reports; 
Why need there be anything more said 

When the river start* levees to climb? 
If (he Government owns the aforesaid, 

It must own it all of the time. 

If some time .should somebody's chickens 

Get into your garden and dig 
And | .nil up tiir plants like the dickens, 

III somebody's bull pup, or pig, 
The owner thereof cannot blame it 

On you or some parly remote; 
The owner thereof can't disclaim it, 

The chick or the pup or the shoat. 

If it's your Mississippi in dry time, 

It's yours. Uncle Sam, when it's wet; 
If it's your Mississippi in fly time, 

In flood time it's your river yet. 
Th'i' V no other way you can make it, 

And so, when I give the alarm, 
Come get your damed river and take it 

Away from my timber und farm I 



Of Dema- 



Oh, rsHAw," Mr. 
Chindhjoom (III.) is 



gogues and. <Ve'havc 
Devil Wagon pottPn mto tm . ,,„.„]. 
^ ~" renninl season of po- 
litical debate." The occasion of the re- 
mark is indicated here: 

Mr. Treadway (Mass.). When a 
gentleman like the gentleman from Texas 
comes on this floor and talks as a dema- 
gogue in this House and publishes in his 
speech the statement that such a man as 
Andrew W. Mellon would allow his pri- 
vate interests to take the place of his 
public duty, oh, it is too low demagog- 
ism fo bear. I get angry, 

Mb. Garner (Tex.). 1 heard a gen- 
tleman, when he was passing through 
here a few moments ago, say that a 
friend of his had made a statement that 
reminded him somewhat of the gentleman 
from Massachusetts and his action this 
morning. He said : "My friend Tread way 
(to use an automobile expression) has 
one of I he largest hoods and the loudest 
horn with the least horsepower that I 
ever heard of in my life." 

On the Senate side this quadrennial 
season is furnishing more gayety than 
the fine winter weather in Washington. 

Mr. Borah (Idaho). Mr. President, 
speaking about fraternal love, possibly 
after the Jackson Day dinner we will 
know more about it. 

Mr. Cope land (N.Y.). May I say to 
the Senator that 1 am praying all the 
time that we may have such a harmo- 
nious meeting as the interests of the 
country demand. 
Mr. Borah. I agree with the Sena- 
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Spend an unforgettable vacation in the world's new island playground 



HAWAII 

4 weeks* 
4.op° m^es 
of cruising* 

Hoo- S 




The lights go out. From the shadow of the big banyan tree com 
the quickening strains of an ancient Hawaiian hula-chant. 

A dancing figure glides into the warm Hawaiian moonlight. 



The hula elapa — the legendary 
"hula of the planting of the taro" — is 
beginning. And you ate in a hushed au- 
dience at a great hotel — spellbound by 
the exotic beauty of moonlight filtering 
through the palm fronds, the music of 
strange instruments and soft Lilting 
voices, the thythmic whisper of warm 
surf on the coral sands of Waikiki. 

Tonight the world seems far away — 
yet in no more time than it takes to 
cross the Atlantic you found these fairy 
islands of Hawaii! 

Tomorrow morning you'll look 
out upon a painted ocean of violet, in- 
digo, emerald, jade. Go down to break- 
fast and a soft-footed Oriental waiter 
will bring a luscious melon that grew 
in a tree, or a slice of pineapple only a 



few hours from the field. You're ready 
for two long weeks, or more, in the 
world's new island playground, where 
the thermometer stays below 85° in 
summer, above 65° in "winter." 

Brilliant with Interests! 

Every day begins a new adventure 
— surf boarding and outrigger canoeing 
at Waikiki; golf ononeofa dozen scenic 
coutses; motot drives; treasure-hunting 
for teak and brass and tapa-doth in the 
Oriental bazaars; impromptu luaus, 
where one eats pot, Hawaiian style, and 
strange- named fish baked in leaves.Teas 
and dances in perfectly-appointed ho- 
tels. Spectacular deep-sea fishing for 
giant sword-fish, tuna and ulna. Trips 
to the volcanic wonderlands in Hawaii 

(use this coupon) 



U. S. National Park, and the gem-like 
islands of Maui and Kauai. 

*$400 to $500 will cover all expenses 
of a m o nth ' s trip d irea from Los A ngel es, 
San Francisco, Seattle or Vancouver, 
B. C, including first-class round trip 
steamer fare, 2000 miles each way, the 
finest hotels, and inter-island cruising. 
Or you can stay in more modest hotels 
for even less, for the two weeks in Ha- 
waii. Come prepared to shake off hum- 
drum care for months! 

Ask any tourist agency or steam- 
ship or railroad office to tell you more 
about Hawaii — and how inexpensive 
the trip is from your city to Hawaii via 
any port on the Pacific Coast. And send 
this coupon today for illustrated book- 
let (in colors) and a copy of Tourfax, 
brimful of helpful travel information. 
Address Hawaii Tourist Bureau, 840 
Adam Grant Bldg., San Francisco; P.O. 
Box 375, Los Angeles; or 517 Fort Street, 
Honolulu, Hawaii, U.S.A. 



'Please send Hawaii Booklet in colors to the address written in margin below 
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Which is the Better Wiy ? 

The Sign doesn't say 



BUT the tracks make it plain 
that the trend of travel is 
strongly to the right. 

These wheel prints are an open 
record of accumulated experience 
which the traveler understands. 
They indicate that the many have 
found in the right turn, the quick- 
est and most direct way to the 
desired objective. 

Among the thousands, whose 
experience with the Comptometer 
way are symbolized in the right 
fork tracks, are the ten outstand- 
ing organizations in Commerce. 
Industry and Transportation, 
here listed — each a prominent 
leader in its line. 

It is reasonable to conclude 
that the favorable experience of 
the many is a fairly safe criterion 
for action along any line. 

Still, before purchasing any 
Adding-Calculating Machine, it 
is always best to demand the 
ulrimate test — the test of 



production on your own work. 

A Comptometer man is at your 
serv ice for consultation about, or 
to conduct such a test — in com- 
petition or otherwise. 

ev*>» 



Pmblit Smite 

New York Telephone Co... 

fooj PtodMI 

Swift 6i Company 

Diitributicn Fooii PrttdutU 

'Adantic & Pacific Tea Co.. 
U. S. Steel Corp. 

Autnmixipt 

Ford Motor Co... 

KUctrical I ;■• ' ' " < ' - 
General Llectric Co 

fUlait MmkanJiif 

Marshall KieM & Co.~_. 

Transportation 

Pennsylvania Railroad.. 
Oil Pnducu 

Standard Oil Co...____ 
\U,I Otitt 

Sears, Roebuck ft; Co 



Comfitomtttrs 
ovemd 
910 

597 

... 822 

... 661 

239 

505 

475 

633 

694 
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Felt & Tarrant Mfg. Co. 

1712 N. Paulina St., CHICAGO 



CONTROLLED -KEY 




ADDING AND CALCULATING MACHINE 

If not matle by Felt £i? Tarrant it's not a Comptometer 
Only the Comptometer has the Controlled-key safeguard 
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tor that there should be such a meeting 
ns will help the country. 

Mr. Copeland. Wc arc as one in 
that matter. Are there any other com- 
ments at this moment across the aisle? 

Mr. Fesb (Ohio). "The prayers of 
the wicked availeth nothing," is the only 
comment I wish to make at this time. 

Mn. Copeland. But the prayers of 
the righteous availeth much. 

Mil SttoiiTniwiE (Calif.). Will the 
Senator have the goodness now to tell 
us the name of the nominee? 

Mn. Copeland. Certainly. I shall be 
glad to name the nominee. The gov- 
ernor of my state, Alfred E. Smith, will 
sweep the country, and if he is nomi- 
nated for President it does not make 
any difference what the gentlemen across 
the aisle do; he will lie elected. Is that 
all? 

Mr. Borah. No, that is not all. 
What a the position of Governor Smith 
on the eighteenth amendment? 

Mr. Copeland. Has the Senator 
from Idaho forgotten how to re:id the 
English language'' 

Mr. .Neelt (W. Va.). The distin- 
guished Senator from Idaho has asked 
the able Senator from New York to 
state the attitude of the alleged candi- 
date for President towards the eight- 
eenth amendment. I ask the wise and 
courageous Republican Senator from 
Idaho to state the position of his party's 
President on the eighteenth amendment. 

Mr. Borah. Mr. President, if any- 
body ever announces his candidacy for 
the Republican nomination, I am going 
to ask him. 

Mr. Neelt. Does the Senator believe 
that he could obtain a responsive an- 
swer from the present incumbent? 

Mr. Borah. The present occupant 
of the chair? 

Mr. Neelt. No; the present occu- 
pant of the White House. 

Mn. Ron Ml. If I should ask him what ? 

Mr. Carawat (Ark). There is a 
candidate sitting right back of the Sen- 
ator from Idaho. If he cannot find out 
his sentiments, he can at least ask him. 

Mn. Borah. I do not even know 
who the candidates are. 

Mr. Carawat, Then let us take a 
day off and name some of them. 

Mr. Borah. There has been no an- 
nouncement of their candidacy so far 
as I know. 

Mr. Carawat. I hope the Senator 
will read the newspapers, because at 
least two Senators sitting on his side of 
the Chamber have had their hats in the 
ring and advertised that they had put 
thorn in the ring some weeks ago. They 
ought to be at least recognized as can- 
didates by Members of the Senate. 

Mr. Borah. The Senator may be as- 
sured that those questions will be asked 
of thorn. 

Mr. Carawat. Let us ask them 
right now. There are at least two of 
them present. 

Mr. Borah. There is no better in- 
terrogator in the Senate than is the 
Senator from Arkansas. 
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Mr. Caraway. I do not pretend to 
speak for the Republican side because 
I never have been able to know exactly 
what the Republican Party stood for. I 
really had thought that the present ad- 
ministration was proceeding upon the 
theory that the "drya" had all the law 
they wanted and the "wets" had all the 
liquor tbey wanted. 
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Of Klans and 
Kamelias and 
Klaziks and 
Koofusion 



The Special Com- 
mittee on Elections 
was investigating In- 
diana. 
Mr. Emmons. We 
' bad some good men in 

the klan. Tbey are not staying by it 
now. . . . 
The Chairman. Who is Smith? 
Mr. Emmons. He is our grand dragon 
now. 

The Chairman. What is bad about 
him? Did he get in bad? 

Mr. Emmons. I do not care — I would 
rather you would 

The Chairman. Not ask you? 

Mr. Emmons. Yes. If anyone asked 
around Indianapolis they would be glad 
to tell you. I think the chief of police 
or the chief of the horse thief detective 
association could tell a long story of 
Smith. 

The Chairman. You have local 
lodges or associations, and you have state 
and national organizations, etc. What 
can you tell me about them? 

Mr. Emmons. We have first the 
state or local klan; that is, members 
that are white, Gentile, Protestant, na- 
tive-born Americans with $10. Then 
you pass on. For six months you are 
true, loyal, honest to the oath that you 
take. Then you go through what is 
known as the invisible empire and you 
are eligible to the second degree, which 
is known .as the Knights of Kamelia. 
There it is put on in a play. It shows 
a man that should he turn away from 
the klan — it is acted out — he becomes 
Arnold the traitor. 

Now, I will be looked on from today 
as Arnold the traitor. This man in this 
great climax dies. 

He dies. He falls, and as he falls over, 
on his shoes is written these words: 
"Arnold the traitor. Died without a 
country." That is on the soles of his 
shoes. That, I suppose, represents that 
his soul is lost, too. Should you ever 
reveal any of the secrets of the Ku- 
Klux-Klan you are a traitor. 

The Chairman. And they add to 
the indignity by writing something on 
the soles of your feet? 

Mr. Emmons. Yes, sir. 

The Chaibman. That carries us 
through the second degree. 

Mn. Emmons. That is the second de- 
gree, and that is as far, your honor, as 
I have ever gotten. Then you get into 
the furies and the terrors and the ka- 
melias and the great klaziks. Those are 
all Latin to me; I am honest with you. 
I do not know what they are. 

The Chairman. No; that is not 
Latin. That is imbecility. 



Prove in Your Own 
Office and Factory That 

Comfort Cuts Costs! 



MODERN, labor-saving machinery has increased produc- 
tion and decreased manufacturing costs — by enabling one 
individual to do many times the amount of work in a given 
period of time. And in scores of great industrial plants, offices 
and shops 



UHL 



are accomplishing the same re- 
sults by conserving human 
energy, lessening fatigue and 
affording a comfortable, rest- 
ful seat. These chairs, made 
in many styles, are easily ad- 
justable to fit each individual 
worker. 

The back rest fits 
snugly the small of 
the back, giving sup- 
port where it is really 
needed. The seat is 
sculptured to distrib- 



StOP I Posture 

Postur Chairs 




ute evenly the weight of the 
body — without strain on 
nerves or muscles. 
UHL Steel Postur - Chairs 
are made of cold-rolleil r- 
shaped channel steel and they 
are welded at points of great- 
est strain. This eliminates 
breakage and reduces to a 
minimum the cost of main- 
tenance. 

We also make a complete line 
of UHL steel furniture for 
office, shop, school and cafe- 
teria. Catalog sent on request. 



The Toledo Metal Furniture Co. 

2002 Hastings Street 

Toledo, Ohio 



The Toledo Meta] Furniture Cot* 
2002 Hastings St., Toledo, Ohio. 

Please send catalog. 

Name * 

Address 



109,700 Reprints 

of a Nation's Business article were recently fur- 
nished seventy-seven different concerns at their 
request for distribution by them. 

These reprints— The Answer to New Compe- 
tition by O. H. Cheney — were supplied at cost. 

Any article in this number of Nation's Business 
will be reprinted for you at your request — in con- 
venient form for distribution.. 

NATION'S BUSINESS, Washington, D.C. 



When mridnj to The Toledo Metal Fuskitcse Co. jjfcoac mention .Various liutinai 
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We Suggest 

Yellowstone Park 

For Your Sales Convention 

The letter quoted is from R, W. 
Caldwell, Western Sales Man- 
agar of the Keystone View Com- 
pany, whose con vention party at 
Yellowstone is pictured above. 

"Wtim we held out ihe prise of a 
Yrllowsiont vacation to our reprc- 
aentatlvea, Iher began to huatlc. 
Our department haa never held aa 
wonderful a convention aa we had 
in Yellowstone In 1927, 

"We have found that following 
every tales convention we have 
dasens of Thing* to be Ironed out 
and The < 1 i-day tour through the 
Park, after a meeting at Mammoth 
Hoi Springe, gives tales manager* 
end salesmen a splendid opportu- 
nity to ar.lt and anlwer questions 
and to get better acquainted." 

Why not Yellowstone National 
Park for your sales convention? 
Business program at Mammoth 
Springs — then the 4'v-dey tour 
of the Park - a prize worth work- 
ing for — the experience of a 
lifetime I 

We'll gladly give you complete 
information about this world- 
famous Park and will make all 
arrangements for your conven- 
tion in the Park, if you will write 
us or mail the coupon. 

Northern Pa cificRy. 

"First oj the Northern Trunnormncntalj" 



Mr. E. E. Nelson, Passenger Tragic Mgr., 
6Z4 Northern Paci/tc Bfdg., Sr. Paul, Minn. 

Dear Mr, Nelson: I AM INTERESTED 
IN THE YELLOWSTONE TRIP m a 
prise for tales effort and would like to 
know sbout facilities for Ssle* Con- 
ventions. Kindly send me complete 
Information. u 



NEWS 

OF ORGANIZED BUSINESS 




Me of Jersey Chamber of Commerce founded, 17f>9 



TODAY, < i>o|n inti' i :n lion is i -<i utial ;t« a means of m\\ ancing the 
interests of any industry. Tin- day of die individualist, when per- 
sonal interest overshadowed all other motives, has passed. It lias 
heen forcibly demonstrated that individual prosperity depends absolutely 
upon the success of the industry; that no individual can permanently 
pro-pcr hi hi~ industry's expense — C'hahi.ks M. Schwab. 



Factories 
Wanted! 



KXI'K.»S CAPACITY. 

Keen competition. 
New product ion meth- 
ods. New products 

replacing the tradi- 

tional. All these and more may \x rea- 
sons why lilankville should not waul 
that new factory ii is so actively but 
blindly seeking. Any or all may spell 
tloom to the factory to which the fu- 
ture looks so bright with only half knowl- 
edge. 

Diversification may be a good thing 
for a town but it must be very wisely 
handled. In this connection the De- 
partment of Manufacture nl i lie Na- 
tional Chamlier is offering n new service 
of value to communities with the "Fac- 
tories Wanted" sign out. 

Here is what it offers to quote in part 
its announcement : 

The local chamber may find it difficult 
to obtain reliable information oa the 
conditions surrounding a manufacturing 
industry. Possibly the Department of 
Manufacture can Ik- of .service, not through 
maintaining a store of statistics and in- 
dustrial information which may soon be- 
come obsolete, hut through the exercise 
of its function as a clearing-house of up- 
to-date information gathered from the 
National Chamber's innumerable points of 
contnet. 

In some cases the service may consist 
simply in putting the local chamber into 
direct touch with reliable sources of in- 
formation. . . . It* service will not be 
of Ihe character of an engineering inves- 
tigation, for this is the kind of service 
consulting engineers are prepared to 
render. 

In requesting information of this char- 
acter, the department wishes as compre- 
hensive a statement as possible of the 
proposal before the community, together 
wiih an indication of tin character of in- 
formation that will I"- most lulpful. 

Blanket inquiries cannot be handled by 
the department to best advantage. For 
evample, if the community is considering 
a proposal for a glass plant, request for 
information from the department should 



specift whether I lie pni| d plant be Pit' 

the manufacture of window or plate gift**, 
t.ible-wiue, or hottles or jars. Each of 

1 1 an independent branch of the 

glass itiiluslry and must lie so treated 

It is Imped tlmt chamber of commerce 
i \ccutivcs will avail themseb es of this 
offer of service. Moreover, if there is nny 
problem before the community in con- 
nection with i he growth and profitable 
operation of existing plants, il may be tha» 
the department cm be helpful, and corre- 
spondence is invited. 



In u n t Mr for better 
Manufacturing foremanship has 
Efficiency grown from 105com « 

in 1925 to 933 courses 

in 1921. These fig- 
ures indicate that foreman training is 
liemg looked upon as an agency for 
greater efficiency in manufacturing, de- 
clares the Department of Manufacture 
in announcing the results of its third an- 
nual census given on this subject. 

Individual manufacturers, vocational 
education agencies, state universities, 
city school systems, chaml>ers of com- 
merce and manufacturers' associations 
are engaged in this work. Courses can lie 
conducted profitably in any community 
haiing industrial plants. New York, 
Ohio, Pennsylvania, Miclusan, Indiana, 
and Massachusetts arc the leaders among 
ihe slates in numl>cr of courses twing 
given. Those interested may obtain a 
copy of the report ujK>n request. 



" Ckeatinu new busi- 
Trade ness rather than mere- 
Association ly swapping customers 
Activities is the aim of more 

"-ii trail r 

eia turns which are 
spending in excess of $10,000,OTK) a year 
for periodical advertising alone. Data 
collected by the Department of Com- 
merce indicates that trade associations 
are spending $35,000,000 a year for co- 
operative industrial research. In the 
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MOTORS 

for Oil Burners 

A full line of Wagner Small 
Motors is built to the "re- 
frigeration" standard. Quiet, 
and with close tolerance, 
these small motors show ex- 
cellent efficiency and high 
power-factor and can be fur- 
nished in either a. c. or d. c. 
ratings. Mounting dimen- 
sions permit the interchange 
of Wagner Motors of differ- 
ent ratings as well as of other 
motors of standard makes. 
All Wagner Motors use the 
fiitered-oil system of lubrica- 
tion, which assures an abund- 
ance of clean oil. 

Twenty-four service sta- 
tions, factory branches, dis- 
tribute to Wagner Dealers 
located all over the United 
States, This is the Wagner 
National Motor Service, 

Literature upon request 




MOTORS . , . pW. 
Polyphase iod Fyrm-Weichtel Motor* 
TRANSFORMERS.. . Pown and Distribution 
FANS. . , Duk, Will •net Oiltnf typct 

WAGNER ELECTRIC CORPORATION [ 
6400 Plymouth Ave.. St. Louis. U. S. A. , 

M.THT4 Jf 



ftr]<l oi scientific nnil economic research, 
in statistics, hi simplification and stand- 
ardization, in the j>romotion of arbitra- 
i itin in commercial disputes, in llic de- 
velopment of foreign trade, and scores 
of other direction*, trade associations 
have made a valued runt nlmt ion to our 
economic progress, 

All these topic* are discuissed in Trmir 
Auociation Artivitirt, a implication of 
I he Department of Commerce. This 
lunik is invaliialile to anyone inleresteil 
in trade association work. It deals not 
only unh the \ariou- phase*" of the 
work such as organization, i tol w i im , 

rost accounting, etc.. Iitlt also with the 
uurk of trade bodies in various indus- 
trial such as textiles, metals and ma- 
chinery, hanking and insurance, and the 

< "< if nt - may In* obtained from the Su- 
]ierintendeiit of Documents, Ciovernment 
Printing Office , Washington, D. C, at 
7."> cents a copy. 



Tut. nii>T -icp in a 
Europe Will cooperative campaign 
Save to "Save the Surface" 

Its Surface of Europe has been 
inaugurated. In Janu- 
ary the Belgian I'aint 
and Varnish Manufacturers' Association 
launched its campaign to get its coun- 
try to paint up. Similar organizations 
in Holland and Cermany an* working 
out, similar campaigns". 

The "Save the Surface" organization 
in this country has been cooperating 
with leading members of foreign paint 
and varnish industries in giving them 
the benefit of its experience in this 
country. 



dustnal o|ienition« affected our industries 
and their cni|iloyr»? 

7 What cooperation exists between our 
industries mill our community? Is there 
opportunity for further cooperation? 

8. What Mf industries have been as* 
tublished in our community in the lust 
two veins, mid why? 

9. What industries have cru»ed opera- 
tions or left our community in the last two 
years, ami why? 

10. Are the consumer products of local 
industries slocked by local wholesalers 
mid retailers — if not, why? 

It. Wliat Inn bun the record of tux in- 

itciisc in tinr com inly during tin last 

five years?. * 

12. How does the fiiianciul admiu stra- 
tion of our local go*, eminent compare 
with the licst business practice of our 
eouimiiiiity us to butlgcl nig. piucliusitig. 
accouniuig. etc.? 

13. How many of the boys and girls oi 
lu-t year's |ng|| wltool graduating cla— 
an now employed in our community'.' 
How niiiii.v fell I hey must seek t lit- 1 r op- 
portunity elsewhere, and why? 

14. What is being done now to pro- 
vule opportunities in their home town 
lor (he boys and Kill*; graduating (his 



Reuional organiza- 
"Try These lima are growing in 
On Your importance. One of 
Town" the outstanding or- 
ganizations in tins field 
is the New England 
Council. From a recent publication of 
theirs we get these questions to be an- 
swered by cities which have not con- 
ducted community surveys. "If these 
questions are honestly answered for any 
((immunity they will show the strong 
and weak points of its industrial condi- 
tion and point the way to the action 
needed for immediate improvement and 
future growth " 

1. What are the present industries of 
our community, and what proportion of 
local employ merit does each provide? 

2. Is there diversification of our indus- 
tries, or arc most of our industrial eggs 
in one basket? 

3. Which of our industries have shown 
a growth in the last two years? 

4 Which of our industries have failed 
to (trow in the last two years, and why? 

9. Of those industries that are growing 
what is the attitude of the management 
as lo increasing their facilities in their 
present location, as compared Willi locat- 
ing their added facilities elsewhere? 
Why? 

0. How have state laws regulating in- 



How to 
Invest 



A new noti: will Is* 
sounded in an invest- 
ment education cam- 

paign to lie conducted 

by the Rochester, 
New York, Cham'ner of Commerce, tin 
Investment Hankers Association and the 
National Chamber. Four years ago .HI) 
per cent of the inquiries almut securitie- 
received by the Rochester Chandler were 
made after investment; now, N) per cent 
are made before investment. This, is 
certainly fme testimony to the effective- 
nan of the "Investigate Before You In- 
vest" work. So thoroughly has the im- 
portance of invest mat ion been appre- 
ciated by the general public that the 
need for detective work has been done 
away with. 

How should widows or working men 
invest their money? How can a Bring 
for old age lx* built up' These are 
some of the questions with which iln- 
new movement will deal. As the plan 
is developed step by step by the ex- 
perts of these organizations it will be 
made available to others interested in 
the movement. 



Only 58 per ceni oi 
The 1927 'he new cars bought 
Automobile in 1927 were sold on 
Show the instalment plan 

according to 6gurea 

recently published !•■■ 
the National Automobile Chamlier oi 
Commerce. The average price of the 
cars was $953 on which an average ol 
$379 was paid in cash. 

This industry which turned out three 
and a half million cars last year used 
S4 per cent of the mblier imported into 
this country, 50 per cent of the plate 
glass manufactured, 12 per cent of the 
copper mined and 14 per cent of the iron 
and steel products turned out. Three 
hundred and seventy street railway sys- 
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Fountain Pen Desk Set with BakeUte Molded Stand. This Desk Set is made by Eagle Pencil Co., New York, N. Y. 



Bakelite Molded proved better and cheaper 
for producing this desk set 



GLASS, marble, metal and celluloid, 
as well as Bakelite Molded, were 
considered when producing the stand of 
this desk set was first under considera- 
tion. Bakelite Molded was finally decided 
upon because it was best adapted for the 
purpose and most economical. If made 
of some of the other materials the stand 
would have cost three times as much. 



The three parts of the stand,— the base, 
the neck and the plunger inside of neck — 
are all of Bakelite Molded. Two of the 
bases are completely formed in one 
operation, and seven of the necks in 
another. The parts acquire a high lustre 
in the mold, and require no subsequent 
buffing or polishing. Additional advan- 



tages were the strength of Bakelite 
Molded and the fact that it is non-hygro- 
scopic and non-warping. 

Bakelite cooperation is available 
for any manufacturer 

Bakelite Engineers, located in important 
industrial centers throughout the coun- 
try, are equipped to render prompt and 
helpful cooperation to present and pro- 
spective users of Bakelite Materials. 
The Bakelite Corporation places at their 
service the faculties of its extensive 
laboratories, and its unequalled experi- 
ence in the practical application of phenol 
resin products to industrial needs. Write 
for Booklet No. 42, "Bakelite Molded." 



BAKELITE CORPORATION 

247 Park Ave., New York, N. Y. Chicago Office: 63S West 22nd St. 

BAKELITE CORPORATION OF CANADA, LTD., 163 Dufferio St., Toronto, Ontario, Can. 



BAKELITE 



THE MATERIAL OF 




A THOUSAND USES 



"The rtgirtefcd Trade trfmtfk and Symbol ifaown abavr enmy he med ooly *i ptfWTuctn nudr (Venn material! 
rafcnufictUred byBikdlttCerpflfiituiri. Under th*«[*j«! "B" n the numEncml *ipi for infinity . nr gnUrnniJ 
quantity It »ymt»lu™ the knnnits number of prwejii; uid future mn of Bakelite CorfkomTiMi'* predurta." 
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NOGALES 

(^Arizona -Old Mexico 



JJ : ?x% 




. [> tM lr ILsnches 1 a 
^ ' N' Everything 



Cnmc and viitt avith u% In this "friendty etty 
• here the Artama-Mexico hnrder it al*a>« npen Per- 
fect climate Dry mountain air ulimaitcallv speaking 
only') Altitude 380 leet GocnJ hotels Numerous 
wc^*oonJuc[cJ cafcv rliflh clas* eniertairuTxnt 
(-amtincntal attnoaplwre. No cuitomt formaline*. 

Slop off and "Jotnthc party" at Nagales Tranter 
at I ivvm — t wo IsouM away. 



Phoenix 

NOGALES 



Tucson 




NOGALES WONDERLAND CLL'fl, Inc , 
Noaalea. Anions. 

I'l< .ur Mud m* /rce r*noa.l#f^ (10H) 



7v;.imar 

A. 1.1, .■ u 





terns arc using S.600 buses. Sixty rail- 
roads :iro using 1.175. 

Nine and a half billion gallons of gaso- 
line were consumed. In this connection 
it i> interesting to note that the Ameri- 
(.111 Petroleum Institute has published o 
Imoklet on gasoline answering almost 
everv ]H>.«ilile question about it. It 
deals in simple language with what is 
good gasoline, how it is produced, the 
competitive condition! in the industry 
mil how prices arc determined. 



1 There seems to be 

Arbitration nttk question but that 
Is Popular eaatnMTCjaJ arbitration 
will increase in vol- 
lime as rapidly as ade- 
qiiate machinery ia provided through 
< i mmercinl organizations. The National 
( 'handier has devoted much time and 
effort to studying the subject and work- 
ing nut sound procedure. 

The Commercial Arbitration Commit- 
!<<■ ni the Detroit, Michigan, Hoard of 
( 'ommerre has recently published a Iwok- 
let on the results of its work. In I 
little more than a year the committee 
has heard many cases and some of con- 
siderable magnitude. Those interested 
may undoubtedly obtain copies of the 
Iwoklet from the Detroit organization. 




"Mechanical Painting 
for Maintenance" 

— a complete booklet on maintenance 
painting. » < Your copy now ready. 

Thu book answer* many of the questions in your 
mind about mechanical paintingand equipment. It 
com pares e o t ts of* ppl v mi 
punt on dttfrtrnt kinds of 
•urfacra; shows various 
Matthews mafhinrt ;|tvca 
interfiling experiences of 
uactt snii other infarmauon 
valuable to th. »e miff rated 
in reducing their ir.uncr. 
nance ruintins costs. You 11 
profit by reading, the book 
and by mvestts-itinfl tbe 
feature! of dependability 
and ultima te economy which 
Matthews Mechanical 
Painting Equipment octets 
you. ftf write today for 
your copy. 

W. N. MATTHEWS CORPORATION 
3758 FOREST PARK DLVD."ST.!.OUlS,U.SA, 

MATTHEWS 

MECHANICAL PAINTING- 

EQUIPMENT 



— — llt-uE is the story of 

Eliminating I sectional trade asso- 
Corri petition eint ion which though 
a national association 
took over most of its 
functions s-iill continues actively. Law- 
rence S. Clnrk points out why coopera- 
tion has paid in this case. 

Twenty-three men sat down to din- 
ner the other evening, calling each other 
"Bill" ami "Jim" and "Frank" and 
"Dave," each smiling at the others, all 
having a wonderful time. 

Not lung unusual, perhaps, but con- 
sider that each of these twenty-three 
men was competing with all the others 
in I limited, highly competitive field, 
that business during the previous year 
had not lioen good, and that none had 
showed a real profit for a long time. 
The occasion was the banquet nt the 
.10th Annual Convention of the North- 
western Hardwood Lumber Association, 
held as usual in Minneapolis, Minnesota. 

Thirty-nine years ago transportation 
facilities were slow and uncertain, lum- 
ber grading rules differed in every lo- 
eality, competitors were often considered 
unjust and unfair, and mills often did 
not manufacture or ship when anil a? 
agreed. As a xesult the hardwood lum- 
lier business in the great northwest u:i> 
anything but a pleasure most of the 
time. 

A small group of pioneer hardwood 
lumbermen gathered around the dinner 
t:iUc in Minneapolis one evening Kick 
in 1S89 to discuss conditions anil possi- 
ble remetlies. The result was the for- 
mation of the Northwestern Hardwood 
Luml>er Association. Members were re- 
cruited from the manufacturers, the 
sellers, and the consumers of hardwood 



A DEPEHDABLK 
SMALL POWER MOWER 
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Latter Models— With New 
1928 Improvrmrnti 
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l.nr-Ji Lmiiroved 
nrw hlcli crude tnr< Imtu. ,d Ira- 
tiin->.«r-> now avulahW Kv+ry 
m»i hlrtr fully (uirinurd. 
v. .11 tar our nrw IMS c*U- 
lac and prtrra. 

IDEAL POWER 
LAWN MOWER CO. 
450 Ka Is mil zoo Street 




- JOHN HANCOCK SERIES • 



LIFE CONSERVATION SERVICE 

JOHN HANCOCK 
MUTUAL LIFE 

INSURANCE COMPANY 



"Cure t*i Some, Rrfirt for Many, 
and HOPE lot af 



¥N connection with the present 
I campaign of education and advice 
conducted by the National Tuber- 
culosis Association, remember 
The three major facts 
regarding tuberculosis: 

It is COMMUNICABLE 
It U PREVENTABLE 
and 

It I* CURABLE I 

For full information regarding pre- 
vention and cure, write the National 
Tuberculosis Association, 3?0 Seventh 
Awenue, New York, N. Y. 




UrC iNSURlNCt COHMK 
or a asraii, w w nm nni 



Thu apirr ii jiven tn luppvl of the 
National Tubtr*tik>ua Aauriauian Cajnpttcn 

a. 

— ■ SIXTY- FIFTH YEAR OF BUSINESS — 
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lumber. Rules were formulated for uni- 
form grading of lumber, inspectors hired 
and trained to enforce and interpret 
the rules, a traffic committee appointed 
to insure ' prompt transportation and 
correct freight charges, and an arbitra- 
tion committee organized to settle dis- 
putes between members without resort- 
ing to court action. 

■ Fo« Many years this 

Nucleus of comparatively small 
National group worked silently, 
Association harmoniously and ef- 
fectively. With the 
" development of the 

hardwood forests of the south and south- 
east, however, and the gradual infiltra- 
tion of these "foreign" hardwoods into 
the northwestern markets, the need was 
felt for a national association. The small 
band of pioneers in the northwest was 
recognized as association leaders in the 
hardwood lumber industry and was the 
nucleus about which was built the Na- 
tional Hardwood Lumber Association. 

Thus the most important function of 
the locally effective Northwestern Asso- 
ciation was taken over by the National. 
Grading rules most concerned consumers 
and manufacturers in the association 
work, Without the common ground of 
grading rules there was no need of con- 
sumers in the Northwestern Association, 
nnd they soon withdrew to become mem- 
bers of the National Association. Man- 
ufacturers of lumber, selling primarily 
through wholesalers, saw little need of 
the local association and gradually with- 
drew. 

This left the Northwestern Hardwood 
Lumber Association with a relatively 
small membership composed mainly of 
wholesalers in the territory surround- 
ing Minneapolis. With the decrease in 
membership and the performance of 
practically fill its functions by the larg- 
er association, there was serious doubt 
in the minds of many members of the 
advisability of continuing the North- 
western. 

" j Wise old heads, fore- 
. B8«4ng an age of in- 

Meetings tense competition, 
Continued wnen mutu al under- 
^ "~ ~~ ~~ standing and good 
fellowship would be indissoluble part- 
ners with profits, decided to continue. 
They decided to maintain their Board 
of Arbitration, their Traffic Committee, 
their monthly meetings when all get to- 
gether around the luncheon table and 
Ifffget competitive cares. They decided 
to continue their annual conventions to 
which are invited their friends, their 
customers; interested manufacturers and 
their sources of supply. 

For thirty-nine years meetings have 
been held on <he first Tuesday of every 
month. For 39 years these men— not al- 
ways the same, of course — have forgot- 
ten their business cares and worries, 
and talked to each other as friends. 
Anything under the sun is discussed at 
these meetings, which are always open 
to visitors. The market and conditions 




When Grant Built 

a Water Works 

In the fall of '63 General 
Grant's soldiers constructed a 
water supply system in Chatta- 
nooga, Tennessee, as a wartime 
measure. 

Today much of the cast iron 
pipe laid sixty-four years ago, 
still in excellent condition, is in 
use by the City Water Com- 
pany of Chattanooga, one of our 
oldest subsidiaries. 

In peace as in war, the first 
need of any community is an 
abundance of pure water, and 
almost no property is more en- 
during than the equipment 
which supplies it. 

An Industry That Never Shuts Down 

American Waterworks a^F^ectric Company 

INCORPORATED 
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^mooth fitting 
grooved joints 




"keep these walls 
true and solid 

In erecting a seven -foot Circle A Par- 
tition, only two screws are required lor 
each three feet of partition — five screws 
when sections are ceiling height. 
Circle A Partitions do not depend on 
screws for strength to hold their units to- 
gether. And so, they do not require from 
ten to eighteen screws per section. 
These solid, Circle A walls fit together 
with true-fitting tongue and groove 
joints. Each section fits into the next 
— each one bracing its neighbor. 
With Circle A Partitions, light, tele- 
phone and signal wires are concealed. 
Wiring channels at both sides of each 
post, and in the cornice look after them. 
These office walls provide private 
offices, easily, quickly, inexpensively 
Send for our book. 

Alw Dutrtbbter* tcrr Churchill TtUphoru Boatht 

CIRCLE A PRODUCTS CORPORATION 
658 South 25th Street, Newcastle, Indiana 
New Yurli Oflu* 
Fanoen Loan & Trvrn bid (..475 Filth Ave.. New York 

Circle (g) 
Partitions 



t'f demand nml supply are often a sub- 
ject of considerable (tin versa Hon, al- 
i hough pnre agreements and price fix- 
ing has ilcvrr lieen attempted. 

These competitors hunt together in 
our Minnesota woods in the fall, they fish 
together on our lakes in the spring, they 
play golf in the summer. Each wants 
l.ii-inos, each sees that he gets his share, 
hut no one tries to hog it all. 

The Hoard of Arbitration has had one 
case to settle in the last three years. 
This involved one member and one non- 
inrmher and was not a dispute between 
mcml>ers of the association. The Mem- 
ship Committee has very little work to 
do tieeausc every available prospect is 
a member. 

The secontl and third generations are 
now carrying the brunt of the burden of 
(lie .1 -Kit ion Only one of the char- 
ter memliers is still active. This is 
David F. Clark, who, as one of the pio- 
neers back in 1SS9 formulated many 
of the rules for grading hardwood lum-« 
ber, was the first chairman of the Rule* 
Committee of the National Association 
and served for thirteen years on this 
committee. He is still active in the 
hardwood lumlier business, attends all 
meetings of the Association, and is uni- 
versally recognized as one of the authori- 
ties on hardwood lumber grading m the 
United States today. 



The St, Louis, Mo., 
This Chamber ( lumber of Commerce 
Means from now on will con- 
Business cent rate all its efforts 
along modernized 
business lines for busi- 
ness purposes. All club features will be 
discontinued including the dining room. 
The new president will W the chief ad- 
ministrative officer of the chamber. He 
will l>e elected by the board of direc- 
tors and will lw empowered to conduct 
all the organization's affairs, including 
the appointment of a secretary and the 
heads of the various bureaus of the 
chamber. He will lie responsible only 
to the board of directors of which he 
will !*■ an ex officio member without any 
vote. 

Among the various other changes are 
.1 realignment of the various bureaus, an 
enlarged program of activities, selection 
of new quarters, and organization of a 
council of affiliated organizations to 
serve as a clearing house for community 
activities. The plural membership plan 
of financing will be dispensed with and 
the budget or sustaining fund plan will 
be adopted. The chamber will have a 
budget of $250,000. 



SECTIONAL 



MOVABLE 



A Tentative draft uf i 
Model Traffic Model Municipal Traf- 

Regulations lie Ordinance has hern 
Drafted approved by the Com- 

mil tee on Municipal 

Traffic Ordinances and 
Regulations and sent to the proper offi- 
cials in every community in the United 
States. Copies will also be sent to cham- 
bers of commerce, motor clubs and similar 
organizations. Suggestions and recom- 



mendations have been invited, and whe 
these have been received a Anal draft will 

I* made. 

Secretary Hoover, at whose suggestion 

the National Conference on 8tr*cl and 
Highway Traffic was called, pointed out in 
addressing the Committee that the great 
tendency of communities to solve (heir 
problems through cooperative action, in- 
Mcnd of calling upon the government for 
h-gmlutivc assistance, is one of the impor- 
tant developments of the present-day 
American life. 

lii.ru v. s show that 
Indirect sjiecial insurance taxes 
Insurance Tax are increasing yearly 
Increases The total for 192ft 
was $79,643,512, an in- 
crease of more than 
per cent over 10L'5. Of all this amount 
collected from policyholders only 3.94 
per cent was s]>ent as service to them. 
The remainder, amounting to '.Mi.Oti cents 
out of every dollar, was used as part of 
a general revenue fund for which the 
policyholders had already l>een taxed as 
citizens. 

Indirect taxes on amusements, com- 
modities and the like are familiar, but 
few policyholders realize that an indi- 
rect tax is also being placed upon them 
through the medium of an insurance tax. 
Sjiecial state insurance taxes, levied in- 
directly on policyholders only, constitute 
elan legislation and upon policy holders 
as a class are inequitable, esjwcially upon 
life policies taken out at an advanced 
age or upon the higher-priced endow- 
ment forms. 

Further information may be found in 
a publication recently issued by the In- 
surance Department of the National 
Chamber entitled "Hidden Taxes in 
Your Premium," which will be sent to 
those interested upon request. 

" Follow i no a proposal 
National endorsed by the Nn- 
Problems tional Councillors and 
Studied the NACOS, a large 

number of organizations 

have reported that they 
hate established committees on national 
legislation under the chairmanship of the 
National Councillor. Other organizations 
have various modifications of the plan 
suitable to their committee structure. A 
pamphlet, "Committees on National Leg- 
islation," explaining the plan, has been 
prepared by the National Chamber and 
will be sent to those interested. 

Coming Business Conventions 

(Front Information AtaiiaUt Ftbnang 1) 
Dal. Cily Ortamtalion 

Ka 

Z-'J. - ( 'ujor-jiji, -[.rnipfc. Mi-untmn Mjt,* Aaamiatiuri i4 
Irr Indium*. 

I Sew York .. Aaaciciaied Leather Good* Mm- 

4-B Ckioafii Nafeoawl Railway Appliance 

MMMha, 

S Kuu City. M<> Wwtern Petroleum Hrfmcra 

Aaaonation. 

10-U laiusviUr Society of Alwnrati tli.nal.and 

Ornamental Korticulmrwta. 

13-14 ' l.n'.,c" Health and Accident t'hder- 

wnlere Cocfwciice. 

15 riiitadel|>lika Motion Picture Theatre Owner* 

cit Eaiteen Peon., Southern 
N J. tad Dak. 

tl Sew York National Ajewialion of Wute 

Materol Dealer*. 

2S New York Silk Ajwoculit.n of Ammoa. 

2S-» . Bo.ti,n New Kti(tlai.d Coal Dealer* 

Aaaociation. 
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Developed from dissatisfaction 




Typical Machines 
Developed from Dissatisfactioti 

Standard Cigarette 
Fresh Work Cigar 
Soft Work Cigar 
Cigar Sorting 
Stripping & Booking 
Milk Bottle Sealing 
Standard Bread wrapping 
Duplex Wrapping 
Wrapping & Sealing 
Automatic Sacking Scales 
Automatic Net Weighing 
Ogden Multiple Duplicating 
Genest Fur Felting 
Cigar Foiling 
Fee Process Filling 
& Weighing, etc. 



^4o do a more 
economical job 

WHEN our parents bought bread one short generation ago, they 
found these conditions: Uncovered loaves stacked on an open 
counter . . . piled helter-skelter on dusty shelves. The store cat 
ambling lazily around, with high-arched back. A nonc-too-clean clerk 
wetting thumb and forefinger to separate one sheet of wrapping paper from 
the pile . . . and later pawing over the loaves with still-moistened digits . . . 

Dissatisfaction brought waxed paper. Dissatisfaction prompted the wrapping 
of each loaf separately at the bakery, not to be opened until it reached the 
housewife's kitchen. And finally, dissatisfaction produced the AMF Stand- 
ard Breadwrapping Machine. 

For, once the wrapped bread idea struck the public fancy, the demand grew 
faster than hand-wrapping or semi-automatic machines could supply. Work- 
ing with the Master Bakers of the country, AMF engineers determined the 
requirements and promptly supplied the need. 

This machine automatically wraps each loaf; cutting the paper after the loaf 
is wrapped, thus insuring exactly the right amount of paper to make a per- 
fect wrap for each loaf. It is adjustable, so that one model wraps all normal 
sizes. It is speedy ... to meet production needs. It is economical to operate 
... in short, it is a true producing partner. 

AMERICAN MACHINE & FOUNDRY COMPANY 
Smht Offict: 511 Fifth Avenue. New York, N. Y. 
Plant: 5502-55M Second Avenue, Brooklyn, N. Y. 
Foreign Offices at London, Eng. and Shanghai, China 



©AUTOMATIC MACHINES© 
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Business 
Horizon 

of the FUTURE 

Industrial and business 

opponuniiv i* shilling to the 
South. Development of natural 
resources has trebled the buying 
power here within the last five 
year*— creating new markets and 
(.ivorin; the in vestment of capital 
and labor. 

Executives who scan the horizon 
of the future "see the South" 
looming up larger than anv other 
section. And of the South'* indus- 
trial commonwealths, none is 
more favored hv location, raw 
materials, power and labor facili- 
ties than the diitrict surrounding 
Augusta, Georgia. 

Whether vou are contemplating 
tin- South lor re- local ion ni sour 
manufacturing plant, or whether 
you are considering it as a market 
worthy of a branch plant — lei us 
place in your hands this hook of 
facts on what Augusta offers. 



Tell vour 
stenographer 
to mite for 

Booieija h 



CHAMBER OF COMMERCE 



GEORGIA 





OURSELVES 
| AS OTHERS 
SEE US 




l luted State* 



What? What? n ,. li]v prosperous 
Is Wealth of ,),.,„ ,| u . „f ,|„. 



U. S. lust 
Big Bluff? 



world Mievcs? Rhys 
I, Da vies asks the 
^^^^~* question in :tn article 

in the London Dathi Hrraltl :md then 
proceed- in answer it in a manner con- 
trary to the popular Kiin>| lean conccp- 
lion ol I'lirle Sain as a bloated pluto- 
crat.. In his opinion — 

Time .i!" no -talistics in America 1o 
guide one on any question concerning un- 
employment in any industry, except those 
that an' totally unreliable. Il is slrange, 
therefore, to listen to American* all over 
i hi* va-i continent — at any rule from Xcw 
York to St. Louis, in the Middle West — 
glorying m the fact that 1 hey me "not a- 
others arc in the Continent of Kurope." 

If, however, you ask any responsible 
man engaged in industry or business, he 
will tell you frankly that things are not 
v hat they ser in on (he surface. He will 
say that American prosperity is now a 
myth. 

There are plenty of dollars about, in 
spite of it all. America is a land of milk 
and money — hut more milk at the mo- 
ment t his t. the other commodity, for the 
majority have been proceeding for months 
in the mines of Pennsylvania and Colo- 
rado, Willi the Usual shootings down west. 
Those that are doing well are making 
money quite easily still. 

Tin outstanding feature of hfe in the 
Stales at .the moment is the tremendous 
admiration on all hands of the British 
Lalmr Party. 

By all friends of pence and good-will it 
is heralded as the one big factor in better 
world relationships. Why they do not 
follow suit and go and do likewise here is 
a puzzle to any visitor who has endeav- 
ored to find out what the Republican and 
l)i moeral ic panics ilo ically stand for in 
American politics. 



mice sheel has worked out as follows : 
Cost price, 1 ,4.'14 .000.000 fr. ; proceeds of 
-.de-. 333.590,000 fr . ; difference, 1,100.410- 

000 fr. M. Chelou. the rap|iortrur, point- 
ed out (hut it was difficult to estimate 
the real loss because most of the ships 
wire Ismght when the fnine «a» ai pur. 
and the sale tixik place when the franc 
had lost half its value, and | my men Is wen-, 
moii mi l. spread o\ er several years. II- 
also directed attention lo the fact that 
Kroner had not fully paid the price of the 
-lnps bought from ihe I'liitcd Mat<^ and 

1 ,n al Itritain. 

The point in connection with the 
\mern m statc-i m in ■! ships « hn li ought 
10 lie emphasized is that the Shipping 
Board has nut only itself lost vast sums 
of money, but it has caused private ship- 
owners to lo-e money and has injured the 
shipbuilding industry 



Till I'lii K'l I riKH of 

Shipping the Uniml states 
Board Opera- shipping Hoard are 
tion Seen as regarded with interest 
Extravagant ),y English observers, 

The Shipping World, 

London, warns this country against thtj 
expensive experiment of government 
ownership and control, citing the disas- 
trous experiences oi other count ries that 
have tried the plan. Of President Cool- 
ldge's remarks 011 naval policy this mag- 
azine says: 

We would commend this condemnation 
of nationalized shipping to our own So- 
cialists. The experience of Ihe United 
States has been similar to that of Austra- 
lia. Canada, and France. The Senate 111 
Paris has bim bu-y lately ill clearing up 
t h<- mess in which tin -tat> shipping 111- 
petrad the taxpayers of Krance. The b*l- 



Shadkb of Thomas 
Great Britain j^on! Wall Street 
Painted Victim and .,.i ita activities 
of Wall Street ,. umr , m 1( , r a lnor . 

1 11 mh roasting 111 anar- 

1 it-|t», "Britain, Uncle Sam's Other Is- 
land," published in the Loudon llhis- 
tiiitnl SiiikI/ii/ Ilrnilil. Ju-t what caused 
the writer to arrive at his conclusions 
is ambiguous. 

\ 11 cr compliment mg "this polyglot 
and -quabblmg ]ieo]ile" for playing "a 
major part in the achievement of vic- 
tory" in the World War, thereby tossing 
.1 -oil, 1- it were, lo American pndi , the 
writer declares that: 

The United States State Department is 
now the tool of international finance, and 
the British Empire may yet lie its elm I 
^ let 1 111 . Wall Street has subverted to Its 
own use and ends all the doctrines dear 
to the hearts of the American people; 
with bold and cynical effrontery it is ex- 
pressing itself 111 world |tolitics through 
the "Monroe Doctrine." the "Big Sister" 
policy, and the Open I>oor. It designed 
' In' I >awc pi 111 and the hundred attend- 
ant forms that lead to political regula- 
tion. And, finally, it adopted the great 
Pan-American plan to di-member the 
British Krapirc and to secure world domi- 
nation. 



Briton Believes 



Not all British peri- 
odicals scent hostility 
American ; n t jj C Pxr , an8 i on pol- 
Navy Might ; cv of tne American 
Be Friend y. ivy The Saturday 
~~ "~ ~ — ^ Review, London, takes 
a philosophical view of the situation, 
commenting: 

Provided that there is warm friendship 
between the two countries and a certain 
liaint el coopciatiou in international prob- 
lems, a few cruisers are neither here nor 
there. Indeed, if America chooses to 
epend larger sums on her navy than we 
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« BLAW-KNOX 

INDUSTRIAL BUILDINGS 



» 





No expensive waiting when you decide on a Blaw-Knox Budd- 
ing — no designing — no fussing about details. Undivided re- 
sponsibility in the hands of Blaw-Knox and quick shipments 
from stock. 

Blaw-Knox Standard Steel Buildings are erected upon a 
standard steel frame from pre-designed, copper- be a ring steel 
parts fabricated in quantity and carried in stock. Innumerable 
combinations make available almost every type of building 
required by industry. 

Erection, even of large Blaw-Knox Factory Buildings, is 
easily accomplished with unskilled labor under supervision or 
by Blaw-Knox skilled erectors. 

Records show many Blaw-Knox Buildings shipped, erected 
and ready for service within three weeks after receipt of order. 

SEND FOR THE BUILDING CATALOG TODAY AND 
NOTE THE NATIONALLY KNOWN COMPANIES WHO 
HAVE REPEATEDLY ADDED TO THEIR OWNER- 
SHIP OF BLAW-KNOX BUILDINGS, ASK OUR NEAR. 
EST DISTRICT OFFICE FOR FORM 992. 

BLAW-KNOX COMPANY 



632, Farmers Bank Building 
Pittsburgh, Pa. 



Blaw-Knox Steel Sheathed Roofs 

An extremely strong, non-corrosive, unshrinkable, 
light-weight steel supporting surface for fabricated 
roofings. Replaces gypsum, concrete and wood. 
Firesafe and economical. Complete data on request. 



NEW YORK 
SAN FRANCISCO 
PHILADELPHIA 



CHICAGO 
BIRMINGHAM 
BUFFALO 

Export Division 
Mtllifeen Bros .-Bl aw Knox Corp, 
342 Madison Avenue, New York City 



DETROIT 
BALTIMORE 
CLEVELAND 



FIRESAFE 



RUSTPROOF 



WEATHER TIGHT 



BLAW-KNOX BUILDINGS 

+ + + + LOIVHST COST F^ElFf V£^« ♦ ♦ W - ' 
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NUMBER 




r You SEE the Number > 
Before It Print* 

Nrw convenience and wonderful 
v«]ue in standardized Model 41 

At trading ttationtrf, ncAAf 
r rii rn p ii rtilff *\>r ma tie -J *! i ' i t 

Pnmts: Cons.. Duplicate Or Rrbfat 



654321 

lFac-*iti41c [niffrwtun) 
AMERICAN HUM PARING MACHINE CO . tfttfclfi. H. T. 



Plranv MflO Ul lor (# Dij-i' Ft*v Trill 

□ v i 41 VWblr Numbering Machine. SI J. 
.j Amcodatei Dating MacbiiV. *J *5. 

KtktDt . 

AHdrrm ..... . „ 

Clly 



. _.S|aw N.B. J 



tfftei, Corfljou 
as Llluck as ineii 
SnVe ljou-//t-y would 
find Place wim 
the fflosf Costf^ 
of Jewels \\\ I (//////. 



(Tb«y iwioaittiulij 




A«k for our 
ttit book "CountcroJogj * 

THE ROOT CO. 

2M SOHAPFRICK ST. 
ijkimoi, . CONN. 





COUNTERS 



can comfortably nilord, wc ought rather 
to be pleased. 

It is a departmental view that our navy 
should be at least equal to that of Amer- 
ica, and on a perfectly cool and dispas- 
sionate consideration of our national in- 
terest, the wore she builds the more wc 
ought to Ik- pleased, for the excess place* 
;it the htviit of our common interests in 
time of danger an increase of sea-power 
for which someone else has paid. That, 
wc say, is the realistic and practical view. 

The important thing is not that Amer- 
ica should not spend more than we do, 
but that the interests which both our 
navies arc likely to be called on to aup- 
pnrt -hoiilil be interests that we both have 
in common. 

~~ Now Comes G. K. 
NowinCourse Chesterton, complnin- 
of Human jng tmlt t h c United 
Events History St . ltos is oppressing 
Repeats oreat Britain, and 

tailing upon every 

' loyal patriot to rise in his strength and 
| issue a Declaration of Independence of 
Uncle Sam, just as the Colonies de- 
clared themselves free of English rule 
in 1770. One can almost hear Mr. Ches- 
terton's clarion notes ringing out in — 

The tune has come for our nation to 
issue a Declaration of Independence, an- 
nouncing to the whole world that it is no 
lunger one ol the Slates of the American 
L'mon. Wc, the People, as it is said in 
the old Declaration, feel that "a decent 
respect for the opinion of mankind" re- 
quires a defence of our secession and of 
our < hums to national identity and inde- 
pendence. 

To some this language may seem al- 
most to savour of exaggeration, but it is, 
historically considered, rather an under- 
statement. Stipjiosing that it had been 
possible, not only for George Washington 
to defeat George III, with the assistance 
of French ships ami soldiers, but also, 
with the same assistance, for him actually 
to invade and conquer the mother coun- 
try, and add it as the tenth Star and 
State, or whatever the number might be. 

Even to the warmest Whigs and Ameri- 
can sympathizers that would have been 
an ignominious and intolerable position. 
But it would have been much more dig- 
nified and hopeful than the present posi- 
tion. It would have meant the victory of 
many hopes and high ideals even among 
ourselves. Wc might almost say that it 
| would have been the victory of the en- 
lightened English gentleman over the be- 
nighted English gentleman. It would have 
been the victory of many things much 
more valuable than gentlemen, free and 
equal ; of all the noblest ideas of that 
age 

But we have allowed our national life 
to be invaded and overthrown by things 
which are not the noblest ideas of our 
age ; which are not noble ideas at all ; 
which arc not ideas at all. The new 
American power is in money, and mere 
money and nothing else but money. It 
may well be questioned if it is fair to 
say that the American worships the dol- 
lar. The trouble is that the world wor- 
ships the American dollar. 

There are still just ideas at the back of 
American democracy; only they are rather 
far back. There are any number of nice 
and normal people in America; being nor- 
mal, they stay in Amci iea. Ilul the Atneri- 



For Beautiful Lawns 
and Luxuriant Turf— 

THE Toro Park Special 
represents a distinct im- 
provement over the older type of 
power lawn mowers. Perfectly 
balanced, with extreme ease of 
operation and every working pan acces- 
sible and easily understood, it sets* new 
standard in the power lawn mower field. 

llluitratcd catalog will be sent on request. 
Over 2000 Private Estates and Country 
Clubs are regular users olTORO Craw 
Cutung and Maintenance Equipment. 
Ask the Grecnskeepcr at your club. 
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cim power exercised outside America is 
entirely and solely the power of money 
and has nothing whatever to do with the 
original ideals of the nation. We are nut 
lieinji influenced by a young democracy 
but an already aged plutocracy. 

It was not the truthful George Wash- 
ington, with his lit'tlo hatchet, who con- 
quered England; it. waa his degenerate de- 
scendants with much larger anil less de- 
cent axes to grind. The invasion is move 
invisible and subtle, of course, than tin 
invasion of better men. There is natu- 
rally a more refined reticence over a man 
bribing his way thun a man buttling hit 
way. 

But it, is none the less certain that by 
Mich economic pressure the lives of na- 
tions may be lost, and that ours stands in 
far deadlier peril than any other. First, 
because we have been taught by fools t<i 
patronize the Americans as children, in- 
stead of respecting them as foreigners. 
And, second, because we have neglected 
our own nationality, even in talking about 
our empire. 

If George Washington hud conquered 
us, we should have fought and plotted 
and produced heroes and martyrs for a 
hundred years, till we won back our free- 
dom like inland or Poland. Then our 
normal things would have felt as national 
things. Nobody would dare to destroy 
nn English inn or an English road or the 
English hedges, still less to muddle and 
mutilate the noble English language. 



What's in a Name? 

TELEPHONES, gas and electric 
meters, motor licenses, speedome- 
ters and all, we wotk and play, 
earn and pay by numbers, a. d make nu 
violent objection to this rule of rote. It 
is only when system bleaches out the 
bright colors of personality that regret 
is said, as when numbers displace the 
names of national highways. For Ken- 
tuckians, at least, names have souls, and 
naturally enough, the Herald of Lexing- 
ton questions the apparent trend toward 
numbers with saying that 

the traveler may shed tears as he drives 
down the shady vist a of the Lincoln High- 
way, or dream dreams as he speeds over a 
sunlit path on the Jefferson Highway, or 
see noble visions as he speeds across an 
unfolding ribbon that bears the name of 
Woodrow Wilson. But how in the world 
can a man get a kick out of 46 or 55 or 
33 or 21? 

And good precedent the Herald had 
for its concern. Wasn't it "Marse 
Henry" Watterson himself who fought to 
preserve the distinction of Camp Zach- 
ary Taylor? There were Taylors and 
Taylors, he said, but only one Zacbary 
Taylor. For him the camp was named, 
and by the eternal, the full name would 
stick or "Marse Henry" would know the 
reason why. 

Congress is likely to hear more 
soon of this sentiment for names, for the 
United States Good Roads Association, 
meeting in Savannah, adopted a resolu- 
tion urging their restoration. As the 
Kentuckians seem to put it, if the offi- 
cial bureaus must be highwaymen, let 
them take something besides our good 
roads names. 



2 plants, 70 miles apart, kept in 
constant communication by this 

Telegraphing Typewriter 

THE OHIO STEEL FOUNDRY COMPANY main- 
tains constant communication between its 
plants at Lima and Springfield, Ohio, by 
means of Teletype . . . the Telegraphing 
Typewriter. 

This device, which operates like an ordinary 
typewriter, transmits information in type- 
written form at telegraphic speed. So accurate 
is Teletype that the Ohio Steel Foundry 
Company even uses it for sending formulae, 
analyses and intricate specifications. 

Dr. D .R. Carpenter, secretary of the company, 
says that Teletype often saves a day in mak- 
ing shipments. And that it more than repays 
its cost by time saving and closer manage- 
ment control. 

TELETYPE'S MESSAGES ARE RECEIVED IN THIS TYPE 




Teletype legibly prints its messages on the 
ordinary typewriter page or on forms. There- 
fore it is virtually impossible to misread a 
Teletype communication. 

One sending machine will transmit messages to 
1 or 100 remote spots simuitantotuty . Thus 
orders and other instructions can be broadcast 
to every corner of your plant at the rate of 60 
words per minute. 



Teletype service is not expensive, and will pay 
for itself again and again by eliminating errors, 
doing away with messengers and speeding up 
production. 

Teletype is used by industrial organizations, 
telegraph and cable companies, press associa- 
tions and railroads. Without obligation, per- 
mit us to demonstrate how Teletype can save 
time and money for .you. 



(teletype 



THE TELEGRAPHING 
TYPEWRITER 




[pin 

I 



to your letterhead i 



For further i information. 



... lign tin* coupon, pin to your i 
letterhead and mail to Morkrujtn-KIemichiiiidi Corpora- I 
| rion. 1410 Wright wood Avenue, Chicago. 
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The most 
modern 

and com- 
plete office 

print! n& 
plant 
known 




Now You Can Get Action 

Without Waiting on the Printer 
with MULT1STAMP 

The quickest, easiest, simplest — most economical known 
rn eans of d upl icati ag letters, post-cards, notices, forms, etc. 
Type — hand write or draw on a dry stencil — attach it to 
MU LTI ST A MP — print perfect copies on paper, wood, 
metal, cloth — any smooth surface — 40 to 60 a minute— 
right at your desk* t 

MULTISTAMP is made in three slzea 
— letter, post-card and rubber-stamp 

It is built to do service and pay dividend: in time and 
money saving. GUARANTEED. More than one hun- 
dred thousand now serving all kinds of business through- 
out the world* 



No- 1 Outfit— With com- 
plete Equipment, including 
25 Stendte. Ink, Stylus 
Pen, etc Unequalled for 
addressing shipping tags 
and labels. (F.O. B. fac- 
tory— weight 1 lb.) . 17.50 

No. 5 Outfit — Letter size, 
with complete equipment, 
including Black Enameled 
Container, 24 Stencils, Ink, 
Stylus Pen, etc. (F,OJB. fac- 
tory — weight 5 lbs.) . . (25 



No. 3 Outfit— With com- 
plete Equipments including 
Black Enameled Contain- 
er, 24 Stencils, Ink, Stylus 
Pen, etc. £F. O. B. factory 
—weight 3 Q&3.:...;4)£ 

No, 6 Outfit — Consisting 
of all three sizes, with sup- 
plies, packed ir. handsome 
Steel Baked Enamel Finish 
Case. The most complete 
office printing plant known. 
(F. O. B. factory— weight 
20 lbs.) (50 



THE MULTISTAMP CO., Inc. 

Norfolk. Va., U. S.A 



Aftcnt* and UenlerS 
in principal cities 



Whir uritiitQ to Mr>RicauM-Kl.Kl-\scnuii)T Cnitp. and Thk Multibtamp Co. mention jVsfioji'i Bunitirtm 



11M 



V AT IO X 'S II IS I V E S S for March, 11 




"Sticking" Stamps 
by hand 
Wastes Time 

The Mutciprxit moucs time in ai- 
fismjc stampi, Accomplishes $ 
hunJ iiprul ions j i) mie kpln- 
second stroke of its plunger. 

Saves) stamps, as well. Keeps) 
them in rolls, in one safe place. 
Prevents toss andspoilage. Auto- 
matically counts each one used. 
Makes accounting for stamps 
practicable. I>iscou rages misuse. 
Also, clean, orderly, systematic. 

MULTIPOST 

STAMP AFFIX ER AND RECORDER 

Used in over 100,000 
offices. Needed in 
cuerv office. Repre- 
sentatives in all 
principal cities. 



free trial 




— Mail this Coupon— * 

I Muhipeat Co. Dipl. 0 Rochotcr. N. Y. 

I n Send MulrirKwr cm free trial or 

I U SenJ Booklet on icohokiki in scamp 
I handling and control. 

I Name .... _ . 

J Firm 

! Address 



Tsfpu/ Ready! 
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A copy will be sent you 
free for the asking 



The Washington Spectator 

By LEO A. BORAH 




HOME liking is rapidly Incom- 
ing a lost art in the United 
States, the Federal Trade Com- 
mis-ion discloses in the re[>ort of it- in- 
\ 1 -( nation (if the bread ami flour indti-- 
tr\ sent to the Senate January 11. The 
growth of commercial baking has been 
duch in the last few years that today 
virtually half the bread consumed in the 
country is purchased from the bakery. 

The average price paid by the American 
family for a pound 



loaf of bread in 
a recent three- 
year |x>riod was 
8.55 cents. Of this 
amount the baker 
received 5.11 
cents, the grocer 
128 cents, the 
railroads and oth- 
er handlers 0.60 
cents, the miller, 
0.41 cents, and 
the farmer 1.15 
cents. A eom- 
parison of bread 
costs in different 
cities reveal nev- 
ertheless that 
flour costs are the 
dominant factor 
and that they are 
influenced by the 
location of the city 
and freight rates. 

One-half of the commercial bread, or 
one-fourth of the total consumed, is 
probably produced anil sold by a com- 
paratively few companies. Fifty-seven 
companies operating 278 bakery plants 
manufactured thirty per cent of the 
commercial bread in 1925. 

The Ward, General, and Continental 
corporations conduct about 150 baking 
establishments, with an output of almost 
twenty per cent of the total commercial 
bread production of the United States. 
\nother consolidation controls more than 
thirty bakeries. Three consolidations, 
-aid to have had close corporate connec- 
tions, attempted organization of a super- 
combination or holding company. All 
available data indicate a trend toward 
consolidation in the baking business. 

Hut competition was keen, particu- 



larly in some localities. Price-cutting 
wars occurred in several cities, with re- 
sultant price-fixing agreements. Where 
restraining influences on competition 
prevailed, indications frequently pointed 
to activities of national, district, or local 
associations or dubs. These associations 
arc prominent in price-fixing activities, 
the Commission points out. 

The report is divided into three parts, 
one covering the bread industry, another 
the flour industry, 
and the third 
wheat handlers' 
margins. The dis- 
tribution of con- 
sumers' price of 
bread is treated 
with respect to the 
margins of all 
handlers. Illus- 
trating these sub- 
jects arc many 
charts and tables 
prepared by t h o 
Commission's eco- 
nomic division. 
M imeographed 
copies of the re- 
port may be ob- 
tained from the 
Commission. 



REPORTS of investigations 
. by the Federal Trade Coin- 
mission of the bread and flour 
industry and of the electrical 
equipment industry are summar- 
ized here. 

Chairman Humphrey sug- 
gests a remedy for the fake ad- 
vertising evil. 

Several cases of misleading 
advertising are settled. 

The Dead Letter Office receives 
more than a million dollars' 
worth of advertising letters. 

The Supreme Court strikes a 
death blow at "endless chain" 
selling. 



A REPORT on 
* "The Supply 
of Electrical 
Equipment and Competitive Conditions'' 
uas submitted to the Senate by the Fed- 
eral Trade Commission January' 12. As 
the second and concluding part of the 
report made in response to Senate Reso- 
lution 329, Sixty-eighth Congress, Sec- 
ond Session. The first volume, "Control 
of Power Companies," was submitted 
February 21, 1927. 

The report shows that the General 
Electric Company has been for many 
years the largi'-t manufacturer of power 
plant machinery and equipment in the 
United States. Its value of sales billed 
increased from $1(1,000,000 in 1893 to 
nearly $327,000,000 in 1926. Its in- 
vestment, about $51,000,000 in 1893, had 
increased to nearly .^WJ.OOU.OOO in 1926 ; 
and its net earnings had advanced dur- 
ing the same ]>eriod from less than 
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This offer, 

made years ago, stands today! 

HERE are two advertisements of Jenkins Valves. One was 
published in 1886, the other in this year. 
The two are widely different in appearance, yet one para- 
graph of the text appears in both. It is the Jenkins fair offer, 
which reads as follows: 

"If you will put a Jenkins Valve on the worse place you can 
find, where you cannot keep other valves tight, and if it is 
not perfectly tight, or does not hold steam, oils, acids, water or 
other fluids, longer than any other valve, you may return it 
and your money will be refunded." 

This offer stands back of every Jenkins Valve today as it 
did years ago. The very fact that such a fair offer can be 
made over so great a period of years indicates strongly-built 
valves made for trouble-free service. And with just this kind 
of valves the Jenkins name has been associated since 1864. 

The Jenkins "Diamond" mark identifies a valve which is 
made of analyses-proved metal, designed to provide strength 
in every detail, and given a wide margin test at the Jenkins 
factory, 

Jenkins VaJves are made of bronze and iron, in standard, 
medium and extra heavy patterns, in globe, angle, cross, 
check, Y, gate and other types — obtainable through supply 
houses everywhere, 

JENKINS BROS. 
80 While Street. New York. N. Y. 133 North Seventh Street, Philadelphia. Pa. 

' 524 Atlantic Avenue. Boston. Mass. 646 Washington Boulevard. Chicago. ILL- 

JENKINS BROS.. Limited, Montreal. Canada; London. England 
Factories: Bridgeport, Conn ; Elizabeth, N. J.; Montreal. Canada 



Always marked with the "Diamond" 

enkinsV^ves 

f SINCE 1864 



Fig 352 
Jen k ins S t a nda rd Bronze 
Swing Check Vatve. 
Hcrewed 




Fig 853 
Jenkins L&w' Bonnet 
Radiato. An/tie VaJv*. 

with mills union 





Fig. 204 
Jpnisirii Exfra Heavy /fort' 
Body Guce Vah'e. rlan£*d. 
with Out aids Screw and 
Yake r Rising Spindle 
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Even in machinery — 

£, Beauty is a decisive selling factor 

k^VI.KS (<hUi v «)<-|m-ik1 "n lle.«i«l \ . \<il only in cis li<». clonks. i-lry . 

Iioii-ifn.ld furni-luiiKs imil such, fciif in marhliterv Hwtf, where Kllicicncy uvii 
in he the rinK rcqnireinnil . mjtoinohiki"., taciiutii cleaners. ImihTv 

elevators. Thine Itiul arc widcK. iii<-rcusiiifrl>. |ir.ili'idil\ wild if thev link 
I mini > in Ihcliisehcs, U»\ v. il lit least in tint atmosphere llml has bi'i'ii i ri-si ( <■< I 
around them by hlMlltWllI ihIhtIimfik. 

Beauty in iiibcrtisitiir fnifin* «itb the foundation, which is Paper. You 
will make no mistake if you specify Cantinr'h Goatkd I'apehh for nil printed 
rniilliT tlmt will ltc wrn by tmloniers. These |hi|hts ure lieauliful in Ibciu- 
mIvp. mid show color |slitli-s, liti If tones urn! ty iKJumphy lo utmost u<\\ untune 
Periodicals thai (ri>tf renders tunl iiiImtI Uers (In- mU antiiKi-s of coaled ]i»|>.-i 
ili'M-t » «: (.pii in) < on-ooiTiiiion in advertisirifr plan-.. 

You can ulilain full information iiImmiI (and also samples of 1 Coated l*ii|n-r?i 
fur nil [irinlinjt ri-quiri'iiienls, ttigclhcr with tin: uddrcsM-s of (!.vmi\k dis- 
tributers, l>> m riling m < ire of our Dept. 4rWi. 

This nmi/mny litis lirm iterolrtl rjctiisipfty la the coaling of paper* since ItiflH. 
Its products are regarded as the highest arhicretneid in the art of paper coaling. 

THE MARTIN CANTINE COMPANY 

Sailekties, Nrw Yo»t J New York Office, 501 Fifth Avenue | 

Canting jgggjB 

Cwfold Ash ok an E so pus Velvetone UthoCIS 



Everybody Loses When Timber Burns 

j4dequate forest'firc prevention is a business necessity. Without it there is 
little hope of perpetually supplying our wood needs or of bringing back into 
production large areas of potentially productive forest lands. 

Chambers of commerce and protective associations are playing an important 
part in developing systems to control forest fires. Their activities are out- 
lined and described in "Organizing Communities for Forest Fire CotttTuJ,*' 
a new j6-pagc pamphlet just published by the Natural Resources Production 
Department of the United States Chamber of Commerce. 

Copies of thu pamphlet may be obtained at ij coin eiidt 

Natural Resources Production Department 

United States Chamber of Commerce - - Washington, D. C. 
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tf.OOn.OOO 10 more than $59,000,000. 

For the more important unit* of elec- 
tric power equipment, the General Elec- 
tric Company's proportion for the cen- 
sus yean; 1010, 1921 and 19*23 repre- 
sents from 46.9 to 51.6 per cent of the 
value of all generators; from 52.2 to 58.3 
per rent of tbe tnuisformers; from 34.2 
to 42 i>cr cent of the motors; and from 
.'J2 to 45.1 per cent of the control appa- 
ratus. 

These |x>rrentagcs measure roughly, 

the Commission states, 1 lie importance 
of the General Electric Company lis a 
producer of the heavier power cquip- 
mciit. The lamest companies before 
1025 were the General Electric Com- 
pany, the WYstmghousc Electric and 
Manufacturing Company, and the Allis- 
Chahners Manufacturing Company. In 
ivjo the American Hrown Ikiven Elec- 
tric Corporation lxcitne the fourth of 
the (troup. 

The rate of profit for the General 
Electric Company from 1022 to 1021), 
l>i'loie ili-ilin 1 1 1 1 Li liili-r.il income taxes, 
ranged fnim 11.2 per cent to lti.2 per 
c put . Excluding outside investments, 
and considering only earnings on invest- 
ment in the electric manufacturing hust- 
ings, lhe rates of return for the same 
period ranged from 14 :t per cent lo 22.S 
per cent. The average rate of return 
for 70 other companies in 1024 was 9.6 
per cent its compared with 15.1 per cent 
for the General Electric Company, 
though some of these companies indi- 
vidually had higher rates of return tfcrM 
General Electric. 

Some small manufacturers state that 
although the large companies undoubt- 
edly have the power to crush them by 
price competition, this power has not 
been used in recent yeas. There are 
some products, such as fractional horse- 
power motors, however, that are pro- 
duced l>y the large companies at price 
levels at which small companies are un- 
alile lo compete. Many small manufac- 
turers regard rival small companies a> 
their sharpest price competitors. 

Tlie report probably will l>e printed 
for distribution. Inquiries should be 
addressed to tbe Federal Trade Com- 
uiissioii, Washington, D. C. 

Ci HAIR MAX \V. E. Humphrey of 
/ the Federal Trade Commission ad- 
dressed the Fourteenth Annual Meeting 
of the Association of American Col- 
leges, .January 14, at Atlatilic Citv 
After commending the Trade Practice 
Conference of correspondence schools 
and the code of ethics evolved at the 
meeting, be said: 

There are but few of the correspond- 
ence schools that have not voluntarily 
subscribed to tin- code and observed IM 
provisions. The Commission has dis- 
missed more than fifty complaints that 
liad already been filed against these vari- 
ous schools. The few schools that still 
continue to swindle and rob the ignorant 
and credulous — that refuse to follow the 
code adopted by the great majority of 
the industry will be vigorously prose- 
cuted until they stop these dishonest 
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practices or are put entirely out of busi- 
ness. 

Of the practice of false and mislead- 
ing advertising generally be said: 

I have reached the conclusion that there 
is an effective and direct remedy. Pro- 
ceed directly against the publisher. When 
we proceed against a magazine, or news- 
paper, those concerns cannot quit busi- 
ness as soon as a complaint is served upon 
them. With them it becomes a serious 
business — they must appear and defend 
the action. They cannot disappear over- 
night. 

By one action against a magazine we 
can more effectually throttle fifty fakers 
than we could possibly do by fifty sepa- 
rate cases against each of the principals. 

CASES considered by the Federal 
Trade Commission in January were 
comparatively few. Some were settled 
by stipulation, the respondents agreeing 
to discontinue alleged unethical prac- 
tices. 

A company manufacturing wall boards 
advertised that the United States Gov- 
ernment had used its products exclu- 
sively for buildings in France in 1017 be- 
cause they were cheaper, stronger, more 
sanitary and more waterproof than 
other makes. The Commission estab- 
lished that the Government had never 
either adopted or used this company's 
wallboards exclusively. Upon agreeing 
to discontinue the misleading advertis- 
ing, the company was given the benefit 
of stipulation proceedings (Stipulation 
107). 

In Stipulation 108 a seller of hard- 
ware agreed to cease advertising as 
"solid steel," "cast steel," "semi-steel," 
or "converted steel" products made of 
materials other than steel. 

ADVERTISERS last year sent 12,0SS,- 
1)00 letters, pamphlets and circulars 
to the Dead Letter Office. Obsolete 
mailing lists and envelopes without re- 
turn addresses are the reason for this 
loss of more than a million dollars in 
paper and postage alone. One large firm 
sent out 50,000 letters, which, because 
they were sealed in envelopes and sent 
to antiquated addresses, arrived at the 
Dead Letter Office, occasioning a loss to 
the company of $2,500. 

'T'lIE "endless chain" method of sell- 
* ing through the mails has been dealt 
a blow by the Supreme Court of the 
United States, which has denied the ap- 
plication of a sales corporation for a 
writ of certiorari to review the decision 
of the Court of Appeals of the District 
of Columbia sustaining a "fraud order" 
against the corporation by the Post 
Office Department.' 

The "endless chain" scheme extended 
to the prospective purchaser the hope of 
getting $10 worth of hosiery for one 
dollar. Each venturer was required to 
purchase four one-dollar "coupons," 

But before any one, even up to the 
fifteenth link in the chain, could win the 
$10 prize, 1,549,6S1,956 additional, in- 
vestors would have been enlisted. 




True to Round Accurate 

to Size and Straightness 

UNION Precision Shafting is a 
product of utmost dependability 
—manufactured under the train- 
ed hands and eyes of the highest 
skilled craftsmen in steel making. It 
meets the most exacting requirements 
of smooth machinery operation where 
even, a slight warp or distortion might 
produce costly inefficiency. 

Union Drawn Steel Co.-BeaverFalls,Pa. 
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Redu CO 

Maintenance Costs 



Spray -Paint 
Your 
Business 
Property 




Paint by Machine — Save the 
Cost of Hand-Brushing 
—The Difference Will Surprise 
You 

IT pays to own your own 
spray-painting outfit. 
One of your men can quickly 
learn to cover 1000 square 
feet and over per hour with 
the easy- to-opcrate Binks 
Spray Gun. Once you own 
n Binks Spray Painting Out- 
fit, your entire business es- 
tablishment may be fre- 
quently refinished both 
inside and out at a low cost. 
You will protect your prop- 
erty investment for all time. 

Owners of factory and private 
buildings, hotels, hospitals, 
schools; — builders, contractors, 
etc., are finding the Binks Spray 
Painting Outfit the paying in- 
vestment in their maintenance 
departments. 

Here is a one-time investment 
that will pay for itself at the 
start and save you 60' j !o8o'„ 
of your painting costs for years 
tocome. Further interesting de- 
tails will be cheerfully mailed 
upon request. Write today. 

DIMKQ SPRAY EQUIPMENT CO. 

U I 1^ W\ J o W L C. 3128 Canll Aft, Cttup 

O/Wci'j in Principal Citiei 




For Product Finishing 

Complete Equipment for apply inn Quality 
Pmiahr* on manufactured proaucta. Tell ua 
w Hat your finiihmc problems are ; our cnaineera 

'ill lulji yi>n MiUr I fuim Write for hnlliM!!" 
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CHIPS FROM THE 
EDITOR'S WORK BENCH 



IT MI ST UK that Didv 1 >>- 
sulton has a way with her. 
The offrr to do away with 
thr frayed edges of men's collars 
if they would have them washed at hrr 
laundry in Mayfair has brought a coun- 
irr bid lor business from collar manufac- 
turers. They now offer free replacements 
of collars as fast as they wear out. Their 
plan requires (hat. collars Ik' Ixmght di- 
rectly from them and returned to them 
when in need of washing. The usual 
charge for laundering is made. Therein 
1- their source of profit. 

Precedent for this arrangement is not 
far to seek in Britain. Makers of safety 
razors have found it profitable to give 
away razors and charge for the blades. 
Judgment of the plan's effectiveness 
must wait on practice, of course. In 
advance of test, 11 does promise to show 
whether it is the first cost or the up- 
keep that really collars us. 

XJO MATTER that Don Quixote did 
^ not know his windmills. Science is 
seeing to it that these workaday whirli- 
gigs are news of a more useful sort. At 
the Army aeronautics laboratory in Day- 
ton, E. N. Fales and Ii. R. Stuart have 

lound it po.-siM lesign a propeller- 

type, high-speed windmill which can 
compete with gasoline motors in operat- 
ing farm lighting plants. 

Design of the old types of blades was 
improved through application of the 
principles of aerodynamics. New type 
wheels have blades which are streamline 
in cross section, like those of an airplane 
propeller. Their rotating speed is six to 
ten times that of some of the older 
types. 

Originally borrowed from agriculture 
for adaptation to a new art, the wind- 
mill has been returned to use, improved 
and scientifically refined. It is plain 
that here is a farm loan which is being 
repaid with interest not bound by the 
legal percentage. 

MOW to protect the community slo- 
gan is made easier with the estali- 
lishment of a slogan clearing house at 
Little liock. When fame as "The Rose 
City" is sought by three other cities, dis- 
tinction is likely to be lost in the plural- 
ity of claims. So thought mcmliers of 
the Bott Advertising Agency. 

That realization was decisive in pro- 
viding facilities for the registration of 
slogans. Now, when a city conjures up 
I crisp catch line for national circula- 
tion, its descriptive alias can be made a 
matter of convincing record. I'seful 
precedent for this service is found in the 
ragjll ration by Printer's Ink of the slo- 
gans of commercial advertisers. The 




similar service freely offered by 
I he advertising agency invites 
l>cltef that it will help to clar- 
ify claims and to avoid dupli- 
cations. A good slogan, like a city's 
good name, ought to be thought worth 
j 1 rot eet i<ui. 

(tOFFEE gives a wisdom to the poli- 
tiei.m, so Pope wrote, that enables 
him to see all things through hall shut 
eyes, lint those blurred visions would 
Htm to have no useful application to 
the buying of coffee, for the New York 
( 'ollee an<| Sugar Exchange has em- 
ployed an official "taster" to determine 
uhai coffees are Mutable for the Ameri- 
can market. 

I'y his "cup tests" the members hope 
lo provide for hedging against contracts 
requiring Brazilian coffees. March con- 
tracts for Santos delivery, a report 
shows, were made on the "cup test" ba- 
sis at an average premium of 6.S4 cents 
:ig:i 1 iisi a premium of bi.7S cents on con- 
tracts made on the old basis. 

Here is an innovation to revise the 
proverb. Now, there is likely to be 
many a si]) between the "taster's" cup 
and the consumer's lip. 

FOR twenty- two years Reuben II. 
Donnelley of Chicago, whose picture 
we published hist month, looked for the 
creditors of his bankrupt brokerage 
company. On New Year's Day, 1928, 
he wiped the slate clean of debt. In 
that plain fact is the triumph of an nn- 
llagging lealousness in l>ehalf of hon- 
esty. 

It was in IOOj that the New York 
brokerage business managed by Mr 
Donnelley and his partners failed for 
more than $300,000. Settlement with 
the creditors was made by the firm's re- 
ceiver for 27 cents on the dollar. By 
that adjustment law and ethics were 
satisfied. But Mr. Donnelley was not 
content. 

When he inherited his father's print- 
ing business in Chicago he set himself 
to expand it. He pros]iered. In ■ few 
years the profits from his companies, 
the Reulien Donnelley Corporation and 
R. H. Donnelley ,y Sons, gave him more 
than enough to pay in full all the cred- 
itors of the bankrupt brokerage com- 
pany. But there were olistacles to trac- 
ing them. Many were dead. He hunted 
up their heirs. Most of the surviving 
creditors had moved. He traced iheiii 
from one address to another until 
tfaey were located. This search required 
months of investigation and correspond- 
ence. When he had the needed informa- 
tion, he mailed out checks amounting 111 
all to $ti45,000 — for he paid not only the 
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Public opinion marched to jail 
with the editor who told the truth 



A fine old city of the South was in 
the dark shadows of a shady ad- 
ministration. Corruption was so 
bad that it had debauched eve a the 
judiciary . . . with the result that a 
judge had been impeached. 

In the midstof a judicial election, 
the city's SOUPPS-HO WARD News- 
pa per reviewed all the ugly facts, 
pleading with the voters to at least 
cut the fetters throttling the justice 
of the bench. 

Promptly the editor was cited for 
contempt o f court. He was given the 



alternative of printing an apology 
or serving a tea- day jail term. 

He chose to stand by his facts. 
And the public stood by him ... so 
heartily that he was escorted to jail 
by a band and a long parade of 
cheering citizens. 

During his ten-day sentence, he 
was visited by thousands of his 
townsmen, who brought gifts of 
food, tobacco and other comforts. 
And upon his release, one of the 
biggest mass meetings in the city's 
history was held in his honor. 



The SCRIPPS-HOWARD editor is 
able to stand by his guns under any 
fire, because be has no boss save 
public interest. Owned from with- 
in, and free of all entangling alli- 
ances, SCRIPPS-HOWARD News- 
papers recognize butonetas km aster 
. „ . the public welfare. 

The resulting reader-confidence 
makes the columns of these news- 
papers a power to be reckoned with 
in their several communities . . . 
both for the welfare of the citizen 
and the profit of the advertiser. 



NEW YORK . TtUtram SAN FRANCISCO. Nrwi DENVER KkIj Afj. tbi 
CLEVELAND . . Fr,u WASHINGTON . AW DENVER . F.vtnini Pfrwi 
BALTIMORE . . . ftn CINCINNATI ... ft// TOLEDO . . Knm Bn 
PITTSBURGH . . Fnu INDIANAPOLIS . Tlmti COLUMBUS . . Ciiam 
COVINGTON . . IWl Ptn—Kmtuth tdltint 1/ Clndnnail Art 

S C RI P P S -HOWARD 

MEMBERS OF THE AUDIT BUREAU OF CIRCULATIONS 




AKRON . . Timti-Frm YOUNGSTOWN Tilier*™ 
BIRMINGHAM . . ft« FORT WORTH . . JV»n 
MEMPHIS Prw-Stimilar OKLAHOMA CITY Kna 
HOUSTON . . . frw EVANSVILLE .... ftxii 



KNOXV 1 LLE .i < S# ■ ■ : ■ ■ . 

EL PASO P«" 

SAN DIEGO ... . Shu 
TERRE HAUTE . . A» 



ALBUQUERUUE . 



Nwtu Mtxia Stasi Tribunl 



NEWSPAPERS 

AND MEMBERS OF THE UNITED PRESS 



NATIONAL ADVERTISING DEPARTMENT 
Stuart S. Schttyltr, DIRECTOR 
150 PARK. AVENUE, NEW YORK . CHICAGO - SEATTLE ■ SAN FRANCISCO 
PORTLAND . DETROIT . LOS ANGELES ■ ATLANTA 



When wntmi/ to Scripps - Howard Ni;w8P»rE83 pteau mention Nation'w Biuintm 
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Radiograms demand action! 
That is why leading banks 
and exporters use this service. 

Speed, accuracy — and more .... Radiograms go direct 
to twenty-three countries, entirely without relay. They 
are the swift, accurate carriers of news, quotations, ac- 
ceptances between the United States and practically 
every point on the face of the globe. 

That is why this new-day communication service is grow- 
ing more and more popular with banks, exporters and all 
types of business that use international communication. 

Be sure of speed and accuracy. Always send your messages 

"TXaXgl" 

File Radiograms to Europe , South America, Africa and the Near Emt at any 
RCA or Postal Telegraph, office: to transpacific countries at any RCA or 
Western Union office; or phone for an RCA messenger. 



RADIOQRAMS QO DIRECT TO: 

Belgium,,. France... Great Britain ... Germany ,, . Holland ... Italy 
Norway . . . Poland . . . Sweden . . . Turkey . . . Argentina . . . Brazil 
Colombia... Dutch Guiana .. .Porto Rico... St. Martin . ..Venezuela 
Hawaii ...Japan ...Dutch East Indies. ..the Philippine*. ..Hong Kong 
French IuJu-Chinj...and to ships at sea. 



RADIO CORPORATION OF AMERICA 

OFFICES : NEW YORK CITY. 



64 Broad Street Hanover 1SU 

Produce Eachanae Bowling Green 8012 

120 Cedar Street Rector 0404 

19 Spruce Street Beekman 8120 

102 Wot S6th Street . . 



12« Franklin Street Walker 4811 

25 Eait 17th Street Algomiuin 7050 

264 Fifth Avenue Madiion Square £780 

19 We« 44th Street Murray Hill 4996 

Circle 6210 



BOSTON— 109 Concern Street Uberrv 8864 

SAN FRANCISCO — 28 Geary Street Garfield 4200 

WASHINGTON, D.C.— 1112 Connecticut Avenue. .. .Main 7400 
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I 'i mcipal, hut also the interest that hml 
.u-cnied since the failure. 

A good many comments come to 
mind in contemplating the evidence of 
this man's high-mindedncss. No one is 
likely tn miss the significance of his ex- 
ample. For the evidence is that his 
obligation toward creditors of twenty- 
two years' standing was purely a moral 
one, that he did not rest until the find- 
ing of every one of the original creditors, 
or his heirs or assigns, and that he paid 
not only the principal due, but also a 
greater mim in interest. It would lie 
apt enough to say that here Diogenes 
might make an end of his classic (|iiest. 
liut it Han more worth while to be- 
lieve that the old-fashioned conscience 
is not so rare that it needs to be fea- 
tured as news. 

WHATEVER the public may think 
of the American menus, a meeting 
of organized chefs and caterers in Chi- 
cago has given special interest and con- 
vincing authority to the proposal to up- 
lift our dishes. Even soups are to lie 
standardized. It is the contention of the 
cooks that we have shown no national in- 
genuity for making culinary conquests. 
''In the past century,'' said Fred Schmidt 
of Louisville, "all America has produced 
is chop stiey, hamburger steak, and hot 
dog — and noliody knows what 's in them." 
And denser is the ignorance alxnit a 
hor» d'oeuvre. By the rating of C. L. 
Schweitzer of Chicago, "thousands don't 
know but what it's hors de combat. 
Sometimes it is." 

All this is bad enough for the unedu- 
cated palate. And yet, all is not dark- 
ness. The very fact that hamburger has 
names in seventeen languages points to 
ihe bright hope that some day every °ne 
will know it as well by its name "a la 
Duke of Marlboro" as by its alias of 
"Popoletta di Milano." By all means let. 
our menus be exposed to the uplift of 
the higher learning. Oxford gave mar- 
malade and a manner to the world. And 
it was Cambridge that contributed sci- 
ence and a sausage. 

MIND filling is Ralph Lomeu's meas- 
ure of the reindeer industry 09 
Arctic stock farms. A pioneer in that 
business, he sees room for 12,000,000 
deer on the Northern Tundra. Alaska, 
alone, he thinks capable of raising 4,000,- 

000 head, and that is ;he number his 
company hopes tu have in ten years. 

Just what methods Santa Claus uses 
in rounding up his steeds is not made 
clear in the legends. For their part, Mr. 

1 .omen and his associates depend on air- 
planes. That is what he said. "Air- 
planes." His head herdsman, for in- 
stance, can do as much herding in two 
hours with a plane as was ordinarily 
done in a week by seven mounted herds- 
men. « 

While details of this new herding tech- 
nique are lacking, the accomplishment 
is none the less impressive. As the feat 
stands outlined in a news report from 
Vancouver, it suggests the influence of 
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the Irish school of strategy. For was 
it not an Irish sergeant who gave the 
world its classic example of a successful 
enveloping movement when he captured 
an enemy detail by surrounding it ? 



NEIGHBORHOOD ratings of worldly 
substance are approaching a higher 
level in the boast, "We've got a vacuum 
cleaner for every floor," And the makers 
of electrical appliances do have a sales 
suggestion in the current campaigns of 
ihe car and clock manufacturers. "A car 
for every member of the family" and "a 
clock in every room" typify a modern 
selling trend. 

Market saturation is only relative, of 
course, but a sort of super -absorption is 
indicated by the salesmanship that can 
translate "super-supply" into "super-de- 
mand." Multi-floor homes with exten- 
sion telephones, several bathrooms, and 
musical instruments upstairs and down 
are curiosities no longer. Convenience is 
made more convenient. New outlets for 
plant capacities are provided. 

When all these benefits are offered — 
and what good salesman will take less 
than poverty for rejection?- — it becomes 
increasingly difficult to defend a one-floor 
plan of life. 

GOLF, old-homewreeker or wrecker 
of the old home, as the ease may 
be, is now charged with playing fast 
and loose with a railroad. A three-mile 
line to a course in a Chicago suburb is 
in financial difficulty .because automo- 
biles have taken its passenger business. 
The line was subsidized by golfers. Golf 
has its widows no less Tenowned than 
war, but here, perhaps, is the first rail- 
road to be reported among the cas- 
ualties. 

WHILE churches are regularly count- 
ed among community assets, it is 
the everyday significance of religion that 
needs public reminder. For the people 
of Fort Smith, Arkansas, that service 
has been done in part by a group of 
business men acting in cooperation with 
the publishers of the Southwest Ameri- 
can, a daily newspaper. Full-page space 
was made available for a period of twen- 
ty-six weeks at half the regular rates. 
This charge was paid by the business 
men interested. 

To extol the benefits of religious be- 
lief is no novelty, nor is there anything 
of the pioneer in recognizing the church 
as a universal force for good. Here, the 
commanding distinction of the repre- 
sentations is in the self-effacement of 
the donors. Omission of their names 
from the advertisements by their own 
design gives emphasis to the reader's 
conclusion that they neither expected 
nor desired to direct a community ac- 
ceptance of their personal godliness. But 
good taste is not their complete reward. 
Anonymous as they are, they have 
helped all business to achieve a new 
level of appreciation in the public con- 
sciousness, — Raymond Willoughby. 
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OUR HIGH COSTS 
are Keeping Georgia Factories 
Busy Day and Night 

GEORGIA'S industries hum with activity day and 
night. They are busy. They are getting the business you can't 
get because your costs are too high. 

Their goods carry a real profit. Yet they undersell you be- 
cause they produce under advantageous conditions, at their 
best in Georgia. They undersell you because their production 
costs are cut by savings in labor, power, taxes, raw materials, 
building and a host of other vital factors. They undersell you 
because operation is smooth, uninterrupted by internal fric- 
tion or by weather-extremes. 

In Georgia there is a location offering the precise combi- 
nation of advantages which your plant needs to put you right 
with the market. Our engineers have detailed information on 
the best locations, and will gladly place it in vour hands with- 
out any obligation on your part. 

You can get these facts either through our New York office 
at 120 Broadway, or from the home office of the Georgia 
Power Company, Atlanta, Georgia. 



Georgia 



POWER 




COMPANY 



INDUSTRY PROSPERS IN GEORGIA * • 



W'tnti ti'rttitm to QjHKU Powm Coi(7.tKV plratr mwtion Sation's 
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2 car-days 

to nation's big buyers 




ERIE 



DETROIT • ■ 
CHICAGO • - 
CLEVELAND 
CINCINNATI 
PITTSBURGH 
BALTIMORE 
PHILADELPHIA 
NEW YORK CITY 



(AVERAGE 2* DAYS) 



over 4 Great Rail roads 



These n*i s of small nrdrr buying 
thr manufacturer w ho offers Ih--i lie- 
livery ha* the "edge" on competition. 

Erie manufacturer* profit by fast, 
through service to principal distrib- 
uting renter* from the Atlantic to 
the M ississippi. 

Half the nation's hundred- thousand- 
population cities lie within a Kllt-iuilv 
radius of Erie. That meana 39 firm! 
rlaw* markets within 2 3 * davs aver* 
■ Br freight lime of your new or 
branch plant here — via ISew York 
Ontra), 1'rnnsylvanla, NirL.i l Plate 
and Bessemer main line service, 
augmented hy far-reaching cleetric 
anil motor freight facilities. 

A rare combination of ba-ie ndvun- 
I age* — in a r k e I , (ran* pa ruit i u n , r a w 
materials, labor and power — attract 
industries to Erie. Get the fart* in full 
detail from "5 (.real Advantages". 

Free Booh of Vital Far Is 
Don't under- rale this book because 
it is free. Its significant facta and 
figures are worth careful study by 
industrial executives everywhere— 
32 pages of valuable information for 
every manufacturer. Send the cou- 
jKm. Or let our Industrial Board 
furnish a confidential detail survey 
of Erie's 5 great advantages as re- 
in led lo your immediate problems. 



ERIE 

FEXSSYLYANIA 
Erie Chamber of Commerce 



Plruo HmJ a * ..]■* of * , h ,ir hoaklrt "S Crvat 
Ai| i an (*£ r ». " 

N+m* 
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What Other Editors Think 




Colonial editor* lhock 
Royal ill* with poster* 
(bowing Death between 
the Crown and Liberty, 

I76J. 



AN N*0 l*N"CF.M EX T hy ih«- Fiuted 
/\ St;iti Sti . ('oqior.'iiHiii of |>cr- 
^/""X sound changes, making J. Pier- 

\ t Morgan chairman of the I ward of 

directors to succeed Judge Ellicrt H. 
Gary, Myron C. Taylor, chairman of 
the Finanre Committee, :ind June- A. 
Farrcll, chief executive offirrr, has evoked 
comment from many editors. The con- 
sensus, however, is that the new arrange- 
ment has made virtually no change in 
either the organization or the manage- 
ment of the corporation, s ' nre ,nc rhtuT- 
man of the board is no longer an exec- 
utive officer. 
The Michigan Investor believes that 

this action virtually places the destinies nf 
the corporation in the hands of a trium- 
virate represent ing finance, business, and 
steel. While Mr. Morgan is the titular 
head of the corporation, the chairman of 
(lie board no longer is an executive offi- 
cer. The election of Mr. Morgan as chair- 
man of the board will not add to his ex- 
ecutive abilities, he having acquired a title 
and not an office. His acceptance of the 
post was i f > ■ w ■ < 1 a*, a means of continuing 
the close interest of the Morgan family in 
the affairs of thu cor]>oration. 

President to Lead 

"\ 1 THILE the announcement aoes not 
* * say so," Iron Age comment-, 

it is evident that the board of directors 
amended the by-laws of the corporation, 
as it has power to do at any meeting by 
a majority vote, provided notice of inten- 
tion to amend is given at the next preced- 
ing meeting, or without Mich notice, by a 
vote of two-thirds of all the director*. 

The by-laws heretofore provided that 
"the chairman of the hoard of directors 
shall be the chief executive officer of the 
corporation and subject to the board of 
directors and finance committee, shall be 
in general charge of the affairs of the 
corporation." As just amended, the by- 
laws make the president the chief exec- 
utive officer of the corporation, who, "sub- 
ject to the finance committee and the 
board of directors, is in general charge of 
the affairs of the corporation." 

When the question of the succession to 
Judge Gary was discussed, Mr. Fan-ell's 
performance as president covering more 
liian 16 of the most momentous years in 
the history of the American steel indus- 
try, made him logically the next executive 
head nf the corporation, whatever disposi- 



tion miglii 1h made nf the chairmanship 
of the lioard of director*. 

It was further pointed out in that 
statement that the steel trade's problems 
nf the future would lie those of market* 
and prices, of relations with conqietitors, 
of new uses for steel, of the expansion of 
the 8te*l Corporation's producing capac- 
ity and of the extension of its foreign 
trade. In respect to all these important 
concerns Mr. FarreH's equipment has made 
him by common consent a commanding 
figure in the industry. 

In the opinion of the Commercial and 
Financial Chronicle, "rather overmuch 
has been made of the changes made nec- 
essary by the demise of Judge Elliert II. 

Gary." 

Mr. Gary's connection with the Steel 
Corporation was important, but the part 
he played in the actual management of 
the property has always been exaggerated 
in the public mind The reason for this 
1 1 is already been mentioned, namely, that 
he talked so freely to newspaper men, 
sending out advance noliers when he pur- 
|.c>-i i| saying anything 

Die daily papers m their new* roluiiins 
have spoken of the great responsibilities 
he carried. Virtually he had no res|ionsi- 
bihties. The executive management of 
the different properties has been for over 
sixteen years in the hands of President 
.lames A. Tam il who naturally is con- 
tinued in that capacity and no one ever 

-n]i| 'I tli.it any change would be made 

in that respect. 

The policies in In- pursued in the man- 
agement of the properties have always 
lieen dictated by the board of directors, 
one of the strongest ever in control of an 
important property. In this Judge Gary 
had a voice of course, but the board has 
long been preeminently distinguished for 
its great independence of judgment. 

The dominant power has always been 
the Morgan interests, reenforced by the 
interest repr. scnted hy George F. Baker 
of the First National Hank, who from the 
first has l>een associated with the Morgan 
people in all their great undertakings, and 
has valiantly cooperated with them in en- 
forcing sound financial methods and en- 
during business policies. 

It seems natural in these circumstances 
that, the present .1 P Morgan should tun e 
agreed to take the position of chainuan 
of the board of directors, but relieved of 
all executive duties, and that Myron C. 
Taylor should be given the place of chair- 
man of the finance committee where he 
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THE WOOD ETERNAL 



A hundred year te£t of wood! 



WOODEN water mains — what 
could better test the durability 
of lumber? Water attacking from 
within ... rot gnawing from without. 

In 1793, New Orleans laid logs of 
Tidewater Red Cypress for its 
water supply. These logs were re- 
cently dug up and found in excellent 
condition — still sound, still useful, 
after more than a hundred years of 
service! 

But this striking testimony is only 
one of the thousand proofs of the 
durability of Tidewater Red Cy- 
press. This lumber is used the world 
over in shipbuilding. Millions of 
railroad ties are made of it. Many 
houses built of it are over two cen- 
turies old, and the country is still 
too young to tell how long a cypress 
structure can endure. 

In your business and in your home, 
use this Wood Eternal for economy. 
Its first cost is the only cost. It 




i I though laid in /70J, and put 
this water main was in 



bility, 



to such a severe test of its dura- 
fine shape when dug up recently. 




S ':'.f u " t at Brown University, Providence, Rhode Island. The seats are 
<ij ridewater Red Cypress. Tltislumieris used in many big stadiums, 
as it withstands weather year in andyear out and does notrequire paint. 



knows no replacement or repair 
charges. After you build, it will 
never cause you to pay another car- 
penter's bill. 

No wood, according to government 
tests, takes paint 
more smoothly or 
more durably. But 
to get long service 
from Tidewater 
Red Cypress, you 
need not paint it. 
Unaided by any ar- 
tificial protection, 
it gives generations 
of wear. Just figure 
out the up-keep 
charges this wood 
can save. And, be- 
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TIDEWATER RED 



cause it is easy to work, consider 
how it speeds construction and cuts 
down the high cost of labor. 

As an experienced investor, as a 
shrewd purchaser, you will, of course, 
want to test this durable wood. But 
for exterior uses be sure you get 
"heart grade Tidewater Red Cy- 
press," for there are different types 
of cypress. The finest qualities are 
found only in the "coastal type" red 
cypress grown on the lower Atlantic 
and Gulf coasts. 



SOUTHERN CYPRESS MANUFACTURERS 
ASSOCIATION, Dept. NB-3, BARNETT 
BUILDING, JACKSONVILLE, FLORIDA 



CYPRESS 





BiW THE WOOD ETERNAL 
When writing to Southern Ctprees M ANUFACTtmr,Hft Asemcimox pltntc mtntion Xatioti* iiutinc** 




NESS for March, 



tjour personal friend 
everywhere you travel 
in Europe 

What a comfortable feeling 
to know that at the arrival ports 
of Europe — at railroad stations, 
frontier and customs offices abroad 
there is a personal friend of yours 
ready to smooth the way for you 
... to help you whenever you are 
confused. 

Your letter of introduction to 
this helpful man is your sky blue 
American Express Travelers Cheques. 
When you change your cash into 
this practical, convenient and pro- 
tective travel currency you receive 
not merely its equivalent in money 
. . . but ALL the extra advantages 
that the world- wide service of the 
American Express Travel Depart- 
ment offers. 

Money insurance 

plus world-wide service 
at 75c per $100 

American Express Travelers Cheques 
are issued in denominations of $10, 
$20, $50 and $100 and arc sold in 
22.000 banks, American Express and 
American Railway Express offices. 
Helpful service and protection begin 
the moment you buy, whether it be a 
$10 cheque or $20,000 worth. 

Merely ask your banker for 
the sky-blue — 

RICAN 
EXPRESS 




Travelers Ore* 



ques 
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will have full scope for the exercise of his 
great iili i ' - as n most eminent financier. 

There has not been the slightest change 
in the conduct of the Steel Corporation 
since the dmth of Mr. Gary. Nor is then' 
likely to bo any in (he future. The news- 
paper men will BUM Judge Gary's genial 
presence and will no longer ho certain of 
a "story'" whenever the steel directors 
meet, for Messrs. Morgan, Taylor and 
Farrcll are not very loquacious individuals 
or likely to seek the public ear in season 
tad out of season. 

In reality, there is no good reason why 
the head of the Steel Corporation should 
periodically interpret trade conditions or 
dilute upon the outlook for the Steel 
Corporation. Such net ion often involves 
embarrassing possibilities. 

The Steel Corjioration is no longer in 
need of a public spokesman, if it ever was 
in such need in the past. It is too strong- 
ly entrenched in public confidence to need 
extraneous aids of any kind, and neither 
Mr. Morgan, Mr. Taylor or Mr. Farrell 
is likely to endeavor to exploit his own 
personality— which is as it should be. 

Battle of Prices Opens 

in Low-cost Automobiles 

HENRY FORD appears to have 
started something in competition 
by Ihe introduction of his beautified 
"Model A." Although none of the man- 
ufar-ttircr> in the low-price field '.'.ill ad- 
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public 
i much 




nut that a struggle is in prospect, many 
editors predict just that. 

The Michigan Manufacturer ant} Fi- 
nancial Record satirically observes: 

a while ago as the gentlemen of the motor 
car trade were stepping out on the floor 
for the 1928 dance of business they were 
very polite to each other as they intro- 
duced their respective models as their 
ladylike partners in the dance. Mr. Ford 
has made a national reputation as a pro- 
moter of the old-time steps and figures. 
\- the ralli r fni llii- yi ai '> business quad- 
rille called "Allemande right" last No- 
vember up steps Mr. Ford and bows to 
bis competitors, saying that under no cir- 
cumstances would he seek to get any of 
their business. 

When the public caller again said "Alle- 
m. mdr li ft" Mr Sloan, of General Motors, 
made another novel little bow to the 
trade and ventured lhat Mr. Ford was 
perfertly lovely and no one Would try to 
steal his trade. Farther flown the list of 
"ladies change'' and "swing your partner-"' 
all the participants in the dance curtsied 
and made each other believe that so far 
as comjietition was concerned hultir 
wouldn't in' It in tin n respective mouths 

Yet in spite and notwithstanding Mr. 
Ford has stepped out with a ear thai has 
a hundred dollars worth of new tricks to 
it at the old price, which is competition. 
Mr. Sloan has slipped a Chevrolet car 
into the market, which can be delivered 
ut once, whereas Mr. Ford will not be in 
full production until April. 

The oilier producers, from high price to 



low, have graciously advised the 
that they have been making so much 
money from volume sales that they are 
going to split with the public, from (50 
to $500 per copy. All this is competition, 
lowered prices being the result of lowered 
manufacturing costs and satisfaction with 
lowered unit profits. 

This is the way to Bell more cars, hire 
more men and pay more wages. The Lord 
speed 'em all. 

Direct Competition for Ford 

"Tj^ORD is nearer to having a direct 
* competitor in price than at any 
time since the Model T got into pro- 
duction in large quantities," says Awfo- 
rnotive Industrie*: 

John N, Willys, with the very large 
price cuts announced on his four-cylinder 
Whippet, gains the distinction of being 
the first to try to beard the Ford price 
lion in its den. However, the Willys' 
move turns out, certainly there has been 
no more exciting automotive announce- 
ment in a good while. Lest too bellicose 
an interpretation be put upon the Will's 
move, however, it probably is worth re- 
calling at once Mr, Willys' statement of 
a week ago that, "It is not the intention 
of the Willys-Overland to enter into any 
direct price war with anyone or group of 
manufacturers in the light car field." That 
Willys-Overland is making a strong bid 
for a real share in the Ford market is ob- 
vious, of course, but even this drastic 
move probably is not to be visualised as 
anything quite so dramatic as the open- 
ing gun of a price war. 

It is impossible to refrain from specu- 
lating about how successful, from a finan- 
cial as well as from a sales standpoint, 
Toledo is likely to be in its challenge to 
Dearborn. In making such a speculation 
it is worth while taking into consideration 
the fact that Willys-Overland, while it 
has not paid dividends on its stock for 
many years, still has improved its posi- 
tion from a production efficiency stand- 
point and from the standpoint of finan- 
cial stability very' steadily in the last five 
years or so. 

The price reduction, it is stated, is com- 
ing out of "improved manufacturing 
costs." That statement in itself is pretty 
general, but when reinforced by specific 
statements that opening of a new body- 
building plant will save $o.000.000 a year 
and that completion of a new forge shop 
last summer has increased efficiency in 
that department by 100 per cent, the pos- 
sibilities of the situation gTOw. And it is 
only reasonable to believe that John 
Willys has made this move with a clear 
idea of being able to better his unit profit 
as well us increase his production. 

Chevrolet Enters the Field 

"\ \ 7TTH Chevrolet prices also down to 
VV new low levels, the low-priced field 
bids fair to have a most interesting tune 
of it in 192$. Whin 1929 rull> around 
many things will have happened and the 
picture for the individual companies in 
that group will be clearer than it is to- 
day. The Willys move, however, together 
with the Chevrolet cut. emphasises the 
idea that Ford is unlikrly to reach again 
the high percentage of total output which 
he formerly enjoyed and that the low- 
priced market will continue to be shared 
to an imjiortant extent by at least one or 
two other manufacturers. 
The competition which has arisen, more- 
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Domestic Electric engi- 
neers recently received 
an inquiry "king for 
motor recommenda- 
tions, but giving scant 
information regarding 
the application, which 
was still in an experi- 
mental ntagc. 

Domestic, instead of 
submitting prices, 
horsepower statistics, 
etc., replied with a long 
list of specific questions, 
and explained why this 
information was neces- 
sary to intelligent de- 
velopment of the right 
motor The appliance 
manufacturer's reply, 
answering each que*- 
tion in detail, closed 
with this significant 
paragraph l 

"I should like particu- 
larly to compliment 
you on the extreme 
care and detail with 
which you handled this 
inquiry of ours. In the 
writer's business ex- 
perience , the thorough- 
ness and interest 
shown in your eorre- 
ftpondence are most un- 
usual." 
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We answered his inquiry 

wm QUESTIONS 



BEFORE Domestic Electric engineers 
can design and build the most satisfac- 
tory motor for any appliance manufac- 
turer, they must know a good deal about 
his business — about the appliance itself, 
the market it serves, and the actual con- 
ditions under which it is to operate. 

That is why we regard an inquiry simply 
as the starting point in developing the one 
motor that will best meet the exact re- 
quirements in one individual case. That 
is why we cannot answer inquiries with 
a stereotyped list of prices and specifica- 
tions. 

Because the motor is so important a factor 
in the success of any electrical appliance, 
the Domestic Electric Company maintains 



in the interests of the appliance industry 
a unique type of research and sales-engi- 
neering organisation. Literally this or- 
ganization functions as a department of 
every business it serves. 

It is equally important that the appliance 
manufacturer investigate his source of 
motor supply. The inventory he must 
carry — his plant equipment — his entire 
production set-up — may be affected by the 
motor supplier's facilities, and by the 
basis of production agreed upon. 

We cordially invite appliance manufac- 
turers to visit the Domestic factory — to 
inspect personally the facilities and organ- 
ization we offer for the solution of your 
problems. 



THE DOMESTIC ELECTRIC COMPANY 
7209-15 St. Clair Ave. Cleveland, Ohio 



Overload protection 
for fractional h. p. 
motor* — Domestic 
Automatic StJ/etv 
Switch 
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Income Earning Workers 

Why do you employ only the best mechanics? 
Because you know a poor workman is a losing 
proposition and your returns can only be as 
great as your labor is efficient. 

Strangely enough, a fact so obvious in the case 
of human workmen is often utterly disregarded 
when it comes to machinery efficiency. For ex- 
ample, an inadequate materia) handling set-up 
may "get by" in your plant, wasting more time 
and money than fifty sluggish workmen, with- 
out your realizing the extent of your loss. 

A nearby Industrial Brownhoist representa- 
tive will give you money saving facts about the 
following equipment: locomotive cranes, wreck- 
ing crones, heavy dock machinery, crawler 
cranes, shovels, conveyors and buckets. 

An interview with one of these men will de- 
termine whether your handling costs are what 
they should be. 

Inaustrial Brownhoist Corporation 
General Offices: Cleveland, Ohio 

District Offices: New York, Philadelphia, Pittsburgh, Detroit, Chicago, 
St, Louis, San Francisco, New Orleans and Bay City, Michigan. 

INDUSTRIAL BROWNHOIST 
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over, will involvr many constructive an- 
gles, including reduction of waste in mer- 
chandising rffort. more careful study of 
marketing methods, even more intensive 
analysis of production costs and— from 
the standpoint of the public at large— 
more and more value for the dollar. 

••Whim parts and accessory manufactur- 
ers don't get a reasonable profit on the 
unit* they sell to car manufacturers, it 
isn't a good thing for the industry; every 
branch of the industry should be getting 
fuir returns to preserve n healthy condi- 
tion for all" Walter P Chrysler ex- 
pressed this idea, and thus added further 
imiiortant emphasis to the thought that 
the automotive industry today is com- 
prised of a large number of strongly m- 
»erde]>endent units and that its future 
success lies in the cooperative develop- 
ni. ul of .ill II- pnii«. 

Despite price cuts and internal comi«c- 
tition of a strenuous character, the big 
struggle of the industry is with other in- 
dustries for a greater share of the con- 
sumer's dollar. In visualising the 1928 
outlook from a competitive angle it is 
well not to let the trees obscure our vision 
of the woods. 

The Detroit Motor A'eu-s is responsi- 
ble for the statement that 
flaming youth, popularly conceived as that 
flapper age between 16 and 25 years, to- 
acquitted of another of its recent indict- 
ments when Detroit accident records a» 
disclosed by the traffic survey show this 
age to have the lowest automobile fatal- 
ity total for 1927. 

With 318 tralhc deaths during the first 
10 months, the police department analysis 
shows that only 19 were known victims 
between the ages of 16 to 25. 



Farm Experts Believe That 
Agriculture Is Better Off 

'T'HAT the agricultural situation is 
* gradually improving despite the pre- 
dictions of alarmists is the consensus of 
editorial comment in farm journals. The 
I'rice Current Grain Reporter quotes 
Secretary Jardine as saying, " 'Agricul- 
ture is better off today than it baa been 





at any time in the last six years — there 
are a lot of people who don't agree with 
me on this, but it's a fact.' " The article 
continues: 

He pointed out that the estimated value 
of all farm crops for 1927 was *9.1 14.845- 
(100. more than *675,000.000 greater than 
for 1926, thus assuring a larger income 
this year to farmers. 

Live stock raisers, he continued, are re- 
covering rapidly from the post-war slump, 
with beef prices now at a level which as- 
sures cattlemen a fair remuneration while 
prospects are for better hog prices in the 
spring. 

He pointed out that sections where de- 
pression had been most acute in the last 
few years marketed good crops at good 
prices this year; that the protective tariff 
| was assuring the American market for 
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American {armors, and forecast that with 
federal and state aid agriculture would 
soon be lifted to u par economically with 
other industry. . . . 

On the basis of figures prepared by the 
Corn Belt Federation, not a bushel of our 
grain, a ton of our hay, nor a single head 
of hogs, calves or sheep from this year's 
crop has been sold at production cost, and 
yet there are multiplied evidences of farm 
prosperity. For instance, implement sales 
in 1936 were 50 per cent largrr than they 
were in 1922, and 1927 is apparently ahead 
of 1926. The farmers have also been 
heavy purchasers of automobiles, radios, 
etc., they have paid off a lot of their old 
indebtedness and they have put millions 
of dollars into stocks and bonds as well 
as into the bunks. 

"Unbusinesslike" Farmers 

THE greatest menace to the farmers as 
a group are tin* below-average produc- 
ers. As a rule they do not know what their 
production costs have been, they are 
"hard up'" financially and they dispose of 
what they have raised, at the very earliest 
possible date. 

"Generally speaking," the Farmers' 
Home Journal says, 

the American former of 1927 was about 7 
per cent better off than he was in 1926. 
Some were under that figure and others 
above it, according to their wisdom and 
the weather. 

Statesmen and politicians have not yet 
cooled off, however, in their efforts to give 
the farmer as much legislative aid as they 
have given the manufacturers and as the 
small merchants in the city wish they had. 
But on the whole we are better off and 
will be better off this year. 

We will have more time to complain 
about our tough luck and more time to 
run the country now — or tell how it 
should be run. Also more time to listen 
to the fellow who sympathizes with our 
downtrodden condition and wishes we ran 
our farms like they do in Denmark or 
some other country. 

H. A. Wallace looks dubiously at pro- 
posals to solve the problems of niral 
America by introducing industries into 
agricultural districts. Writing in Wal- 
laces' Farmer, he says: 

I notice that the president of the Ameri- 
can Bankers' Association told some bank- 
ers in December that the cure for the agri- 
cultural problem is more manufacturing 
in the farm states. He held Ohio, Penn- 
sylvania and North Carolina up for ad- 
miration as the states where there was the 
best balance between farming and indus- 
try. 

Personally, I am wondering just how 
happy the fanners are in these states. I 
visited this past summer for a short time 
in western Pennsylvania, not far from 
where my grandfather was raised, in a 
valley where there was a prosperous agri T 
culture sixty years ago. Coal mining and 
factories have come in, however, and to- 
day most of the farms are in a deplorable 
state. 

Nearly all of the grandchildren of the 
Scotch-Irish fanners who lived on these 
farms in the seventies are either living in 
town or have gone west. Many of the 
farm houses have been abandoned. Mid- 
dle-aged people raised on these farms 
who go back to the scenes of their child- 
hood, are shocked to find weeds growing 
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local fencing service 

Prompt, personal attention to your fencing re- 
quirements — one of the many important advan- 
tages of Anchor Nation-wide Fencing Service! 

In 75 principal cities — from coast to coast — Anchor 
Representatives are located. 

If you are in the market for a fence — take advantage 
of the convenience and economy that this service 
affords. Learn, too, about the new Anchor Wire-Weld 
Gate and Square Terminal Posts — both important 
developments in fence construction. 

Phone or write the nearest Anchor District Office. 

ANCHOR POST FENCE CO., Eastern Ave, & 35th St., Baltimore, Md. 

District Offices: Albany; Boston; Charlotte; Chicago; Cincinnati: Cleveland; Detroit: 
Hartford; Houston; Indianapolis; Los .Angeles: Mineola, L. I.; Newark; New York; 
Philadelphia; Pittsburgh; Sc. Louis; San Francisco; Shreveport 
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A NATION-WIDE FENCING SERVICE 
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What ten years 
taught one County 

about True cost 

of roads 
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FOR ten years accurate mainte- 
nance costs were kept on four 
types of pavement in Cuyahoga 
County, Ohio, which contains the city 
ol" Cleveland. Brick and three other 
commonly used paving materials pro- 
duced the figures charted above. 

Note that brick and one other ma- 
terial (Type )) kept cost low during 
the first four years. 

Costs of Types 2 and 3 started 
mounting the second year. 

Cost of Type 1, after only four 
years, also began soaring and with 
Types 2 and 3, mounted steadily for 
the remaining six years. 

The average original cost of pave- 
ments plus the maintaining costs for 
a ten year period was as follows: 

Brvck >3-*o per tt\. yd. 

TypeNo.i f+.jopcrsq. yd. 

Type No. a £4-60 per sq. yd. 

Type No. 3. (8 years only) $4.45 per »q. yd. 

Why Brick Maintenance 
Is So Low 

These records are typical. Brick pro- 
duces the toughest wearing surface 
man makes. Properly laid on any 
good base, with sand cushion and 
bound with asphalt, moisture can 
never enter — to freeze, expand and 
destroy. And this surface has the 
"give" to take up shocks and jolts 
without cracking up. 

So brick's lc vclncss, non-skid prop- 
erties and freedom from reflected 
light glare may be had today at 
lowest cost of any paving material. 

Compltle rtcordi of cvit &tnt 
upon rtquut. Addrus: 

National Paving Brick 
Manufacturers' Association 

?32 South Michigan Avenue, Chicago 



in tin- yard, the roof leaking, and the old 
.-pring clogged up. 

Many of the farm* have been taken 
over by foreigners from southern Europe 
whose standards of living are so low (hut 
American farmers living on the fame land 
find 11 difficult t<> get along and yet have 
enough money to send their children to 
1 1 ik'h school It is hard to lure farm labor 
because high wages in the coal mines and 
.factories attract flic more ambitious labor- 
ing men into town. 

From a national point of virw, wc want, 
a balance between industry and agricul- 
ture. It may lie that with freight rate* 
the way they are now, there should be 
more manufacturing in Iowa. If such 
manufacturing develops, however, the 
blessings will not be altogether unmixed 
so far as farmers are concerned. Land 
values are helped in (he immediate vicin- 
ity of manufacturing center*, and farm- 
ers producing milk and vegetables find a 
more profitable outlet for I heir product*. 

Infoi-lnnatcly, fine agricultural commu- 
nities have not grown up near cities where 
(here are big manufacturing plants. It 
will take conic careful thinking to work 
out a plan which will make a sudden in- 
crease in manufacturing a genuine bleating 
to our agricultural civilization I recog- 
nize that manufacturing is bound to in- 
crease throughout the coin belt, but hop' 
that the nen who are responsible for tin 
increase will be thinking continually oi 
what it means in terms of human happi- 
ness. I would hate to see the Iowa coun- 
tryside repeat the experience of western 
Pennsylvania. 

Trend in Steel Industry 

Is Toward Stable Market 

V\/ITH reductions tn outlay for 
" * plants .mil certain readjustments 
nf production, Iran Ailc -res promise this 
year for better conditions in the steel 
business. 

Nineteen t vventy-seven in the steel in- 
dustry showed early signs of falling be- 
hind 1920 With a stool ingot output of 
alwut 43/250,000 tons, it was 8 per cent 
under the 4o,930,000-tnn peak of the 
war before 

Price- declined most of the year, and 
earnings were quite below those for 1928, 
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iron composite, as the year opened, was 
$19.71 per ton, and at the year's end 

$17.54. Pig iron output was about 36,- 
400,000 tons; in 1920 it was 39,373,000 
tons. 

With outlay for new iron and steel 
plants much curtailed and with produc- 
tion in fewer hands, the trend is toward 

a more stable market. 




in -pile of the signs a year ago that steel 
companies were about to curb price cut- 
ting. 

The frofl Age composite price for fin- 
ished steel averaged 2.357c. per lb. for 
the year; it was 2.439e. in 1920. Thus 
the year's average fell off $IM a net 
ton, whereas the 1920 average was only 
52e. a lun under that of 1925 

In (ho sheet and strip trades the rev- 
olution of continuous rolling by patented 
mot bods made the year memorable, 
pointing to ultimate centering of pro- 
duction in large companies. 

Pig iron last year sold lower than at 
any time since August, 1910. Our pig 



Volume Production Leads 
To Profitless Prosperity 

THE Electrical World scents danger 
in the fact that the industry of tin 
United Stales during the last few years 
has had a growing tendency toward a 
volume basis. 

In general, great manufacturing enter- 
prises are conducted on the Ford plan of 
ipKintity production and small profit per 
unit. This lory »> an expedient 

to overcome localized distribution of 
products and to meel .in economic Irend. 
but it docs not lead to anything ultimate- 
ly except a "buyers' market" — that busi- 
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ness situation in which the purchaser dic- 
tates the price and the seller takes what 
he can get. knowing that if he does not 
do so his competitor will. 

Reports from almost every field indicate 
that industry is reaching this condition. 
Buyers are learning that they can get ma- 
terials .a their own price As a conse- 
quence, business is showing little, if any, 
curtailment in volume, but the poverty 
ot .in iingainl'ul trading itiarcin i.- upon it 
Merchandising < ounst lor* advise a reduc- 
tion of distribution costs, but this is only 
a temporary' alleviutive in cases in which 
it may be remediably applied. 

A prominent economist says "all the 
gnat basic raw-material-producing indus- 
tries, such as coal, chemicals, agriculture, 
metal mining and some of those closest 
to ihem, like the wool and cotton te\tili - 
leather, and lately iron ami strt-l, have 
certainly shared little or none of the rest- 
less, shifting and selective prosperity 
which has been so extravagantly hailed. 
Thanks lo the easy-money policy of the 
Ki d. nil Heseru Sy stem, the stock mar- 
ket has been doing some fancy aviation, 
but there has been no real business boom 
in tins country since 1923." 

All extremes me untenable. Life and 
activity Mid lo inn bat ion. and con- 
ditions must come closer to those of a 
'•sellers' market" than ihey are now be- 
fore there can be "good business." It is 
useless ( () talk of sales volutins and un- 
believably largi fund- in the bunks and 
invested at alisindly high prices in slocks 
and bonds The return on the investment 
is the only faeior that possc.vscs ultiuuilo 
significance. The solution is simple but 
i weed i ugly diliicull of achievement. A 
fair price lo the purveyor — be to in>isi 
upon it and the buyer to pay it. This 
requires courage oi a high order and un- 
precedented cooperation on the part of 
the producer* as well as understanding 
and fairness on the part of the buyt 



ttVini u'ifinu pltntr mrntian .Winn'i flu. inn. 



' ■ 1 s 

buyer 



.V ATI O \ \S />' I S I y /■: S N far March. V.KX 



TKei*e is a Mills Metal Partition 

/or Every Purpose 




TOP — Mills Metal General Office Partition. 
CENTER — Mills Metal Commercial Partitions. 
LOWER— Marblemeiat for fine toilets. 

Six Great Lines of 
Milts Metal Partitions 

FOR FINE OFFICES, Mills Metal 
Executive Office Partitions, (Illustrated.) 
Refined design. Beautifully finished in 
harmonizing plain colors or grained. 

FOR AVERAGE OFFICES. Mills 
Metal General Office Partitions. (Illus- 
trated.) Same general design finished in 
standard olive green. 

FOR FACTORY AND OFFICE DE- 
PARTMENTS. Mills Metal Commercial 
Partitions. (Illustrated.) Especially de- 
signed far factory offices and departments. 

FOR GENERAL UTILITY. Mills 
Metal Economy Partitions- A sturdy par- 
tition without extreme refinements, priced 
extremely low. 

FOR TOILETS. Mills Metal Toilet 
Partitions, Special design. Sanitation 
built in. Most widely used toilet parti- 
tions on the market. 

FOR FINE TOILETS. Marblmetal. 
(Illustrated.) A combination of metal and 
insulating material for toilet partitions 
that give the qualities of marble without 
posiibility of scaling or becoming dis- 
colored. 

No matter what your business 
interest is there is a Mills 
Met at Partition lor you At a 
price you can afford to pay. 



Above is a view of offices in the Guardian Batik 
Building, Cleveland, equipped with Mills Metal 
Executive Office Partitions. 

P^rMenWho TtdtikTodajr 
in Terms of Tomorrow 

Today's struggle was won or lost yesterday. Tomorrow's 
plans must be made today. That's why Mills Metal Parti- 
tions. Standard interchangeable units that can be erected, 
disassembled and assembled again in a matter almost of 
minutes. 

Cerefully and thoughtfully developed design and construction. For 
example, floor base is continuous, two-piece bolted to the floor. Elimi- 
nates unnecessary time and effort in shimming up under the posts to 
make partition level and assures an absolutely solid foundation for the 
partition. 

Forward-looking executives everywhere — in office buildings, banks, 
factory offices, factory departments, are using Mills Metal Partitions 
for appearance, economy and for convenience and because they make 
possible more definite thinking today in terms of tomorrow. 

There is a Mills Metal Partition for every purpose and at a price to 
fit every purse. Write for special bulletins on the particular types of 
partitions you require, 

THE MILLS COMPANY, 900 WAYSIDE ROAD, CLEVELAND, OHIO 

BRANCHES 



NEW YORK 
7 Welt 42nd Street 
Phone. Lonftacre 10263 



CHICAGO 
1218 First National Bldj. 
Phone, Dearborn 6100 

Representatives in fifty-sevtn principal cities 



DETROIT 
2231 Park Avenue 
Pbane, Randolph 3000 



MILLS;? METAL 



Ini exchangeable 




There is a Mills Metal Partition for Every Purpose at a Price You Want to Pay 



When wrilina to The Mills Courjxr pfenaa mention Xation't ftu*iW«« 
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. . change hustle 

to speed 



BRING the laboratory to the furnace. A blinding 
flare of light pierces the murky gloom of the fur- 
nace room — another melt is being sampled. The order 
calls for a special steel . . . the critical moment is 
at hand. 

Rut only the chemist can tell the real story ... for 
in his hands arc the keys of success. 

In the Steel Mills, test samples both hot and cold 
arc put in Lamson Pneumatic Message Carriers. They 
arc shot instantly to the laboratory. Then, written 
analyses are shot back to the furnace room. The heat 
is still molten . . . there is ample time for necessary 
corrections. 

The uses of Lamson Pneumatic Tubes arc not con- 
fined to any one industry or purpose. Lamson Pneu- 
matic Message Carriers will effect economics wherever 
there is a departmental interchange of messages rc- 

auircd . . . they compel an orderly and continuous 
ow. As soon as a matter receives attention, it is 
brought automatically to the attention of the next 
department. There is no delay and accumulation await- 
ing human messenger pickup. 

Our book will tell you how Winged Messengers 
will perform in your business. 

THE LAMSON COMPANY 
3000 James Street, Syracuse, New York 



LAMSON 



HUMAN 
NATURE IN 
BUSINESS 




By FRED C. KELLY 
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SCR PR I SI NT, amount of (ton.l 
will nnd advertising of restau- 
rant*," a cafe proprietor tells 
is unconsciously stirred up by ac- 
ISccausc good digestion is impor- 
tant to an actor, and also because most 
actors on the road arc compiled to lw 
economical, traveling players pass on 
word to one another wbrn they discover 
itood food at reasonable prices. Artors 
also mention such places to friends out- 
side of the profession in whatever town 
thc\ li:ip|M'ii to l>e. This carries more 
weight than if an ordinary person made 
the recommendation localise cveryltody 
knows that actors liccome exceptionally 
good judges of eating places." 

ALL of which reminds me of a com- 
^* ment I have often heard actors 

make : 

When an ordinary layman begins con- 
versation with an actor the first thing 
he says is: "Where do you go from 
here?" But another actor is sure to 
ask: "Where were you last week?" 

The other actor wants to follow his 
question with: "Where did you stay' 
Where did you eat ? And were they 
good places?" — in case he himself should 
be there soon. 

IN IRELAND, recently, I noted that 
* a traveling salesman is never called a 
drummer, or even a traveling man. He 
■ just a "traveler." 

A SALESMAN for pasteboard cartons 
had nl-iiut succeeded in convincing 
a manufacturer of wire nails that he 
should ship his nails in cartons instead 
of, according to bag-established custom, 
in kegs. But at the elevcnlh hour, I 
keg salesman happened along and put in 
an argument for his own line of goods 
that the nail manufacturer decided was a 
clincher. 

"Had it occurred to you," asked this 
keg salesman, "how many nails go into 
each keg? Do you, in the nail business, 
want to discourage the manufacture ami 
sale of articles which require nails?" 



•* A TV T™ I "T" I I E2 CT C of the great automobile com- 

IVIr^^ L~) t* *J : panics has conducted, by means of 

a simple questionnaire, a nation-wide 
survey to leam which cars are most 
popular with those who have already 



Coordinate the Departmental Interchange 
of Papers, Files and Packets 



HVirn irnfi'nj to Tile I.>«IWN OlHriNT pliw mention .Vnlwni £tu»in<.i 



NATION'S BUSINESS for March, 

"THE 

Greyhound 



15*; 



99 



4. 



\ - 




Hoi M> I 



' of Ou mmjt import**! .Tartu 
(ku. It imtt 
iv mmd, ra asf- 

•futon, stkn m at CtJ%mh%j. Okie, Soulkmrrt imipwmj 

1 • 



it On fittt of 61 nmwud Prnmj) 
bar i t»ck ikifptri of tkt Si L 
tftttoa. lain en at Co/ataasu. t 
renui na f.'im mnali, Oku>, akiek rrmck Columkmi &« 



for four- footed folk who ride East to " go West 
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KvERVRicirr-MisnEnnor: hopes 
some day to be served alongside 
of a couple of "sunny side ups," 
or to come tableward escorted by 
a garnishing of parsley and apple- 
sauce. 

And it is the ambition of cul- 
tured and educated steers to find 
a last resting place beneatb i 
bountiful helping of onions or 
mushrooms. 

So, if asked about it. the animal 
world would tell you that fhev 
look upon "The Greyhound, 
the Pennsylvania's live stock 
carrier from Sr. Louis to Kastem 
Markets, as a big bandwagon 

that he;ir% them |ovtullv to flu- 
land of heart's desire. 

Every evening without fail 
" I he Greyhound," loaded with 
four-footed passengers that have 
come from National Stock Yards. 
III., or other Western Stock Yards 
routing via the Sr. Louis Gate- 
way, swings out from St. LoUU 
and rakes the path toward Kast- 
em Markers. 



All the comforts of home are 
provided for the four-footed folk 
of the tields when they take this 
big train. 

And no one has to dig down for 
tine penny of extra fare. 



Shippers: 

Are vou giving the nun »hi> 
route* your freight the time 
.in.l opporfunirs to effect the 
K'iiniimir«, contribute- to the 
nt» huvineu vrraregv » hi< h 
in man v induttric* i* consid- 
ered the mo»t important 
development >imr M»« Pnv 
ducfion.' 

The Industrial Traffic 
Manager* of manv organiia- 
•ion* have hern inummrnral 
in the •periling up of lumov r r 
in the mint lion of inven- 
torie« - and in the opening 
up of new veiling lerritorte* 
So which improve*! freight 
tran«portafion ha* givefi fheni 
a. >.r«*. 



Fond and water are theirs for 
the trip. Music is furnished hv 
the rhythmic click of "The (ires - 
hound's" wheels as rhey glide 
smoothly over the steel rails. 
And all the fresh air and sunlight 
that bogs and steers from the 
great open spaces could desire 
are thrown in. 

Dinner and first await 
at Pittsbmrth 

At »■>* Pittsburgh 1'nion Senek Yards 

arhrrr the chef* kn>«r thnr ouii j 
•umpruous repast awaits " The tirey- 
iviund't" passengers KnJ then, after a 
rest, fhev climb ihoard agun jnd " The 
tirrvhound" mumri irt journrt r.>» jt ' 
the M Happs Hunting firuundt" »if the 
jnitnal world 

krgulatlv and Jr pt ci.ljMv " 1 >i» ' •(' . 
bound" loot St. 1 4HIO cm schedule 

Kmi it. amvala at f astern Markt •• ire 
lint a* regular Mnnrh aftrr month »d 
rsceptional and •luiatned <w» lime pcr- 
f'wmance ha« made this train afasontst 
■nth •hipprrt nf live stock froaa St Lntws 
to the taatem Seaboard Citiea 



Pe NNSYLVANIA IVAILROAI) 

Carries more passengers, hauls more freight than any other railroad in I mrm .. 
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NA TION'S 



Packages insured 
as wrapped 




NO waiting your turn at crowded 
windows, no extra handling of 
pAckages, no delays and no red tape in 
collecting on packagesstolcn or destroyed 
in the mails. That's the satisfaction of 
North America Parcel Post Insurance. 
Coupons from n North America Coupon 
Book insure each package at the wrap- 
ping desk — and cost but a few cents. 

Ask the North America Agent or send 
the attached coupon for full information. 



the North America 

t — — — — — 

J Insiirnnee Company of North America 
'7%, Oidr.t Am.rican Sil1 " n | h at the Parkway 

Br. m . Marin. \ Pb'Welphi.. Pa.. Dcpt.N-J 

Insurance Company" j Name .. .„ I 

Feund.d 1792 } Street — _ t 

J City..- State _ ! 

I Wants information on Parrrl i'osl Insurance I 
I ...... I 





140-Page Book illustrating 
Loose- Leaf sheets and bind- 
ers — the simplest ways of 
handling records and 
accounts. 



Write for this Free 
Catalog 

J. C. MOORE Corporation 
(Established 18J9) 
a097 Stone St., Rochester, It. T. 



MOORE'S S?! e t l e e m1 

Used In 300,000 Offices 

Ask about the New 

MOORE'S VISIBLE RECORDS 




you will find the South'* Supreme 
Hotel, the Atlanta Bill more, "Where 
Southern Hospitality Flowers." Lo- 
cated in a four-acre park, free from 
traffic noises, immediately aiicessi Me 
to theatrical, business and 
shopping centers 

A Bowman Biltmorc Institution 
Rates from $3.50 
Golf for Bi It more guests 

Joe. MeEuet Sramn, r«r. »'« C»n4ln. Vu+r.r, 

H. H Jadkn.. I/,..,,, W. C. tut *fn 
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owned them, and what can dissatisfied 

or ambitious owners expect to Inty next. 
The two question* asked were : 
"What make of car do you now own? 
If you were to Ituy another car thia 
vear, what moke uf car would vou prob- 
kl.lv buy" 

From more than 100,000 replies to 
such questions, the company learned that 
owner-loyalty vane* from 42 to H per 
rent. In other word*, him than hnlf of 
the owners of one make uf a car — which 
is not ihc cheapest make — intend to buy 
that car over again. But more than 
nine out of ten of the owners of a cer- 
tain other car would buy the same make 
again. 

r piIE SURVEY showed an increasing 
1 tendency for people to be thinking 
aWmt medium-priced cars. These draw 
prospective owners from those who have 
owned both lower-priced and higher- 
prircd cars. 

AS MIGHT lie expected, the pcrrciit- 
/» age of loyalty runs lower for lower- 
priced cars. The owner of a $500 car 
may )>e perfectly satisfied with the ser- 
vice it has given him but yet lie looking 
forward to the time when he can have 
a lietter rar. But the owner of a car 
costing $4,(X)0 or $.'>,000 can't hojie to 
have anything much lietter if the prod- 
uct has been as satisfactory as he 
thought it would lie when he bought it. 

I FOUND a small-town grocer ctn-ing 
* out Ins stock after )*ing in business 
nearly thirty years. 

"All my cash customers have fallen 
into the habit of dealing at one of the 
rhain stores up the street," he said. 
"The only ones I had left were those 
who didn't have the money to pay cash. 
Many of these have never paid me at 
all." 

A SECOND-HAND book store man 
^» tells me that he finds it difficult to 
sell good books to native Americans. 

"Those who do take an interest in 
reading," he said, "do not have to hunt 
bargains. My main trade is among young 
foreigners who arc constantly trying to 
improve their minds as a means of get- 
ting ahead. They can't afford to buy all 
the new books they want, and the public 
libraries ean't supply them." 

A CHAIN -STORE grocery manager 
says that the cash-and-carry busi- 
t n ■ — lias increased l lie demand for wrap- 
ping paper, to the advantage of paper 
manufacturers. Housewives who carry 
home their own groceries like to have 
1 hem more carefully wrapped and in 
heavier bags than if they were to be de- 
livered by the grocer's wagon. 

I NOTICE that a number of first-class 
hotels now keep, in each guest room, 
at the end of a chain, an opener to re- 
move metal tops from bottles. Yet they 
provide no corkscrew. This isn't be- 
cause they are willing that guests should 
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rink Ringer ale or other fluids contained 
in bottles with metal tops, but are out 
of sympathy with liquids in corked bot- 
tles. It is purely a defensive measure to 
protect hotel property. 

A startling amount of damage is con- 
stantly being done to hotel furniture by 
thoughtless ^ucst.s who use die-M r ilrnw- 
era, or almost any sharp edge, as a buttle 
opener. 

TTOTEL men declare that the tend- 
^1 eney of guests to be vandals and 
careless about damaging hotel property 
has been much worse in recent years, 
not because of prohibition and drunken- 
ness in guest rooms, and not because 
people are less honest than formerly, 
but because ignorant people are more 
prosperous than ever before. Many men 
now stay at good hotels who a few years 
ago would have had to stay in low-priced 
places where the furniture was already 
so bad that a little more damage didn't 
matter. 
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'■"XT OTHING is so costly," remarks 
William R. Hopkins, city manager 
of Cleveland, "as a nuisance. If smoke is 
so thick that it becomes a nuisance, then 
solid matter that should be burned as 
fuel is going to waste and such waste is 
a needless burden on the manufacturers 
who are responsible. Likewise, if a 
chemical plant is turning loose gases 
that create objectionable odors, their 
very strength is proof that they should 
not be wasted." 

A FRIEND writes me of an optician 
*A who placed an exhibit of 500 arti- 
ficial eyes in his show window and left 
them there for ten days to the exclusion 
of all other goods. Yet not more than 
one person in 5,000 is a potential cus- 
tomer for a glass eye. 

"1 know better now," says the opti- 
cian with more knowledge of advertising 
values. "Show windows are too valuable 
advertising space to waste on articles 
not having general appeal." 

IN ENGLAND a while ago I was 5m- 
* pressed by the total lack of shabby 
fences in the country. 1 didn't see a 
piece of broken wire or a fence post out 
of plumb. And I have been wondering 
just how much value such tidy, thrifty 
appearance of farm fences adds to the 
land. 

What would happen to farm values in 
any county in America if there wasn't a 
disreputable fence to be found? 

"OTYLE," remarks a famous mer- 
^ chant," is just a cowardly attempt 
to avoid competition." 

That is to say, a manufacturer who is 
over-anxious to bring out a new style 
practically says: 

"We can't longer compete profitably 
with other manufacturers by offering 
the same thing more cheaply, or better, 
than they do, but here is something new 
that they aren't yet making at all." 




Non-Skid Hi -Type 

for Year 'Round Trucking 

Traction for practically any road, in any weather — cushioning that 
protects merchandise and expensive equipment — long mileage that 
keeps down the cost-per-ton-mtle — these are the principal reasons 
why operators are standardizing trucks of many types and sires on Nan- 
Skid Hi-Type Truck Tires. In this tire Firestone has scientifically 
designed an ideal combination of the qualities most trucks need for 
efficient, low-cost operation. Built inall sizes, from 4"to 14* — for front 
and rear wheels — singles or duals. Ask your local Firestone Dealer 
to tell you about the record of this tire in your kind of work. It is 
the outstanding accomplishment in modern solid tire engineering. 

^^^^0 MOST MILES PER DOLLAR 

pre$totte 



AMERICANS SUOU1 1"> PRODUCE THUR OWN Rl IBHI-.R . 



IF 



you are not already a NATION'S 
BUSINESS subscriber send 
this handy coupon. 



To the V. S. Chamber of Commerce 
Washington, D. C. 

Send me Nation's Business, your official monthly 
publication, Beginning with the April number. Bt] 
me later for $7.50 for the three year term-subscription 
(OR: I enclose remittance with this coupon). 

Name 



Address 

City and State , 




When buyina Fiucbtonb Tiiiim j>l«j« mention Nation'* Bminrts 
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an we put Mr. Halsey into 
his proper place? 

YES— his name will appear in its correct alpha- 
betical position between Hall and Halter. 

And we can do this instantly , without lifting any of the 
other record sheets from the prongs of the Brooks Visual i%tr. 

In the same way we can take Mr. Halsey out 
again and close up the space he occupied. 

The Automatic Shift, an integral— and exclusive- 
feature of Brooks Visualizers, makes this possible. 

Brooks Visualizers introduced portable, loose- 
leaf, visibly-indexed recording units into business. 
They have been followed by many imitators 
because of their obvious speed , accuracy and econ- 
omy—as against card systems for^ business records. 

A fifteen-minute demonstration now will protect 
you against a future investment in more expensive 
or less efficient equipment. 

For descrtftivt literature addnss 

THE BROOKS COMPANY 

Ojfifti is 6? Ctfitt 

1235 SUPERIOR AVENUE - CLEVELAND, OHIO 

Diitrthntprt fst Cauda: CiftUitd-Charttrt**, LimtteJ, Tirtara 

f ptfx*-snfe 
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IS 
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BROOKS 

ISUAL1ZERS 



WITH AUTOMATIC SHIFT 

Copyright ly2B, The Uiaoki Co., Cle«Und 

When irritiiij /,, Tile Rikikii Ci»iri\r pJraw mri./n<« XaKau't Dm 
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THE BEST of the broadcasting 
stations cannot guarantee circu- 
lation," said Thomas F. Logan 
to a convention of the American Asso- 
ciation of Advertising Agencies. 

"Thirty million people heard the pro- 
gram over the radio,'' says Edward L. 
Bernays, who arranged the Dodge Vic- 
tory Hour. 

These two statements should lie read 
together, for they recall the throes 
through which the newspaper ami the 
magazine publishing industry went Ije- 
fore the Audit Bureau of Circulation was 
formed. 

The question of circulation is one that 
is sure to be asked of the radio. The 
offer of free Iwoklet is for the radio the 
"cut off the coupon" of the printed ad- 
vertisement, but neither one is a very 
definite test. 

And as radio advertising struggles with 
the problem of proving circulation, the 
periodical which has its means of prov- 
ing circulation is facing a next step of 
proving that its circulation does not 
merely buy, but reads and reads thought- 
fully and with care. 

What is the comparative value of the 
magazine Ixmght at the newsstand ami 
the magazine sent to the house? Is cir- 
culation gained by premium worth less 
and how much less, than circulation 
gained without premium'.' 

Are women's magazines more closely 
read than men's? To what extent, if 
any, does high price mean high reader 
interest or high buying power? A news- 
paper and a magazine each has a proven 
circulation of 1,000,000. How do the 
two circulations compare in value to the 
advertisers? 

These are obvious questions which the 
advertiser asks of periodicals and which 
in other forms he will ask of the radm 
as it widens its use as an advertising 
medium. 

A LITTLE period is a dangerous thing. 
Asked to say something about the 
radio broadcasting in the interest of the 
Dodge automobile — and I ion interested 
in this advertising venture — I tele- 
graphed: 

As an achievement in publicity it is 
wonderful. As a means of selling automo- 
biles I shall be tremendously interested in 
the results if they arc measureable. 

Somewhere a period decided to find 
itself a new home with this result: 

As nn achievement in publicity it is 
wonderful us u means of selling automo- 
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I a -AirplantVitw of Crie Works 

GENERAL ELECTRIC COMPANY 
ERIE - PA. 




15*034 Souares" of General Electric 
Company roofs are - - - - - 
Johns-Manville Built-Up Asbestos 

The General Electric Company is one of many other engineers, is that we, our- 

the world's greatest engineering .organi- selves, are engineers. Pioneer developers 

zations. This corporation buys equipment of ASBESTOS, we have exhaustively 

and materials after analysis and test. Pre- studied, tested and worked with this re- 

tise standards and rigid specifications markable mineral for 50 years, 
must be met. Nor does the exacting Johns-Manville Built-up Asbestos Roofs 

scrutiny end with purchase. Performance are the result of experience in the manufacture 

IS studied with equal cate. of roofing felts, in the application of built-up 

_. 1 roofs, and an observation of their performance 

The 15,034 squares (1,503,400 square extending over nearly half a century. It is be- 

feet) of Johns-Manville Builr-up Asbestos cause of this very long experience that the 

Roofs on the General Electric Company's Johns-Manville organization is able to offer the 

works at Erie, Pennsylvania, seem £ us a ^^t^^^JS Johns-Manville 

stronger endorsement a better proof of w i|f not give trouble at any point, a roof that Authorized Roofers 

the worth of our toofs than anything you can apply and forget. Johns-Manville Author- 

which we might say. Chosen after cold If you have any connection with the building ; Z pj Roofers are trained 

consideration of various roofings, Johns- P c maintenance of any factory, warehouse, office lrj the proper application 

Manville Builr-UD Asbesros Roofs have bul lding, hotel, theatre, athletic field-in short, 0 f out Built-up Asbestos 
Manvuie Bunt up Asoesros Koors nave any strucmre of , arge roof areil we suggest that Roofe Yqu ^ k| Qn 

met the test or severe use. They have you write to us about the roofing. You incut our Authorized Roofers 

been specified for building after building no obligation. We think we may be helpful. t o do their work well, to 

as the works have grown. Johns-Manville fireproof Asbestos Shingles charge fair prices, and to 

. are used on the roofs of more than 200 houses render businesslike and 

The result Of JO years experience in Lawrence Park, a residential development satisfactory service. 

tt_ -u t, ., t, r . for General Electric employees at Erie, Pa. 

The reason that out Built-up Roofs have Tnese snirj gi M p rovide / g J od i ookin g, ever- 

met the tests of General Electric and lasting roof; ideal for any home. 

f -m ~m jr •~m~u ^ FILL IN » TEAR out, mail 

I 1^ lm /I ^ ■ -J~m 1 1 ^% JOHNS-MANVILLE CORP., Dept.B.U.-4i 

■ III I ■ I W I J* < I 1/ I I t New York Chicago Cleveland Sin Francisco 

■ \J _| I I l\J I T I CluJM, If • • L^^f J For Canada: Canadian Johnj Min»itle Co.. Led . 

ASBESTOS MINERS AND MANUFACTURERS J ^^Jfi^^&^&n 

J information concerning Johras-Manviile Built-up 

Asbestos Products to Serve Every Industry | ^"miS th? 

Johru-MinviJIe insulations conserve tint foundries, mills, mines and railways the 1 Nunc . . ♦ * 

and prevent power and fuel wastes. Score* world over. For over 50 years we have I Address , . . . 

of other JohriS'Marivilleitenjs made wholly used asbestos to guard human life and If r~ 

or in part of asbestos, are in daily use by property, to conserve power, to improve J ^ ' * ' * * * 

thousands of power houses, factories. Jiving conditions. |L State * -. , , , , «. . - * 



When writing (o Johns -Manville Cmp, phase mention ifatiOM** Butincst 



The 
Underwriters 
Report gives 
Undisputable 
Proof 
of Barrett 
Safety and 
Strength 




T I O S 'S BIS I S E S S for March, WHH 

I lull - I nhall be tremendously iDler*»t«J 
^^■Bflf ln , ' 1P result* if Ifary arr measurable 

And thnl, as Nfuntnguc (*d:is» ami 
Itudynrd Kipling said, "is something else 
again ami another slory." 

PARADOXES in a month's news. 
1 Silas Strawn says training for I lie 
Imr in t<K> brief . . . and Frank Hogan 11 
rc|torted to h.i\e iwivnl a million for 
Doheny oil defense Dry Goods I-cagm- 
plane to chwk store cxtenawna . . . and 
I). A. Schultc announce* rhain of a 
thousand stores. Power industry op|x>ses 
sweeping Senatorial quit . , . and four- 
teenth eentury business records of Med- 
ici family an- under inspection 111 Ilo-ton 
Radio television to home receivers 
shown in tests . . and "movie" ushering 
i< taught a.-- roraiion with a future New 
York reports 4"7 ambulance rails a day 
and lirooklyn chaml>er see- ultimate 
total of 25 ,000, (XX) population in metro- 
politan area. Twenty thousand dia- 
mond miners an- idle . . . and the bee 
crow- husier with demand for lieeswax 
used in lipsticks. 

Kansas is aroused by Boston's ban on 
heef . . . ami Harvard doctors commend 
liver as cure for anemia. American one- 
piece bathing suit opens new market 111 
Italy . . . and textile nulls here stage 
price war. Ixird datnsford tells Lon- 
doner? that American buaineaa hns no 
place for the slow . . . and New York 
Coffee Exchange employs e\|iert to make 
"cup tests" by sipping 
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B"Af» you buy a Barrett Portable lite- 
lit/or there is one more plant hazard 
off your mind for good. U"hy? Became 
this e/eiator Mai been Zested and 
awarded the distinguishing "listed as 
standard" mark of dependability and 
safety by the Underwriters Laboratories. 



Safery to operator and 
load plus its unlimited 
applications and super 
strength make the 
Barrett the choice of men who know 
the value of correctly designed portable 
elevators. You save time, money and 
storage space with this equipment. Read 
what the underwriters say about the 
Barrett. Their unbiased opinion answers 
more questions and carries more weight 
than all the "copy" ever written. May 
we send this report? 



BARRETT-CRAVENS COMPANY 



I»»4 W. Monro* St., Chicago, 111. 



It} Lafayette St., New York, N. Y. 



Eat and Be Well! I RED ?„^^£Si 0STS 




4 a*t <J health mlr* — rtiaay u4 which m*y 1 
t*t4 r«hl iar««rowmtkQruf.<* »hUr trar. ' 
Y"u - til 1 rid in ch ■•link bo-.k it wr-tltho* ln/.ifma. 
Ilioft abovt fvod elt-mnu and ihur reUtKa w ph v»k»I ' 
»*ti*jr«. 

CONTROL TOP* WEIGHT WITHOUT DRUG I 
01 TDttSQME EDCElCtaER 

Ml.- - , t tal.t roblrnl ■! n'.s. »cvl and bland 
dieta. IabIivc and Mood-tmild tn* dim, 

• u- I in t h-r contctioa ot wtiot 
thriMlc maladirib. 

Tbr book a (of FREE cbrttBliMi. S<K 

• m4 Otdfv ftdvrftaarihcflt. N il— 
•nd ■ridrr** 00 cant brim tt 

• itfl^Ul CUll (.Id *J1l,,M 



Health Extension Bureau 

UWHullkii[, letti Cr rrt + Mi ■ hi f i ■ 



Save from jn 50" to IJOOO * ycut in cleaning and 
rej^inting corta by ubing 
an Invincible Portable 
Vacuum Cleaner. 
t'*ed in the world'* best ho- 
^ t«U, thcatrei office build- 
\\ inK*.. factorica. acnools 
and dept. «torw. Port- 
able — easy to handle 
^fM> M)K —fturrly— powerful— Irjng-livcd. 
ILLUSTRATED Complete HfitcU and informal iDti 

t:.vi AMH. SoA4 iafraa jnniaNrtiMlrtm N". i '■. 
TODUal I 

INVINCIBLE VACUUM CLEANER MFC, CO, 

DOVER, OHIO* U- S. A. 
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A IH» BORBORS uf buMMtcney. 
*» BUwp KTurrW A. Candler, emi- 
nent soiithoin (livinp, ]HittinR thr ronii- 
try on nottre <if I ho threat of over-rcn- 
Iraliz.ition of authority in the Wanhine- 
ton (lovcrnment as exemplified in the 
[iropowil for a federal department of 
education, says: 

The American |>eo;>lc arc really and ,»eii- 
oukIv threatened by a dangcroua form of 
lulu am i:k > , ( i-nlr.ili/i d at \V;i-lniii!t on — 
the measure proposed for the rstnhli-,|i- 
inerit uf » depailiiu-iil of education at 
Wa-lnrutton served l»y un expensive stuff 
of secret arte*, and sending its agenta and 
NjMViwn into all the states is a most 
dangerous form of cent ralitat ion — perilous 
to the whole country. 

The worthy Bishop is right; he mialit 
well have added that this mania for "le'- 
tinc WaslmiKton du it" is us full ot \«-- 
tilernus troubles as l'andora's well-known 
box was full of imps. 

"rpHAT is ;i pood book to have around " 
' Thia expreaaion is often heard 111 of- 
fice, home, and bookstore. We pick up a 
business manual from the office de.»k of a 
friend and the thought comes to us, even 
if not e\prr-ssi-d 111 words We trim" 
through a household manual on his wife's 
library table and the idea is reiterated. 
In looking for a gift book, perhaps at the 
bargain counter we also run across books 
of a like character, evoking the same line 
of till 11 mli' 

Although recognizing the value of such 
publications, we do not. however, always 
procure copies. Sometimes we are de- 
terred by lack of the price, sometimes by 
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the trouble involved, nml perhaps more 
bj -ln'cr forget fulness until tin" next time 
we sop them. 

The fact is not generally known, how- 
|W, that ii great number of "Handy" 
books mic published by the United States 
government, and sold by the Superintend- 
ent of Dncnmeiils :it a nominal c.osl , mid 
itniy l« procured ill h minimum of trouble. 
We \m\i: end*Mvored in this list to show 
:i compilation, including valuable rcfer- 
inee hook* -ii-i i | I ilili' of practical use by 
laymen. 

To those who, following the kindly 
suggestion of Uncle Sain us quoted above 
from "Handy Books," Government 
Printing Office"; 1!>'J7, would found a 
library of handy books, we suggest 
i In -i titles from the same publication: 

Tables of Thermodynamic Properties of 
Ammonia 

Manual for Farmers, Horueshoers, Sad- 
dins iind Wagoners 

Brass Furnace Practice in the United 
Stales 

Cow Testers' Handbook 

Latitude Developments Corrected with 
Ceodesy and I'nrlngraphy. with Tablei-, 
Including Table for Lambert Equal-area 
Meridional Projections 

Special Report on Diseases of Horse 

Handbooks of American Indian Lan- 
guage 

Some Elementary Examples of Least 
quarea 

Velocity of Sound in Sen Witter 
Manual of Harmonic Analysis and Pre- 
iliction of Tides. 

l^AlTH in one's own industry is a fine 
" thing, and there is no greater test 
of that faith than the wish that one's 
own sons should follow in their father's 
footsteps. 

This from a lumberman, who had just 
read Theodore Knappen's article in the 
January issue, has a fine ring: 

I disagree to a great extent, with these 
prophesying gentlemen who. say that six 
to sixty years hence all our merchantable 
lumber will be gone. Selective cutting and 
selective merchandising of production from 
the forests of our nation will pay, for a 
great many years to come, the up-keep 
of many families engaged in this man- 
sized vocation. 

The miter has two small boys and can- 
not help but feel that I would be glad to 
have both of them follow the lumber 
industry". 

"TIED INK Expansion" lias stirred 
' * many of our readers. Volume at 
the cost of profit is a dubious business. 
A wholesale grocer on the Pacific Coast 
who read Mr. Sherwin's article writes as 
follows: 

In this territory intensive competition 
on the part of wholesale grocery distribu- 
tors has resulted in selling many staple 
items of merchandise at less than whole- 
sale cost. For instance, sugar today cost- 
ing $5,728 per bag net cash to which must 
be added cartage charges is actually being 
sold for $565 per bag. 

Unless this practice ceases I am of the 
opinion thai it will menu the further elim- 
ination of many wholesale grocery houses. 
Quito a few have already discontinued 
business including some of the largest and 
oldest establishments in our territory. 

I want to compliment yon upon tin 




LADIES' SHOES-WORLD'S LARGEST RETAIL STORE 




SHELVES INSTANTLY ADJUSTABLE 




NO WB SPACE BETWEEN SHELVES 

m 




CORNER Or THE STOCK ROOM 




Forced to Expand 
Unable to Build I 

General Manager: "Our 
business has grown to such 
an extent that we are forced 
to expand — we can't build 
higher, neither can we ex- 
cavate deeper; nor can we 
move, as our location is one 
of our greatest assets. Can 
we, through departmental 
rearrangement, secure a 
more efficient allotment of 
space!" 

Merchandise Manager: 
"The survey, made at your 
suggestion by Durand, and 
graphically presented 
through these drawings, 
proves conclusively that we 
can release 25 per cent to 50 
per cent of our present de- 
partmental storage space by 
replacing wood shelves with 
steel, and the cost is well 
within our budget." 
General Manager: "Have 
Durand survey every de- 
partment, and arrange for 
immediate installation of 
Durand Adjustable Steel 
Shelving — the service is ex- 
traordinary, and the price 
is right." 

Interested executives can se- 
cure a copy of "Automatic 
Inventory Control" by re- 
turning tfie coupon now. 



Hurund' Sttel Locker Company* 
Genflemcnt Send la copy of your 


J7 South Clark Street* Chicago* Illinois 
"Automatic Inventory Control Book" to 
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Buckling Down 

Organizing to meet constantly 
keener competition means more 
than a rigorous resolve to fight. 
It means, first, the gathering of 
all facts as to costs— among 
them the all-important facts 
as to fixed property charges, 
maintenance and depreciation. 
These are hest supplied through 
American Appraisal Service. 



THE 

Amerigan Appraisal 

COMPANY 



A NATIONAL ORGANIZATION 




How to Solve Today's Economic Problems 

HE gist of world opinion on how to solve present-day economic prob- 
lems is presented in The Three International Conferences of 1927, 
a new pamphlet just published by the Foreign Commerce Department of 
the United States Chamber of Commerce. 

This pamphlet summarizes the resolutions and recommendations of 

The World Economic Conference at Geneva 
The Internal kmal Chamber of Commerce Congress at Stochjtolm 
The Pan American Commercial Conference at Washington 

The items in this pamphlet are alphabetically arranged. Many of them 
are of direct interest to the American business man. 

The f- amphltt is hong dutributtd at cost, SO cenu a copy 

FOREIGN COMMERCE DEPARTMENT 

United States Chamber of Commerce - Washington, D. C. 




many progressive, intelligent and worth- 
while article* that have been appearing in 
the Nation's Businrss during the past 
year, and I believe that if more of our 
business men read these anicles with the 
idea of improving their business, much 
material good will result to the business 
men of the United Stutes. 

T^O CLAIM priority in an invention or 
■ phrase is always uncertain. "The 
New Competition*' of which Mr. O. H. 
Cheney wrote in June, 10'Jti, we thought 
of as ours when it first appeared, but 
other claimants bobbed up and now a 
friendly reader sends us a volume, "The 
New Competition," bv Arthur Jerome 
Eddy, published by A. C. McClurg & 
Company in 1913. 

Mr. Eddy by the new competition 
meant the substitution of open prices 
cooperatively agreed upon for closed 
prices and competitive price-making. 
But despite the different meaning he hit 
on a phrase we thought was ours. 

"Profitless prosperity" and "red ink 
expansion"' are titles of recent articles in 
Nation's Bvsiness, which are coming 
into general business use, but how long 
they have lieen current I don't know. 

VyilO BETTER than the druggists 
v * could compound a prescription for 
the body politic? No need to pause for 
a reply. The druggists themselves are 
taking thought of their power to mold 
public opinion, and one of their leaders 
has pointed the way to effective artic- 
ulation. 

Samuel C. Davis, president of the lie- 
tail Druggists Association, wants the 
members to become active in practical 
politics so they may lie in position to 
demand and obtain their rights. 

But he is wise enough to see that they 
must stand together. Organized, they 
will command attention. Unorganized, 
their efforts will be diffused to little 
purpose. 

Those are shrewd observations, and 
argue well for the experience of their 
leader. 

It may lie that Mr. Davis is not sound- 
ing the tocsin for the formation of a 
druggists' bloc. Even if he were, there 
is no shame to his pestle. Commerce 
and industry sustain the life of every 
community with indispensable contacts. 

There is every reason for giving ear to 
the grocers, the bakers, the electric light 
makers, and to the druggists Opportu- 
nity for more business 111 covernment is 
still wide and inviting. To contend that 
the improvement of government through 
trade groups would be a doubtful nov- 
elty, is to argue that government should 
discriminate against citizens whose voice 
is organized. 

/~\NE ALWAYS welcomes help in the 
form of definition of our editorial 
job, but one contributor sets us a hard 
task. He says of Nation's BrsiNEss: 

"It deals with the 
very 'guts' of our fu- 
ture as a country." 
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The Story of Two Plants 

told in a newspaper clipping 




*ln the lote- 
production- 
tost area — 
Pied mo n t 
Carolina!. 



Behind these two press accounts you can see 
the business facts that have created prosperity 
on one hand — and, on the other, stagnation. 

A study in contrasts 



* In the higb-pro- 
d uct ion - cost 
area — old, and 
c o m pi e I e I y 
indttstria lizrd. 



In 

Piedmont Carolinas 

Plentiful raw materials near at hand. 

Abundant labor, both skilled and unskilled, 
glad to leave agriculture for industrial employ- 
ment. Willing and productive. 

Transportation open all year, uncongested, 
competitive, free. 

Legislation, sane and progressive, encouraging 
to manufacture and industrial development. 

Hydro -electric power based on streams 
rising in the mountain section, one of the 
heaviest rainfall areas in the U. S. 

Low-cost land, buildings and overhead. 

Manufacturing costs substantially lower. 

Markers, based on profitable agriculture 
(high-quality cotton, tobacco, truck) and on 
thriving industry. 

A year-round climate — sum- 
mer average 70 "-80"; winter 
average 35"-45". Rainy days 
100-120. 




Get Alt the Facts 



In this book. "Piedmont Caroiinas* Whtr* VTt*ith Auaitt 
You,'' ytiu will find detailed dam as to raw maierijtn 
available, labor sujppjtei, wage tables, power. transpor- 
tation, markets and living conditions. Brief. Condensed* 
Readable. Send for a copy today. 

Your request* made to our Industrial 1 Department. 
Room 112, Mercantile Building, Charlotte* N- O. wjjl 
receive prompt and courteous consideration. II >i/c 



In old, highly 
industrialized areas 

Raw materials shipped in from a distance. 

Labor scarce, hedged about by many artificial 
restrictions on output, and hampered by tradi- 
tion or un-American ideas. 

Transportation crippled by winter storms; 
often under unified control. 

Legislation too often meddlesome and regula- 
tory, burdensome and confiscatory. 

Power based on high -cost fuel, trans- 
ported over congested rail lines. Small 
hydro-electrical development. 

Land crowded and plants costly to build. 

Manufacturing costs very much higher. 

Markets dependent on a declining agricul- 
ture and on industries that are stagnating or 
dying out. 

A fluctuating climate— sum- 
mer average 7Q"-80 ; winter 
average 20 -25 . Rainy days, 
130-170. 



DUKE POWER COMPANY 

{ OWNERS OF SOUTHERN POWER COMPANY, SOUTHERN PUBLIC UTILITIES COMPANY & ALLIED INTERESTS } 



When mritirtQ la Dusk Powo Company p'MJf mtmlian Xotioit'a Autuir** 
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uence" calls 



$472.1. 2.6 in Jpruit and produce 




C An Advertisement for Bell Long Distance Telephone Service 



A Cleveland dealer sold $4711.16 worth of fruit 
and produce by eight long distance "sequence" 
telephone calls costing $9.10. 

This firm had a list of 15 out-of-town customers 
who might buy up to a carload at a time. The list 
was filed in advance with the long distance operator. 
When notified, she started putting the calls through. 
As one was finished, another was ready. Of the 15 
calls placed at this particular time, ri were completed 
and 8 resulted in sales. 

"Sequence lists" of this kind arc another conve- 
nience for saving the time of the long distance 
telephone user. In one morning another Cleve- 
land firm, a financial house, placed 47 sequence 




calls in bringing out a new bond issue. Forty-five 
calls were completed, telephone charges were $40 — 
and sales $81,500. An Ontario milling company rep- 
resentative, at a cost of $8.15, sold seventeen and a 
half carloads of flour and feed. An Idaho wholesale 
grocery sold $7000 worth of goods in an hour. 

Long distance telephone service can be custom- 
made to suit your business. No matter what the 
requirements of your organization, this swift, eco- 
nomical service can be fitted to them. 

What distant calls could you profitably make 
now? You will be surprised how little they 

will cost Calling by 

number takes less time. . . . Number, please? 




f ational M AZ DA 





foolishness! 



YOU'D be surprised to meet this miner 
and his headlamps in your factory. 
Yet other lighting methods— scarce- 
ly less out of place and out of date — may 
be there now. Recall that any lighting 
system five years or more old is unquestion- 
ably obsolete. 

It's hard to spot gloom and glare unless 
you leam how to look for them. Any light- 
ing system, to which you are accustomed, 
looks good to you. Even one which is cost- 
jug you five, ten, twenty or more per cent 



in lost production. 

Common sense tells you that your men 
cannot work at all in darkness — that they 
can work a little with a little light — more 
with more and better light. And so on with 
increasing effectiveness to the practical 
limits of good industrial lighting. 

So isn't it up to you to find out exactly 
how your lighting measures by modem 
standards? Send for our new free book of 
authoritative information, "Plain Facta 
about Factory Lighting." 



MAZDA ia not the name at 
a thing, but the mark of a 
Research Service centered 
in the Research Laborator- 
ies of General Electric Co- 




■ NATIONAL LAMP WORKS 
k of General ElecLnt; Co. 

■ Nela Park, Cleveland. Ohio 




i Send me a free copy of your new boc 
J about Factory Lighting, 11 


\c— "Plain Facta j 















Read tke Truth 




— w h e )i > tli ey leant' to sm ok eJ> 
J or pleasure they flock to 

CAMELS 



8J 



1928, R. I Rrynold- Tobuto 
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